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“KEEPS FLIES OFF” CATTLE AND HORSES 


GUARANTEED TO GIVE SATISFACTION 


During the next few months I will tell fifteen million farmers about Cow-Ease and thousands of 
them will buy it. These thousands together with the tens of thousands who have used Cow-Ease 
for sixteen years mean unprecedented prosperity for merchants who handle it. 
My advertising—bigger and better than ever—containing a 10 days’ free trial offer will bring the 
farmers and dairymen in your vicinity to your store. Prepare now to supply the big Cow-Ease 
demand. Send to your nearest jobber today for a Special Trial Offer. Remember, you take no 
chances—you can absolutely guarantee Cow-Ease to your customers, for | guarantee it to you. 
Prices in Effect East of Missouri River 
Ten 1-gallon cans Cow-Ease, per gallon... 
Six \%-gallon cans Cow-Ease, each pouseses ; 3.60 
4 quart cans Cow-Ease, per dozen 25 1.42 
e ‘ $15.02 
Special Less Dealer's Discount 4.50 
$10.52 
T “ l One dozen Cow-Ease Sprayers (to retail at 50c. eres 4.00 
ria Total cost of trial offer... veda ducel $14.52 
Your profit on this offer 


Store Advertising Free packed with this trial offer. Immediate 
Offer Shipment Orders dated June Ist, regular terms, F. O. B. 
Jobbing Points. 


M. ELTON VOSE, Vice-President 


CARPENTER - MORTON COMPANY 


Established 1840 BOSTON, MASS. 
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Index to Advertisers, Page 150 


Situation and Help Wanted and Business Opportunities, Pages 148-149 
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SAXONOID FLEXOID TRUMPOID 


Standard for Quality 


It will pay you to handle Thermoid Garden grade hose. We stand behind every foot of 


Hose. This line is most complete and includes Thermoid Garden Hose sold with a strong 
a good hose for every purpose. It is the guarantee. 

acknowledged standard for quality. More 

than twenty years of experience have taught We will be glad to send you samples, booklet 
the Thermoid Rubber Company the best and prices on request. Here some typical 


processes and materials to use in making high Thermoid brands are shown. 


SAXONOID 


A five-ply hose of light weight, special duck of great eee ae 
strength and durability. Excellent friction, tube and + 
cover. Very flexible and durable. For lawn or Sn 
garden use, and especially recommended for florists, AW, 
gardeners and contractors. High pressure. GUAR- 







4 
ANTEED. 


FLEXOID 


Special in both quality and construction. Very flex- 
ible, light and will not kink. Constructed with four 
plies of duck and BRAIDED COVER. Tube, cover 
and friction of high quality stock, High pressure. 
Should be carried in every stock as a high grade 
hose. GUARANTEED. 


eon 





TRUMPOID , 
A five-ply hose of special quality, high grade sheet- 
ing. xcellent quality of friction, cover and tube. 


Combines lightness with strength and durability. A 
popular brand, very serviceable. Recommended for 
greenhouses, lawns and gardens. Medium pressure. 
GUARANTEED. 


Write to-day for samples 


Thermod Rubber Compangq — Trenton, N. J. 


Makers of ‘‘Thermoid Brake Lining’’ and ‘‘Thermoid Tires’’ 
New York Philadelphia St. Louis Detroit San F i Chicag Pittsburgh Indianapolis Boston 











—— 
—_ 
— 




















her 


Garden Hose 

















| 
| 
| 
’ 














May 10, 1917 


HARDWARE AGE 











Reliability 


When Buffalo Bill needed a trustworthy 
gun for his scouting work on the plains, he chose 
a Winchester. In later years, he used his Winches- 
ter exclusively while shooting on horseback at flying 
targets in his Wild West Show. 


Big game hunters who have penetrated 
African jungles, bring back enthusiastic endorse- 
ments of Winchester reliability under all varieties 
of trying circumstances. 


The stout hearted pioneers who won the 


West and turned the vast plains into productive 
farms, had to have a reliable weapon close at hand. 
It was invariably a hard-hitting Winchester. 


The obstacle defying builders of the great 
railroad systems of the West, protected the lives of 
their workmen with a strong guard of experienced 
shooters, armed with ever ready Winchesters. 


In the earlier days a reliable rifle was 
as necessary a part of every man’s equipment as a 
horse and saddle. 


Its generally acknowledged reliability 
made a Winchester the universal choice of every 
Western home maker, a half century ago. It is still 
its strongest selling point. 


Whenever and wherever the most reliable 


repeating rifle or shotgun is called for, both dealer 
and customer have the same brand in mind. 


WINCHESTER 
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Reducing 
Breakage to a Minimum 


Best Known Are Easiest 
Tools 


The Genuine WALWORTH STILLSON 
Saves Time in Selling 


and 
Makes Satisfied Customers €-to 10-in. Steel Handle 


Walworth Mfg. Co. 


BOSTON (ee 


NEW YORK CHICAGO 36- and 48-in. Steel Handle 
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Wrench 
Talks 
Interesting 


| ai URNA 
HAAN 


Playing up the vital features of any prod- 
uct in an interesting manner helps to make 


sales. 


One reason why it is easy to sell Coes 
wrenches is that the talking points are numer- 


ous and interesting. 


Take, for instance, the forged head on the 
bar. By the Coes method this head is upset 
so that the grain of the steel curves around the 
corner in such a way as to keep it always across 
the angle of strain. Breaking a Coes head is 


like trying to break wood across the grain. 


The cut above proves this point as it shows 
a regular Coes bar with the surface etched 
away to show the formation of the metal. 
Only a Coes wrench has this feature because 
only the Coes wrench is made by a process 


which produces it. 


Coes Wrench Co. : Worcester, Mass. 


AGENTS 
J.C. McCarty & Co., 29 Murray Street, New York 
John H. Graham, 113 Chambers Street, New York 
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There’s a big demand for Machinists’ Tools in general, and B & S Tools in particular 


fe 


TT LH Ws 


Getting Your Share 


of the business in any line 
depends largely on the general 
popularity of the brands you 
carry. The popular line of 
precision tools is the world- 
known, world-endorsed 


BROWN & 
SHARPE 
MACHINISTS’ 
TOOLS 


STANDARD FOR OVER HALF 
A CENTURY 


TAQOELSUUUUGUUOUOEEAEEUUEEU TEER AEA 


Catalog 27 
Sent On Request 


FOWEQUUUUUUTEUUHEEECEU AEE EAA OOOO 








A stock of our tools is carried at our Chicago Office and Store, 626-630 Washington Blvd., Chicago, Illinois. 


BROWN & SHARPE MFG. CO. 


PROVIDENCE, R. I., U.S. A. 
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The “Feel” of a Good File 


Did you ever watch a really capable mechanic test a file? He has 
a way of passing a sensitive thumb over its jagged surface. _Instinc- 
tively, unfailingly, he thereby determines whether it is fit for use. 


This man invariably chooses NICHOLSON FILES. He never buys 
blindly. He can “feel” that a NICHOLSON 
FILE is right. He can “feel” its sharp, keen- 
cutting teeth, arranged in rows of perfect 
uniformity. There is no doubt in his mind. 


He buys NICHOLSON. He makes sure 


of satisfaction. 





Our catalog and copy of “File Filosophy” 
will interest you. Write for them today. 


x 
. 
ee. a ‘ 
+m. —. --.: ’ 
Dor r) or. , — 
J PS 
= © ~ 
% (a io 
y 
yy * af 


cient 
5 OR: 


: ia ss 
She Pave A Mir 
> “RAR, ° : | 
PX ’ Ae 6 9 Pen 
OL wr We, Se PA 
besa BOR: 





HARDWARE AGE May 10, 1917 














Dealers This Is the Year to Sell 


Sheep Shearing Machines 
And Here Is the Machine to Sell 


Stewart No. 9 Ball Bearing 
Sheep Shearing Machine 


THE MACHINE TO BUY 


This machine is the result of twenty years’ experience and 
experiments in making a hand-power shearing machine that 
will turn easy and shear fast. 


The gears are made of the same tool steel as in the Stewart 
No. 1 horse clipping machine and are enclosed in the same 
manner ; however, the balance wheel is larger, as more power 
is needed for shearing. 


All universal joints of the shaft are ball bearing and the shear 
head itself is also ball bearing, with the result that great power 
and speed are acquired with little exertion. 


The shear used on this ma- 
chine is the new Stewart No. 7 
ball bearing head. It is in 
keeping with the rest of the 
machine—a great step in ad- 
vance of any mechanism 
heretofore used 


in ime and gain 
_ The — of time . gai showing _ the 
in wool will soon pay tor this Bear ngs jn ithe 
: oints an oO 
machine on as small a flock as (Oints ane OS the 
ten sheep. Will take care Stewart No. 9 


Sheep Shearing 
of 500. Machine. 





DEALERS 


The No. 9 Shearing Machine will get 15% more 
wool than can be secured by hand shearing, to say 
nothing of the saving of time and better treatment 
of the sheep. 


The 15% increase in the clip of even a small band 
of sheep will more than pay for a Stewart No. 9 
Machine. 


Any sane owner of a dozen or more sheep cannot 
help but be interested. 








Weight, boxed, So lbs. 


Price, including Stewart No. 7 Ball Bearing 
Shear Head, 4 combs and 4 cutters, 


$11] 50 This Machine is Guaranteed to Make 
. Good or Money Will be Refunded 





Chicago Flexible Shaft Company 


606 NORTH LA SALLE STREET, CHICAGO, U. S. A. 


NEW YORK BRANCH: 16 and 18 Reade Street 
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[Plymouth Rope Harvests the 


Hay Crop 


It is a significant fact that practically all of the 
large Hay Tool manufacturers are regularly equip- 
ping their product with Plymouth Rope. Their ex- 
perience, extended over a long period of years in 
buying rope and in handling and working it to meet 
the exacting requirements, has shown them that 
PLYMOUTH offers the greatest strength, yardage 
and durability, and therefore is the best and cheapest 
rope to employ. 


Jobbers and dealers who handle Plymouth rope- 
equipped hay forks, slings and the like, will do so 
with added satisfaction, and they will be enabled, 
because of the excellent reputation Plymouth Rope 
enjoys, to distribute these outfits in increasing num- 
bers, for the farmer appreciates the quality of 
Plymouth Rope and invariably becomes a regular 
user. 


Especially is this true in sections of the country 
where hay and alfalfa are harvested on a large scale. 
In such localities Plymouth Manila is recognized as 
the one best rope on the market for hay stacker use 
on the field and for barn equipment as well. The 
four-strand type is most popular and is furnished 
with and without a heart as desired. It will give 
unfailing service. 


PLYMOUTH CORDAGE COMPANY 
NORTH PLYMOUTH, MASS. WELLAND, CAN. 
Distributors in All Large Cities 

























HARDWARE AGE May 10, 1917 





WHEN, ORDERING 


STILLSON WRENCHES 


Demand TRIMO With the 


Steel Frames and Nut Guards 


Of all Stillson Wrenches 
TRIMO is 
the Best 





Send for Catalog No. 133 


MADE BY 


TRIMONT MFG. CO. 


55-71 Amory Street Roxbury (Boston), Mass. 
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PRESTIGE consists not so much in carry- 
ing quality goods as in featuring them fore- 
most as your level of merchandise. 


Don’t merely “carry” 


—Push them, specialize on them; yes, brag about 
them! Get all the good you can out of their 8o- 
year-standard name. 

} Hold up these values as shining examples—repre 
sentative of your values in general. 

Be thought of whenever fine saws are thought of 
—whenever SIMONDS is thought of, or Simonds 
Advertising read. 

Carry any or all goods that you see fit. But see 
to it that you’re known by your best! 


There's no place like your windows to show 
your quality. Our booklet on Window Dis- 
plays for Retail Hardware Stores shows how 
to display your best line to best advantage. 


Don't fail to appropriate the Ideas in this 
Booklet. 


You have only to write for if 


Simonds Mfg.Co. 


Fitchburg, Mass. 


Five Factories Eleven B anches 
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The G. T. D. The G. T. D. 
Mark Mark 


means more than ever now on account 


MEANS MUCH TO YOU of the extensive advertising of the mark 


and products in the national magazines 
in addition to a larger-than-ever trade 





It represents the highest quality pos- ‘ 
sible to make in screw cutting tools. paper campaG~ 

Millions of users are regularly seeing 
G.T.D. advertising in such papers as 
Saturday Evening Post, Literary Digest, 
Popular Mechanics and Scientific Amer- 


It represents all the prestige and 
good will that have been accumulating 
for years for Little Giant, Green River, 
Lightning and Smart tools. 


ican. 
It represents the most complete line Be ready for the calls for G.T.D. 
—the line that contains the right tap enialie. 
or die or assortment for every specific 
purpose. , If you are not familiar with our pub- 
licity methods, send for the booklet 
Every tool is backed by the experi- *G.T.D. Plans.” 


ence of 45 years of making dependable 


taps and dies. We have some attractive stickers in 


colors, showing the G.T.D. mark prom- 
Send for G.T.D. Catalog No. 37. inently. Can you use a supply? 








Greenfield Vapan4lDie Gorporation 


| Wells Brothers Co Div Wiley & Russell Mfg. 


Co. Div. A.J Smart 
GREENRIVER LIGHTING 








Greenfield, Massachusetts. U.S.A. 


NEW YORK-28 Warren St — CHICAGO-I3 So. Clinton St ~ LONDON~-I49 Queen Victoria St 
Canadian Factory - Wells Brothers Co.of Canada,Ltd — Galt, Ontario. 
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How about the 
“Handy man about the house’? 


Almost every home can use and really needs tools of some 





kind, and this is a field which many dealers neglect to cultivate. 
But in many of these homes are potential amateur mechanics 
who would, if assisted and encouraged, develop into regular 
purchasers of not only a variety of tools, but also other hard- 
ware. Almost every man has some mechanical ability, and we 
all like to see the results of our own skill. All that lots of 


them need is a start. Cultivate this field. 


Encourage the ‘““home-mechanic” in your newspaper adver- 
tising and window displays. Show good samples of home- 
made cabinet work. Suggest it in various ways that your local 
conditions offer and you will have opened up a field of large 
possibilities. 

Sell them only high grade tools. Enquire what kind of 
work they intend doing and give them the particular style suit- 


able for that work. Many a customer has been lost because 


Pas RSIS ab Cas Sc Ed A 


* 


a clerk was not sufficiently interested in the customer's needs. 
For instance, no better saw is made than the DISSTON, but a 


6 point hand saw is not suitable for cabinet work in hard wood. 


3 
x 
Ru 
3 


The amateur is consequently discouraged at the outset. See that 
he has the right quality and type of tools at the start and his 
enthusiasm will bring him back to add to his kit and equip- 
ment as his skill and requirements expand. 


A fine foundation is a set of 


DISSTON SAWS 


Other Disston tools are of the same high standard 


Henry Disston & Sons, Inc. 
Philadelphia, U. S. A. 
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Sell The Hardware at The 
Blue Print Stage 


This is the time to sell the com- 
plete line of hardware for new 
buildings. Get in touch with the 
architects, builders or owners and 
show them that “Sargent” is to 
hardware what Sterling is to 
silver. 


Sargent locks, latches, escutch- 
eons, window catches and other 
furnishings add finishing touches 
to the perfect house. Sargent 
quality, durability and design sat- 
isfy the most exacting demands. 


SARGENT & COMPANY 


Manufacturers 


New Haven, Conn. New York 
Boston Chicago 


SARGENT 


REG. U.S. PAT. OFF. 
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++ Saws 


The Season and ATKINS SAWS should be asso- 


ciated closely in your mind. 


Figure it out for yourself. Building is as certain 
in Springtime, as the buds on the trees. Saws are 
an absolute necessity in building. 


There is bound to be a large demand for all Saws 
used for building purposes. It is here ATKINS 
| SILVER STEEL SAWS stand highest. 


| A complete line of the Best Saws made. For 
edge-holding, speed and lightness they are un- 
rivaled. Furthermore, they are advertised and 
known wherever Saws are used. 





Sell them with our Money Back Guarantee and 
let the Saws make good themselves. 


Request our assistance in promoting your Saw and 


Tool Sales. 





Write to-day for Spring Plans and Vital Facts. 


E. C. ATKINS & CO., Inc. 


Established 1857 
The Silver Steel Saw People 






Home Office and Factory, Indianapolis, Ind. Canadian Factory, Hamilton, Ont. 
Branches carrying complete stocks in all large distributing centers, as follows: 


Atlanta Minneapolis Portland, Ore. Vancouver, B. C. 
Chicago New Orleans San Francisco Sydney, N. S, W. 
Memphis New York City Seattle Paris, France 


Messrs. John Shaw & Sons Wolverhampton Ltd., Wolverhampton, England, 
Agents for Great Britain. 
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MR JOBBER—Are You in Geile with | 
“HEADQUARTERS on FLOUR SIFTERS”? | 
Fully 50% of the total Sales of this Staple Household 


Article are made in our plant. 





DID LET US| 
YOU PROVE. 
THIS> The Mark and (gid the Motto TOYOU. 
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Eagle Brand 


(Side Crank) Diamond E Brand 
(Crank in Handle) 





Fairy One{Cup Style 


The “EAGLE MAKE?” Sifter is now in more homes than any other 
make on the market. 


It has an AGITATOR that works smoother than any other make. 
This Agitator is made of substantial heavy tinned metal and is OVAL 


SHAPED, with rolled edges. This oval design Agitator positively 


breaks up all lumpy meal and sifts it through the wire sieve more 
thoroughly and quickly than any other make can possibly do. 
The bodies are made of heavy retinned metal. 


WRITE FOR FREE SAMPLE, CATALOG, CIRCULARS AND PRICES—“WE WILL HELP YOU SELL” 


EAGLE GLASS ~ MANUFACTURING CO. weusevsc.ww. 


ESTABLISHED 1894—INCORPORATED 1897 
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THE COMPLETE CHAIN LINE 
Weldless—Electric Welded—Fire Welded 


All Sizes—All Types—All Finishes 
From Plumbers’ Safety Chain to Ships’ Anchor Chain 
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In addition to Coil Chain of all sizes, types and finishes we 
manufacture a great number of fast selling specialties: 


Weed Tire Chains, Weed Chain-Jacks, American 
Tire Lock Chains, and Dobbins Blow-Out Chains. 
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Halters, Dog Leads and Kennel Chains; Cow Ties 
and Tie-Out Chains; Heel Chains; “Elweltra” Trace 
Chains, and Saddlery Hardware. 
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Hammock and Porch Swing Chains; Sash Chain; 
American Galvanized Chain for Arc Lamp Suspen- 
sion; Friction Chain for Looms, and Chains fof all 
special purposes. 
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We are the sole manufacturers of the Campbell Hammerlock 
Self-Spreading Cotter Pin. The most economical and prac- 
tical cotter pin on the market. 
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AMERICAN CHAIN COMPANY, Inc. 


BRIDGEPORT CONN., U.S. A. 


Boston Office: Chicago Office: San Francisco Office: 
107 Massachusetts Avenue 529 West 12th Street 714 St. Clair Building 


In Canada—DOMINION CHAIN CO., Ltd., Niagara Falls, Ont. 
Largest Chain Manufacturers in the World 


Factories in 
Bridgeport, Conn. Braddock, Pa. York, Pa. Carlisle, Pa. 
Columbus, O. Mansfield, O. St. Marys, O. Marion, Ind. 
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Harmony N 





Y 
The beauty of a home is dominated by its surroundings. Wy ) 
Beautiful lawns, trees, shrubs, walks and flower gardens S : 
denote the taste of the owner. Special care should be used = ‘a 
in the selection of the proper fence. The beauty of other YS é 
work may be marred if the fence is not in harmony with its | NV a 
surroundings. ; 7 : 
: WY 3 
Fxeeesior: Rust Proof Fence, the quality fence, gives GA is 
Branow home property its proper distinction. The aN ¥ 
dealer who carries it in stock commands brisk sales to per- wu) s 
sons who desire to make their home grounds beautiful. YW e 
Excelsior Brand Rust Proof Fence is notable for its Yh 


patented steel clamp at every intersection, holding the wires ‘ 
The large smooth wires have 


maximum strength. The completed fabric is GALVAN- 
IZED AFTER assembling by the Excelsior Rust Proof 


tightly season after season. 


Finish. 


If your jobber cannot supply you write us. 


Wright Wire Company 


Worcester 
Boston N ew York 
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GOODELL PRATT 
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It Will Pay You 


to make your store the headquarters in your town 
for Goodell-Pratt tools. Be the place where people 
can come to get anything in the Goodell-Pratt Cata- 
log. Concentrate on these 1500 Good Tools. The 
advertisements reproduced on this page furnish the 
reason why Mr. Punch, the screw-drivers, the hand 
and breast drills, the levels, the mitre boxes, the 
bench vise and a lot of others will sell faster than 
ever before. Show a customer Goodell-Pratt tools 
and he won't have to be told anything more about 
them. He'll buy. 


And that means a great chance for you to do more 
business and make more money. 
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Amateur 


Wood, Iron, 
Aluminum Levels 


({;OOD 
¥ >» F > ’ 
1500 GOOD TOOLS 
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ahs, Cnubiiten, 


umamianecmres 







amnniretonganbentmenatis 


pe 








Goodell Pratt ¢ ompany 
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WIRE SCREEN CLOTH 


Heavy Zinc Coated 


AFTER WEAVING 
12 Mesh—14 Mesh—16 Mesh—13 Mesh Extra Heavy 


There are much wider varia- fo 
tions of quality in the class of _ 
Galvanized - After - Weaving |, 
wire screen cloth than in any 
« WIRE other grade. 


+ SCREEN 


=e SCREEN | 
* 5 Cott 


. Z WIR 
| avin 
For many years OPAL has Ree 
been the standard by which 


all others are judged. 





ORDER THROUGH YOUR JOBBER 


New York Wire Cloth Co 


233 BROADWAY, NEW YORK WORKS— YORK, PA. 
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WICKWIRE 


r 


WRHGEON 





me Cortland 
Brothers New York 


Inc. 





There's more than one reason for the popularity and selling strength of Wickwire product, but all 
ef them can be traced back to the idea of giving the best value and highest quality possible. 

We mine our own ores, operate our own blast furnaces, open hearth mills, rod and wire mills, etc. 
In short, we control every step in the manufacture, and therefore can late the quality from the 
beginning to the end. Nothing but the best is allowed to pass. Ask your jobber for prices. 
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You can persuade 

a customer through 

salesmanship and 

advertising to buy 

a certain make of 

machine, but when 

he is ready to buy again 

you can’t talk him into pur- 

chasing the same kind un- 

less his first one gave satis- 
faction. 





The same condition is true 
of a neighbor, or an entire neighborhood, for 
that matter. Mouth to mouth advertising either 
keeps goods moving or kills their sale quickly. 

Just recall some of your own experiences in this direction—and then remember. It is always a 
pleasure and a whole lot easier to sell goods that you know are right, have a solid reputation with 
the trade behind them, and give entire satisfaction when in use, than to introduce something that you 
are not sure of. 

Any dealer who handles MYERS HAY UNLOADING TOOLS can, without fear, tell a 
prospective customer to call up his neighbor and ask him what he 
has to say about them. We wi!l not be afraid of the reply or you 





need not question the customer’s decision, for Myers Hay Tools, 
including Unloaders, Forks, Slings, Pulleys, Tracks, Hooks and 
Fixtures, have long been sold on merit—-quality and service—and 
because of this they retain their high standing year after year 
with the hay makers of this and other countries. 


As a dealer you are, in a general way, familiar with Myers 
Hay Unloading Tools, but do you know why MYERS 
UNLOADERS can be depended upon for capacity, rapid and 
easy operation, long life and uniform service? If not, glance 
over this list of general construction features. They count for 
much in the unloading work. 


Myers Unloaders have malleable iron frames, extra long 
trucks, large track wheels, turned steel axles, plain or roller 
bearings, regular or seven-inch rope or cable pulleys, patent 
double iock, wide open mouth for fork pulley, and are built for 











single or double steel, wood or cable tracks. Entire construction 
is designed for capacity, rapid and easy operation, long life with uniform service. 

Myers Forks, Slings, Pulleys and Fixtures, all styles and sizes, are strong, heavy and reliable— 
equal in every respect as to material used, workmanship and finish, to Myers Unloaders. 

If you have not already made arrangements to handle the Myers Line this year, write 
us immediately. Don’t wait until it is time to make hay, and then get caught without sufficient 
stock to see you through. Catalog furnished on request. 


MYERS DOOR HANGERS 


Easy Door Service is in keeping with other improvements of today—Myers Door 
Hangers—Twelve Styles—Stayon or Tubular, insure storm and weather proof slid- 
ing doorways for Barns, Garages, Sheds, Warehouses and Similar Buildings, For 
doors on new buildings or new doors on old buildings, sell the MYERS. 


F. E. MYERS & BRO., Ashland, Ohio 
ASHLAND PUMP AND HAY TOOL WORKS 
MILWAUKEE CEDAR RAPIDS ST. LOUIS HARRISBURG ALBANY 
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Install this system in your store! 


The above illustration shows one of Goulds Pyramid Pumps 

connected up to a gas engine, and installed in a dealer’s store in 

connection with a complete water supply system for display 

purposes. This edel minus has attracted a good deal of 

interest, and better still MADE SALES! It has paid for the 
trouble of installing over and over again. Why not try 
out the same stunt in your store? It is bound to stimulate 


the demand for 


FOR EVERY VICE 


If you are not already a Goulds dealer, you have certainly 
overlooked the leader of a most fertile field. There are 
over 300 styles and sizes of Goulds Pumps, the most com- 

plete line made. Backed by 69 years of manufacturing 
experience. And every Goulds Pump is positively 
guaranteed to perform satisfactorily the work for which 
it is recommended. Steady, year-after-year adver- 
tising in the farm press has thoroughly acquainted 
the American farmer with the sterling quality of 
Goulds Pumps, a steady demand is always 
present! Write us today for literature and 
our liberal dealer contract. 


THE GOULDS MFG. CO. 


Main Office and Works 


Write today for your copy 


Fig. 1454. Deep Well Working Head 
For capacities up to 56.3 gallons per 
minute, and total heads up to 400 feet Sencca Falls, N. Y. 


Also for Pneumatic Tank Systems 


Branches: 
Boston 
Chicago 
New York 
Philadelphia 
Pittsburgh 
Atlanta 
Fig. 1531. “Pyramid” Double- 
Acting Piston Pump. For filling 
tanks with pressures up to 75 lbs. 
Also for elevated Tank Systems. 


Fig. 1518. Deep Well Work- 
ing Head. For filling tanks 
with maximum pressures of 50 
Ibs. Also for elevated Tank ‘ 
Syctems. Fig 1604. “New Alert’ Double-Acting Air and Water Force Pump 
connected to Fig. 1613 Pump Jack. For filling tanks with pressures up 
to 50 Ibs. Also for elevated Tank Systems. 
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Keeps Thieves 


and 
Prowlers Out 


Snap a padlock through the keepers of this latch and 
you have absolute protection against thieves and 
meddlers. Your customer’s barn, garage, granary, imple- 
ment shed, or chicken house is safeguarded against all 
intrusion when the doors are fastened with McKINNEY 
Door Latches. 


The 


McKINNEY 


Door Latch 


This latch cannot be taken off or tampered with when door is clesed because 
all screws are then completely concealed. It consists of but four simple parts, 
galvanized and japanned as a protection against weather. Can be used on sliding 
and swinging doors, right and left hand doors, and doors 13% in. to 2% in. thick. 
Locks automatically as door closes and has no springs to break or wear out. 


Sales are increasing by leaps and bounds—hardware dealers everywhere 
are enthusiastic. If you are not already handling these latches, put in a stock 
now. Packed 1 latch complete with screws and directions in a box, 1 dozen 


boxes in a case. Write for Circular “Lr.” 


McKinney Manufacturing Co. 


Makers of wrought steel hinges, butts, door hangers, track, shelf 
brackets, sash locks and lifts, door mats, garage door 
hardware, door latches, hardware specialties. 


Pittsburgh, Penna. 
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Strength and Appearance 


The appearance of STAR and Overland Wagons sells them on 
sight. Clear, clean, white ash boxes finished with two fine coats 
of implement coach varnish, covered on the bottom as well as on 
the sides—an honest job of finishing. Artistically striped, 
scrolled and stenciled. 


This because we realize that ‘‘looks’’ make the first sale and our 
quality shows at a glance or on minute inspection. 


But while ‘Jooks’’ may make the first sale, “durability” is what makes the 
repeat orders. And from a “wear” standpoint our wagons have no equal. 
The rim of the wheels is pressed around the spokes, making it impossible 
for them to loosen. An all-steel construction below the box include a brace 
for the front axle. 

The full roller bearing wheels make our wagons an easy pull for the small 
child. In our construction are embodied all modern improvements and many 
exclusive features which make Hunt, Helm, Ferris & Co. Wagons the most 


satisfactory on the market today. 


Write for our catalogue—it gives you complete information about these 


wagons. It’s FREE. 


HUNT-HELM-FERRIS & CO. 


63 HUNT STREET HARVARD, ILL. 
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boy prefers Erector. 
Knowing, as he does, that 


GILBERT 


builds the biggest, finest, strongest and greatest number of 
models, he passes the store of the dealer who doesn’t sell 
Erector and goes into the store of the dealer who does. 





Erector again will be backed this year with a sensationally 
big advertising campaign in publications that are read by 
more than 20,000,000 persons—The Saturday Evening Post, 
Collier’s Weekly, American Boy, Youth’s Companion, and 
a great many other publications. 


Sell Erector this year—the construction toy that sells the 


fastest! 20 :} 


President 





“A Gilbert 


164 Blatchley “Ave. 
New Haven, Conn., U. S. A. 







| 


Boys Know ERECTOR Buildsthe Finest Models 


There are more sets of Erector sold annually than all other con- 
struction sets combined—striking proof of the fact that the average 


‘ERECTOR 


“The Toy-Like Structural Steel” 


29 
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GILBERT TOYS 
“Year ‘Round Favorites” 


Gilbert Briktor — Bnables 
boy to complete construction toy 
models with steel bricks in beau- 
tiful color combinations. 












Gilbert Electrical Sets— 
Great fun for boys. Teaches fun 
damentals of electricity. 






Gilbert Wireless Outfits 

Boys can send and receive mes- 
sages from house to house. Does 
not interfere with recent govern- 
ment restrictions. 





Gilbert Chemistry Outfit 
Teaches boys the chemistry of 
everyday things. 





Gilbert Mysto Magic— 
Makes every boy a magician. 






Gilbert Puzzle Parties — 
Appeals to all who like puzzles. 





Gilbert Tot Trot—aA horse 
that actually trots. 
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ROLLER SKATES 


No. 5. Adjustable. 


A practical model made only of highest quality steel, with 
extra fine leather strap. A perfectly finished and durable 
skate representing the well known high standard quality of 
Union Hardware Company products. 


We are ready to make prompt deliveries 





OUR TOOLS ARE SOLD WHERE QUALITY COUNTS 


THE CYCLOPS NAIL PULLER 
PULLS TRADE 
The most reliable on the market. 


- ae NO. 50 HACK SAW FRAME 
Quickly set, rigidly held, accuracy Adjustable to take 8 to 12-inch 


assured. blades. The adjustable feature is 
obtained by the use of a pin set in 


the edge of the long end of the 
( frame. This construction gives a 
rigid frame at any adjustment. The 
frame is light, but unusually strong, 


CHAMPION SCREW DRIVER being made of the best cold rolled 
The standard for 35 years. steel. 


We manufacture a great variety of wood turnings, in both 
foreign and domestic woods, in either plain, stained, polished, 
enameled or rubber finish, making a specialty of tool handles. 


UNION HARDWARE COMPANY 


Factory and Main Office at Torrington, Conn. New York Office, 99 Chambers St. 
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This advertisement is now appearing in the leading magazines. 
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There's a big market ahead for kettles, and the 
Aladdin forces have mobilized to capture it. 


Our advertisements in The Saturday Evening 
Post and leading women’s publications are telling 
the story of Aladdin kettles to millions of Amer- 
ican housewives. ~~ 

Aladdin Preserving Kettle 
Many of our dealers are reinforcing the maga- ~— an ee ee 
zine drive by running smashing display ads of dense clumsinnss, een Gs entle 


: 5 : sive Aladdin notched ear and lug 
Aladdin kettles in their local newspapers. chick beam Gy Eel ane lon 


the hot kettle. 
And back of this big publicity drive are the big, \ 
bright shining Aladdin kettles themselves—made 
in styles and sizes to meet the most exacting de- 
mands of your customers. 


i 


Berlin Kettles, Windsor Kettles, Preserving 
Kettles, Vegetable Cooker Kettles (with the self- 
locking cover). Add to these the Berlin, Wind- 
sor and Preserving Kettles to which we have 
adapted the self-locking strainer cover! Isn't 
that a line of kettles that will capture your most 
discriminating customers? 





17 aa . SINT ATTICA mT 1 : — - — 
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Aladdin Windsor Kettle 
Made in 4, 5 and 6-quart capaci- 
We hope that you will tie up with this big Spring ties. Has those superior features 


‘ ‘ ' ‘ f desi d tructi hich 
drive by using Aladdin electros (like those here distinguish yt mgr a hens 
shown) in your local display advertising. There's nary utensils. 
business ahead for you. Now is the time to ad- 


vance and capture it. 


IIIT UTNINIIINTHTiInToV TNT TiMTOONINTITINTVNTTTITVITINUNTTNN TT 
A 


TTTLIAHHITITHITIII NIVIITITILTTVNTHNLLTHVATTINIUTT TUTTI ITA 


Write for some Aladdin electros material today. 
They are yours for the asking. 


The Cleveland Metal 
Products Company | 
Ivanhoe Works Aledtie Bertie Kas 
7642 Platt Avenue Cleveland, Ohio Se eae Mee ee ae, 


swelling, graceful curves on the 
cover. Bead turned up—hygienic. 


AANA 
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Kitchen Companions 


George / [rank says Linoleum is a 
L ogical Line for Hardware Stores 


Stoves, pots, pans, buckets and kettles—articles of kitchenware 
that bring every housewife to the hardware store. They are com- 
panions of linoleum in the kitchen, and that is why so many hard- 
ware merchants now sell 

Circle A 


Armstrong’s (A) Linoleum 


Reg. U. S. Pat. Off 


Mr. George J. Frank, who has owned a hardware store in Bay City, Mich., 
for many years, has the following to say about his experience as a linoleum 
merchant : 


“I have sold linoleum, both inlaid and patterns (printed), for upwards of fifteen 
years. I have found it to be a valuable part of our kitchen furnishings. Many a cus- 
tomer will come into your store and buy a stove because she can procure in one place 
all she needs to complete her kitchen. I also sell linoleum for bathrooms 





and I do not see why ~ hardware dealer cannot make as great a success of selling - 7 
linoleum as of any other line of goods he handles.” y 
The 1917 Pocket Size Pattern Book shows 321 patterns of Armstrong’s Linoleum in actual an 
colors, in a form convenient to carry in the pocket. A copy is yours for the asking. It V7 
is well to remember also that we supply window displays, newspaper cuts, lantern slides, s Oo 
show cards, hangers, pennants, etc., free, to retailers who request them. Pe eo rs 
7 . e . - S > 
The_coupon brings prices and literature “yy F . o 
SF 
* «oS 
/ 9” .'s 
4 oo” Be 
Armstrong Cork (Company |” .** 
a Pa 
o 9 
‘ . a 
Linoleum Dept. Lancaster, Pa. ” os 
¢ “hy 9g > 
4 » S d 
George B. Swayne / eee 
. ‘ Ping 
Selling Agent Pe ee 
¢ % 
? s y & 
212 Fifth Ave,New York ,° g#3'¥ 
¥ ‘ x 9 
Heyworth Bldg.,Chic ago “ JSF pees gg # 
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A Back Breaking Job 


FOR A STRONG MAN 


IS CHILD’S PLAY 
WITH A ROSE TIRE PUMP 

















ON THE MARKET THREE YEARS AND NOW 
THE BIGGEST SELLER IN ITS LINE. 


For Sale By Most Jobbers 


TO SHOW YOU we will send you a sample Rose Pump 
direct from the factory at the regular dealer's price, 
transportation charges prepaid, providing you will send 
us the name of your jobber. 


J. H. Haney & Co., Hastings, Neb. 


Manufacturers 


Rose Tire Pumps, Rose Grease Guns, Rose Fan Belts, and All 
The E. Z. Way Automobile Leather Accessories 


























Build New Business with 
IRONTON 


A complete line of Ironton Bun- 
sen Burner Fireplace Heaters will 
bring you profit and future busi- 
ness. 

They save gas, money and 
trouble and will bring you regular 
customers because of their sound 
construction and fair prices. 

Air circulation is rapid, quickly 
and effectively heating the room. 
We do not sell thru jobbers. 





Ironton Incandescent Light and Supply Company 
IRONTON, OHIO 
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Ped the wall is strong enough to carry the weight, Ankyra Bolts will 
keep the fixtures fastened to it—tight and permanently, whether in 
lath-and-plaster, sheet metal, wire lath, hollow tile or solid masonry, or 
in any other material. 
Tight—because Ankyras are self-riveting. Note the wing nut. 
Permanently—because the wood screw used with Ankyras may be 
withdrawn as many times as you want, while the Ankyra Bolt remains 
ready to be used again for the same or another fixture. 
These features and the ease and speed with which they are inserted 
make Ankyras big sellers and bring you “repeat orders.” But there 
are many other points of equal interest to you. Here are several: 
The market is there. Just figure five times the population of your town as the num- 
ber of Ankyras usable in its dwellings alone. Then add schools, office buildings, 
hotels,—they need them by thousands. 
The demand is big now, but it is being increased every day by strong effective adver- 
tising to architects, builders and users. 


The profit is there for you—not only liberal dealer discounts, adver- 
tising to your customers and quick turnover possibilities, but we have 
worked out sales plans to help you further. 


These, together with samples of Ankyra Bolts and a descriptive booklet, 
are yours for the asking without obligation. Ask for them now. 


Ankyra Manufacturing Co. 
150 Berkley Street 
Wayne Junction, Philadelphia 
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There Are Good Reasons Why You Should 
Stock These Popular Food Choppers 


Satisfaction to the consumer has been the aim of the manufacturers of 


“ENTERPRISE” Food Choppers 


for over 50 years. That this aim has been realized is proven by the 
popularity of these choppers. 
It is one of the reasons why they’re so much in demand. 

2 The careful workmanship used in their manufacture ; the rapidity 
with which they may be taken apart for cleaning; the ease of 
assembling; the easy turning handle; the four cutters—these are 

Chops 2% Ibs. of meat Only a few of the reasons why “Enterprise” Food Choppers are the 
per me" ones you should stock. 


per minate, ‘Weight The Four Cutters 
aa Notice how they may be used in the kitchen of the average house- 
wife to economical advantage. 


(1) For Chopping Sausage and - (3) For Chopping Hash, Hog's 
Mince Meat, Horse Radish, Ham Head Cheese, Chicken and Lobster 
burg Steak, Croquettes, Cocoanut for Salads, Tripe, Vegetables of 
Stale Bread and Crackers for all kinds for Soups. ete. 

Crumbs, ete. . 


(2) For Chopping Scrap Meat for 
Poultry, Scrapple, Codfish, Corn (4) For oo Butter from Nuts 


for Fritters, etc. of an oily nature 


Medium Nut Butter Cutter 
You can meet all competition with the “Enterprise” line and make 
a good profit. Write your jobber today. 


ce. The Enterprise Mfg. Co. of Pa., Philadelphia, U.S. A. 


per minute. Weight, 
8 Ibs. 29 MURRAY ST., NEW YORK 520 GOLDEN GATE AVE., SAN FRANCISCO 
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INCREASE YOUR SALES—MAKE MORE MONEY 


That’s what you are in business for, and that’s just what we have to 
offer you, Mr. Jobber and Mr. Dealer. It means large profits. The 
largest jobbers and retail hardware dealers are now handling our seat. 
Are you one of them? 

SEND FOR FREE SAMPLE AND PRICE LIST 


“ON IN A MINUTE SEAT” 


Seat can be securely attached in a minute to any chair having an open seat frame, such as cane, col 
bler seat or Vienna Bentwood chair. A child can fasten it “on in a minute” and it is there to stay. Samoly 
tighten bolts. Seats are upholstered in the best Morocco Grained imitation black or brown Spanish leather, 
in plain or tufted seat. A good qual- 
ity of filling is used, making a very 
neat and serviceable seat. Bottom of 
three (3) ply wood, Veneer. 

































THESE SEATS GUARAN- 
TEED NOT TO SHIFT, SLIP 
OR MOVE WHEN AT- 
TACHED. Made in Local, 
Cobbler, Crown and Ball Top 


shapes. 
Showing manner of PB eam ooge seat to a Avery neat appearing chair seat. Try 
seat frame. Very simple; stays on a few—you will order more 


ECONOMY SEAT COMPANY, Inc. 


MANUFACTURERS OF UPHOLSTERED CHAIR SEATS 
Office and Factory : 


911-913-915 West 31st Street 


































CHICAGO 

















GET OUR 240 PAGE CATALOG OF 


BATH ROOM FIXTURES 


OUR LINE includes every known fixture for furnishing the bath room 


—the largest line made by any one manufacturer. 


WE USE only the best quality of ma- 
terial. Every article is made of brass 
and is highly polished before being 
nickel plated. 


WE SELL to dealers only. From the 
large variety in our line, every dealer’s 
want can be satisfied, and from our large 
stock carried at all times, prompt ship- 
ments are assured. 


OUR PRICES are moderate, making the 
line a popular seller to the consumer and 
attractive to dealers. 


































Ask for Catalog F 


AMERICAN RING CO. 


Established 1810 Incorporated 1852 
Waterbury, Conn. 


Sales Offices: 

2 Hudson St., New York 170 Summer St., Boston 
116 New Montgomery St., San Francisco 

1611 Heyworth Bldg., Chicago 
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More Profit 


Because of 


Less Sales Expense 





“Anchor Brand” Wringers 


They are their own silent salesman 
—because they look their quality 


Lovell Manufacturing Company, Erie, Pa. 


The World’s Largest Manufacturers of Clothes Wringers 
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“Perfect” Hex Netting 
Is Guaranteed By Us 


The dealer who handles ‘‘Perfect’’ Hex Netting has 
no trouble selling it. Owners of poultry farms ask for 





““Perfect’’ because they know it is guaranteed—that it 
is the most uniform and serviceable netting on the 
market. 


Compare ‘“‘Perfect’’ with any other netting. You 
can't see the difference in quality at a glance, but 
**Perfect’’ Hex Netting is made of selected steel wire, 
standard gauge, heavily coated with refined spelter 
before it is woven, uniform in mesh and accurate to 
size. 


Get a trial order from your jobber today and see 
how quick it sells. 


Ludlow-Saylor Wire Co. 


St. Louis, Mo. 
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GALVANIZED 


The Leading Conductor Hook 


Better and Cheaper than Malleable. 


As easy to drive as an ordinary nail. 

The only “Direct Drive’’ hook on the market. 
Makes a clean, neat job. Holds pipe in place 
with a firm, sure grip. Strong and dependable. 


The kind of a hook you have always wanted 


Double Drive Square Single Drive Square 


sy aii anon 
wooo samples and woop 
prices. 


MILWAUKEE CORRUGATING COMPANY 


Branch at Kansas City, Mo. MILWAUKEE, WISCONSIN 
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EEL SHEET. 


Have not yet been Surpassed 
in their uniformly Good Qualities 


INLAND STEEL COMPANY 


First National Bank Bldg. Chicago. 
Works Indiana Harbor, Ind. & Chicago Heights, Hil. 
Branch Offices. ST.LOUIS-ST.PAUL- -MILWAUKEF TENE DALLAS. 
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AMERICAN 
ScrREW 
Company 


9 


WOOD SCREWS 
MACHINE SCREWS 
TIRE BOLTS 
STOVE BOLTS 


PROVIDENCE, RHODE ISLAND 


WESTERN DEPOT: 
69 East Lake Street, Chicago, Illinois 


aris 2.3 9 


FREY EV EPR 


CeUrURY SUEUR 
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“Tools 
STANLEY NAIL SETS AND 
CENTER PUNCHES 


“STANLEY” Nail Sets and Center Punches 
are made of a special grade of tool steel. 
They are hardened on both ends by an im- 
proved process, given an oil temper and will 
be found to “stand up”’ under the most severe 
conditions. 


Special care has been taken in selecting the 
proper knurling for the shank, and the user 
will find that the feeling of security as to “‘grip”’ 
is a particular feature of “STANLEY” Nail 
Sets and Center Punches. 


The neat and handy boxes in which they are 
packed make them an attractive article for 
counter display. 


MANUFACTURED BY 


STANLEY Rute & Levet Ca. 
New Britain, Conn. U.S.A. 
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Keeps Odors In 
~and Dogs Out 


The can that sells / 
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Vl Favorite in apartments and small homes. No burden tocarry it. When filled 
Hi and left in the kitchen, no odors can escape from it—out in the yard, no dogs 
can get into the 


Take one of these cans to your own home, friend dealer, and see why it sells and note 
it’s convenient lightness, and yet how stout it is! Examine the dog-proof cover 
that fits down deep over the rim. It’s the promise of unusual service standing out 
all over this can that makes the retail price so amazingly 
reasonable —that makes it a ready seller; a good buy. 
Four handy sizes— Stocks at all branches — Write. 


Whitaker-Glessner Company 


WHEELING CORRUGATING DEPT. 
Wheeling, W. Va. 


BRANCH OFFICES AND STORES 
NEW YORK ST, LOUIS PHIT ADELPHIA KANSAS CITV 
CHICAGO RICHMOND CHATTANOOGA 
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Place It Where It Can Be Seen 


Place this cabinet with its array of 
Forstner Auger Bits where your carpen- 
ter and woodworking customers can see 
it, then sit back, or rather, stand alive 
and watch them stop and bite. 

Forstner Bits bore their way through 
hard, knotty, cross-grained wood, leaving 
a smooth hole and polished surface. They 
are the only bits not dependent on a 
center level to guide them. They. cut 
from the outer rim, the entire surface is 
at work all the time; no jagged ends. 
You can use them as gouges or chisels; 
you can do scalloping, fancy scroll twist 

columns, newels, rib- 
bon moulding, etc. 

Let us send you de- 
tails on this free display 
cabinet. 





The Progressive Manufacturing Co. 
a — ve S. A. 
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The Bishop’s “Greyhound” 
“« A Winged Dog for Work 


“TRADE MARS 





Twenty-five years of 
building saws have made 
the Bishop's 
“Greyhound” 

a dominating 


model of high- 
est grade steel, 


speedy and 
easy-cutting qualities and a per- 
fect hang and balance. It has 
thousands of friends. 


Hardware dealers ought all to know our 
selling terms. 


GEO. H. BISHOP & CO. 
“TRADE MARE LAWRENCEBURG, IND. 














Give Your Customers This Saving 








Eighty]Per cent more for their money is what you 
can give them. Is there any possible argument 
strongergthan this? 


Flat Finish 


is a specialty varnish that sells in a big You can prove that Hilo Flat Finish 
way, because dull mission finish wood- will spread out 80% further, and make 
work and furniture is becoming more a valuable addition to your Paint De- 
and more popular in the new type of partment, by mailing the coupon. 


Moller & Schumann Co. 


53 Years Making Hilo Varnishes, Japans, Enamels 
Brooklyn, N. Y. 


Chicago San Francisco al > 
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Big Profits in the 
Litthe Hummer 
Juvenile Bicycle 


Time is ripe to make big sales with the Little 
Hummer! School closing means that parents will be 
on the lookout for something good with which to 
amuse the children during the Spring and Summer 
months. 


Sell parents the Little Hummer Juvenile bicycle. It 
meets instant favor. Is sturdy, attractive, with real 
bicycle features-—leather saddle, bright maroon or 
blue frame, regular handle bars, adjustable chain, 
ball bearings, etc. 


To top it off, it retails for the low price of only 


oz. 


good profit 


There’s time yet for you to stock the Little Hummer 
for the good selling season which begins with the 
closing of school. Write now for dealers’ price and 


terms. 


Effective Advertising Helps 


We have ready for your use many valuable sales 
helps. Among them are four-color posters, two- 
color folders, electrotypes, newspaper ad copy, and a 
“How to Sell the Little 


stimulating leaflet on 


Hummer.” 





ge + 
Specifications 
HEIGHT—-Saddle to ground, 
highest adjustment 27 inches. 
HEIGHT OF FRAME—14 inches 

WHEEL BASE—30 inches 

FRAME—% inch tubing, connec 
tions electrically welded; forks 
% inch unbreakable half-oval 
steel. 

WHEELS—-Steel, ball-bear 
ing, 16 inch, 20 spokes. 

SADDLE—Leather top, full 
syring, cushioned, adjust 
able. 

TIRES — % in. 
rubber. 

CHAIN—Regu'ar biey 
cle type, 3/16 x 1 
inch tempered steel; 
adjustable. 

‘INISH Frame, 
choice of maroon or 
blue. Wheels bright. 
Sprockets, cranks 
and handlebar ex- 
tension auto - black 
enamel. Pedals and 
seat trimmings 
bright. 

OASTINGS— Malleable 
iron throughout 


LAYCOCK- 
BROSNAN 
MFG. CO. 


126 Industrial Bldg. 
Indianapolis, Ind. 


Successors to T. B. 
Laycock, Son & Co. 


— 


solid 


One model, for boys and 
girls, 4 to 8 years old 








Durability 


—in aluminum ware is a matter of 
inherent quality—the design must 
be right to stand usage—the metal 
must be of high quality—joints and 
seams must be absolutely elimi- 
nated and the weight of the meta! 
must be sufficient for practical 
service. 


REAL SOLID 
ALUMINUM WARE 


is made in one piece construction of high 
grade generously used metal. No seams 
or riveted joints to leak. The metal is 99% 
pure—food acids have no effect on it. 


If you want to sell a complete line of high 
grade aluminum, one that brings back cus- 
tomers to add to their equipment, you should 
know ours. 


Send for beautifully illustrated catalog, 
describing the variety of real solid utensils. 


The Buckeye Aluminum Co. 
Wooster, Ohio 
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LAWN HOSE 


Look Up Your Lawn Hose Sales 
for the Last Five Years 


If you will look up your lawn hose sales 
you will find that they have been prac- 
tically stationary—unless you are sell- 
ing a nationally advertised line. 


There may be slight increases in a 
few cases—due to abnormal local con- 
ditions— but they will not compare 
favorably with the increases shown by 
dealers handling Goodyear Wingfoot 
Lawn Hose. 

The answer is simple enough. 
Because your customers know that 
Goodyear Wingfoot is the standard— 
and they want it. 

The line the customer asks for is the 
line that increases sales. 

There is no surer way of losing 
customers than a “just as good—and 
cheaper” policy. 

Because the cheaper is never just as 
good— it does not give satisfaction— 
and it undermines the confidence your 
customers should have in you if you 
are to increase your sales. 

Good year Wingfoot Lawn Hose gives 
satisfaction. 

So sure are we of its lasting, no-kink 
quality that we guarantee it for you for 
two seasons. 
In this way we guarantee you satisfied 
customers. 

And that is only another way of saying 
that Goodyear Wingfoot Lawn Hose 
increases your customers and _ their 
business with you. 


The Good year Tire & Rubber Company, Akron, Ohio 
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Canvass Your 


Trade For 
Cooler Profit 


Make a list of the office 
buildings, 
tories, hotels, hospitals, etc., 








theatres, fac- 







in your vicinity. They are 





prospects for 
You can 


all good 
Water Coolers. 
go after their trade and 
make excellent profit sell- 












ing them the 
Style No. 560 


“XXth Century” 
Water Cooler 


*- ‘Exclusive advantages in this Cooler enable 
you to win out with it against. any com- 
petition. After thorough tests and com- 
parison.the United States Government has 
bought them exclusively for the last 7 years. 
They are handsome in appearance, perfectly 
sanitary, and each year incorporate some 
improvement that keeps them way ahead 
of all others. This year it is the Glass Drip 
Tray that replaces the old metal one. 


Your Trade — Like 
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Indurated 
Fibre Ware 


Many hardware stores specialize on “Fib- 
rotta” pails, wash tubs, waste baskets, 
umbrella stands, refrigerator drips, etc. 
Now is the time to begin to take your profit 
on these lines. 

“Fibrotta” will not rust, ee Soe ae 
warp or leak; it is im- 
pervious to moisture. 
“Fibrotta” pails last three 
times as long as galvan- 
ized iron ones. They 
build good will for you. 


Write today for catalogs 
and prices. 


(ORDLEY & Haves 
ooler s 


17 Leonard St., New York 
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The Greater 
Convenience of the 


<Groin: Brown SpeeDoMETER 


This instrument has a new feature worthy 
of the consideration of every motorist. This 
feature, together with the steady, consistent 
accuracy of the speedometer, its strong, 
simple, friction-minimizing construction and 
its durable, dependable service should make 
it the logical selection of all motorists who 
are desirous of getting the highest returns 
on their investment. Investigate this speed- 
ometer—it is worth investigating. 


The Maximum Speed Hand 


is an exclusive feature devised and perfected for 
the Corbin-Brown. This extra hand is red and, as 
the name implies, registers the greatest speed at 
which the car is driven. It can then be reset at zero 
at the will of the driver. It is clear to see what a 
great convenience this device is as it obviates that 
necessity of watching the speedometer on fast 
stretches and enables the driver to keep his eyes 
on the road. It can be purchased with your new 
Corbin-Brown or equipped at the slightly increased 
cost of $2.50. 


Ask your dealer about this today. 
Carry the Corbin-Brown this summer. 


There is also a Corbin-Brown 
especially designed for Ford 
service. Catalog upon request 


The Corbin Screw Corporation 
THE AMERICAN HARDWARE CORPORATION, Successor 
NEW BRITAIN, CONN. 


BRANCHES: ‘New York. Chicago Philadelphia 


Makers of Corbin Duplex Coaster Brakes for Bicycles 
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I | White’s 
Twin Tub 











Gasoline or 
Electric Power 


Real Money Makers for You 


Here is the latest and most highly developed double tub 
washer on the market. It combines many exclusive feat- 
ures and makes an instant appeal to all who see it. A 
demonstration means a sale in most every case. 


BUILT UNUSUALLY STRONG 

WORKING PARTS ALL UNDER TUBS 

METAL STAND FOR RINSE AND BLUE WATER TUBS 
SWINGING REVERSIBLE WRINGER 

ALUMINUM USED FOR METAL PARTS INSIDE TUBS 


WE HELP YOU GET THE BUSINESS 


WRITE TODAY 
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“Keep Out the Dirt and Slush” 


Order Promptly Cary’s “Everlasting” 
Flexible Steel Door Mats 


The best quality steel Mat on the market. Made in 12 
stock sizes, also in rolls as illustrated. 


Cary’s ‘Everlasting’ Flexible Steel Mats are made from 
the heaviest and best quality galvanized steel. Each Mat 
is equipped with our new solid end pieces. 


Guaranteed not to curl up at the corners—can be used on 
both sides—fold up like a rug. 


The United States Government has awarded us the 
SEVENTH consecutive contract for our steel Mats. 


A MIGHTY STRONG INDORSEMENT 
Send for prices and catalogue. 
CARY MANUFACTURING CoO. 
130 Manhattan Bridge Plaza Brooklyn, N. Y. 











BRIGHT WIRE AND 
BRASS WIRE GOODS 


SCREW EYES 
SCREW HOOKS 
GATE HOOKS AND EYES 





*s GROSS. 2s INCH. 











Bright Wire 


GATE HOOKS AND EYES 


MADE IN U. 
MORGAN ama ceaaail 


WORCESTER, MASS. 














A COMPLETE LINE, 
PROMPT SHIPMENTS. 
WRITE FOR PRICES. 


THE OSCILLATOR 


Vacuum Washer 





“‘Ask the Woman Who Uses One’”’ 


THE EFFICIENCY WASHER 


The great objective in every washing machine 
built today is more ethciency. And eficiency merely 
means making one motion do what it took two to 
do before—making one hour yield up results that 
two gave you before. The “Oscillator” gives this 
service to its users. Wouldn’t this efficiency please 
your trade? Let us tell you how to sell ten washers 
where you now sell one. 


We make Hand, Electric and Bagine Power Washers 
Write for Prices and Our Exclusive Ag iti 


Kiel Winuihasstine\vin Co. 
Albert Lea, Minnesota 
























se 


investment. If interested, get in touch with us today; 


NE-ELECTRIC UNIT 


Wicd baltic SYSTEM 


our Country Frieng. 
Electricity 


There is an immense demand in the rural districts for electricity. The Uni-Lectric is 
the ONE outfit at a salable price that has sufficient capacity to fully meet this demand 
tor both LIGHT and POWER. And the ENTIRE OUTPUT is fully guaranteed for 5 years. 


No Belts—No Batteries. 110 Volts Direct Current 


The Uni-Lectric uses standard Jamos and fixtures the same as used with city current. One compact wit with a 
modern high speed generator direct connected to a high speed, rotary sleeve valve motor. B PPORTU- 
NITY FOR HARDWARE DEALERS. Our exclusive dealer's proposition will interest hardware pe to who 
are looking for an outfit that will put them in the lead—build business and return a good profit on the 


For complete details, price and territory, address 


The Waterman Motor Co. 
U ni- Lect r ic: 124 Mt. Elliott Ave., Detroit, Mich. 











territory is being closed up rapidly. 
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STIMPSON-EYELETS 


vanious RIVETS NAILS xunst 


= SPECIAL 
TO ORDER 
GROMMETS & 
BROOKLYN. NEW-YORK 





LARGE 
STOCK 


&D WASHERS <|> 


117 FRANKLIN AVENUE 
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Highest Quality 
REASONABLE PRICES 


SATISFIED y CUSTOMERS 
PROFITABLE SALES 


Our Portsmouth Sales Office 
Has Moved to Wheeling, W. Va. 








Owing to the consolidation of 
various branches of our business it 
has become necessary to centralize 


all departments of our selling organ- 
ization at Wheeling, W. Va., which U N | O N 


has always been the address of our 


main oe sere) m COMPANY 


All eemnormneraines poo Pon wt 908 
Department should be addressed to 
Wheeling, W. Va., instead of Ports- ers? OOLS OF 
mouth, Ohio. OR 
sage ; ANGE, MASS U-9:4 
The change, we are sure, will re- 
sult in increased efficiency’ in Every Tool Dependable 





. ° Guaranteed Deliveries 
handling specifications and place us s a 
in position to render still better ‘ “ 
service to the trade. Union Caliper Co. 


Bates Mfg. Co. 
In advising you of this change, 


we take the opportunity to thank Tool Business of Hill Standard Mfg. Co. 
you for past favors and trust we wanera ans oF 


may enjoy a continuation of pleasant CALIPERS, DIVIDE TAP WRENCHES, 
business relations. NAIL TS Thin NTER PUNCHES, 
TEMPERED STEEL RULES 
Cousin ation SQUARES, 
HACK SAW FRAMES, KEY SEAT RULE BLOCKS, 
THREAD GAUGES, THICKNESS GAUGES. 
WHITAKER-GLESSNER COMPANY pg Begg cg Manan Ren 
a Turning, Pilani Boring, Shaping, vente Outtiag-O@ WH 
WHEELING, W. VA. Cutting Tareadlag, ‘Ke Key. Seating “cathe. Doge Dri Hi. 
Machine Vises a Machine 


Selling Aoente—Sempien, Dunn & aged 74-46 Murray &., 
. ¥. City; 34 N. Clinton St., Chicage, ni. 























“YANKEE” VISE No. 1993 
with Detachable SWIVEL BASE 


Quickly detached from swivel base by the turn of a set screw, and being 
accurately machined all over can be used in any position as a jig for 
special work on drill press, shaper, etc. 


Holds work rigid on any 
angle with use of the 
special grooved block. 


The swivel base is easily and firmly locked and released in any position 
by a short movement of lever at the side. 
An entirely new feature in vises quickly appreciated by Tool Makers, 
Machinists, Electricians, Amateurs, and all users of high grade labor- 
saving tools. Your jobber will supply you. 


NORTH BROS. MFG. CO., PHILADELPHIA, PA. 
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Foster’s Quick Service 
GAS AND COAL COMBINATION 


FE. are frequently accused of making the 

best and most complete line of popular 
priced stoves and ranges on the market. This 
charge is surprisingly accurate in so far as 


“Foster’s Quick Service” 


simple in construc- 


right. 


You need this agency to 
make your present line 
airtight. 





For further 
information 
write to 


Ironton, 


vs ; by * 
— aoa Ohio 


is concerned. It is handsome in appearance, — 


tion,efficient in opera- — 
tion and the price is | 
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This Gate Sells ltself—Easily 


Examine this gate for yourself—see how it is 
different from all other brands. You will be con- 
vinced—just as you can easily convince your 
trade—that this is absolutely the best gate, with- 
out exception, their money can buy. 


When the average buyer examines 
Show It— this gate it is just as good as sold. 
’ The heavy No. 9g filler appeals to 
That 8 All him. The one inch between line 
wires, at the bottom, is a new idea. No toe-holds for 
the children—no chicks can crawl through. The square 
bottom corners, without seams or malleable joints, com- 
pletely fill the space between posts. Note that the 
wires are headed into place within the gate frame—no 
cumbersome wraps, nuts or screws. The hinge hooks 
are welded direct to the gate frame—a new gate free 
if one breaks off within five years. 


" There isn’t a thing to get out of 
Five Year order about this gate—not a bolt, 
nut, screw’ or wrap used anywhere 


Guarantee about it. The heavy No. 9 filler, 
headed into place under tension, within ’a frame made 
from one continuous piece of heavy gate tubing—these 
new features make a gate that cannot get out of order; 


No wraps, screws, bolts or nuts used. Heavy 
No. g filler, with only one inch between line wires 
at the bottom. Frame one continuous piece of 
steel tubing. Hinge hooks welded direct to gate 
frame. Absolutely the strongest gate made. 


in fact, will last almost a lifetime, with ordinary usage. 
These are the reasons why Square Deal gates sell so 
easily and why we offer a new gate free if any part of 
this gate gives way within a period of five years. 


All Styles 

general farm purposes. To round 
Farm Gates out the line, we manufacture a 
complete series of Tilt Gates, Ornamental Gates and an 
Automatic Gate to open with auto, rig, or foot power. 
Gate catalog and prices furnished promptly on request. 


How About Wire Fence ? 


The spring building season will probably find you out 
of certain styles of woven wire fencing. Ask for infor- 
mation about local shipments of Square Deal farm and 
poultry fence, barbed wire, staples, steel posts, etc., etc. 
Prices and catalog mailed promptly. 


The above gate is made in all 
standard sizes for walk, drive and 


Keystone Steel & Wire Co., Peoria, Ill. 











HARDWARE AGE | May 10, 1917 











COLUMBIAN MANILA ROPE 
IS UNEXCELLED 


Columbian Manila Rope is made in the most modern Cordage Mill in the 
country—on the best rope-making machinery—by a highly perfected manu- 
facturing process—under the careful supervision of expert rope-makers. 

Columbian Manila Rope is built to be strong and durable. The fibre of 
which it is made is selected for its toughness—the yarns and strands are 
properly twisted and laid—and every fibre, yarn and strand is carefully tested. 

Every foot of Columbian Manila Rope is forced to undergo a rigid exam- 
ination by inspectors who will accept nothing but the best, and not a coil 
leaves the factory that isn’t as near perfect as it is humanly possible to 


make it. 
These are the reasons why Columbian Manila Rope stands to-day one of 
the finest pieces of Cordage the Cordage Industry has produced. 


The honest merit of this rope has built its reputation. 


Let us send you our booklet on ‘‘How to Order Columbian Rope and Twine” 


COLUMBIAN ROPE COMPANY, Auburn, “The Cordage City” New York 
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TRADE MARK 


Cord 


AMOUNT A 


We take unusual care at our 
Mill to make WHITLOCK Cordage 
Products the best that can be pro- 
duced—both as to quality and work- 
manship. This is our constant aim 
and accomplishment. 

Correspondence is invited from Jobbers and Dealers 


who seek to build up a better business, with bigger 
profits, by handling goods of honest manufacture and 


unvarying reliability in service. 


Get in touch with us today and ask 
for printed matter and full particulars. 


Department C 


WHITLOCK CORDAGE Co. 
46 South Street, New York 
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BLUE STREAKS 


TRADE MARK REG. U. S. PAT. OFF. 


at 
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Permanent Customer Friendships 





When you sell Goodyear Blue 
Streak Bicycle Tires you are creat- 
ing permanent business friends by 
the satisfied customer route. 


If all your customers were transients ' 


whom you never expected to see 
again in your life, you might do a 
handsome business even on a tire 
of poor quality. Such customers 
wouldn't come back, anyhow. 


But the kind of trade a high-class 
dealer likes best is the kind that re- 
members his address whenever he 


Invite Long Prosperity 


needs some thing in that dealers 
line. 

Goodyear Blue Streak Bicycle 
Tires make satisfied customers. 
And satisfied customers remember 
where you are when they need 
tires, new bicycles or bicycle 
equipment. 


Consider Blue Streaks in this way 
—as builders of permanent cus- 
tomer friendship. That is what 
counts in the end. And that is the 
kind of business the best dealer in 
a community wants to attract. 
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BLUE, SNEAKS 


ADE MARK REG. U.S. PAT. 


Permanent Customer Friendships 
Invite Long Prosperity 


Remember that the bicycle busi- 
ness is coming back into its own. 
Annual production is climbing 
steadily. Soon it will bea million 
bicycles a year. 

And manufacturers are of one 
mind in their conviction that a high 
annual production and sale will 
thereafter be maintained. 


This means big profit days for the 
dealer in bicycles and tires during 
years to come. 

And that is why the Goodyear 
Blue Streak Bicycle Tire Dealer is 
a far-sighted merchant. The per- 
manent friends he makes through 


the sale of Goodyear Blue Streaks 
will remain his customers for years 
to come. 
Dealers who handle a line of tires 
which may carry bigger immediate 
rofits on each tire sold are not 
on col very far ahead. They are 
building just for the present. They 
cantcountlongon customer loyalty. 


While the Goodyear Blue Streak 
Dealer is busy selling tires which 
win customer good-will, he is also 
insuring his business for the big 
bicycle-boom days to come. Don't 
forget that. 


The Goodyear Tire & Rubber Co., Akron, O. 
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Cultivating the Machinist 


EN old customers come into the store, 
your clerks are always onthe jump trying 
to please them, for they know that such 

men are an asset to your business. How is it 
when a machinist comes in to buy Starrett Tools? 
Do your clerks cultivate him in the same manner ? 
If they do, they are making a most valuable cus- 
tomer, for the machinist will not only buy Star- 
rett Tools but because the dealer carries these fine 
measuring instruments, he will have confidence 
in him and purchase many other commodities. 
He will also advertise you to other mechanics 
who will be interested in Starrett Tools. There- 
fore carry Starrett Tools to get the machinist into 
your store. Then have your salesmen cultivate 
him and you will make a live customer. 


Have you a good supply of Starrett catalogs No. 
21A on hand? If not, write today for a supply. 


The L. S. Starrett Co., Athol, Mass. 


The World’s Greatest Toolmakers 
NEW YORK LONDON CHICAGO 
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ARISTOCRAT 
OF GARAGE 
DOOR 
LATCHES 


Any garage owner is a prospective customer for one 
of these latches—the long, graceful lines of the handle 
give it a style found usually in only the most expensive 
hardware. 


The mechanism is simplicity itself. No complicated 
parts to get out of order. It does its work easily and 
effectively. Reversible for right or left hand doors. 


Packed one complete latch with screws in a neat 
strong box, one dozen inacase. Furnished in any finish 
desired. Write for literature describing this and other 
builders’ hardware specialties. 


National Manufacturing Company 


Sterling, Illinois 
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points; there is a system used in the wholesale 
haps have read the whole of the little book grocery trade which is most desirable in many re- 
by Charles M. Schwab, written on the sub- spects. While I am more or less familiar with all 
ject which lies nearest my mind—‘“The Profit Shar- of these systems, time will not permit me to present 
them to you in detail and in a short paper of this 
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eee 


Bs 









pis 





eon ales 
See 





ELL GS IRS TART A RET OLE COLL LIES TAT RS, 


eas 


E. P. Sanderson 


man to secure the proper remuneration to which he 
is entitled and makes it possible for the sales man- 
ager to conduct the selling part of the business on 
exactly the same basis. Mr. Schwab tells you that 
he has built up the immense business of the Bethle- 
hem Steel Company largely on the profit-sharing 
system. The most successful manufacturing and 
jobbing concerns to-day are conducting their busi- 
ness on the profit-sharing system. I believe that in 
the future the successful manufacturer or merchant, 
must, if he is to keep abreast with the times, if he 
is to avoid strikes and dissatisfaction among his 
employees, and if he is to secure the loyal co-opera- 
tion of his salesmen, conduct his business on a 
profit-sharing system. There are many systems and 
methods. employed by different lines of business, 
which are applicable to their own business or their 
own ideas. There is no fixed rule except they all 
aim at an equitable division of the profits, and they 
all receive the remuneration to which they are en- 
titled, whether it be large or small. 


Application in Various Trades 


I shall only speak on the profit-sharing system as 
a remuneration for traveling salesmen. There is 
a more or less complicated system used by the 
wholesale paper trade, based on gross profits. There 
is a flat commission basis used in the boot, shoe 
and leather trade which has many meritorious 


*Address delivered at the annual convention of the 
American Iron, Steel and Heavy Hardware Association 
held at New Orleans. 
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kind it would be impossible for anyone to present 
them to you in an understandable manner. In fact, 
to properly discuss any of these different methods, 
it would require the entire session of our annual 
convention. I have therefore decided to present to 
you briefly the system of remuneration used by 
many in the hardware trade, also by many in the 
wholesale dry goods trade, and incidentally by our 
company. It is not perfect, and has many features 
which may not be applicable to territory which is 
covered by some of our members, but it is such a 
tremendous improvement over the old-fashioned, 
haphazard method of paying salary and traveling 
expenses, and is so simple and easy of adoption, 
and has been so satisfactorily used by large whole- 
sale and manufacturing concerns, that it will be 
sufficient for me to fulfill my duty to the president 
in speaking on this question. 


A Concrete System 


We divide our territory into three classes—city, 
suburban and country trade. The city trade being 
primarily that within a few miles of our office, the 
suburban trade covering territory within 25 or 30 
miles of our office, the country trade that territory 
beyond this point. Our idea is that the traveling 
expenses of a salesman traveling in the city would 
be very much smaller than of a salesman traveling 
in the suburbs; and the expenses of a salesman trav- 
eling in the suburban territory, where he is home 
every night, would be very much less than that of 
a country salesman, who is obliged to be away for 


‘very much longer periods, and to spend his nights 


at hotels. 

We allow our salesmen a drawing account, vary- 
ing from $40 per week to $60 per week, and in 
some rare cases as high as $75 per week. 

The sales and profits of each salesman are kept 
as accurately as possible on special order blanks 
written for this purpose, and in a special sales 
book, and it is agreed with our salesmen that the 
profit sharing settlement is to be based on figures 
as rendered by our own bookkeepers. If clerical 
errors or mistakes are made, either against or in 
favor of a salesman, one is supposed to balance the 
other. There is no going behind the returns as 
computed by us, and I presume and believe that they 
are accurately kept, as we have never had any diffi- 
culty with the figures presented. 

Our profits are figured on the cost of goods deliv- 
ered at warehouse—regulated by current market 
prices—without regard to actual cost, the salesmen 
having no benefit of speculative contracts or gain 
from appreciation, and losing nothing through de- 
cline in market value. All allowances, cash dis- 
counts or deductions of any kind are deducted from 
the gross profits. Cash discounts taken by us are 
not considered in cost prices. 
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Each month salesmen in the strictly city section 
are credited with 25 per cent of their gross profits; 
in the suburban section with 30 per cent of their 
gross profits; in sections comprising some suburban 
and some trade slightly beyond our limit—35 per 
cent; all salesmen in the country trade get 40 per 
cent of the gross profit, which is our extreme limit. 

Salesmen are permitted, if necessary, to draw 
against a credit balance on the books, but this we 
discourage so far as possible, believing it better 
for the salesmen to secure the extra remuneration 
at the end of the year in one lump sum; and with 
very rare exceptions no salesman has ever drawn 
against his profit account, except as arranged at 
the beginning of the year, and it is very seldom that 
the drawing account is changed from year to year 
—each salesman recognizing the value of a lump 
sum at the end of the year and the thrift which is 
encouraged in this way. 

At the end of the year, the accounts are balanced, 
and all uncollectible accounts charged to profit and 
loss and suspense are deducted from the gross 
profits. Each salesman must necessarily stand his 
share of the loss. This in a sense may seem unfair 
as far as the city salesmen standing only 25 per 
cent of his losses, and the country salesmen 40 per 
cent is concerned; but as the loss comes out of the 
gross profit, we have never considered it otherwise 
than perfectly fair to all concerned. 


Salesmen Pay Own Expenses 


Our salesmen are not required to keep any ex- 
penses, or to turn in any expense accounts whatso- 
ever. They pay their own traveling expenses out 
of their own pockets, thus eliminating one of the 
most disagreeable duties of the sales manager and 
the cashier, in approving these accounts. It is 
perhaps interesting to know that some salesmen who 
traveled under the old method—with expense ac- 
counts of from $1,200 to $1,500 per year, reduced 
their expenses to $700 or $800 when they had to 
pay them themselves. With very few exceptions, 
practically all of our salesmen receive a substantial 
check at the end of the year, in some cases running 
into thousands of dollars. 


Must Show Results 


We of course require substantial results. We 
are, in rare cases, obliged to dispense with the 
services of salesmen who do not give attention to 
business, or who do not secure results which in 
our opinion are satisfactory, exactly as under the 
old system. We have taken salesmen from other 
houses, who were unremunerative at their previous 
place of employment, and almost always during their 
second year with our company, their profits have 
approximately doubled, after they have understood 
the system of profit sharing, and we have the most 
loyal and satisfied group of salesmen under this 
system that could possibly be described. 

Friction Eliminated 

We have eliminated all graft, all excuses, all fric- 
tion of every kind, shape and description. Every 
man realizes that he is working for himself, that 
his remuneration depends entirely on the amount 
of profit which he secures, that his standing in a 
business way in the community depends entirely on 
himself. He can in no sense find fault with the 
salary which he is receiving, for he makes and earns 
it himself. He knows that every other man is 


working on the same system, and it is a great in- 
centive to the younger man, the neglectful man and 
the lazy man to bestir himself and keep up with 
the leaders. 
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Special Bonus Offered 


In addition to the regular stipulated profit-sharing 
settlement, we have in recent years adopted a plan 
of presenting to every salesman who reaches $10,- 
000 gross profits and for each $1,000 excess over 
$10,000, a substantial prize. In addition to this 
we have encouraged the $7,000 and $8,000 men to 
get out of their class by offering them a special 
prize for increasing their profits every thousand 
dollars. This part of the division of the profits has 
also been most successful, and, I may perhaps add, 
most profitable to the company. I may also state 
that our business results are always considered from 
the point of profits and not sales, and the man who 
secures $10,000 profits from $50,000 sales is con- 
sidered more valuable than the man who secures 
$15,000 from $100,000 sales. 

The varying percentages, or the division of profit, 
the drawing account, the special remunerations, can 
all be changed to suit the business or the locality 
where any of our members are located. There is 
nothing whatever arbitrary in regard to this. Each 
concern can make these arrangements, divisions, or 
share of the profits, or the time of division, to suit 
his own special case, but the fact that you lift the 
salesman out of the “hired-man” class, makes him 
practically your partner, makes him practically in 
business for himself, makes him independent of the 
supervision and the petty annoyances of a hired man 
and makes him a business man himself, makes him 
realize that his profits are limited only by his own 
efforts, that his traveling expenses are of no interest 
to you whatsoever, that selling goods at cut prices 
or cost prices will not get him one cent, but will be 
only a waste of time—all this will, in my opinion, 
place your selling organization on a higher plane 
than any other method that can be devised and is 
the most satisfactory, fair and business-like method 
for the remuneration of traveling salesmen that has 
been devised up to the present time. 


Practical Advantages 


The profit-sharing system will avoid the period- 
ical adjustment of salaries; the increase of salaries 
in times like the present, or the decrease of salaries 
in times like we have had in the past (and which 
will surely come in the future), the unpleasant cut- 
ting down of the salary of a man who has done well 
in the past, or the equally unpleasant hold-up of a 
man who has had a most successful year and who 
demands a substantial increase, which you can 
hardly give him on account of probable future busi- 
ness conditions. In most cases the annual adjust- 
ment of salaries of this kind is mutually unsatis- 
factory, and an unsatisfied man can, never do his 
best work. 

The profit-sharing system will entirely eliminate 
the traveling expense account. Every traveling 
salesman will be spending his own money, instead 
of spending yours, and it will make no special dif- 
ference to you how much he spends, so far as your 
part of the profit is concerned. 

The profit-sharing system will eliminate, to a 
great extent, the question of poor risks and the 
usual losses connected with them, for it is a well- 
known fact that all losses eventually must come out 
of the profits, and if each salesman is conducting 
his business on the profit-sharing basis, he will hesi- 
tate to sell a poor risk in order to increase his sales. 

The profit-sharing system will largely eliminate 
the cutting of prices, for when a salesman realizes 
that he is interested in the profit obtained, it will 
be for his interest to obtain the regular market 
prices on all commodities. 

The profit-sharing system will increase to a tre- 
mendous extent the sale of profitable goods, or the 
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classes of goods that pay a larger profit than staples, 
for when a salesman realizes that his remuneration 
depends on the profit he receives, he will push that 
class of goods and he will invariably secure the 
legitimate price at which these goods are to be sold. 

The profit-sharing system will largely eliminate 
the many days that salesmen spend at the hotel with 
a headache after the night before. It will undoubt- 
edly decrease the receipts of the baseball magnate, 
and many more fish will be allowed to live in the 
different streams throughout the country, for the 
salesmen will realize that their remuneration de- 
pends on the profit-sharing system and the more 
days they work, the more goods they will sell and 
the larger their share of the profits will be. 

The profit-sharing system will result in more calls 
and less customers neglected in the territory, and a 
more careful canvass of the territory that any sales- 
man covers. 


Effect on Individuals 


By a careful adjustment of the profits, and a sub- 
stantial remuneration for large profits at the end 
of the year, you will be surprised to find how many 
salesmen who are now turning in gross profits of 
$5,000, $6,000 or $7,000 will become $10,000, $15,000 
or $20,000 men. Men of ability, but with lazy 
habits and many excuses for not working, under the 
profit-sharing system will become big men in the 
business. The smaller and less capable salesman 
will under the profit-sharing system and the ex- 
ample set by his fellow salesmen, often turn in 
double the profits which would result under the old 
system of remuneration. 

These statements are not dreams; they are not 
based on theory; they are not a matter of supposa- 
ble statistics. They are absolute facts, proved in 
some cases by years of experience. Proved not only 
by Mr. Schwab, but by certain other large manufac- 
turers, by certain large banks, by some of the lead- 
ing wholesale grocery concerns; by some of the large 
wholesale paper concerns; by some of the boot, 
shoe and leather concerns and with becoming mod- 
esty, by many concerns in the iron, steel and heavy 
hardware business. 

If time allowed, incident after incident could be 
cited of the experiences of men high up in the busi- 
ness world who have told me these facts, and who 
have demonstrated the results of the profit-sharing 
system among their traveling salesmen, as well as 
among their other employees. The biggest men in 
the mercantile world to-day were in a large majority 
of cases made so by the profit-sharing system, and 
it makes, as Mr. Schwab truly says, little difference 
how large a remuneration a manager or a sales- 
man receives, even if it goes into six figures, pro- 
vided he returns to you your proportionate share of 
the profit. The laborer is certainly as worthy of 
his hire to-day as ever, and there is not a man in 
this room or in this line of business but would rather 
pay a salesman $5,000 who will return $20,000 than 
$2,000 to a man who will return $5,000. No man 
desires or can afford to pay for salesmen that do 
not bring them results. 


Objections 


I am fully aware that there are still very many 
of my good friends who will offer objections and ar- 
guments, some of which are unanswerable—like the 
old proposition in regard to the card ledger. When 
the card ledger was first introduced it was almost 
impossible to find any business man or business of- 
fice that would accept it, most of them still continu- 
ing with the old-fashioned bound-book methods. It 
was forbidden in some banks in Massachusetts which 
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tried it. The objections were many. They could 
all be more or less satisfactorily answered, except 
one, and that was, “What would you do if you lost 
a card?” That, of course, was unanswerable. The 
only answer was that you don’t do it. To-day the 
card ledger is used in all the savings banks, prac- 
tically all of the trust companies, practically all of 
the national banks in New England and I believe 
throughout the country. It has been used in my 
own company for more than twenty years and has 
been used in a trust company with which I am con- 
nected for fifteen years. The only answer to this 
question is that we have never lost a card. 

So to those critics of the profit-sharing system | 
would suggest: Overlook all idle or theoretical ob- 
jections offered and put aside all questions that are 
unanswerable until you try yourself. If you will 
try it you will find that there will be no such ques- 
tions left to answer. I sincerely and honestly be- 
lieve that if any member of our association who is 
not to-day using the profit-sharing system will es- 
tablish it for one year’s trial, he will never return 
to the old-fashioned and obsolete method of salary 
and expense remuneration of salesmen. I certainly 
believe that no traveling salesman who is a real 
salesman (and in this class I do not place the large 
number of order-takers, advertising men, visitors 
who come away with satisfactory interviews, whose 
chief ability is passing the buck, and whe are of 
no value to any business organization, except for 
their ornamental capacity) would ever willingly re- 
turn to the old methods, for I believe that the ad- 
vantages that accrue to them are so large that they 
would not submit to the wasteful methods under the 
old-fashioned system of remuneration by salary and 
expenses. Certain men would undoubtedly be elim- 
inated from your pay-roll, and you would undoubt- 
edly be surprised to learn who the real producers 
of profits in your organization actually were. The 
final analysis would result in your traveling sales- 
men becoming a class of business partners who 
would return to you a very much larger profit than 
was possible before, and who would receive from 
you the simple justice of the share of the profits to 
which they were entitled as a remuneration for 
services rendered. Neither proprietors nor princi- 
pals would ever return to their ancient, unfair and 
unremunerative methods or conditions, any more 
than they would to-day dispense with the telegraph, 
the telephone, the typewriting machine, the adding 
rnachine, or their personal automobiles. You cannot 
imagine your business establishment without any of 
these present modern conveniences. Let me assure 
you that the method of remuneration of traveling 
salesmen, by salary and expenses, is an ancient 
method and as far behind modern business condi- 
tions as your establishment would be to-day with- 
out any of the appliances mentioned above. 


BLAIR P. SMITH, formerly of the Charles Will- 
iams Stores, New York City, has been appointed 
advertising manager of the Duff Mfg. Company, 
Northside, Pittsburgh, Pa., manufacturer of the 
Barrett automobile jacks. 


C. L. BIRMINGHAM has been made manager of the 
Chicago office of the Auto Strop Safety Razor Com- 
pany, located at the Republic Building, 209 South 
State Street. 


RICHARD EVERETT has joined the sales organiza- 
tion of the Standard Woven Fabric Company, Wal- 
pole, Mass. Mr. Everett will have charge of the 
jobbing business of this company in connection with 
Multibestos brake lining and other materials of 
the firm’s manufacture for the automobile trade. 
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Kinks From a Busy Brooklyn Store 






Methods That Save Time and Confusion for R. J. Atkinson 





N a gloomy, drizzling morning not long ago 
I walked into the store of R. J. Atkinson, 
1183 Broadway, Brooklyn, N. Y., and found 
Mr. Atkinson busily demonstrating to one of his 
men the correct and expedient use of a dado plane. 
My naturally curious disposition prompted me to 
inquire about the triangular pieces of wood on 
which they were working. They proved to be 
part of the interior construction of a new show- 
case that was being made for tools and automobile 
accessories. A similar case had been in use for 
some time to display and hold the stock of auto- 
mobile accessories. It had proved so efficient— 
so admirably adapted for its use that a second 
case had been decided upon to accommodate the 
increasing stock of motor car supplies and tools. 

About a week later I called again and this time 
found the show-case finished and in use beside 
the one which featured automobile accessories 
exclusively. I brought away with me photographs 
of these cases and of other material covering some 
of the kinks in which Atkinson’s store seems to 
abound. 


The Accessory Case 


Each of the cases shown in the illustration is 
about 71% ft. long and is equipped with removable 
drawers arranged in tiers. The rows of drawers 
rest on shelves, and the shelves fit in grooves 
in triangular-shaped uprights like that in the 
illustration lettered “Auto Supplies, Tires, Oils, 
Greases.” Each drawer has a stop on the back 
to prevent it from being pushed too far forward. 
On the front of most of them are neat descriptive 
tickets lettered in white on black cardboard. 

The first case has been in use some time and 
contains about fifty boxes. They answer very 
well, but it was found after the case had been 
used a short time that some of them were a little 
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Home-made show cases for the display of automobile accessories and small tools in the store of R. J. Atkinson 
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too large for certain items of the stock. So the 
number of boxes for the next case was increased 
to sixty-six. Sixteen of these are 5% in. wide, 
7 in. deep and 3'% in. high. These are used on 
the top shelf. On the second shelf the fourteen 
boxes measure 61, x 11 x 3% in.; twelve are used 
on the third shelf measuring 7% x 15 x 3% in.; 
the same number occupies the shelf below, but 
measures 714, x 19 x 5% in., and the dozen boxes 
on the bottom shelf are 714 in. wide, 23 in. deep 
and 6 in. high. They have been planned to fit 
the stock. 

The work nece.sary to build a case like this 
was less than one might irhagine. Paper patterns 
of all the parts were cut out and sent to a wood- 
working factory, together with the number needed. 
The material came back ready to put together and 
the cost for the interior of one case was about 
$12. The only work that had to be done in the 
store was to build two upright triangular supports 
with four grooves cut in each to accommodate the 
shelves which also had to be placed in the center 
to keep them in alignment, and to put the boxes 
together and attach the handles. The entire work 
was done during spare time on one or two rainy 
days when the poor weather caused a slight lull 
in trade. 

Mr. Atkinson began to feature automobile sup- 
plies only a very few years ago, but the depart 
ment has grown to be a decidedly important part 
of his business. The attractive show-cases with 
their well-lettered tickets, together with frequent 
window displays of automobile accessories and a 
good showing of tires, oil and greases in the front 
part of the store, have been responsible for a good 
measure of their success. 


A Simple Drill Case 
One might search for a long time before he 













The paint department is made in the form of a booth. It 
order 


found a drill case as simple and efficient as the 
one in use in this store. The several drawers 
which accommodate the stock of drills, taps, etc., 
contain a number of removable trays similar to 
those shown in one of the accompanying illustra- 
tions. The trays were made by putting together 
a number of pieces of quarter-round molding in 
such a way that they formed shallow half-round 
grooves. They were fastened together by nailing 
narrow strips along the edge. 
numbered or lettered and the drills can be re- 
moved from their partitions without any difficulty. 
Another advantage of this method is that if the 
proprietor or one of his men wants to know the 
condition of the drill stock, he pulls out a drawer 
containing six trays and about seventy sizes of 
drills. At a glance he can see just which sizes 
are needed. In a very few minutes he can judge 
the entire stock and make up his order. The mold- 
ing used in constructing these trays was ordered 
from the lumber yard, cut the proper length. A 
few nails, a hammer, a very little time and the 
job was done. 


The Paint 
Atkinson was up against the same proposition 
that many other retailers are—that of finding 
sufficient display space for all his stock. Paint 
gave him about as much trouble as anything in 
the store. It required more than 250 ft. of shelv- 
ing that seemed to be unavailable without taking 
space from other lines that also needed a definite 
amount of room. 


Section 


Each section is. 
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also serves as a convenient place for the telephone and 


desk 


The solution was in the building of a booth- 
like paint department, 10 ft. wide and 7 ft. deep. 
Stock is carried on both sides of the shelving that 
runs at right angles with the wall and a row is 
given a place on a shelf above. The alcove made 
by this arrangement of the shelving makes a con- 
venient place for the order desk. 


Valuable Purchase Record Book 


The loose-leaf book that serves as both a price- 
book and a record of purchases is perhaps the 
best of all the constructive ideas that might be 
taken from this store. It is so good, in fact, that 
it is being adopted by the Book Department of 
HARDWARE AGE in order that other merchants may 
take advantage of this idea at a minimum cost. 

Each of the sheets measure 5 x 8 in., a most 
convenient size to handle. A separate sheet is 
used for each class of goods. For instance, on 
one sheet appears a record of the purchases of 
pruning shears, on another of oil stoves, and so 
on. At the top of the sheet the name of the article 
is written. These sheets are then filed in ciose 
order so that they can be found at once. 

When an invoice is received a record is made on 
the correct sheets of the quantity of each item 
bought, its number, size, list price, discount, cost, 
job price when there is one, retail price, the con- 
cern from whom bought and the date on which the 
purchase was made. One column is headed “Per.” 
It eliminates confusion as to whether certain items 
are so much a hundred, a gross or a dozen. Then 
again, the discount column is sufficiently wide to 
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allow discounts of some length as, for example, 
70-10-10-10-5 per cent, to be written without fig- 
uring the equivalent or without writing contrac- 
tions. It saves time and prevents errors. 

The advantage of this system as compared with 
that often used is, first of all, it presents an accu- 
rate, easily available record of all stock bought 
during a certain period and is an invaluable guide 
in making purchases. For example, an order is 
about to be placed for pruning shears. Mr. Atkin- 
son turns to the sheet marked pruning shears and 
has before him a complete record of all the shears 
that were bought during the previous year, the 
dates on which they were bought and the price 
at which each lot was billed. 


Referring to Invoices Not Accurate 


Instead of using a record of this kind, suppose 
the dealer were obliged to refer to the invoices to 
find out the number of shears he had last year. 
Generally this class of goods is bought from the 
H. Q. & W. Company. All the invoices on which 
pruning shears appear are taken from the file. 
But he remembers that the H. Q. & W. Company 
was short on some sizes and that these were 
bought from the F. B. Hardware Company. So the 
invoices of that concern are brought out also. 
But his memory, though good, fails to record that 
shears were very hard to‘get and that he picked 
up several lots from other concerns. So his in- 
voices give him a totally false record of the pre- 
vious year’s purchases, and might easily lead to 
overbuying on some items and under-stocking on 
others. 


Cards Too Easily Lost 


Before the advent of this loose-leaf system, a 
card record was used that might have worked all 
right if it weren’t for the fact that the cards 
could be taken from the drawers much too easily, 
were of a convenient size to fit the pocket and 
were often to be found anywhere except in the 
proper place or were not to be found at all. A 
card record would be excellent if men and women 
could be depended upon to work with machine- 
like precision. But it is the lot of all of us to 
make mistakes at least occasionally, and a card 
placed in the wrong division of a 3000 or 4000 card 
system might almost as well be dropped in a fur- 
nace or in a sewer for all its usefulness as a 
record. 

Sheets Always in Books 


But with a loose-leaf volume it is almost im- 
possible to make mistakes. The book is of a con- 
venient size to be handled easily, the leaves are 
locked and are not removed except to transfer 
them when full to another book. In addition to 
giving a complete record of all purchases, it acts 
at the same time as a price-book. It requires only 
a very short time each day to keep the record 
complete. 

A Check on Deliveries 


Deliveries had always caused more or less bother 
until the present system was evolved. Sometimes 
goods were charged that actually had not been 
delivered. The first of the month usually resulted 
in a few kicks that took a good deal of time to 
straighten out. This trouble has been practically 
eliminated by the use of the present system. 

Delivery slips are written in triplicate on a 
special register. The second is an exact dupli- 
cate of the first except that it is marked 2 instead 
of 1, and the third is blank except for the serial 
number of the first slip and the figure 3. 

The delivery man takes slip No. 1, the second 
goes with the package and the third is kept on 









| NP 170 

R. J. ATKINSON 

| WHOLESALE HARDWARE RETAIL 

NP 1711 | 

Mae R. J. ATKINSON 

WHOLESALE HARDWARE RETAIL 
Ne itl 1183 Snoanwes 


Date ie. 









4 


es 


Bign here 





Bign here 
L 





The delivery tickets are made out in triplicate 


file in the store. The delivery man returns his 
slip with the signature of the receiver. When 
this is returned to the store slip No. 3 is attached 
to it, a charge made of the goods on a regular 
charge blank and the first delivery slip filed for 
future reference. 

Here are some of the valuable features of this 
method. No goods are delivered unless they are 
receipted for at the time of delivery and the re- 
ceipted slips are kept on hand in case a dispute 
arises later. The goods are not charged until the 
actual record of their delivery has been made. 
If for any reason some of the goods are not ac- 
cepted a notation is made on the slip and the 
charge carries only those items that were actually 
delivered. It prevents difficulties arising when 
the bills are sent out. OnaC. O. D. sale the slips 
are marked C. O. D. and the third one held until 
the money is turned in. Cash sales are marked 
cash. 

The Delivery Car 


For delivery purposes a Ford delivery truck is 
used—a pretty good looking affair and an excel- 
lent advertisement in itself. But Mr. Atkinson 
told me he did not wake up to the real advertising 
value of the truck until last winter When he was 
making a drive on oil heaters. Two big signs 
featuring a special price which were placed on 
either side of this truck brought orders from every 
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A complete record of purchases can be kept on sheets 
like this. 


They also serve as a price book 
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Automobile tires, oils and greases are given a prominent 
position in the front of the store 


section into which it went—so many orders, in 
fact, that when I saw the record of purchase for 
the winter I confessed I had no idea that one 
store could sell so many in a single season. 
These methods of Atkinson’s did not simply 
happen. They are the result of a lot of thought 


The trays used for twist drills are made of pieces of 
half-rouna moulding nailed and held together by narrou 
strips of wood 


and experimenting and they are passed along to 
other hardware merchants with the hope that in 
them may be found the solution of some trouble- 
some problems. 


Logical Objections to Excess 
Profits Tax 


NEw YORK, N. Y. 


To the Editor: 

I want to impress upon you the fact that my ob- 
jection to the excess profits tax is not because of 
any desire or disposition to evade or lessen the 
taxes of any firm or corporation with which I am 
connected, or to make it more difficult for the Gov- 
ernment to raise such funds as may be necessary 
for its use and protection, but because I believe 
that while such a form of taxation may be beautiful 
in theory it does not work out fairly in practice, 
and cannot be expected to do so unless some dis- 
crimination is made between profits that are liquid 
and available for use and profits that are not liquid; 
represented, perhaps, by fluctuating material values 
or increment. 

An excess-profits tax levied upon liquid profits 
would be quite just and fair, although I firmly be- 
lieve that it would be much better to increase the 
individual income rates, for all such profits will 
eventually appear in the income schedules of the 
individual; but we must take up the matter of an 
excess-profits tax—which, in all probability, will be 
figured on a basis now obtaining in the regulations 
in the income-tax department—which, as far as 
manufacturers are concerned, does not allow proper 
depreciation, and will not admit as items of expense 
certain expenditures which, if charged to invest- 
ment, create an unsound financial situation. 

Very few small and medium size manufacturers 
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(and I firmly believe many merchants are similarly 
affected) would be able to distribute even a 6 per cent 
dividend on their investment unless their net profits 
figured on the basis of income-tax regulations were 
several times 6 per cent; and if any considerable 
percentage of supposed or unliquid profits is to be 
taxed to a firm or corporation it will either reduce 
its liquid assets, and consequently its dividend-pay- 
ing ability, or will necessitate the borrowing of 
money in order to pay the taxes so assessed. 

It is difficult, perhaps, to argue this question with- 
out making it appear that the purpose of the argu- 
ment is to evade taxation, when this is not the case 
A friend of the proposed measure will insist that 
unless it covers broadly the entire situation all 
sorts of attempts at evasion will be made. I firmly 
believe that the citizens of the United States are 
altogether too patriotic to attempt any evasion of 
taxes in times like these, but I do feel that the 
legislative powers of the Government should use the 
greatest care in the promulgation of new forms of 
taxation, while any percentage of liquid profits— 
which the Government may require—can be and 
should be taken. The assessing of any considerable 
percentage of tax as against unliquid profits “in 
reality only increment” is dangerous indeed. 

I believe that you will be able to treat this sub- 
ject with your usual skill, in which event Congress 
may be influenced to give the matter the careful 
consideration it deserves. 

Yours very truly, 
W. M. PRATT, President, 
Goodell-Pratt Company. 


George W. Cope Retires 


(CARRYING out a purpose announced to his asso- 

ciates some months ago, George W. Cope of 
The Iron Age retired on May 1 from active partici- 
pation in the editorial conduct of that publication, 

n which he has been associated for over 32 years. 
There are many of the older men in the hardware 
trade who remember very pleasantly their contact 
with George W. Cope in days gone by when HArp- 
WARE AGE was the hardware section of The Iron 
Age. Mr. Cope contributed largely to the hardware 
readers. He was a great convention worker, and par- 
ticularly for 15 years while in charge of the Chicago 
office was in intimate contact with the trade. For 
many years Mr. Cope was managing editor of The 
Iron Age, and the thoroughness of his work was one 
of the powers which has helped to build the prestige 
of that great magazine. 

Twenty-four of Mr. Cope’s associates gave him a 
dinner at the Engineers’ Club, Saturday evening, 
April 28, “to signalize more than a generation of 
distinguished service in iron-trade journalism— 
years of never-flagging industry and of unswerving 
devotion to high ideals.” 

After-dinner speeches were made, and the strong 
bond of friendship between this grand old man and 
his other associates was never more keenly appre- 
ciated than when he was presented with a gold 
watch and chain and an embellished souvenir bear- 
ing the autographs of his friends. To work with 
George Cope makes the day more worth while; to 
know that he has started on a long vacation is to 
hope that the play days will be as pleasant for him 
as the work days have been to those who have had 
the privilege of working with him. 


THE METAL SPECIALTIES, LTp., Toronto, Can., has 
been incorporated with a capital stock of $40,000 by 
Edwin G. Long, Bay and Melinda Streets; H. S. 
Sprague, Joseph E. Belfry and others. 
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‘The Menace of the Randall Rider —The Victor Case — 





By W. 
WASHINGTON, May 7, 1917. 


HE Randall “rider,” scotched but not killed in 

the last Congress, is once again full of life. 

It has squirmed its way into the war revenue 

bill, now in course of preparation in the Ways and 

Means Committee of the House of Representatives, 

and it will require the united efforts of all parties 
in interest to drive it out. 

The pending rider imposes a tax on the dissem- 
ination of knowledge by raising the postage rates 
on magazines, trade journals, etc., in accordance 
with a zone system similar to that upon which the 
parcel post is now operated. In the first and sec- 
ond zones surrounding the office of publication the 
present rate of one cent per pound would be 
doubled, and the rates would increase rapidly with 
distance until in the eighth zone the rate might 
run as high as twelve cents per pound. While vari- 
ous schedules of rates have been under considera- 
tion, the zone scheme is the same in all projects. 

Disastrous Effect of the Rider 

It’s as clear as noon day that this rider would 
put a large number of reputable and exceedingly 
useful journals entirely out of business. It is 
equally clear that it would impose on the remainder 
a burden that would have to be shifted to sub- 
scribers, and that would raise the cost of every- 
body’s magazines and business papers by a very 
substantial amount. 

More than all, however, the effect of this rider 
would be to provincialize all publications subject to 
its rates and to put the people of the United States 
back half a century in the matter of the prompt 
and free interchange of valuable commercial in- 
formation. It requires no extraordinary vision to 
foresee the disastrous consequences of this project 
and the wonder is that a great committee of the 
Congress of the United States should give it a 
moment’s serious consideration. 

The enormous advantages that have accrued to 
the people as the result of the authorization by 
Congress of a moderate postage rate on periodicals 
have overshadowed those conferred by any other 
public statute or institution. The small business 
man, struggling to make ends meet in the remotest 
hamlet, has been cheered and substantially assisted 
by his trade paper, and has felt that through its 
columns he came into touch with the outside world. 

With this preposterous rider in force, he would 
pay a heavy tax on this privilege proportionate to 
his distance from the great business centers in 
which, alone, can great trade papers be successfully 
published. This is sectionalism, provincialism, and 
centralization run wild! 

Rider Joint Work of Randall and Burleson 


Congressman Randall of California was the 
author of the original rider. Postmaster General 
Burleson is the official who has urged the adoption 
of the zone system upon the Ways and Means Com- 
mittee. 

Mr. Burleson has refrained heretofore from urg- 
ing an increase in the publishers’ postage rate be- 
cause of his knowledge of the enormous burdens 
which the press of the country is now carrying in 
increased cost of all materials and labor, including 
an almost prohibitory price for white paper. The 
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explanation of his apparent change of front is that 
the Ways and Means Committee informed him that 
they intended to place a special tax on the publish- 
ers to help pay for the war, and merely desired 
his advice as to how it should be applied. Being 
on record in favor of a zone system, Mr. Burleson 
felt that he could do no less than suggest its adop- 
tion. 

Will the Ways and Means Committee tax intel- 
ligence? We shall know in two or three days, 
when the revenue bill is reported to the House. 

If the Committee decides to adopt the zone sys- 
tem, will the House confirm its action? Much will 
depend upon the voice of the people as it reaches 
the ears of Congressmen during the coming week. 

The rider must also run the gauntlet of the Sen- 
ate Finance Committee and the Senate. Here, also, 
will be ample opportunity for the public to be 
heard. 

Sit down before it’s too late and send a good stiff 
letter or telegram to your Senator and Congress- 
man. 

DO IT NOW. 

The Facts About the Victor Case 

It’s about time to pull the record on some of the 
price-cutting enthusiasts who are going up and 
down the land misrepresenting the decision of the 
United States Supreme Court in the Victor talking 
machine case. I referred briefly to this matter a 
fortnight ago, but it seems worth while to analyze 
the Court’s decision in a little greater detail, and 
to show just what the six members of this great 
tribunal said when they drove a horse and wagon 
through the Victor Talking Machine Company’s 
“license system.” 

The price cutters and the trading-stamp cham- 
pions are declaring from the housetops that the 
Supreme Court launched a thunderbolt at the pro- 
priety of price fixing as a general ethical proposi- 
tion, and, of course, they are tickled to death with 
what they declare the Colrt said. As a matter of 
fact, however, the Court was not discussing the 
general subject of price fixing, but merely the le- 
gality of an ingenious scheme devised by the Vic- 
tor Company for getting around decisions of the 
Supreme Court declaring that so far as patented 
articles go the present laws of the land do not per- 
mit a manufacturer to control the price at which 
his products may be resold. 

This is a horse of another color, and the price 
cutters who are now seeking to misrepresent the 
Court’s decision know it as well as anybody else. 
Their active campaign, however, has been marked 
by other misrepresentations quite as gross, so no- 
body need be surprised. 

Supreme Court on License Systems 

To give you a clear idea of the Supreme Court’s 
ruling it will be well to quote directly from the 
opinion. Referring to the “license notice” which 
the Victor Company attached to each machine and 
which declared that the machine was “licensed” 
rather than sold to the retailer and to the user, the 
Court said: 

“If it were a reasonably guarded plan, really in- 
tended to keep the plaintiff in touch with each of 
its machines until the expiration of the patent of 
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latest date, for the purpose of insisting upon its 
being used in the manner provided for in the 
‘license notice’ the Plaintiff’s prompt and sufficient 
remedy for such an invasion of its right as is 
claimed in this case would be found in its sales 
department, or rather in its ‘license’ department 
and not in the courts. That the plaintiff comes 
into court with a bill to enjoin the defendants 
from reselling machines secretly sold to them in 
large numbers by the plaintiff’s agents indicates 
very clearly that at least until the exigency out of 
which this case grew, arose, the scheme was re- 
garded by the plaintiff itself and by its agents 
simply as one for maintaining prices by holding a 
patent infringement suit in terrorem over the ig- 
norant and the timid. 


Good Faith Chief Question Involved 

This clean-cut declaration by the Court concern- 
ing the character of the “license notice” system em- 
ployed by the Victor Company is the keynote of 
the entire decision. The Court, it will be seen, 
bears down heavily on the question of the good 
faith of the manufacturers in this case. 

In this connection the Court further says: 

“The scheme of distribution is not a system de- 
signed to secure to the plaintiff and to the public a 
reasonable use of its machines, within the grant of 
the patent laws, but is in substance and in fact a 
mere price-fixing enterprise, which, if given effect, 
would work great and widespread injustice to in- 
nocent purchasers, for it must be recognized that 
not one purchaser in many would read such a no- 
tice, and that not one in a much greater number, 
if he did read it, could understand its involved and 
intricate phraseology, which bears many evidences 
of being framed to conceal rather than to make 
clear its real meaning and purpose. It would be a 
perversion of terms to call the transaction intended 
to be embodied in this system of marketing plain- 
tiff’s machines a ‘license to use the invention.’ ” 


Did the Lawyers Blunder? 

Somebody is likely to rise up and inquire how a 
big corporation, presumably advised by competent 
counsel, could devise such a scheme as the “license 
notice’ plan and hope to get away with it. The 
Supreme Court hits the scheme so hard and rides 
rough-shod over the plaintiff’s contentions in so 
heartless a manner that it seems to reflect upon 
the judgment of the Victor Company’s attorneys. 

This view would be sound enough if the matter 
involved the common law or an ordinary statute. 
The Victor Company’s plan, however, was based 
upon the technicalities of the patent law, and that 
it was most ingeniously devised is amply demon- 
strated by the fact that, after the District Court 
had sustained a motion to dismiss the bill in thix 
case, the Circuit Court of Appeals reversed the 
court below, thus making it necessary for the de- 
fendants to take the case to the United States Su- 
preme Court for review on certiorari. 

The Circuit Court of Appeals is a body of very 
able jurists, and in view of their opinion in this 
case nobody can throw brickbats at the Victor Com- 
pany’s lawyers who invented the “license notice” 
scheme. It is perfectly clear that they relied upon 
the technicalities of a peculiar statute, and while 
they lost out in the end, they had the Circuit Court 
of Appeals with them at a most important stage 
in the proceedings, and therefore it won’t do to 
laugh at them. 

Decision Rests on Old Rulings 

When discussing this case a fortnight ago, I 
drew attention to the efforts which the price-cut- 
ting contingent are making to cause it to appear 
that the Supreme Court has laid down a new prin- 





ciple in the Victor case when, as a matter of fact, 
it was held merely that the case was on all fours 
with at least two prior decisions. This is the exact 
language of the court: 

“Convinced, as we are, that the purpose of this 
‘license notice’ of plaintiff, considered as a part of 
its scheme for marketing its product, is not to se- 
cure to the plaintiff any use of its machines, and 
as is contemplated by the patent statutes, but that 
its real and poorly-concealed purpose is to restrict 
the price of them, after the plaintiff had been paid 
for them, and after they have passed into the pos- 
session of dealers and of the public, we conclude 
that it falls within the principles of Adams y. 
Burke, 17 Wall. 453, 456; and of Bauer v. O’Don- 
nell, 229 U. S. 1; that it is, therefore, invalid, and 
that the District Court properly held that the bill 
must fail for want of equity.” 

Both cases referred to by the Court are weil 
known to lawyers everywhere. The O’Donnell case 
in particular was widely advertised, as it involved 
the sale of a patented medicinal preparation, the 
price of which the manufacturer sought to control 
under the patent laws, but failed, as the Victor 
people have failed, and for the same reason. 


Agitation for “Henest Paint” Bill 

Somebody is trying to arouse interest in the 
Kenyon “honest paint’ bill. This measure was re- 
cently reintroduced in the Senate, and its principal 
features were described in my last letter. 

“Honest paint” is not a war issue, perhaps, al- 
though a merry little war has been waged over it 
since it was first presented in Congress more than 
ten years ago. Champions of the bill are endeavor- 
ing to bring it to the front at the special session, 
and to this end are sending Senators and Repre- 
sentatives copies of two vigorously worded letters, 
endorsing the Kenyon bill, which were written 
some time ago by two veterans in the “honest 
paint” campaign, Commissioners E. F. Ladd of 
North Dakota, and Benjamin L. Purcell of Vir- 
ginia. Mr. Ladd, who has a twenty-year record as 
a champion of good paints and a defender of the 
retail merchant who seeks to handle only legitimate 
goods, says: 

Honest Manufacturers Benefitted by Law 

“There is no place where there is more decep- 
tion and fraud practised at the present time than 
in the manufacture and sale of certain classes of 
paints, oils, turpentines, and varnishes; and the 
public has no means of protection, except in a few 
of the States. Manufacturers doing business in 
North Dakota are now generally agreed that all 
of the better manufacturers are benefitted by the 
enforcement of the paint law. 

“The evils of the paint trade, oil trade, turpentine 
trade, and the varnish trade cannot be eliminated 
except through the enactment of a strong Federal 
law that will make it a misdemeanor to substitute 
other products for linseed oil or turpentine, or to 
misbrand a paint in any way. The public is en- 
titled to know the composition of each and every 
paint which it is asked to purchase. The formula 
label works no hardship to any manufacturer. All 
are complying with the requirements in North 
Dakota, and no manufacturer has been prosecuted, 
nor have we found it necessary to prosecute since 
the original case that was contested all through 
our courts to the Supreme Court of the United 
States. 

“Paints are sold which are advertised as having 
as their base white lead, when, as a matter of 
fact, they contain no real white lead at all, or if 
white lead is used it is a minor constituent. In 
place of turpentine substitutes are used, and the 
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linseed oil is not always as represented. More than 
that, emulsifiers are added so that water may be 
used, and through the influence of these emulsi- 
fiers the product appears to be thicker and better 
than it really is.” 

Formula Requirement Not Drastic 

An interesting feature of Mr. Ladd’s communi- 
cation is the statement made that the formula label 
works no hardship to any manufacturer. This 
contention is also made by many retailers of paint 
and by practically all the master painters of the 
country. As Mr. Ladd says, all manufacturers 
doing business in North Dakota are now comply- 
ing with this requirement, and there have been no 
prosecutions. 

Commissioner Purcell’s letter is of special in- 
terest for the reason that he explains why a bill 
recently introduced in the Virginia Legislature to 
establish inspection and supervision of the manu- 
facture and distribution of linseed oil, turpentine, 
and paint was defeated. In the course of his let- 
ter, which was addressed to Senator Reed, chair- 
man of the Senate Committee on Manufactures, he 
gays: 

Consumers Need Protection 

“As this is a matter in which this department is 
and has been very much interested for several 
years past, I desire to express to you the hope that 
your committee will give to this proposed legisla- 
tion your favorable consideration and report. I 
am satisfied, from an investigation of this traffic 
in misbranded linseed oil, turpentine, and paints 
extending over a period of several years, that there 
is an insistent demand by the consumers of paint 
products for legislation which will stop the abuses 
that are now freely practised in the distribution 
of the products named. As an instance of the 
adulteration of linseed oil and turpentine, I beg to 
say that products labeled linseed oil and turpentine 
can be purchased on the Virginia markets at prices 
per gallon ranging from 2 to 5 cents below the 
prices charged at the distributing centers for the 
unadulterated products. 

“IT am also satisfied from my observation of the 
buildings in this State, especially buildings in the 
rural districts to which the ready mixed paints 
have been applied, and from the dissatisfied com: 
ments of the owners of these buildings, that large 
quantities of worthless mixed paints are being dis- 
tributed to the citizens of this State. I do not be- 
lieve an oil and paint law which did not require a 
percentage formula statement on the package 
would be an effective measure. The required 
statement should not include information which 
might reveal trade secrets, except insofar as this 
information could be gained from a _ chemical 
analysis and other examination of the product. 

Why “Honest Paint” was Beaten 

“A bill attempting to establish inspection and 
supervision of the manufacture and distribution 
of linseed oil, turpentine, and paint was defeated 
at the last session of the Virginia Legislature. The 
bill contained a provision for raising revenue for 
its enforcement in the form of a tax on the sales, 
the tax to be arrived at by the volume of oil, paint, 
etc., sold during the calendar year. This revenue 
feature, in my opinion, was the main cause of the 
defeat of the measure, and that the opponents of 
the measure claimed that as long as the Federal 
laws did not undertake a supervision over the sale 
of paint products and only incidentally over the 
sale of linseed oil and turpentine, it would work an 
injustice to the Virginia dealer if the Virginia 
Legislature passed laws which could not be applied 
to the jobber and manufacturer shipping their 
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products from beyond the borders of the State di- 
rectly to the consumers within the State. These 
were the two main reasons of the defeat of the 
proposed Virginia linseed oil and paint bill. I cite 
this in order that you may know the sentiment of 
this State is unqualifiedly for such national legis- 
lation as would stop the abuses in this industry, 
and that as soon as a Federal statute is enacted 
which will efficiently control the interstate ship- 
ments the national law would be promptly supple- 
mented by the enactment of a similar statute in 
Virginia.” 
Little Prospect of Action Now 

It is to be regretted that there is really very 
little prospect that the Kenyon bill will come up at 
the present session. The Congressional leaders are 
determined to push through all necessary war 
legislation at the earliest possible moment, and the 
prediction is now freely made that Congress will 
adjourn by June 1 or soon after. 

If I were making a wager as to when the big 
Congressional mill will cease to grind, I would fix 
July 1, but there can be no question about the dis- 
position to rush matters and to exclude all general 
legislation not essential to the conduct of the war. 
This probably means that “honest paint” and other 
equally meritorious propositions will have to wait 
at least until next winter. 

Labor Conditions in Foreign Munitions Factories 

Some edifying sidelights on labor conditions in 
the munitions factories of Europe of direct inter- 
est to all employers are shed by a bulletin about to 
be issued by the Department of Labor on the sub- 
ject of hours, fatigue, and health in British muni- 
tions factories. This bulletin deals with Sunday 
labor, hours of work, output in: relation to hours 
of work, industrial fatigue and its causes, sickness 
and injury, special industrial digeases, ventilation 
and lighting in munitions workshops, and the ef- 
fects of industrial conditions upon eyesight. 

Sunday labor is declared to be unprofitable, con- 
tinuous work does not lead to increased output, a 
system of shifts is to be preferred to overtime be- 
cause of exhaustion and sickness; night work 
should be discouraged as a general proposition, 
and the hours of labor should not exceed 56 per 
week for men engaged at heavy tasks, or 60 for 
those engaged in moderately heavy labor, while 64 
should be a maximum for*any workman. The re- 
sults of this study emphasize the importance of 
regularity of hours and of daily and weekly rests 
taken with due consideration of the character of 
the work performed. 


Conservation of Energy Chief Consideration 
which 
should be guarded against as likely to diminish 


Certain injurious conditions are cited 
seriously the efficiency of the labor force. “To 
conserve energy and: efficiency is, other things 
being equal, the way to improve the output.” 

The medical examination of all workers before 
employment is recommended, and it is suggested 
that factories should provide proper sanitary facil- 
ities, safeguard machinery, and make arrange- 
ments for adequate medical attendance and the 
proper care of all persons who are injured or who 
become ill. 

The majority of these suggestions will strike the 
average American business man as almost un- 
necessary so far as enterprise in this country are 
concerned. They illustrate, however, the condi- 
tions under which foreign workmen are employed 
at this time, and they should make the American 
mechanic glad that he lives under the Stars and 
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Bird houses and seeds—A spring-time display made by the Danbury Hardware Company 


NASTER morning my alarm clock rudely inter- 
rupted a dream that had put potatoes back on 
the menu. The day before had been balmy and 

spring-like. Old Sol has kissed New Jersey, and 
my strawberry bed had responded with green shoots 
that had broken ground under a group of budding 
maples. Gee, but summer had been promising 
things that night! But Easter morning the weather 
proved as fickle as a vacation sweetheart. My alarm 
impelled feet landed on a floor that felt like the 
door sill of an igloo, and as the shiver sent me back 
to winter underwear I wondered. just how much 
there was in our depleted coal bin. The scramble 
into a few warm clothes soon made a difference, 
however, and as I shot up the window shades and 


looked out on a foot of snow I suddenly came to a . 


realization that the weather man was not spilling 
all his venom on human beings. 
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Two robins had a frosted toe-hold on an elm limb 
just beyond the glass. Their feathers were spread, 
and they were the shiveriest, coldest and most for- 
lorn-looking little fellows you ever saw. The mem- 
ory of them stuck with me as I trained and tubed 
and elevated to my office. In the morning mail was 
a picture from the Danbury Hardware Company, 
Danbury, Conn. It was a seed window and in the 
background were bird houses. It’s no use talk- 
ing, war is war, and when a subject gets under my 
hide I’ve got to write about it or bust. “Unfeath- 
ered nests” is the result. 


Unfeathered Nests 


There’s a protest from the song birds 
This wondrous Easter morn, 

That eclipses any protest 
Since the robins first were born. 
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The bobolinks are bobbing, and 
There’s a discord from the jay, 

The awning clustered sparrows 
Dress in drab their sad dismay. 


The oriole is silent and 
He cannot voice a note; 

All the music of his master song 
Is frozen in his throat. 


All the chee-wees and the swallows, 
All the other birds I know 

Are reduced to war-time rations 
Just because we’ve got some snow. 


They can stand the chill of morning 
But it makes the songsters squirm 

When a foot of white damnation 
Covers every juicy worm. 


All the garden seeds are buried 
And supplies are running low. 

Consternation rules in birdland 
’Cause we’ve got an Easter snow. 


So they shiver out their protest, 
Every single bird is sore. 

Way down South they heard Bill Bryan 
And were not prepared for war. 


Now that’s out of my system, let’s look over the 
Danbury picture. It sure is a pippin! The star of 
seeds in the bottom, the artistically placed flowers 
and ferns, the neat wire fence and the vegetable and 
flower pictures all tend to start the sturdy New 
Englander using garden tools to dig up more rock- 
ribbed line fence material and put seeds in its place. 
The boys in the Danbury Hardware Company know 
that there’s a lot besides fish bait under the rocks 
that dot the landscape, and they are right on the 
job with good suggestions. They realize also that 
any chap who wraps his mitts around a garden hoe 
is in love with nature, and that birds and beans 
sort of run together. Hence the bird houses, and 
they sold. 

This window was a prize winner in Dress-up 
Week held by the Chamber of Commerce of Dan- 
bury. It scored 87 out of a hundred points. The 
judges awarded prizes on the following: 

Selling force—50 points. As the primary object 
of every window display is to sell goods, this fea- 
ture should receive the greatest consideration. By 
selling force, we mean the general effect of the 
window as a whole—the manner in which the mer- 
chandise is presented, and explained by means of 
show cards, etc. 

Attractiveness—20 points. By this we mean the 
power of the display to catch the eye and stop the 
passer-by for a closer examination of the merchan- 
dise. This object may be obtained by means of 
the background or setting or through some striking 
demonstration as to the manner in which the dis- 
played article is to be used. 

Handling of merchandise—10 points. Handling 
of merchandise is an important factor in bringing 
out the attractiveness or usefulness of the articles 
shown. In passing upon this feature of the display 
the judges will have to determine how he has ar- 
ranged and placed his goods to bring their best 
points to the attention of the observer outside the 
window. 

Workmanship—10 points. By workmanship is 
meant the neatness with which the various details 
of the construction of the background, special fix- 
— and other details of the display are carried 
out. 

Show-cards—5 points. Every show window re- 
quires a show card of some sort and this should be 
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To our middle window 
of Woodruff’s Connec- 
ticut grown seeds. 
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Note these figures. 


These seeds dis- 
played in this window 
under normal conii- 
tions would plant 
about 52 acres and 
should produce ap- 
proximately 
Nine hundred quarts 

string beans. 

One hundred quarts 
lima beans. 

One thousand quarts 
peas. 

Two thousand bushels 
turnips. 

Twenty five hundred 
ears of corn. 

A sufficient quantity of 
garden produce to 
supply 800 families 
of six persons or 
4,800 individuals 
throughout the sea- 
son. 

Everything here for 
reducing the cost of 
living by jncreasing 
the products of the 
soil. 





Our immense 
sales of Roses, 
Vines, Shrubs, 
Trees, Plants, etc., 
, will take place in 

April. Watch for 
dates. 
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judged by its appropriateness, the neatness with 
which it is executed, and its value in explaining or 
describing the goods on display. 

Cleanliness—5 points. Every display window 
should be immaculately clean—inside and out. This 
makes 100 points. 

Howard H. Mignery trimmed this window, and 
added to its selling force power with the accom- 
panying advertisement in the local papers: 

Just now the seed business needs all the boosting 
we can give it. Passive attention isn’t worth a rip. 
It’s like hot-air preparedness. What’s needed is 
an ad, a window display and a sales force that 
realizes that more than a sale is at stake. Some 
one is going to be hungry next winter. 


The Dealer’s Part in the Gov- 
ernment’s Food Program 


THE conditions that confront the implement deal- 

ers to-day and the manufacturers of farm ma- 
chinery present an opportunity for assisting the 
country in this critical time that no one should 
overlook. The President, in his recent message, 
urged upon every one the importance of willingly 
doing his bit, and pointed out that feeding the 
nations was of first importance. 

In order to supply the abundance of foods that 
are now needed it is necessary to produce more food- 
stuffs, and it is, therefore, of the utmost importance 
to save all that is produced. A prominent agricultu- 
ralist once said that a conservative estimate of the 
waste of the average farm was at least 10 per cent 
of all the crops raised. Some of these wastes are 
caused by inefficient and inadequate machinery. 

The raising of a large army will in itself cause 
a shortage of labor. The necessary tremendous in- 
crease in production of factories making arms and 
ammunition will cause a still further shortage. How, 
then, can increased production be accomplished with 
fewer people to do the work? Only by the use of 
improved machinery and tools. Labor-saving de- 
vices must be furnished; better tools must be se- 
cured; better methods must be practised, and wastes 
or losses must be stopped. 

The dealer in farm machinery can play a most 
important part in the carrying out of this pro- 
gram. First, by preaching the gospel of more in- 
tensive farming; second, by advocating bigger acre- 
age; third, by explaining and promoting the use of 
modern labor-saving machinery; and fourth, by be- 
ing prepared to supply on demand, and on safe but 
reasonable terms, such machinery as his locality 
demands. 

This is a subject requiring serious thought by 
all dealers who have the interests of the country 
at heart. The freight-shipping facilities have for 
some time been badly impaired. This condition will 
probably continue almost indefinitely. The manu- 
facturers have been greatly handicapped in the 
shortage of materials and labor and in increased 
costs of both. Many of them are far behind on 
shipments of orders; therefore, one of the most 
important matters for a dealer to attend to is to 
place his orders in advance, just as far in advance 
as is possible, and to anticipate his possible needs 
and cover himself thoroughly. Many firms have 
been compelled to increase prices; other increases 
are almost sure to be necessary, and materials are 
sure to remain high in price for some considerable 
time to come. So a dealer takes no chances by 
buying heavily on the present market. There is no 
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chance for loss and a great possibility of gain so 
far as the matter of prices is concerned. 

Another matter requiring thought is that of terms 
of resale. The farmer to-day is the best credit risk 
that there is. Prices on all produce are abnormally 
high, and may be higher. Certain it is that prices 
on staple foods will not materially decline, and, as 
stated, the demand has so greatly increased that 
it is necessary to produce more. The farm, then, 
is sure to be abnormally prosperous for several 
years tocome. The shortage of labor, however, wil] 
in some cases be a temporary handicap. 

There will be many who will need machinery and 
who will not have the cash with which to pay, yet 
are perfectly safe risks. The dealer should prepare 
for this condition by having prepared a form of 
trade acceptance or note settlement, something that 
will enable him to realize on his sales through his 
bank, and to close the transaction when the sale 
is made and yet accommodate those who are worthy 
of accommodation. This is of great importance, 
and presents a wonderful opportunity for the dealer 
in farm machinery to materially assist the country 
and at the same time it will put many dollars in 
his pocket. The Government has anticipated the 
need of such procedure, and has offered assistance 
through the trade acceptance notes, which any na- 
tional bank will handle, and with which every dealer 
should become familiar. 

The manufacturers are doing all that is possible 
to be done to supply the demand. Factories are 
working overtime, and are securing all the efficient 
help they can secure, at greatly increased wages, 
and yet they are far behind in shipments of actual 
orders. 

Dealers can aid greatly in relieving this condition 
by placing promptly their orders for the future. 


Coming Conventions 


ALABAMA RETAIL HARDWARE ASSOCIATION CON- 
VENTION AND EXHIBITION, Montgomery, May 22, 23, 
24, 1917. Walter Harlan, secretary, 44 Boulevard 
Circle, Atlanta, Ga. 


METAL BRANCH, NATIONAL HARDWARE ASSOCIA- 
TION OF THE UNITED STATES, SIXTH ANNUAL MEET- 
ING, William Penn Hotel, Pittsburgh, Pa., June 1, 
2, 1917. George A. Fernley, secretary, Philadel- 
phia, Pa. 


GEORGIA RETAIL HARDWARE ASSOCIATION CON- 
VENTION ANE EXHIBITION, Macon, June 5, 6, 7, 1917. 
Walter Harlan, secretary, 44 Boulevard Circle, 
Atlanta, Ga. 


NATIONAL RETAIL HARDWARE ASSOCIATION CON- 
VENTION, St. Louis, Mo., June 12, 13, 14, 1917. M. 
L. Corey, secretary, Argos, Ind. 


CAROLINAS RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Wrightsville Beach, N. C., June 19, 20, 21, 
1917. T. W. Dixon, secretary, Charlotte, N. C. 


TENNESSEE RETAIL HARDWARE ASSOCIATION CON- 
VENTION, Chattanooga, Aug. 7, 8, 9, 1917. Walter 
Harlan, secretary, 44 Boulevard Circle, Atlanta, Ga. 


MISSISSIPPI RETAIL HARDWARE ASSOCIATION CON- 
VENTION, New Orleans, La., July 17, 18, 1917. Wal- 
ter Harlan, secretary, 44 Boulevard Circle, Atlanta, 
Ga. 





THE VANCE SaFeTy Lock ComMPANy, Decatur, Ind., 
has been incorporated with $10,000 capital stock to 
manufacture automatic safety locks. The directors 
— Oscar L. Vance, August H. Sellemeyer and Fred 

euer. 








The Diary of Dawson Black 


By HAROLD WHITEHEAD 


Assistant Professor of Business Method at Boston University 


Section 41 


HURSDAY, June 29, 1916. It is two months 

since I had a chance to write anything at all 

in you, Friend Diary, but they have been two 
such strenuous months that everything has had to 
go by the board except business; and as it is now, 
I cannot with any clearness record everything that 
has taken place. I must, however, enter enough of 
the past two months’ events to refresh my mind on 
these happenings at that later date when time and 
other things will permit. 

Do you know, little Diary, I’ve rather enjoyed 
talking to you during the past year. I’ve grown to 
look upon you as a kind of pal to whom I could talk 
in a more frank and open way than I would dare to 
do with anyone else—and yet I’ve got to put you on 
the shelf for a while, for other matters of even more 
importance than you keep me busy at nights. 

We started our profit-sharing plan, as arranged 
on June 1, the beginning of my fiscal year. I 
thought we had that so thoroughly threshed out that 
it would work like a charm, but a month has barely 
passed, and already friction has started. Larson 
feels he ought to get a larger percentage of the 
profits than his salary calls for because he goes out 
selling, and says that he thereby creates business 
which no one else could get and he does his regular 
work besides. Whenever the boy Jimmy makes a 
suggestion of any kind he at the same time adds 
that he ought to have a special extra bonus for that 
suggestion if it is any good. I talked the matter 
over with Jock, and I think we have it straightened 
out, and at some later ddte I shall record how we 
satisfied the warring elements. 

I would also like to tell you in detail how the new 
chain garage plan is opening up. It is already 
working well in Farmdale, and negotiations have 
just been completed for the second garage in 
Hartleyville. We struck an awful lot of snags in 
starting this plan. How to handle the store and at 
the same time study automobile accessories has been 
some job, but Fred Barlow and Charlie Martin are 
certainly live wires, and they can think up more 
ways of doing a thing than I ever dreamed of. 

I remember once reading something by Elbert 
Hubbard in which he said that every business 
required a pessimist, an optimist and a grouch. I 
think we will succeed, for old Barley-Water is cer- 
tainly the pessimist in the bunch, and whenever 
Fred or Charlie go to him with any new idea they 
want to “pull off” in connection with the garage 
chain plan he acts like a brake to their enthusiasm 
—or, as he puts it, keeps them down to Mother 
Earth. 

Charlie’s father has oodles of money and is the 
principal director of the idea, and he is the grouch. 
Charlie laughs and says his dad never believes any- 
thing until he actually sees it. “If I were to go to 
him,” said Charlie, “and say to him, ‘Dad, I made 
a hundred dollars to-day,’ he would say ‘Show it to 
me,’ and if I did show it to him he would then ask 
me if I had planned what I was going to do with it 
to make it earn more money. If I told him yes he 
would then say that either I had to put it in some- 
thing safe enough but which didn’t pay enough divi- 
dend—or else something which wasn’t safe and 
which paid a good dividend. I’d hate to have a dis- 


position like Dad’s,” laughed Charlie, “and yet Dad’s 
a good old scout, and he must believe in the plan, 
else he wouldn’t back it the way he is doing.” 

Charlie, Fred and I are the optimists, I guess. 

How I'd like to tell you, Friend Diary, of the 
organization plans which we have developed, and 
how we got hold of Roger Burns, the manager for 
the chain store in this town of the New England 
Hardware Company, and got him to tell us exactly 
how that great chain-store organization conducted 
its business. Some day I must also tell you the 
mighty helpful things which Pat Burke, manager 
for Woolton’s five-and-ten-cent store, told me; of 
how they quickly created a place for themselves in 
a town, and how they were almost sure before they 
went into a town of what they would do, and so 
planned their opening to make a flying start. I 
certainly did learn a lot from Pat Burke on sales 
stimulation plans, but they must wait. 

I surely have got to thank old Barley-Water for 
doing one good turn this last month, for during the 
unsettlement of the last few weeks I had completely 
forgotten to make my payment to the president of 
the bank, Mr. Blickens. It was the monthly pay- 
ment of fifty dollars to apply against the mortgage 
on my farm. Jock, the accountant, had repeatedly 
told me to be sure not to get behind with that or I 
would lose my farm. The very morning after the 
payment was due I had a telephone call from 
Blickens, asking me to go and see him. I went, 
and he reminded me I hadn’t made my payment. | 
said I would write out my check there and then, 
but he said, “I don’t think it is at all satisfactory. 
You must take up the mortgage at once or I shall 
foreclose,” he added in that acid tone of his. 

“But, Mr. Blickens, you couldn’t do that!” 

“Couldn’t?” he snapped. “You don’t know what 
I could do.” He pulled out his watch and said, “It’s 
ten now—you must take up that note by twelve or 
I shall foreclose.” 

Old Barley-Water was in’ the bank as I came out 
of the president’s office, and he evidently noticed I 
was feeling disturbed, for as I left the bank he fol- 
lowed me and put his arm around my shoulders in 
such a kindly way that I just told him the whole 
story , 

He screwed his mouth a little, a habit he has when 
thinking quickly. Then “Come back to the bank,” 
he said shortly. He wrote out a check for cash, 
drew the money and gave it to me, saying “Give 
that to him.” 

We entered Blicken’s office together. 
surprised to see old man Barlow, too. 
you want?” he snarled. 

“Nothing,” smiled Barlow, “only I just wondered 
if you couldn’t give young Black here a little more 
time on that note. He’s all right. Would you give 
him a little longer if I indorsed his note?” 

“Look here, Mr. Barlow,” snapped Blickens, 
“vou’ve interfered once or twice in my business. I 
told Black that I’d give him till twelve o’clock to 
take up that mortgage. If he is going around 
whining after I have helped him, I’ll give him no 
time at all. He must come across with the money 
right here and now—or I’ll foreclose at once.” 

“Pay him Dawson,” said Barlow quietly. 


He looked 
“What do 


71 








72 


“I won’t accept a check—it isn’t legal tender, and 
his check wouldn’t be any good either.” 

By this time I had pulled out the roll of money— 
and say, it did me good to see Blickens’ eyes. They 
stuck out of his head so far you could have knocked 
them off with a stick. He fairly gurgled with dis- 
appointment, but there was nothing else to do but 
take his medicine, which he did none too graciously. 

I gave Barlow a demand note, with the farm as 
collateral, to cover the loan he had made me. I feel 
safer now, but it isn’t my fault that I didn’t lose 
my farm. What a lot of trouble borrowing money 
gets one into! 

As soon as I got home from this episode which 
started so unpleasantly, but which finished so well 
for me, I found a letter from Larry Friday, in which 
he said that he found he had been stung badly on 
that business, and he didn’t know whether he would 
be able to carry it on or not. He hoped, however, be- 
fore the note matured to find some of the money, but 
would see eventually that I got paid back what I 
would have to pay. I felt positively sick. 

I was sitting by Betty’s side when I read the 
letter, and she noticed my face change. “What is 
it, boy, dear?” 

I silently passed the letter over to her and waited 
for her to say, “I told you so.” Say, little Diary, 
some women are wonderful—aren’t they? She said 
nothing of the sort, but patted my hand and said, 
“Too bad, but never mind, old man, I’d much sooner 
you’d lose a few dollars because you’ve a big heart 
than have you make a lot of money by being a 
‘Blickens.’ ” 

I certainly have got to set to and save every 
penny I can to apply against that note when it comes 
due. There’s a month yet to scoop up whatever 
money I can, but it’s going to put a crimp into some 
selling plans I wanted to try for the store. Never 
again, so help me Hannah, will I back a note for 
any man! I believe if St. Peter asked me to back 
a note and offered me the key of Heaven for security 
I wouldn’t take it! I have certainly learned my 
lesson. But why, oh why, can’t I profit by other 
people’s experience instead of having to learn busi- 
ness methods by my own? The tuition fee in the 
school of experience is mighty high. 

Now, I must tell you the dreadful scare we had 


at the end of last month. At eleven-thirty at night. 


—just as I was impatiently walking the floor of our 
little sitting room, while the doctor was upstairs 
with Betty, I heard the fire engine dash past the 
end of the street. At the same time I saw a huge 
tongue of flame shoot above the house, with the 
accompaniment of a dull roar. The flame was in 
the direction of my store, and, of course, my first 
thought was that my store had again caught fire— 
or that Stigler had fired it. 

For the last few months Stigler had been acting 
very queerly. He used to stand across the road 
from my store and nervously bite his finger nails. 
Then he would unconsciously rub his forehead in a 
slow methodical way. After a time he would return 
to his own store, would gaze into the windows of it 
and mutter incoherently to himself. I felt that 
Stigler had for some time been on the verge of a 
nervous breakdown. Business went very bad with 
him, I know, because a jobbing house from which I 
buy had stopped his credit. 

For the past three weeks he had sold goods at 
ridiculous prices. Not satisfied with normal cuts, he 
in many cases sold goods below cost. It worried me, 
and I told Barlow, who said to let him alone, as a 
price cutter was a hog and would eventually finish 
by cutting his own business throat, and he advised 
me to keep clear of Stigler, as he (Stigler) 
attributed all his misfortunes to my competition. 
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Well, to get back to that fatal night. I saw the 
nurse in the corridor, so told her that I would be 
home again in a few minutes and not to tell 
Mrs. Black that there was a fire. I then grabbed 
my hat and ran down the street. I found it was 
not my store, but Stigler’s! It was a most horrible 
but fascinating sight. The body of the store was 
blazing like a furnace. The bright red glow from 
it shone across the road and its light dancing upon 
the faces of the crowd, watching the fire, made an 
eery sight. Little tongues of flame were already 
shooting out of the upstairs windows, while one side 
of the roof was well alight. Little running streams 
of flame kept playing backwards and forwards across 
it, and even while I watched there was another roar 
and part of the roof collapsed. 

I knew one of the firemen who was holding the 
horses’ heads. “Some fire,” I said to him in an 
undertone. 

“You bet it is,” he replied curtly, “the beggar set 
it himself.” 

“Nonsense!” I said incredulously. 

“The place has been saturated with gasoline. A 
fire couldn’t catch like that in so brief a time. It 
will be a _ pretty serious matter for Stigler, 
believe me.” 

My brain was in a whirl with the roar and crash 
of the fire, the light glowing all around. The 
knowledge that Stigler had fired his own store and 
the fact that I was the man he had openly blamed 
for his misfortune gave me an impression of deep 
apprehension. Yet somehow I felt sorry for Stigler, 
for while he had alt the time been competing with 
me, I had never competed with him; although good- 
ness knows I probably would have done so had it not 
been for the wiser council of Barlow. Say, Friend 
Diary, Barlow has sure been one white man to me! 

While I stood there wondering and anxious I felt 
some one near me. Why, I don’t know, but my 
feeling of apprehension was now accompanied by 
intense horror. I wanted to turn and see who it 
was—and yet I positively dreaded to. In a moment 
I heard a voice hiss in my ear: 

“I hope you’re satisfied now. That’s your work. 
You—you were the cause of that. You’ve been the 
ruin of an honest man, but you shall not live to 
enjoy your victory———” 

I turned and saw Stigler—his face chalky white— 
his eyes wide and staring; a little saliva was 
trickling from the corner of his mouth. “Just then 
another crash came and a flame shot skyward. It 
played upon his face and gave him the appearance of 
some evil spirit. I put up my hands just as he 
leaped toward me. I felt his fingers tightening 
around my throat. I tried to shout, but couldn’t— 
only beating my fists upon his face. 

It was over as quickly as it started, for the crowd 
instantly tore him from me. At last my scattered 
wits recalled what had happened, and I saw Stigler 
being marched away shrieking and laughing. Can 
you wonder, Friend Diary, that my nerves were 
shattered ? a 

Two good souls took hold of me, one by each arm, 
and led me away from the scene of the fire.. After a 
few minutes I regained my self-control and remem- 
bered what was taking place at home.—¥ asked my 
friends to go that far with me. As we reached the 
end of our street a policeman came to me and said, 
“Can you tell me anything about Stigler?” 

“Not to-night,” I replied. 

‘Will you report to the police station in the morn- 
ing We’ll probably want you.” 

“What for?” 

“Well, Stigler has just died.” .... 

“Poor Stigler—he was his own worst enemy and 
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paid a price heavier than anyone else would have 
demanded of him.” 

My thoughts were really sad as I opened the door 
of my home—home? yes, indeed! For as soon as [| 
entered the ‘house I knew that it was a dearer home 
than it had ever been. 

The doctor was downstairs smiling. 

“Tell me, doctor, quick—what is it?” 

“Well, Daddy,” he said kindly, “would you like to 
see your little boy?” 

“How’s Betty?” was my answer to him. 

“Doing splendidly.” 

“Can 1?—” 

“Don’t look so worried. This thing is happening 
every day all over the country.” 


Paint Kinks 


By C. D. JACK 


T HE paint stock is, in my opinion at least, the most 

interesting and diversified line in our hardware 
stores to-day. It is interesting in the figuring of 
jobs, in helping to select the proper colors for the 
particular room or building to be painted, in the 
great adaptability it has for advertising and dis- 
play and in bringing out the points of superiority 
your line is sure to possess. Diversified because of 
the various units in the line as a whole. Each unit 
to be used for its own particular purpose. 

Because of the interest I have taken in this line | 
have made use of a few so-called “paint kinks” 
which have worked out to very good advantage for 
me. The two following seem to be the best. 

The first and the simplest but the one that helps 
the reputation of your paint the most is to turn 
your cans bottom side up on your shelves. This al- 
lows the pigment to settle at the top of the can, thus 
making it easier to stir up or down as it happens in 
this case. On account of this the customer gets his 
paint much more thoroughly mixed, which makes it 
spread and cover better, thereby giving your paint 
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“That may be so, but not to me.” 

“You mustn’t stay a minute,” he admonished as 
he opened the door to Betty’s room. 

I have something more real to work for now than 
ever I had before. I also know there’s something 
bigger in life than mere business. I realize that 
business is merely the tool through which we can 
build for ourselves a higher happiness than comes 
from the mere acquisition of wealth. 

I must send Rob Sirle a telegram. When I saw 
him a little while ago I happened to hint to him that 
something might happen at our home, and he wanted 
to be godfather. 

I wonder how it will look over the store, 


BLACK AND SON. 


a boost in the right direction. This fact is es- 
pecially true with amateur painters, as they seldom 
realize the necessity for thorough mixing. 

The second requires a little more work but is 
well worth the time taken. This is what I call -ny 
paint or demonstrating corner. Take a common 
kitchen table and paint it a distinctive color, pret- 
erably the prominent color on the label of your paint 
cans. Trim the walls back of the table with all the 
large color paddles and cards that you can get into 
the space and keep a supply of color cards on the 
table. Open two cans of paint of different colors 
and have a brush for each color standing in linseed 
oil close by. Smooth up a piece of board and let 
Mr. Customer brush the paint out so that he can see 
how smoothly it works under the brush. It is a 
good idea to have a small piece of glass handy and 
to rub some of the pigment out with the finger to 
show the fine grinding. This little paint corner 


can be worked out in almost any store and catches 
the eye and arouses the curiosity, two essential fea- 
tures for an attractive display. 

We are going to have a hard time this year over- 
coming the high price of paint so every little selling 
help is just a step toward easing up on our vocal 
cords. 





Lyon & Ewald of New London, Conn., set a pace for good window trims. An “Eveready” window that threw the 
light of publicity on the complete stock of goods of this nature was well landled by this progressive hardware 
concern 



































Sei Gikats “KEG ala 























































= 





Saito 





Comment 


ALU LALAAOOUUL LAGU AAU AUN 








ditorial 


Food Production 


HE present serious situation in the food 

supply has been unduly and unneces- 
sarily complicated and muddled by much 
alarmist writing that has no foundation in 
fact. There is not now and never has been 
at any time, the slightest danger of any food 
famine, so far as this country is concerned. 
There is to-day an abundance of food in this 
country for all needed wants, as was clearly 
shown by the report of the United States 
Commission appointed to investigate the sub- 
ject. Nor could this commission find suffi- 
cient warrant in existing conditions for the 
present unprecedented high prices. The 
price of hogs, for instance, soars to-day be- 
yond anything previously recorded. Yet so 
far as it is possible to ascertain there are 
more hogs to-day in the country than there 
were several years ago, and probably nearly 
as many as at this time last year. Packing 
house receipts at leading points show a fall- 
ing off only of about 1014 per cent in the 
past three months. The only reasons given, 
and they do not seem adequate to explain the 
situation, are the large foreign and domestic 
demands. 

There is much concern over the low sup- 
plies of wheat and potatoes, and yet, as a 
matter of fact, we shall carry some surplus 
of each staple into the next harvest. 

The talk of governmental edict prescrib- 

ing meatless days, and limiting the amount 
of foodstuff that the consumer buys, is mere 
hysteria under present conditions. The real 
province of any possible, though not likely, 
food dictator, is to put a crimp in specula- 
tion in food products whenever he locates it, 
and to devise some more equable and general 
distribution. There are numerous instances 
of stores of food congested in one district and 
needed in another, largely because of a crude 
and ineffective system of marketing, and 
lack of railroad transportation facilities and 
equipment. 
’ So far as this country is concerned the 
acute stage of the situation is already past. 
Some little effect was temporarily felt in 
lessened demand, because of sudden and gen- 
eral economies of the table. That, however, 
is liable to be as largely ephemeral as the 
summer cloud and the morning dew which 
passeth away. 

Expression and not repression is natural 
to the American people, and any lengthened 
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denial after the fashion of the people of the 
Old World is far from us save under the 
stress of dire necessity. The real solution 
is already upon us with steadily accumulat- 
ing supplies of vegetables, early fruits, dairy 
and poultry products. We can easily realize 
this by consulting the dropping prices of 
these commodities in the daily market re- 
ports. The South is shipping weekly liter- 
ally hundreds of carloads of vegetables and 
strawberries. Each day as the sun moves 
northward the gardens of the higher lati- 
tudes add to this volume. 

Wheat continues high, and so does meat, 
but the beginning of the wheat harvest is 
only thirty days away, and we have grown 
more omnivorous and sensible in our tastes 
and eat less meat per capita than a score of 
years ago. The agitation for planting all 
available spare land already has borne fruit 
a hundred fold in blossoming gardens and 
vacant lots and in the greatest acreage of 
farm lands seeded to food products in our 
history. It is true that the wheat acreage, 
while greater than last year, will not be up 
to our somewhat overstrained hopes. On 
the other hand that sown to potatoes, corn, 
oats, rice, the sorghum grains, field beans 
and peas, peanuts, rye, barley and all man- 
ner of small grains breaks all previous rec- 
ords. Growing conditions are of the best, 
for there is everywhere abundant moisture. 

The fruit crop is most promising, for being 
fortunately somewhat late, it now runs but 
little risk from an untimely cold spell. 

, Only most unfavorable weather can pre- 
vent an abundant harvest of food supplies 
in general. 

There are known to be fewer sheep in the 
country than a year ago, but there are more 
cattle, more dairy cows, and probably a 
slightly diminished number of hogs. But it 
is possible by judicious care to largely in- 


‘crease the hog total in a single season. Mean- 


while the supply of poultry keeps constant 
pace with the growth in population. 

Our real concern after all is not for our- 
selves, but for our Allies and the neutral na- 
tions in warring Europe. England is mak- 
ing strenuous efforts to increase her agri- 
cultural productions, and will probably do so. 
France in normal times is not a food im- 
porting country, but times are not normal, 
and agricultural labor is scarce in that sunny 
land. The heart of the problem is not only 
to give these nations all the food they need, 
but even more, for the inevitable loss in 
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transportation owing to the barbarous U-boat 
’ warfare must be taken into account. The 
two great exports of food products are meat 
and wheat. We can keep up our shipments 
of meat as we have been doing, and not 
deplete our resources, but only under the 
penalty of continued high prices both here 
and abroad. For it must be remembered 
that in prosperous times as now we consume 
more largely of meat than when the general 
purchasing power is not so great. We can 
play only a part in the solution of the wheat 
problem, for India and Canada must each 
do their bit, since the Argentine crop is al- 
ready a greatly reduced one. The wheat 
productions of the three countries, United 
States, India and Canada, still lies upon the 
knees of the gods. So far with us the winter 
wheat crop has shown great improvement 
in the past thirty days owing to much needed 
precipitation. The forecast at present, nec- 
essarily only an approximation, is for a yield 
a trifle larger than last season. Spring wheat 
is not yet all seeded, but soil conditions for 
its growth are most favorable, and the acre- 
age will be somewhat larger than last year. 
The 1916 yield of spring wheat was the 
smallest in years, and the general law of 
averages is for a better harvest this season. 
Even in years of lessened yields we always 
have a fair proportion of wheat to export. 
This is true likewise of India and Canada. So 
in the last analysis it seems probable that we 
need not be concerned about a lack of food 
supply in this country, either now or in the 
near future. Likewise the problem for our 
Allies in Europe will in all likelihood not be 
so much a question of supply as of sufficient 
and safe transportation. 


Two Types of Economy 


OR some time past the newspapers of this 

country have, through their editorial 
pages, preached a policy of rigid economy, 
and their arguments have in most instances 
been sound and logical. However, like the 
barroom champion, some of them have been 
over-zealous, and have taken in too much 
territory. They have advocated general 
economy, whereas economy along certain 
lines only would seem to be necessary, and 
they are gradually creating a sentiment that 
may easily react to the detriment of legiti- 
mate business. The true basis for economy 
is always one of shortage. The shortage may 
be one of food, of cotton, of wool, of work- 
men, of steel, of time or of money. Very 
seldom is the shortage one that affects all of 
the items mentioned. In the majority of 
cases it affects only the last mentioned, 
money. In such a case it is but natural that 
rigid economy should be practised from every 
angle that entails the spending of cash or its 
equivalent. So in the case of a shortage in 


any of the other items, economy should nat- 
urally be practised along lines that will con- 
serve the supplies of those commodities. In 
other words, a shortage of wool would call 
merely for a curtailment in the use of ar- 
ticles partly or wholly made from wool. To 
go without clothing, merely because wool 
was scarce, would be absurd, provided, of 
course, that there was no actual shortage of 
money with which to purchase the other 
types of clothing. 

At the present time this country is facing 
what is said to be a very serious shortage 
of foodstuffs, particularly wheat and corn. 
There is also a very apparent shortage of 
certain metals, necessary to carry the war to 
a successful conclusion. Quite naturally these 
commodities should be conserved, from both 
a practical and a patriotic standpoint. Waste 
is to be vigorously condemned, and the con- 
sumer who limits his purchases of these 
items to his actual needs is only displaying 
the spirit of true Americanism. We have 
only praise for the man who places mere de- 
sire in a secondary place under such condi- 
tions. It is his pleasure as well as his duty. 

However, there is another angle to be con- 
sidered. At the present time there is in the 
United States no shortage of money. Our 
banks are carrying the greatest surplus of 
cash in the history of this or any other coun- 
try. The working man is employed at record 
wages. The farmer is receiving top-notch 
prices for his produce. The mines are bring- 
ing in enormous revenues. The country is 
decidedly prosperous. Money is one of the 
cheapest things we have to offer. Also, 
there are hundreds of commodities, the sup- 
ply of which is at or above the normal. Is 
there any sane reason why money, which is 
plentiful, should not be used freely in the 
purchase of commodities where no shortage 
exists? Can any benefit result from a policy 
that teaches the consumer-to skimp and save; 
to hoard his cheap money and go without the 
things that tend to make his life more happy 
and contented? 

Why not be reasonable? An hysterical 
policy of economy will do no one good. As 
business men we should back the Govern- 
ment to the very limit. We should urge 
upon the farmer, the laborer and the public 
at large the practice of economy wherever 
the need for such economy exists. We should 
not, however, lose sight of the fact that our 
prosperity depends absolutely upon the circu- 
lation of money, and that there is neither 
good judgment nor true economy in the sac- 
rifice of all comforts merely because a few 
things are scarce. 

A continual harping on economy, without 
specifying the form such economy should 
take, can have but one result—an unneces- 
sary and decidedly unpleasant decrease of 
sales and profits. Why kill the goose that 
lays the golden egg? 











Trade Conditions and [ron, Steel and Hardware Prices 


NEW YORK 


Office of HARDWARE AGE, 
New York, May 8, 1917. 
HE unfavorable weather conditions have been ham- 
pering future business. Some of the early spring 
and summer trade has been lost already, and more of it 
will fail if the cold, wet weather holds much longer. 

In construction work there are builders who are now 
diverting their operations to small houses and tene- 
ments where they can be erected of such character as 
will require less iron and steel, although this is not 
possible where there are city fire limits. In some types 
of structures, where the building laws permit, there is 
a disposition to place girders a little farther apart to 
conserve metal. 

Until business improves satisfactory trade is not 
anticipated in the sales of mechanics’ small tools, while 
the current high prices are a partial bar to sales. The 
cost of coal is also a factor in retarding purchases in 
some lines of goods. 

A serious hindrance is the embargo on transporta- 
tion. One house has had a carload of wood rakes, 
badly needed, in Jersey City for two weeks, and is un- 
able to get them across the Hudson. This car came 
over once on a float and for lack of room was taken 
back and now it is lost in the jam. It is also frequently 
necessary to send trucks across the North River to get 
consignments in the freight terminals of great trunk 
lines instead of on the New York side. 

In New England territory, from which a large propor- 
tion of hardware supplies come, freight embargoes are 
frequent, which are lifted for a day or two, and sud- 
denly clamped down again. Another embarrassment 
is the new order granting but 24 hours for removal of 
freight instead of 48 hours. The effect of this is to 
constantly compel merchants to send trucks for goods 
over the same routes where heretofore a bunch of ar- 
rival notices could be consolidated and much time saved. 

Retailers generally should keep good working stocks 
of salable goods constantly on hand, not necessarily 
large, but well distributed in the good sellers which 
means turning over the stock frequently. The odd 
kinds, numbers and sizes can be dropped for the time 
being as otherwise business will be lost where customers 
are turned away who want necessary common articles. 

Retailers can also often increase their turnover, 
where not already doing so, by selling certain special 
lines of goods which usually pay a good profit. For 
instance, in automobile supplies and accessories with- 
out going into the venture very deeply they can handle 
liquid cleaning materials, oils and greases, chamois, 
cleaning rags, etc., which are frequently bought by 
women or car owners rather than through the chauffeur. 

Of course this idea depends largely on the location 
of the retailer. If near large markets there can be de- 
veloped a good business in butchers’ cleavers, knives, 
steels, scales, etc., and where much building is going 
on this could run to paints, oils, glass, putty and such 
necessary articles. 


Wire Naiis.—The shortage in wire nails is increas- 
ing; deliveries are slow and fitful and stocks very 
light, with little prospect of catching up on shortages in 
the immediate future. Some of the jobbers say now 
they haven’t much in nails to sell and that the bulk of 
what is on hand is practically sold for delivery before 
July 1. 


Wire nails, in store, are $4.20 and carted by the jobber 
$4.25 base per keg. 


Cut Naits.—There is a pronounced scarcity in cut 
nails and the situation is not improving. A buyer or- 
dering a carload at the end of March when he was in 
no hurry for delivery has since become very anxious 
for them, a situation typical of general conditions. 


Cut nails, in store, are $4.70 and delivered by the jobber jn 
carting limits $4.75 base per keg. 

Cary MrcG. Company.—The Cary Mfg. Company, 
Manhattan Bridge Plaza, Brooklyn, N. Y., now quotes 
as follows: Universal box strapping, case lots, 15 per 
cent; flexible steel door mats, 30 per cent, and corru- 
gated metal point fasteners, saw edge, 50 and 10 and 
5 per cent and plain edge 65 and 10 per cent discount. 


NAVAL StTorEs.—Prices for naval stores are heavier 
in this market in sympathy with much larger receipts 
in the principal southern markets. The demand here 
is falling off in anticipation by the trade of lower 
prices. Tonnage available for overseas is diminishing 
and shipments are slowing up while freight rates are 
moving upwards as more ships are sunk, and the de- 
mand for accommodations for foodstuffs and ammuni- 
tion increases. 

Turpentine in yard is 51%c. per gal. 

Rosins are still dull and nominal. Common to good 
strained, in yard, on the basis of 280 lb. per bbl., is $6.30, 
and D grade $6.35 per bbl 

ATLAS Mrc. CoMPANYy.—The Atlas Mfg. Company, 
New Haven, Conn., now quotes as follows on the fol- 
lowing goods: Coat and hat hooks and ceiling hooks 
45 and 5 per cent to 55 per cent discount, Bradley 
brackets range now from 55 and 5 per cent to 60 and 
5 per cent discount, according to particular kinds. 

LINSEED O1L.—Some resale oil has been thrown on 
the market by interests which bought speculatively in 
order to take profits now and are quoting quite a little 
less than current prices, some of which have been as low 
as $1.18 per gal. and perhaps even less. So long as 
this situation prevails it will be very disturbing to the 
regular market. The general demand for linseed oil is 
very good at present but there are indications, that be- 
cause of considerable business already booked when 
buyers anticipated their wants on a rising market, oil 
business during June may be dull. 

linseed oil, raw, city brands, card prices, is $1.25 for 5 or 
more bbl, and $1.26 per gal for less than 5 bbl. 

State and western oil ranges from $1.22 to $1.23 per gal 
and $1.21 can probably be done in carloads. 

RopE.—Rope prices were advanced 2c. per lb. base 
each on first and second grades Manila, and lc. base 
on third grade, May 1. Sisal rope prices are unchanged 
at former quotations. Drilling cables were also ad- 
vanced 3c. above first grade Manila base. April orders, 
keeping in mind that tnere are manufacturers who are 
not taking orders from any but their regular trade and 
are not even going after or quoting to customers out- 
side their old friends, exceeded in one instance ship- 
ments during April by 50 per cent. Some manufactur- 
ers say they could run two months yet and not catch up 
on their orders. A well-known manufacturer of high- 
grade cordage says that prospects in their case are 
brighter for getting additional hemp fiber in a little 
better quantities during the next few weeks because of 
the effort of their special representatives sent to Manila 
to push forward the raw stock destined for the United 
States. 

Manila rope is now, first grade, 28c., second grade 27¢ 
and third grade 23c. base per lb. Manila yacht rope is 41¢ 


and bolt or transmission rope is 36c. base per Ib., with 
Manila drilling cables 3lc. base per Ib. 


WINpow GLAss.—Business in window glass is exceed- 
ingly quiet in this territory so far as new orders com- 
ing along is concerned, but distributors are busy on 
contracts previously accepted. Quite a number of win- 
dow glass factories have already been closed down and 
others are winding up ahead of the pre-determined time 
because of lack of materials and labor complications. 
A particular reason for this action is that if manufac- 
turers cannot run full it is more advantageous to go out 
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of blast entirely. Prices are unchanged and likely to so 
continue until all the factories have drawn their fires. 
When the stoppage is complete and it becomes certain 
that stocks cannot be replenished before October and 
November there is considerable likelihood that advances 
will be made, and distributors have already been ad- 
vised that they may expect higher prices at any time. 
Window glass prices at present are as follows: 
Single thick, first three brackets, A.quality, 84 and 3 per 
cent; single thick, first three brackets, B quality, 86 and 5 
per cent; single thick, larger than the first three brackets, 
A and B quality, 83 and 3 per cent; double thick, all sizes, 


A quality, 84 and 3 per cent, and double thick, all sizes, B 
quality, 86 and 3 per cent discount. 


Suot.—The United Lead Company, 111 Broadway, 
New York City, now quotes shot as follows: 


In 25-lb. bags, drop shot, sizes smaller than B, $2.70; drop 
shot, B and larger sizes, $2.95, and chilled shot and dust shot, 
each $3.20 per bag. In 5-lb. bags the prices are respectively 
60, 65, 70c. and per bag. 

On the bag Shot “here is fine usual allowance of 10c. per 
bag on the large bags and 2c. per bag on the small bags if 
taken in quantities of 1 ton and upward. 

Boy Scout air rifle shot, 100 tubes to the box, jetting trade, 
per case is $3.90, and retail trade, per case, $4. 


NATIONAL STOVE COMPANY Div.—The National Stove 
Company Division of the American Stove Company, 
Lorain, Ohio, effective from May 1, has issued the 





Office of HARDWARE AGE, 
Chicago, May 5, 1917. 

ENERAL conditions in regard to business show but 

little change during the past week. Activities of 
all classes express themselves in labor shortages, and 
the steadily advancing prices tell of the insistent de- 
mand for all classes of goods. Even taking out of con- 
sideration the war demands and the additional pressure 
for deliveries, the volume of normal business is exceed- 
ingly well maintained, while the aggregate indicates an 
activity far beyond all previous experience at this sea- 
son. Manufacturing returns show that all industrial 
plants are running full blast, and with due allowance 
made for higher prices and the enforced use of greater 
amounts of money, scarcity of materials and readjust- 
ments, there has never been a greater combined effort 
to meet the needs of the consumer. 

That the jobbing and retail branches are also facing 
an intensity in demands is clearly shown in the heavy 
freight movements, and in the enlarged shipments of 
general merchandise and farm outputs. Lake ship- 
ments are now affording some relief from the railroad 
congestion. Enlistments in the Chicago district have 
quite seriously affected the labor situation, yet the im- 
proved methods used in the production of iron and steel 
have resulted in record tonnages to date. Building 
permits for the month of April were in excess of those 
for the same month of last year, and involved a larger 
outlay of capital, but a slight decline is apparent at 
the present time. 

The market from a hardware standpoint is greatly 
restricted by shortages. From the ship yards alone 
the demand for steel has increased nearly 300 per cent. 
The railroad wants are also very large, rails ordered 
this year to date, totaling 1,000,000 tons. Foundry and 
malleable pig iron took an advance of $2 per ton dur- 
ing the past week. 

Copper is very strong, and there is no metal in the 
market for delivery earlier than July. Second quarter 
quotations are 30 and 3lc. in New York. It is esti- 
mated that the Government and the munitions manu- 
facturers ordering through the National Council of 
Defense will need 250,000,000 tons before the end of 
the year. This is about one-eighth of the total output 
of this country for that period. Zinc is only $70 per 
ton, and the excessive cost of operation has led to the 
discharge of hundreds of miners in the Joplin district. 

The scarcity of steel is greatly affecting the produc- 
tion of farm machinery, and a telegram, urging the 
Government to place on the preferred list material and 
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accompanying list applying to gas heaters and appli- 
ances, the discounts on which are the same as hereto- 
fore, viz.: No. 663, $54.50; No. 662, $46.25; No. 661, 
$38; No. 644, $36.25; No. 643, $31.25; No. 642, $27; 
No. 641, $24.25; No. 648-T, $16.50; No. 639-T, $19; 
No. 639, $17.50; No. 638-T, $16.50; No. 638, $15; No. 
637-T, $14.25; No. 637, $13.25; No. 626, $10.50; No. 
627, $12.50; No. 622, $8.25; No. 623, $10; No. 624, 
$6.75; No. 625, $8.25; No. 619-F, $19; No. 618-F, $16.50; 
No. 617-F, $12; No. 616-F, $10.50; No. 615-F, $8.50; 
No. 614-F, $6.75, and No. 607, $3. Also effective from 
May 1, subject to the same discounts as heretofore, a 
new price list on gas ranges and appliances suitable 
for natural gas and artificial gas, together with hot 
plates, kitchen heaters and Lorain bake ovens, has been 
issued. 


L. & I. J. WHITE CompaNy.—The L. & I. J. White 
Company, Buffalo, N. Y., has revised some of its prices 
on tools as follows: Carpenters’ adze, 4 to 5 in. cut, 
$22.95 per doz.; plain ship adze, 4% to 5 in. cut, $28.05 
per doz.; hand axes, 4 to 5 in. cut, $14.40 per doz., and 
ship axes, 6 to 7 in. cut, $30 per doz. net f.o.b. Buffalo 
with no cash discount. The company has just received 
from the press new catalogs of carpenters’ and coopers’ 
tools which will be mailed to the trade on application. 


A 





labor for making farm implements, has been sent to 
Secretary Houston by the National Federation of Agri- 
cultural Implement Dealers, and the Eastern Federa- 
tion of Farm Machine Dealers. 

There has been a lull in price advances during the 
past week, due to the fact that the advances of the 
preceding week covered so many items of the hardware 
line. Manila rope is about the only commodity reflect- 
ing a heavy upward tendency, and advances in this 
line proved no surprise to dealers familiar with the 
Manila fiber situation. 

Retail stores are apparently doing a maximum of 
business, but jobbers complain that in many cases there 
are signs of neglect in the matter of keeping up with 
the market changes. It is a daily occurrence to find 
dealers who have sold their supplies of hardware items 
at less than the price at which they can be replaced in 
stock. Great activity prevails in all the jobbing houses. 
There is evidence of cautious buying in the fact that 
orders from individual dealers are comparatively small, 
but the volume of business ischheavy. A prominent job- 
ber in this district recently showed seven distinct orders 
from one dealer, all of which were received in less 
than one week. In at least two instances items were 
duplicated, indicating that the goods had been sold be- 
fore being received. Cash sales are reported to be fully 
up to normal and collections are more than fair. 


BUILDING PAPER.—Sales of building paper are about 
normal for this season of the year. There is some indi- 
cation that building operations will not be as heavy 
this season as last, although up to date there has been 
little falling off. Individual orders are comparatively 
small, although the volume of business is good. Job- 
bers report a slowness of shipments from the mills, but 
have fair stocks. 


f.o.b. Chicago, red rosin 


We quote from jobbers’ stocks, 
Half ton lots 50c. 


sheathing paper, $78 per ton in ton lots. 
per ton higher. 


Wire CoaT AND Hat Hooks.—The demand for wire 
coat and hat hooks continues heavy, due to a great 
extent to the moving season, which will terminate 
shortly. Prices remain same as last quotation, but 
the general advance in wire lines is expected to make 
them higher. Jobbers have fair stocks. Prices are 
firm. 


We quote from jobbers’ stocks, f.o.b. Chicago, common wire 
coat and hat hooks, 75c. per gross. 


WALL PAPER CLEANER.—There is some falling off in 
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the sales of wall paper cleaner so far as the jobber is 
concerned, but retail sales continue to be heavy. Sales 
in this line will decrease materially at the close of the 


house-cleaning season. There is no shortage. We quote 
as follows: 


Climax wall paper cleaner, from jobbers’ stocks, f.0.b. Chi- 
cago, $9.60 per gross. 

TIN PLATE.—Jobbing stocks of tin plate are low and 
shipments from the mills are very uncertain. It is 
expected that the Government will use a large part of 
the output, and that the shortage in ordinary lines will 
be acute. Prices are firm. 

We quote to retailers, f.o.b. Chicago, as follows: 20 x 28, 
IC tin plate, cheaper grade, 200-lb. boxes, $18.50; better 


ee ae 240-Ib. boxes, 27.19; IX tin plate, 300-Ib. boxes, 
$28.75. 





STEEL SHEETS.—The advance announced last week 
has been taken by all the jobbers in the Chicago terri- 
tory, and prices are being firmly held. Government 
orders for sheets are heavy, and there is also a big 
demand from the automobile manufacturers and the 
makers of farm implements. The mills are said to be 
cutting down all orders that come in, and shipments are 
exceedingly slow. Labor troubles at the mills are said 
to be curtailing the output to some extent. The short- 
age bids fair to increase, rather than to decrease. 


We quote from jobbers’ stocks, f.o.b. Chicago, 28-gage 
galvanized sheets, $9 per 100 lb. ; 28-gage black sheets, $7 to 


= or 


$7.25 per 100 Ib. 





GARDEN TooLs.—Sales of garden tools have been ex- 
ceptionally heavy during the past few weeks, and many 
retailers in the Chicago territory were practically sold 
out. The garden season is well under way, and sales 
will probably be lighter from now on. Local prices are 
unchanged. 


We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Manure forks, best grade, long handled, four tines with plain 
ferrule, $7.30 per doz.; with strap ferrule, $8.15 per doz. : five- 
tined forks, plain ferrule, $9.45 per doz.; strap ferrule, $10.20 
per doz.; long handled, six-tined forks, with plain ferrule, 
$10.95 per doz. ; strap ferrule, $11.65 per doz.; No. 2 Greenleaf 
spading shovels, $8.75 per doz.; Midlothian seconds, $7.50 per 
doz.; best grade, four-tined spading forks, $9.25 per doz. : 
cheaper grade, $6.25 per doz.; malleable rakes, 14-in., $3 
per doz.; steel bow rakes 14-in., $5.40 per doz.: wire lawn 
rakes, 24 teeth, $3.90; wood lawn rakes, 20 teeth, $3.60 per 
doz.; standard garden hose, best grade, $7.25 per doz. ; cheap 
hoes with riveted handles, $2.35 per doz.; ladies’ hoes, $4.25 
per doz. 


Bars.—The advance on soft steel bars, which has been 
expected for the past two weeks, has at last made its 
appearance, although bar iron is quoted same as last 
week. Jobbers have only fair stocks, and find it ex- 
tremely difficult to get deliveries from the mills. Some 
of the prominent makers are said to be entirely out of 
the market. Prices are very firm. 

We quote to retailers, f.o.b. Chicago, as follows: Soft 


steel bars, $4.50 per 100 lb.; bar iron, $4 per 100 Ib. Plates, 
$6.50 per 100 Ib. 


Rivets.—The demand for rivets is not exceptionally 
heavy, so far as the jobber is concerned. However, the 
mills are behind in their orders, and are busy restrict- 
ing so far as possible the contracts for the last half of 
the year. 


We quote, f.o.b. Chicago, from jobbers’ stocks, structural 
rivets, $5 per 100 Ib.; boiler rivets, $5.10 per 100 Ib. 


Nuts AND BoLts.—Practically all the jobbers have 
taken the recent advances on nuts and bolts, but do not 
report any very heavy demand at this season. The 
mills however are loaded with orders, and do not appear 
over-anxious to make new contracts. Orders already 
in are being cut heavily. The export demand is said 
to be very great. 

We quote to retailers, f.o.b. Chicago, as follows: Machine 
bolts, up to % x 4 in., 40-10 per cent discount; larger sizes, 
35-5 per cent discount; carriage bolts, up to % x 6 in., 40-21% 
per cent discount; larger sizes, 30-5 per cent discount; hot 


pressed nuts, square, $3, and hexagon, $3 off per 100 lb. Lag 
screws, 50 per cent discount. 


WirE.—The recent advance in plain wire has been 
taken by jobbers in this territory, and there is no 
tendency to accept orders at a lower price. The recent 
advance was due to the announcement of higher prices 
by independent makers, and the leading producer has 
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not as yet officially advanced his quotations. However 
it is known that all the makers are behind in their 
orders, and that it is more a question of delivery than 
one of price. 


We quote from jobbers’ stocks, f.o.b. Chicago, smooth 
annealed wire, 6 to 9 gage, $3.90 per 100 Ib. ; galvanized, 34.66 
per 100 Ib. 


Rope.—Manila rope has taken another advance, while 
sisal remains unchanged. The Manila fiber situation 
appears to be getting worse instead of better, and the 
prices of Manila rope may go even higher. There is 
considerable surprise expressed by jobbers over the fact 
that sisal rope has not taken a proportionate advance, 
and higher prices in this line may be in effect before 
this reaches the reader. The market on sisal is very 
strong. The advances on Manila rope amount to 2c. on 
the Number 1 and Number 2, and Ic. on the Number 3. 


We quote to retailers, f.o.b. Chicago, as follows: No. 1 
Manila rope, 28%4c. per lb. base; No. 2 Manila rope, 27\%c 
per Ib. base; No. 3 Manila rope, 23%c. per Ip. base. Sisal 
rope, subject to stock on hand: No. 1, 20%c. per Ilb.; No. 2 
19%c. per Ib. 


Woop Screws.—The demand for wood screws is re- 
ported to be about normal, and although deliveries from 
the mills are a little slow, jobbing stocks are in fair 
condition. The prices quoted by jobbers are unchanged. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Flat head, bright screws, er: ato round head, blued, 


67%4-10-10; flat head, brass, %-10-5; round head, brass, 
40-10-5. 





WRAPPING Paper.—The demand for wrapping paper 
is about normal for this time of the year, but ship- 
ments from the mills are reported to be slow. Jobbers 
have fair stocks. Prices are firm at last quotation. 


We quote krafts, wrapping paper, 12c. per lb.; express 
wrapping paper, 944c. per Ib. 


Bars Wire.—The barb wire situation remains about 
the same as last week. The recent advance announced 
by the independent makers has been taken by the job- 
bers, who are finding it increasingly difficult to get 
shipments. Retailers report a heavier consumer de- 
mand than was expected at the present high prices. 
Much new land is being put in cultivation, which re- 
quires fencing, and barb wire is being used despite the 
high cost. Farmers seem to realize that the high 
prices are unavoidable, and little comment is made. 
The shortage of barb wire bids fair to become acute as 
the season advances. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 


Painted barb wire, in less than carload lots, $4.10 per 100 Ib. ; 
galvanized, $4.80 per 100 Ib. 


White Leap.—The demand for white lead is fairly 
heavy, and will probably increase as the weather settles 
and the outdoor painting season gets under way. 
There is no apparent shortage, but prices are firm as 
quoted. 


We quote from jobbers’ stocks, f.0.b. Chicago, Carter's white 
lead, $11.25 per 100 Ib. 


EAVES TROUGH AND GUTTER PIPE.—Jobbers report a 
slight falling off in sales of eaves trough and gutter 
pipe, due to the fact that many dealers have now sup- 
plied themselves for the season. The heavy advance of 
the past week may also have had some effect on the 
sales. Jobbing stocks are not heavy, and prices are 
firmly held. 


We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
28-gage eaves trough, 5-in., $7.85 per 100 ft.: 29-gage, $6 
per 100 ft.; 3-in. conductor pipe, 26-gage, $8.90 per 100 ft.; 
29-gage, $6.35 per 100 ft. 


SasH WEIGHTS.—The recent advance in price of sash 
weights has been taken by all the jobbers, who report 
very slow deliveries from the foundries. Building oper- 
ations are holding up fairly well, and jobbers have diffi- 
culty in keeping stocks. 

We quote as follows: From jobbers’ stocks, f.o.b. Chicago, 


in ton lots, sash weights, $34 per ton; half ton lots, $55 
per ton. 


GARDEN Hose.—Jobbing prices on common garden 
hose remain same as last quotation, although it had 
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been expected that an advance would be announced. 
Jobbers’ stocks are in very fair condition, and most of 
the retail trade in this territory is prepared to meet at 
least the early summer business. There is still a ten- 
dency on the part of the jobbers to expect higher 
prices. 

W.+ quote from jobbers’ stocks, f.o.b. Chicago, % in., 3-ply 
hose not guaranteed at 6%c. per ft.; 5-ply %-in. guaran- 


hose at 8%e. per ft.; 7-ply %-in. guaranteed hose 11\c. 


teed 
. %-in. cotton covered hose at 7%c. per ft. 


per ft 

Wikre Natts.—The advance in the price of wire nails, 
announced in the last quotation, has been taken by the 
jobbers, and appears to be firmly held. Despite the fact 
that the mills are behind in their orders, and that de- 
liveries are slow, jobbing stocks are in very good con- 
dition. It is conceded that building operations will be 
lighter than last year, but the numbers of permits 
taken out indicate that the decrease will not be as 
great as the present high cost of building material 
wou!d justify. Both jobbers and retailers seem alive 
to the situation, and expect somewhat of a shortage 
before the summer is over. 

We quote from jobbers’ stocks, f.o.b. Chicago, common wire 
nails, $3.95 per keg, base; coated nails, $3.95 per keg, base; 
ae nails, $4.25 per keg, base; iron cut nails, $4.50 per 


Wire CLotH.—The situation in regard to wire cloth 
remains practically the same. The mills are unable to 
get raw material in quantity, and their output is de- 
cidedly limited. Jobbers have very fair stocks at the 
present time, but many retail stocks are light, and the 
real opening of the fly season will soon take the jobbing 


surplus. Prices are firm. 
Galvanized 


Prices are as follows: Black 


ED OE. PTE er ee $2.45 per 100 sq.ft. 
DMN. & SA's wise 4 ose bole b's sek 2.80 per 100 sq. ft. 
EO ae ny ae 3.35 per 100 sq. ft. 
BE MUG ea caceciwersioscanne 4 4.25 per 100 sq. ft. 





ASBESTOS PAPER.—Prices of asbestos paper and mill 
board are unchanged. There is undoubtedly a shortage 
in these lines, and jobbers’ stocks are not up to normal. 
Prices are firm. 





We quote f.o.b:. Chicago, from jobbers’ stock, asbestos mill 
boards in 100-lb. lots and over,,$13 per 100 Ib., in less than 
100-Ib. lots, $13.50 per 100 lb.:; asbestos paper, 10 Ib., 14 Ib. 
and 30 Ib., at $12.50 per 100 Ib. 


PITTS 


Office of HARDWARE AGE, 
Pittsburgh, May 8, 1917. 

MENTION was made in the Pittsburgh report in the 

issue of HARDWARE AGE, May 3, to the effect that 
a meeting of steel manufacturers and Government 
officials was to be held in Washington, D. C., for the 
purpose of considering Government contracts, to be 
placed with the steel mills, and the best way for ap- 
portioning them to the different mills, based on their 
capacity. This meeting was held, and it developed that 
already about 610,000 tons of steel plates, shapes and 
bars will be required for Government schedules already 
made up, while the amount of steel needed for all pur- 
poses within the next few months is estimated at 
1,100,000 tons. Sometime ago prices that the Govern- 
ment will have to pay for steel were fixed at a meeting 
held between Government officials and the steel mills, 
the prices agreed on at that time having been 2.90c. 
for plates, and 2.50c. for steel bars and shapes. To 
show the advantage the Government is getting in the 
matter of prices, we would state that at present-plates 
are selling readily at 6c. per lb. at mill, and steel bars 
and shapes about 4c. at mill. It will be seen, there- 
fore, that on plates the Government has an advantage 
in prices of about $62 per ton, and in shapes and bars 
about $30 per ton. The Government will also very 
shortly place its heavy orders for copper, brass, spelter 
and other metals. Whether material advantages in 
prices will be allowed the Government on its metal pur- 
chases has not yet been determined, but probably they 
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PouLtry NETTING.—It was expected that the jobbing 
prices of poultry netting would go higher, along with 
the increased prices in other wire lines, but as yet no 
changes have been made. The demand is said to be 
very good, from a consumer standpoint, and both re- 
tail and jobbing stocks are below normal. 


We quote poultry netting galvanized before weaving, 70- 
20-10; poultry netting galvanized after weaving, 7-10-2', 


Guiass.—Sales in window glass are not particularly 
heavy from a jobbing standpoint, and there is an ap- 
parent tendency on the part of both jobbers and re- 
tailers to wait further developments in the building 
line before stocking heavily. Glass manufacturers are 
facing labor difficulties, along with a shortage of cer- 
tain grades of sand, and many of the larger factories 
will go out of blast by the first of June, or before. With 
comparatively low stocks in jobbing houses and retail 
stores, there is little prospect of any glass surplus, or 
of any decrease in the present prices. 

We quote from jobbers’ stocks as follows: Single strength 
A, first 3 brackets up to 40 in., 86 per cent off; all sizes over 


40 in., 85 per cent off: all sizes of double strength AA, 86 per 
cent off. 


MIxED PAINTS.—Prices on mixed paints are same as 
last quotation, although there is a tendency on the part 
of jobbers to look for slightly higher prices. The de- 
mand from a consumer source is increasing as summer 
approaches, and sales of varnish, stains, white enamel 
and other lines of inside paints are heavy. The expense 
of manufacturing has greatly increased, and an ad- 
vance would not prove altogether a surprise. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows 


No. 1 house paint, $2.50 per gal. ; second grade, $1.90 per gal. ; 
third grade, $1.45 per gal 





LINSEED O1L.—The linseed oil situation has proved 
somewhat of a surprise, the prices remaining at the 
same level for the past two weeks. The shortage of 
seed is acknowledged, both in this country and in 
Canada and the Argentine, and manufacturers of oil 
are depending upon their storage stocks for their pres- 
ent output. 





We quote, f.o.b. Chicago, strictly pure, old process linseed 
oil, in carload lots to retailers as follows: Raw, $1.18 per 
gal.: boiled, $1.19 per gal. In single barrel lots, raw. $1.23 
per gal.: boiled, $1.24 per gal. 





URGH 


will be. The opinion is growing that the United States 
Government will put itself in the same class with the 
Allies, and possibly may agree to pay very close to 
what the Allies are paying for metals and other ma- 
terials. 

While the purchase of over 1,000,000 tons of steel 
by the Government, can rightly be said fo be a large 
one, yet it does not represent more than 3 per cent of 
the output of the country at the present time. Figures 
printed last week showed that the United States is pro- 
ducing pig iron at present at the rate of 40,500,000 tons 
per year, and it is believed is producing steel ingots 
at the rate of close to 44,000,000 tons per year. From 
this it can be deduced that the Government purchases 
will not make a very large hole in the output, but will 
be felt from the fact that the Government orders will 
have to take preference over all others, whether foreign 
or domestic, so that regular rolling schedules of the 
mills are likely to be considerably disarranged, thus 
cutting down output to material extent. 


Advances in prices during the week have been numer- 
ous and heavy. Bessemer pig iron is up $1 per ton, 
and foundry iron about $2 per ton, black and gal- 
vanized iron and steel pipe $12 per ton. An acute 
shortage in the supply of ferromanganese is coming 
up, the British Government having recently issued an 
order that no more shipments of English ferromanga- 
nese can be made to this country, except to steel mills 
that are working on orders for steel for the Allies. 
Ferromanganese is an essential commodity used in mak- 
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ing steel, and other mills that find it impossible to get 
it are in a bad way, and cannot operate. This ma- 
terial has sold in former years at as low as $40 per ton, 
while lately carloads and larger lots have sold at $400 
per ton, and higher. Steel mills are willing to pay 
$400 or more for it, if assured they will get it when 
needed. 


Export demand for pig iron, semi-finished steel and 
finished steel, is still very heavy. Japan has an in- 
quiry in this country for about 30,000 tons of basic 
iron, and there are very heavy foreign inquiries for 
steel rails, steel plates, barb wire, sheets and tin plate. 
However, on most of the foreign inquiries, domestic 
steel mills are refusing to quote, being sold up so far 
ahead they cannot make deliveries wanted. On May 1, 
a general advance of 10 per cent on all kinds of labor 
in blast furnaces and steel mills went into effect, and 
also among coke workers. This is adding to the cost 
of production. 

The hardware trade is moving along in good shape, 
the chief trouble being, as pointed out in these columns 
many times before, to get goods. Manufacturers say 
they are swamped with orders, and with the shortage 
in supply of steel and labor, they are not able to get 
out more than 75 per cent of the normal output, and in 
some cases less. This is creating a decided shortage 
in the supply of hardware goods of all kinds, and stocks 
on some lines carried by jobbers are very low. This is 
particularly true of nails, sheets and tin plate, wire, 
mechanics’ tools and garden tools. The demand for 
garden tools has been enormously heavy since the move- 
ment started to cultivate vacant ground, and hardware 
dealers are overwhelmed with orders. Prices on most 
hardware lines are steadily advancing, and some manu- 
facturers are quoting only for prompt acceptance, and 
will not guarantee prices against advancing. 


WIRE Naius.—The advance of 30c. per keg in the 
price of wire nails that went into effect on April 19, 
is not only holding firm, but some makers say they are 
able to sell wire nails for fairly prompt shipment at as 
high as $3.75 base, per keg. The new demand is ab- 
normally heavy, and all the wire nail mills are very 
much back in shipments. It is practically certain that 
another advance in nails will be made in a very short 
time, possibly to $3.75 base, per keg. Jobbers are short 
of nails, and are borrowing from each other to help out 
until belated shipments arrive, and are also cutting 
down orders from their trade. Prices in effect on wire 
nails from April 19, in carload and larger lots, and to 
the larger trade only, are as follows: 


Wire nails, $3.50 base per keg to the very large trade; gal- 
vanized, 1 in. and longer, including large-head barb roofing 
nails, taking an advance over this price of $2 and shorter 
than 1 in., $2.50. All f.o.b. Pittsburgh, freight added to point 
= y le terms 60 days net, less 2 per cent off for cash in 

ays. 


Nuts AND Bo.ts.—Intimations are that makers of 
nuts and bolts will very shortly make another advance 
in prices. Steel, from which nuts and bolts are made, 
is steadily going up, and is getting harder to obtain. 
Labor in most nut and bolt factories was advanced 10 
per cent on May 1, so that costs are steadily increasing. 
Export demand is active, and carload shipments of 
nuts and bolts are being made to the Orient, and other 
foreign countries. Discounts are very firmly held, and 
in carload lots to the large traders are as follows: 


Common carriage bolts, %-in. x 6-in. s. & s., rolled, 40 
per cent; cut, 35-2-1%4 per cent; 1, or L, 25 per cent. 

Sleigh shoe bolts, C. B. list, %-in. x 6-in. s. & s., 30 per 
cent; l. & 1., 20 per cent. 

Machine bolts—hp. nuts, %-in. x 4-in. s. & s., rolled, 40-10 
per cent; cut, 40 per cent; l. & 1, 30 per cent. 

Machine bolts with c. p. c. & t. nuts, %-in. x 4-in. s. & s., 
30 per cent; 1. & L, 20 per cent. 

Bolts without nuts, 6-in. and shorter, extra 10 per cent; 
longer lengths, extra 5 per cent; blank bolts, 30 per cent. 

Bolt ends with h.p. nuts, 30 per cent; bolt ends with 
ec. p. c. & t. nuts, 20 per cent. 

Rough stud bolts, list price. 

Plow bolts, 35 per cent; coach and lag screws, 45 per cent; 
hanger bolts, 45 per cent. 

Forged set screws, forged cap screws, forged tap bolts, list. 

Nuts, hp. square, blank, $2.10 off list, tapped. $1.90 off list: 
hexagon, blank, $1.90 off list, tapped, $1.70 off list. 

Cc. p. c. & t. square blank, $1.70 off list, tapped, $1.50 off 
list ; hexagon, blank, $1.60 off list, tapped, $1.40 off list. 

Cc. p. plain nuts. square blank, $1.60 off list, tapped, $1.40 
off list; hexagon, blank, $1.40 off list, tapped, $1.20 off list: 
ec. p. semi-finished hexagon nuts, 50-10 per cent: finished and 
case hardened nuts, 50-10 per cent; rivets, small, 40 per cent. 





F.o.b. Pittsburgh, with actual freight allowed up to 20c. on 
shipments of 300 lb. or more. 
erms: 30 days net or 1 per cent for cash in 10 days 


WireE.—Makers of wire say the new demand is the 
heaviest they have ever known, and they are utterly un- 
able to ship out orders as fast as the trade wants and 
needs wire. Foreign orders taken some months ago 
have been pretty well cleaned up, but other heavy ex- 
port inquiries are in the market. Another advance in 
prices on all grades of wire is looked for in a short 
time. Prices in effect on the different grades of wire in 
carloads and larger lots to the large jobbing trade are 
as follows: 

Bright basic wire is $3.55 per 100 Ib.; annealed fence 
wire, Nos. 6 to 9, $3.45; galvanized wire, $4.15; galvanized 
barb wire and fence staples, $4.35; painted barb wire, $3.65; 
polished fence staples, $3.65 ; cement-coated nails, $3.40 base; 
these prices being subject to the usual advances for the 
smaller trade, all f.o.b. Pittsburgh, freight added to point of 
delivery, terms 60 days net, less 2 per cent off for cash in 
10 days. Discounts on woven-wire fencing were aiso lowerea 
three points, effective April 19, and are now 48 r cent off 
list for carload lots, 47 per cent off for 1000-rod lots, and 46 
per cent off for small lots, f.o.b. Pittsburgh. 

To the retail trade, the usual advances over the above 
prices are charged, these ranging from $4 to $7 and $8 per 
ton. 


Tin Puate.—Another conference between the tin 
plate committee, composed of J. I. Andrews, of the 
American Sheet & Tin Plate Company, E. T. Weir, 
of the Phillips Sheet & Tin Plate Company, and E. R. 
Crawford, of the McKeesport Tin Plate Company and 
Government officials, was held in Washington, D. C., 
last week. The situation as regards tin plate was 
thoroughly gone over, and it was found to be very seri- 
ous. There is an acute shortage in the supply of bright 
plate, used in making cans, and the Government offi- 
cials insist that the mills use every effort to increase 
the output of bright plate, even if necessary to abandon, 
to some extent, making other lines of product. Recently 
on an order for 50,000 boxes of tin plate for shipment 
to Japan, it is said that as high as $12 per base box 
was offered. We quote tin plate on contracts at $8 to 
$8.50 per base box, and on small current orders $9 to 
$10 per base box. Prices on terne plate are as follows: 

Long-terne plate, No. 28 gage base, at $7 to $7.25; short- 
terne plate, $11.50 to $12, makers’ mill, prices depending on 
quantities and deliveries wanted. The full schedule of prices 
adopted by the American Sheet & Tin Plate Company on terne 
plates is as follows: 8-lb., 200 sheets, $14 per package; 8-lb., 
214 sheets, $14.30 per package; 12-lb., I. C., $15.25 per pack- 
age; 15-lb., I. C., $15.75 per package; 20-lb., I. C., $16.50; 
25-lb., I. C., $17.25; 30-Ib., I. C, $18; 35-Ib, I. C., $18.75; 
40-Ib., I. C., $19.50. 


SHEETS.—The situation in the supply of sheets is 
almost as serious as in tin plate. Mills are sold up 
for several months ahead, and the new demand is ab- 
normally heavy. Prices are higher and premiums are 
readily paid for fairly prompt shipments. In large 
lots to regular trade sheet mills are quoting about as 


‘follows: 


Blue annealed Nos, 3 to 8 gage, 5.25c.; American Bessemer 
black No. 28 gage, 6c.; No. 28 galvanized, 7.50c., and No. 28 
tin mill black plate, 6c., all f.o.b. at mill. The above prices 
are for sheets rolled from Bessemer stock, while on sheets 
rolled from_open hearth stock an advance of $5 per ton is 
charged. Some other makers of sheets are quoting still 
higher prices, and it is said that No. 28 Bessemer black sheets 
have sold in small lots for prompt shipment at very close 
to 9c. per Ib. 


Rivets.—The new demand is fairly heavy, most of 
the consuming trade being covered on contracts through 
second and third quarters, and some over the entire 
year. Prices are very firm and likely to be higher. 
Prices in effect from July 1, and also from Oct. 1, are 
as follows: 

Structural rivets, $4.75 per 100 Ib. base; boiler, $4.85 per 

00 Ib. base. 

From July 1, 1917, to Oct. 1, 1917, structural rivets, $4.90 

Fed 100 lb. base; boiler, $5 per 100 Ib. base. F.o.b, Pitts- 
u 


rgh, Pa. 
Terms: 30 days net or % of 1 per cent for cash in 10 days 


SHOVELS.—Two leading makers are reported to have 
withdrawn prices and are quoting only on specific 
orders, and to regular customers. A general advance 
in prices of at least 10 per cent is looked for at any 
time. The new demand is heavy. 


GARDEN TooLs.—Local jobbers and retail hardware 
dealers report that the demand for garden tools of all 
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kinds is abnormally heavy, very much beyond their 
capacity to supply promptly. Movement to till vacant 
ground is now at full tide all over the country, and 
prices on garden tools have advanced sharply. Some 
jobbers who had the foresight to get in as large stocks 
as possible are now reaping the benefit of their largely 
increased profit. 


WrouGHT Pire.—Effective Tuesday, May 1, prices on 
all grades of black and galvanized steel pipe were ad- 
vanced $12 per ton. Pipe is now selling at what are 
said to be the highest prices ever known in the history 
of the trade. The following are the jobbers’ carload 
discounts on the Pittsburgh basing card in effect from 
May 1, 1917, all full weight: 


Butt Weld 


Steel 
Black oy. 





Butt Weld, extra strong, plain ends 
20% %, Y% and %.... 29 
30 %, 34 
344%) % 
36% 


Lap Weld, extra strong, plain ends 
28% 1% 
31% | 
30%, | 
24% 
1915 


To the large jobbing trade an additional 5 per cent is 
allowed over the above discounts, which are subject to the 
usual variation in weight of 5 per cent. Prices for less than 
carloads are two (2) points lower basing (higher price) than 
the above discounts on black and three (3) points on gal- 
vanized, but in some sections of the country discounts on less 
than carloads are three (3) points less (higher price) than 
the carload discount on both black and galvanized steel pipe. 

On butt and lap weld sizes of black iron pipe, discounts 
for less than carload lots to jobbers are four (4) points 
lower (higher price) than carload lots, and on butt and lap 
weld galvanized iron pipe are five (5) points lower (higher 
price) 

Farm Too.is.—Officers of the National Federation of 
Agricultural Implement and Vehicle Dealers and the 
Eastern Federation of Farm Machine Dealers, repre- 
senting 35,000 retail distributors, met in Chicago on 
Friday, May 4, and sent a teiegram to Secretary of 
Agriculture Houston urging him to take immediate 
steps to have the Federal Government place on the pre- 
ferred list, material, labor and transportation of farm 
machinery in order to meet the demand to increase the 
country’s production of food crops. A committee will 
go to Washington to urge the Government to take the 
desired action. Recently firms manufacturing farm 
machinery pointed to the fact that reducing by 25 per 
cent raw material needed for implements jeopardized 
the success of the campaign for larger crops. 


CLEVELAND 


Office of HARDWARE AGE, 
Cleveland, May 8, 1917. 


ETAIL business in Cleveland in seasonable lines 

has been seriously interfered with during the 
past week because of the unfavorable weather con- 
ditions. Because of the cold weather there has been 
only a limited demand for law mowers, screens, garden 
hose and other goods that normally would be moving 
in good volume. Dealers report business generally 
satisfactory outside of ‘these goods. The demand for 
paints is not very active, this being attributed both to 
the weather conditions and high prices. As soon as 
spring weather really opens up, retailers expect a 
brisk business. In spite of the generally unfavorable 
conditions, garden seeds have been moving very fast 
and there is good call for garden tools. The vacant 
lot garden movement has stirred up thousands to culti- 
vate any small strip of soil available and the call for 
garden tools is heavy. 

The strike and lockout in the building trades in 
Cleveland which existed for about two months has been 
declared off, with the exception of two trades—the sheet 
metal workers and the electricians—and building work 
has been resumed. As a result, the demand for build- 
ers’ supplies, which has been dull, is becoming more 
active. 

The great problem with the retailers these days is to 
get their goods. Shipments from jobbers to the coun- 
try trade are very slow and some lines of seasonal 
goods have not reached the retailers. The city trade 
is faring better, as it does not have to depend upon 
the railroads for shipments from the jobbing houses, 
but the retail trade is unable to get deliveries as 
wanted from manufacturers. In some cases retailers 
have as yet been unable to get their stock of screen 
doors. The car situation, which is apparently as bad 
in some respects as during the winter, is driving Cleve- 
land retailers to depend more largely upon jobbers for 
their supplies, as the jobbing houses generally have 
good stocks of most lines. By placing their orders 
with the jobbers, the retailers are relieved of the worry 
about shipments from manufacturers. 

The retail trade is buying heavily for future de- 
livery, their purchase generally being limited to their 
resources. They are doing this because they not only 
expect that prices are likely to go higher, but fear 
that they will be unable to get the goods when wanted. 


They feel safer by buying early and placing their 
goods in stock. Price advances continue and there is 
considerable spread in quotations on some lines by dif- 
ferent jobbers owing to the fact that some have not 
marked their prices up to levels warranted by the ad- 
vances made by manufacturers. An example of this is 
shown in quotations on covered tin buckets made a few 
days ago to a Cleveland retailer. The spread in prices 
on these ranged from $1.50 to $1.75 on the 3-quart 
size, and from $1.80 to $2.50 for the 4-quart size. Price 
advances are not as numerous as they have been. 
Malleable iron pipe has been marked up six points but 
with this exception advances during the week were on 
least important items. 


SHEETsS.—Jobbers are having great difficulty in get- 
ting sheets from the mills, the situation in this respect 
having grown worse. Buying by retailers is in small 
lots owing to high prices. Prices have again been ad- 
vanced by jobbers because of further advances made 
by the mills. Jobbers’ prices to retailers are as fol- 
lows: 

No. 28 black sheets, 7.50c.; No. 28 galvanized sheets, 8.50c. 
to 9.25c.; No. 10 blue annealed sheets, 7c. 

AUTOMOBILE ACCESSORIES.—Manufacturers of auto- 
mobile accessories and hardware jobbers handling ac- 
cessories report a good demand for various lines of 
accessories. The retail call for accessories has not been 
active during the past week or two owing to the cold 
rainy weather. 


BoLts AND Nuts.—Jobbers are giving their trade the 
advantage of the prices they secured on large stocks 
before the recent advance of prices by the bolt manu- 
facturers and have not made a general advance in 
prices. We quote jobbers’ prices to retailers as follows: 

Machine bolts, small sizes, 40 and 10 per cent off list ; large 
sizes, 40 per cent; carriage bolts, small sizes, 40 and 5 per 
cent; large sizes, 35 and 5 per cent. 

NAILS AND WIRE.—The demand is fairly heavy and 
jobbers’ stocks are low owing to slow deliveries from 
the mills. Jobbers’ prices for less than carload lots are 
as follows: Wire nails, $3.90 per keg; galvanized wire, 
$4.30 per 100 Ib.; galvanized barb wire, $4.45 per 
100 lb. 

Stee, Mitt Propucts.—Warehouse prices have been 


advanced on plates to 7c., and on structural material 
to 5c. Steel bars are unchanged at 4.50c. 











Hardware Age 


BOSTON 


Office of HARDWARE AGE, 
Boston, May 5, 1917. 

HE one definite thing that seems to be conceded now 

by most retailers is that it will be the part of wis- 
dom to order now the seasonal goods that will he 
needed for the rest of the year. It is plain that there 
will be practically no surplus stocks in the hands of 
manufacturers or jobbers and it is quite certain that 
on some lines there will be a shortage. The temporary 
hesitancy caused by the entry of the United States 
into the war is beginning to pass away and plans are 
being definitely made for the rest of the year. The 
future of staple lines is uncertain and it will need 
further evidence of the scope of Government require- 
ments to lessen this uncertainty and give the distribu- 
tors a gage of what the future has in store. 

The chief difficulty in New England just now is due 
not so much to the lack of deliveries by manufacturers 
as to the embargo against New England and in force 
on some of the New England railroads. It is almost 
impossible to get goods from the Pittsburgh region and 
from most of the industrial sections of the Middle 
West, and manufacturers who have the goods in their 
shipping rooms are unable to complete delivery. There 
is little light as to just when this condition will be re- 
lieved. It is having a large effect on such lines as 
steel bars and wire nails. 

The builders’ hardware business is very spotty and 
reports from the retail trade vary widely. The belief is 
gaining ground in some quarters that the New England 
builders are beginning to see that there is little use in 
comparing the present prices with the old prices and 
that in comparison with the probable prices of the 
future the current prices on all building materials are 
really low. As this conception gains: ground it is 
thought that building will again become active, es- 
pecially the speculative building, which is now es- 
pecially inactive. The huge demand for farming tools 
continues and a genuine famine in steel goods is in 
sight. A very large number of the factories in this 
section are furnishing garden lots for their employees, 
in some cases for 600 or 700 men, and this is greatly 


TWIN 


St. Paul and Minneapolis, May 5, 1917. 

THIS section of the country is becoming thoroughly 

aroused as to its responsibility in regard to the 
war. Recruiting is going forward so briskly that few 
places in the country can equal the total shown. The 
weather is becoming more suitable for planting, small 
grains being nearly all in south and west of here at 
least. The territory to the north has had more cold 
weather, delaying the planting. 

Trade in general shows a decided increase despite 
advancing prices. Some dealers are becoming some- 
what pessimistic but on the average the feeling seems 
to be that business will improve, with the exception of 
some lines, no matter how the national affairs go. The 
mobilization of an army division at Fort Snelling, and 
the officers training camp located there, should bring a 
very nice increase in the sales. 

Garden tools and seeds are selling rapidly, almost 
depleting some stocks in several items. The unpre- 
cedented demand, and the difficulty of obtaining more 
stock quickly from the factories, makes a very unusual 
situation in these lines. 

Various items show an upward tendency in prices. 
White lead has already taken another half cent per 
pound advance and tin plate is threatened with at least 
a two-dollar per box advance. Some rumors of a de- 
crease in price on red rosin papers has been heard, 
but other jobbers state that prices are holding firm. 
Turpentine shows a decrease and linseed oil remains 
unchanged. ; 

The small builder, the young man subject to draft, with 


adding to the number of amateur farmers and a con- 
sequent demand for garden equipment. It is predicted 
that the sale of lawn mowers will be slower than usual 
because the attention this year is to be paid to the 
garden in the back yard rather than to the lawn in 
front. Some notable front lawns in the aristocratic 
sections about Boston have been turned into gardens in 
order to set an example of the vital need to make the 
Eastern States more nearly self-supporting. ‘Hoes and 
hose” seems to be the slogan of the day. 

Hardware jobbers and retailers have been reading 
for months about the labor shortage in the factories, but 
now the problem has been brought home to them by 
their difficulty in holding their own store forces, for 
the younger men are either in the National Guard, 
which has nearly all been called out or are eager to 
join the active or reserve forces. How to replace them 
is indeed a problem. In a few cases the situation has 
become truly perplexing. 


Among the advances of the week are: Manila rope, 2c. per 
lb., base, making the price now 29\c. per Ib., base; wrought 
iron washers, lc. per lb.; tin and enameled glue pots, 15 per 
cent; sheet lead and lead pipe, lc. per lb.; hickory axe, pick 
and sledge handles, 10 per cent; truss and cable fence wire, 
lc. per lb.; Tanglefoot (sheets), $1 per case; lantern globes, 
12% per cent; auger bits and nut and boring machine augers, 
10 per cent; common grades of sash cord, 2c. per |b. To 
vary the usual order of the day, zinc has declined 1c. per Ib 


Wire Naiis.—The market is much denuded of wire 
nails, with no relief visible. For new prices we quote: 

From factory, carload lots, base, $3.60; less than car- 
ijoads, $3.75; from jobbers’ stocks, base, $4.25. 

Cut Naiits.—Cut nails have now advanced to 5c. 
over base. We quote to retailers, f.o.b. Pittsburgh to 
points taking the Boston rate, less than carload lots, 
$4.70; from jobbers’ stocks, $5. 

New prices on steel and iron are expected to appear 
the first of the week and there is some uncertainty as 
to how sweeping the changes will be. Light bands, 
flats and angles are very scarce and difficult to secure. 
General business continues at high pitch, exceeding all 
records of last year, and only the shortage in many 
lines seems to be the real limit on sales. While collec- 
tions have not picked up, they have not greatly changed 
for the worse. 


ITIES 


little capital is not proceeding this year with his plans. 
Many people are getting quotations but are deferring 
operations when learning the prices they would have 
to pay. Paper jobbers are meeting the same condition, 
as their building paper stock does not move freely when 
small building is held up. The deferring of operations 
seems to be general, everyone awaiting the outcome of 
Government action along certain lines, and the results 
of the draft law. Some hardware dealers on the other 
hand report a healthy increase of totals over last year. 
Lumber dealers tell the other side of the story, stating 
their business has materially decreased. 

Jobbers in general express a sense of everyone buy- 
ing light and going slow. In some lines this meets 
with their hearty approval. Wire cloth is a good ex- 
ample of this, as orders amounting towards a hundred 
rolls are not willingly accepted. Very little cloth is 
coming from the factories. Another advance in wire 


, products would not come as a surprise. 


Wire NalIts AND Braps.—Price advances of a week 
ago are well established. Dealers are watching the 
market closely and are putting into effect every advance 
as it comes, although many dealers in the smaller 
towns do not get the information as quickly as they 
should. 


We quote, from local jobbers’ stock: Standard wire nails at 
$4.10 per keg base, coated wire nails at $4.10 per keg base, 
and brads at 70-10 per cent discount from standard list. 


WIRE AND STAPLeS.—Demand is growing among those 
using barb wire and inquiries for price are frequent. 
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Some are actually closing the purchase, and others find 
the price higher than they care to pay. Poultry net- 
ting is selling more briskly, locally. We quote from 
local jobbers’ stock: 

Galvanized Glidden cattle wire, $3.96 per 80-rod spool, gal- 
vanize “d Glidden hog wire, $4.12 per 80-rod spool; painted 


Glidden cattle wire, $3.41 per 80-rod spool; painted Glidden 
$3.55 per 80- rod spool; No. 9 black annealed smooth 


wire, 
oie, $4.05 per ewt.; No. 9 galvanize d annealed smooth wire, 
$4.75 per cwt. polished fence fr get $4.20 per cwt.; galvan- 
ized fence staples, $4.95 per cwt.; poultry netting, 70-20-10 
per cent from standard lists. 


Wire CLOTH.—Nothing new can be said of this item. 
Some are expressing an element of surprise that the 
price holds without further advance. 


We quote from local jobbers’ stock: 12 mesh black painted 


wire cloth, $2 per 100 sq. ft.; 12 mesh galvanized wire cloth, 
$2.50 per 100 sq. ft.; 14 mesh bronze wire cloth, $10 per 100 
sq. ft 


Bo_ts.—Local prices did not advance with the change 
for the second quarter as announced by the mills. With 
the quiet in building operations, stocks are not moving 
rapidly. 

We quote from local jobbers’ stock: Small machine bolts, 
50 per cent; large machine bolts, 30-10 per cent; small car- 
riage bolts, 45-5 per cent; large carriage bolts, 35 per cent 
lag screws, 40-10 per cent; stove bolts 60-10 per cent. 

Rope.—The advance predicted last week came, being 
two cents per pound on Manila. Sisals were not af- 
fected, remaining on the old basis. 
stock: Manila 


We quote from local jobbers’ Best grade 





Regulating the Basis of Credit 


A CREDIT man formulates the following Ten 

Commandments as the basis of accurate credit 
rating, and they are well worthy of consideration, 
for they embody much of correct practice in mer- 
chandising: 

1. Character, not gold, is the principal founda- 
tion of credit. You will find this your best asset in 
business and in social life as well, and you can rest 
assured, Mr. Jones, that all progressive credit men 
inquire most thoroughly into the character of the 
applicant for credit. 

2. Ability comprises temenanienie and conserva- 
tism, eternal vigilance of changing conditions and 
of every detail. 

3. Promptness. If you are slow in meeting your 
obligations you are at all times a poor risk. You 
pay dearly for this tardiness by having your credit 
curtailed and frequently having your orders de- 
clined or prices advanced by those jobbers who have 
a sliding scale to meet any and every occasion. 

4. Confine your purchases to as few houses as 
possible. I cannot emphasize too strongly the im- 
portance of complying with this essential. By do- 
ing so and being absolutely frank you will make 
your account valuable to the jobber, and you can 
then rightfully expect an accommodation in case of 
need. Buy little and often and you will avoid the 
dangerous tendency of overbuying. 

5. Price goods carefully. This is essential. 

6. Take inventory twice a year. You should 
always take stock twice a year, preferably in Janu- 
ary and July. This will bring to light any existing 
leaks, and uncover merchandise that you have for- 
gotten on your shelves. 

7. Keep your expenses down and an accurate 
record of transactions. I do not approve of an 
elaborate system of bookkeeping, but by all means 
keep an accurate, permanent daily record of your 
purchases as well as debtors, creditors and ex- 
penses. Expense should be kept down! down! 
down!!! 

8. Avoid chattel mortgages. With a chattel 
mortgage on your stock you cannot obtain a com- 
mercial rating and it is next to impossible to obtain 
credit. This would stagnate your business as you 
could then only depend upon your cash sales in 
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rope at 2814c. per lb. base; sisal rope at 20%4c. per Ib. base; 


cotton rope at 25c. per lb. base 

SHEETS AND TIN PLATE.—The advance made last 
week holds, with the possibility of another in the near 
future. The heavy specifications by the Government 
are tying up the output and serious shortage is almost 
inevitable. A rumor of a $2 per box advance on tin 
has been heard. 

We quote from local jobbers’ stock: Black sheets at $7.50 
per cwt. base and galvanized sheets at $9.50 per cwt. base 
Roofing tin, 20 x 28 IC 8-lb. coating at $16.75 per box and 
20 x 28, charcoal, 8-lb. coating bright tin at $24 per box. 

WHITE LEAD.—Again we have been favored by an 
advance of fifty cents per hundred, announcement be- 
ing made to-day. This will soon check the plans of 
people preparing to paint. 

We quote from local jobbers’ stock: 
kegs at $12.13 per cwt., with the 
quantity. 

OIL AND TURPENTINE.—Linseed oil has held firmly 
to the last week’s quotation, despite the news of short 
crops on flax from South America. Turpentine shows 
a weakening still further from last week’s quotation. 


White lead in 100 Ib 
usual differentials for 


We quote from local jobbers’ stock: Boiled linseed oil, bar- 
rel lots at $1.21 per gal.; raw linseed oil at $1.20 per gal. and 
turpentine at 54c. per gal. in barrel lots 


SASH WEIGHTs. advance has been made on 
this item and the supply is none too good. 


We quote from local jobbers’ 
lots, $37 per ton. 





stock: Sash weights in ton 


order to replenish your stock and your sales would 
hardly enable you to do this. 


9. Fire insurance. You should always have suf- 
ficient insurance to protect both yourself and cred- 
itor. Be sure that the insurance company is sound. 
If in doubt, apply to your commissioner of insur- 
ance at your State capitol, who will furnish you 
with reliable information. 

10. Extend credit only to those who upon in- 
vestigation prove worthy of the trust—-The New 
West Trade. 


Philadelphia Dealers Meet 

HE Philadelphia Hardware Association held a 

most interesting meeting on the evening of May 
2, there being in attendance over 200 Quaker City 
dealers and salesmen. George C. Ulrich, select Coun- 
cilman of the Forty-second Ward, addressed the 
meeting on local traction affairs, after which D. Mof- 
fat of the L. S. Starrett Company, Athol, Mass., de- 
livered an address which was well illustrated by mov- 
ing pictures of the Starrett plant. J. C. Bailey, repre- 
senting HARDWARE AGE, made brief remarks. The 
evening closed with a supper. The meeting was de- 
clared to be one of the most constructive meetings 
of this association. : 


O. J. ABELL, 565 Washington Boulevard, formerly 
Western editor of The Iron Age, has been appointed 
Western representative of the American High Speed 
Chain Company, Indianapolis, Ind.; the Howe Chain 
Company, Muskegon, Mich.; the Union Chain & 
Mfg. Company, Seville, Ohio; the R. H. Beaumont 
Company, Philadelphia; the Barber-Foster Engi- 
neering Company, Cleveland, Ohio; the Canton 
Foundry & Machine Company and Edgar E. Brosius, 
Pittsburgh. Through these and other connections 
he is prepared to offer selected equipment for the 
correct handling of materials and the transmission 
of power, including silent high speed chain for 
power drives, steel roller and bushing chain for con- 
veying and power purposes, one-man motion-storage 
trucks, cranes, hoists, trolleys, portable cranes, coal 
and ash handling installations, suspension charging 
rigs for open-hearth and electric furnaces, grab 
buckets, malleable and steel buckets, pressed steel 
hangers and power transmission accessories. 









Publicity For the Retailer 


Another Strong Blow at Mail-Order Competition by New York 
State Merchant—A Novel Sporting Goods Ad from 
Australia—Good Sale Ad on Garden Tools 


By Burt J. PARIS 


Following Our Suggestion 


No. 1 (2cols.x 8 in.) Ina recent issue of HARD- 
WARE AGE we commented upon a back-yard farm 
ad and suggested that a beginner’s outfit be fea- 
tured at a special price to encourage interest in 
gardening and subsequent purchases of tools and 
supplies. Our suggestion is well carried out in this 
ad of Kirk, Hutton & Co., sent to us by the firm. 
While neither the heading or the brief copy ties up 
to the back-yard farm thought, the heading is es- 
pecially clever and will be certain to gain attention 
for the ad. We suggest as a slogan for ads of this 
sort: “Back-yard Patriotism,” which slogan would 
tie up to the thought in the President’s recent ap- 
peal to his countrymen. Back-yard farming is 
patriotism of a substantial variety. Now that mu- 
nicipalities are taking hold of the idea and cultivat- 
ing vacant lots, it is the ideal time for the hardware 
man to get aboard with his publicity. Owing to this 
backward spring, there is plenty of time to give 
some real thought to this idea, but no time to waste 
in putting it off. You'll find that “Back-yard Pa- 
triotism” is going to be a slogan that will be heard 


Big Drop in Steel 
On Dollar Day 


One Steel Spading Fork, regular price, ..... er 
One Steel Garden Rake, regular price, .......... $40 
One Steel Garden Hoe, regular price, 





$1.65 Worth of Steel for $1.00 
Only One Set to a Customer 


In Time of Needs Prepare For‘ Weeds 


Light up and get a set, light up, get 12 12140 gas mantles 


$1.50 WORTH OF WELSBACH GAS 
MANTLES FOR $1.00 


ONLY 12 MANTLES TO A CUSTOMER 


Kirk, Hutton & Co. 


No. 1—Featuring amateur gardener’s outfits 
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TENNIS BY TWILIGHT. 
The aoe Exercise for Everybody. 


Daylight Saving has given us what 
Nature denied us—LIGHT TO PLAY 1, 
when our day's work is dene. 


mq Call it TWILIGHT, and tack i€ onto 
TENNIS —the 


H exercise to make our girls and boys: 
grow strong, quick-eyed, and dexterous, 


PLAY TENNIS IN THE TWILIGRs. 


the Balls, and other wherewithals at ~ 


Nock and Kirby’ s Noted Low Prices. 
TENNIS BALLS. 


COS SPECIAL COVERED, 1/- 
each; 3 
AYRES’ “HANDICAP,” covered, 1/8 each, 
14/6 dozen, 
AYRES’ " covered, 1916, 
1/6 each, 16/6 dozen. 
bs covered, 1817, 1/8 each, 





TENNIS NETS. 


bead Jine. Pull Regul 
Strong as. end Gapentitie, Ta tw Ss Guaaee 


. 23/8 each. 
VY WEIGHT, 27/6 each. 
DOUBLE TOPS (for Clubs), 25/6 each. 
~ MARKING PINS FOR TEXNIS COURTS. — 
“CHAMPIONSHIP,” covered, 1917, ° 
. 19/s dozen. 4 _ eePonerahot aegis 
RACQUET PRESSES.—Don't be without one. 
lt will lengthen the life of your racquet 
very appreetably. 


PA F Seenase @ suainn an 
1s & positive eyesore on & well-kept tennis 


Serene mon, 
ve 6/-. complete. 
pects madi 
FISHING LINES AND RODS. 


Ditto., heavier make, at 3/6. 
Ft Le 6 a eee ee 
each 








Tenni: the Fi 
Head Sect tended. Al | tow Sense n’s Cut. Cut. Eve = wR 


Brandes“ Mock ond ner a show we’re not ashamed of 


ee «- - Sees Sacews. strang With strong English gut All weights to suit 
‘THE CORNSTALK” TENNIS RACQUET has dovblo mats strings, and ts. streng with 


strong white English gut. 
TENNIS ly daianced, well made, strung with white and 








“Phones: CITY 9980 (Six Lines). 


All George Street Trams Stop at Our Doors. 


NOCK & KIRBY LTD. 


“The Home of Noted Low Prices for General Hardware and Drapery,” 
149, 190, 19% 1%, 14a GEORGE-STREET (Near Circular Quay), SYDNEY. 











No. 2—A timely ad on a timely subject 


over the length and breadth of the country. Not 
only will advertising of this sort prove highly profit- 
able to you, but in what better or more practical way 
could you show your patriotism than by encourag- 
ing the movement with your advertising appropria- 
tion? 
Tennis by Twilight 

No. 2 (2 cols. x 10% in.) The war is creating a 
new order of things in social as well as industrial 
life. We predict that many ads of this type will 
make their initial appearance in this country within 
a comparatively short time for the reason that the 
daylight saving idea is gaining ground here by leaps 
and bounds. Already one of the largest national 
advertisers has begun using its own advertising 
space to further the interests of the National Day- 
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We are going to ask the indulgence of our readers to discuss 
the mail order question. Most everybody.-well knows their side 
of the story, as almost every mail brings many of their catalogs, 
both large and small, tellirg of great bargains, to do away with 
the retail man, as he is robbing you, etc. These catalogs are 
filled with large magnificient pictures and descriptions, written 
by the best and highest priced advertising men that money can 
get. Turn to their corsets and ready-to-wear section. Cam you 
blame a girl or woman for wanting these, if it would improve 
their shape or ake them look one-tenth as pretty as these pict- 
ures? 

This is a life and death: proposition to the retail merchant, 
against which he has to fight, and if he don’t make a good fight, 
there will not be any country merchant in a few years to come. 
We propose to fight them hard, but will fight them fair, asking 
no odds or favors. 

Now, we are not going to ask you to trade with us, because 
we have been with you through thick and thin for more than 70 
years (and some of the years have been mighty thin, too) nor 
because we have invested every dollar that we have in Spencer, 
hoping to help improve the town, nor because we pay taxes and 
help support the schools, churches, donate a little to help the poor, 
make good roads, support the public library, give our time to 
help along the good local causes, or because we' sell you a few 
goods on time when you are a little hard up, but because we be- 
lieve nar prices are right and our service is right. 

We don’t ‘think the comparison fair when they take some 
small articles a’ a ‘‘leader’’ or ‘‘bait’’ or ‘‘order starter,’’ such 
asa 5c fly swatter for 2c. or a 5c egg whip for 2c, or a 5c A. B. 
C plate for 2c. But take their regular line of goods and you 
will find us right on the ‘‘firng line.’’ 

The following compar‘sons are taken from Montgomery-Ward's 
new Catolog, No. 86, just out. Turn to page 288, No. 148D40- 
63, Childs’ Steel Wagor, $1.55; our price is only $1 25, or to 
page 304, No, 117D3156, 24 inch Fibre Suit Case, for $1.65, our 
price only $1.50, or fo page 334, No. 53D4179, 25 Double 
Sheets Tanglefoot Flv Paper, for 75c. our price was always 40c; 
or to page 334; No. 53D4109, 8 oz LePage’s Glue 25c, our 
price 20c; or to page 449, No. 186D1313, White Enamel Com- 
binet, 12 qt.. size for $1.73, our price is $150. Page 335, No 
53D4234, White Enamel Bed Pan, $1.98, our price $1.50 

Or to page 458, No. 186D2511, 5 gal. Galv. Oi! Can, 87c, our 
price is 75¢; or No 86D2232, Nu-Style Lanterns, 93c, owr price 
90c; page 465, No. 150D1339. Sanitary Stoneware Combinets, 
89¢, our price 65c; or No £0D1428,3 gal. Gray Sanitary: Glezad 
Stone Crocks, 43c, our price 30c; or to page 466, No. 50D2027, 
Med. Wt. Colonial Glass Tumblers, 58¢ doz , our price 35c. 

On page 467, No. 50D2768, Nickel Plated Reading Lamp, $2.10, 
our price for the genuine Rayo is $2.00. On page 349, No. 
53D7016, Pint Cans Genuine Pine Tar, 29c, our price l5c. Page 
363, King Lever Action 500 shot Air Riffes, $1 85, our price 
$1.50; 4-in-1 oi], 10c,‘our price the same, (and we need the 
money,) page 445, No. 9 Sotid Copper Wash Boilers, $4.29, our 
price on the same weight, with a much better cover, only $4 00; 
page 446, No. 186D289, Extra Lleavy Galv. Pails, 12 and 24 qts., 





THE MAIL ORDER HOUSE PROBLEM 


62c and 78¢, our price 45c and 50c; Spring Clothes Pins, 3 doz. 
for 17e, our price 5e a doz. 

Or No. 208D1021 Ajax 50 in. Heavy Stock Fence, weight, 9.7 
Ibs. to rod, 504c, our price on 49 in. National Fence, weight 
10 Ibs. to rod., 41¢ rod; or to page 522, No. 183D1802, Steel 
Shovel, 98c, our price 75¢; or same page No. 183D1862., Steel 
Snow Shovel, 59c, our price 50c; or No. 183D1990, Hardwood 
Rake, 49c, our price (0c; or No. 183D1847, Long Handled 
Shovel, 90c, our price 65¢; No. 83D2380, Railroad Picks, 55c, 
our price 50c; No. 83D2145, Pruning Shears, 90c, our price 75c. 

Page 535, No. 283D5700, 125 ft. 4 ply, 6 in., endless canvass 
belt, $29 80, our price on 120 ft., same thing, $25.75, page 558, 
No. 854492,-1 Ib. Box Asst. Screws, 23c, our price 10c; Page 
565, No. 188D2040, Garden Hoe, $2.50, our price on a better 
one, the same; page 570, No. 188D2710, D. H. Hay Fork, 25 in. 
Tine, $1.42, our price $1.25, Page 572., No 18802850, Banner 
Feed Cutter, $3.30, our price $2.75; or to page 581, N. Y. Pat- 
tern 40 qt. Milk Cans, 2% lb., $4.28, our price $3.25. 

Now, do not understand us to say that we are lower on every- 
thing they have in their catalog, but we do claim that if you will 
pay us cash in advance, with the postage money order, etc., with 
freight or epxress charges added, if you don’t order 50 lbs. and 
will give us as much time as they take, that we can save you 
money on almost every article they have in their book. 

Now, take the Tanglefoot Fly Paper. 25 double sheets, for 75c, 
an article used in practically every home in the town. We know 
about what this article costs them, and we’ are sure that chey 
make over 100 per cent profit on it. 1s it any wonder that they 
make millions of dollars every year, and cut melons for their 
stockholders? 

{n making these comparisons, we have made no mention of 
postage, money order fees, express, freight, ete., to say nothing 
of the fact that you are in most cases buying something without 
seeing it. When you buy goods from your local merchant, you 
see the article first. When anything dosen’t prove up to the 
_standard, you can get redress in a hurry, but if you buy at a 
distanc2, what is your come back? 

There in another factor, not often thought of, which we think 
is much in our favor, that is, that almost all of our stock is 
composed of the best known makes of goods on the market. Take 
“*Peninsular’’ and-*'Sterling’’ Stoves and Ranges, ‘‘Yankee’’ 
Tools, ‘‘Diston’s’’ Saws, ‘‘Maydole’’ Hammers, ‘'Universal’’ 
Bread Mixets, Food Chopper, ete., ‘‘Black Cat’’ Hosiery ‘‘Dur- 
land-Weston’’ Shoes, etc. and many others. Better goods are not 
made by anyone: 

They have hundreds of articles in their catalog, on which there 
is no way of making comparisons. They are either brands of 
their own make, or ‘‘Wild Cat’’ brands, and there is no way to 
judge their value. 

We defy any mail order house to givea BETTER GUARAN- 
TEE or to do more or harder work to satisfy a customer that, we 
do. If you have got an order made 6ut to send to some of the 
mail order houses, bring it in, and let us show you what you will 
save to buy of us, without the cost of doing the work, postage, 
money order, ete. 








H. L. EMMONS 


SPENCER, N. Y. 


No. 3—A hard nut for the catalog house to crack 


light Saving Bill recently introduced in Congress. 
The ad occupied the back cover of The Saturday 
Evening Post and represented an investment of 
$9,000. Harold T. Nock, secretary for Nock & 
Kirby of Sydney, shows in his ad the desirability 
of evening exercise and points out that with day- 
light saving the long-desired opportunity is at last 
open to everyone. The opening talk is well worth 
reading. We certainly recommend that this ad be 
filed for future reference, as the day may soon come 
when by featuring evening exercise you can greatly 
increase sales in your sporting goods department. 
Many more people will take up outdoor sports if the 
daylight saving bill becomes a law. 


Showing Up Mail-Order Prices 


No. 3 (4 cols. x 114% in.) H. L. Emmons, Spen- 
cer, N. Y., sent us this ad and with it he is follow- 
ing the lead of other merchants who have discovered 
the present weakness of mail-order prices. We have 
been featuring this comparison of price idea and 
showing ads of merchants who are cashing in on 
the idea. We again urge merchants who must meet 
the trade drives of the catalog houses to adopt this 
method of showing their customers just how much 
they can beat the mail-order prices, for there is 
nothing like a direct comparison to convince the 
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most skeptical. When you read this ad, you will be 
particularly impressed by the opening paragraphs 
outlining the merchant’s position in his community. 
Do not fail to emphasize this thought, for in this 
regard the mail order does not enter into competi- 
tion with you at all. Also note near the close of 


The “Three Butt” Hanging 
of a Door 


T° help builders’ hardware dealers sell three butts 
for every door, the Stanley Works of New 
Britain, Conn., recently conducted a “Three Butt” 
contest in one of the leading contractor and build- 
ing publications, in order to get the contractors 
and builders throughout the country thinking of 
reasons for hanging all doors on three butts. More 
than seven hundred builders and contractors from 
every State in the Union entered this contest. 

It was the unanimous opinion of the carpenters 
and contractors that there are no more important 
parts of a house than the doors. Their proper 
hanging is a job worthy of the most skilled builder, 
and the butts on which they swing are: the most 
important feature of hardware in the building. 

A wealth of information about hanging doors and 
the use of three butts for every door was received, 
and in the course of the competition some very in- 
teresting data was collected. 

J. H. Krenmyre of Tiffin, Iowa, wrote that he had 
investigated seventeen houses, with a total of one 
hundred fifty-two doors hung on two butts. With 
but few exceptions the doors had warped to such 
an extent that the finish was worn either at the top 
and bottom of the jamb, or at the center of the 
jamb. In eighty-nine cases the doors had rubbed 
the stop at the center, while in forty-three cases 
they had rubbed at cither the top or the bottom. 
Seventy-six doors were sprung so badly that they 
would not shut easily, and twenty-three would not 
latch as they should. 

Among the articles submitted on the ‘Reasons 
for hanging all doors on three butts’? was one by 
Ernest Goodspeed of Ypsilanti, Mich., which we re- 
produce as follows: 

The principal reason for the advisability, and I 
claim necessity, of using three butts to a door lies 
in the fact that all doors will not only shrink and 
swell, but they also have a tendency to warp under 
varying conditions of atmosphere and temperature. 
Especially is this true in our northern States where 
wide differences of temperature on opposite sides 
of the doors, particularly outside ones, make stren- 
uous demands upon their stability and serviceable- 
ness. 

Inside doors, especially bedroom doors—since peo- 
ple have learned the value of fresh air—and doors 
hung near registers and radiators are also liable 
to spring or warp, and then there are doors that 
warp seemingly out of pure “cussedness,” although 
the real reason probably is that improperly sea- 
soned materials were used in their construction. 

When there is a difference of temperature on op- 
posite sides of a door, it is an unalterable law of 
physics that the cooler side will contract and the 
warmer side expand, causing the center of the door 
to bow or spring toward the warmer side, unless 
prevented by a stronger force. 

When a door is hung on two butts, the top and 
bottom are securely held in place, but the center is 
left free to spring in or out as it pleases. If it 
springs away from the stop, an unsightly crack be- 
tween the stop and the door, plus an extra stress 
on the butts by reason of their being out of align- 
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the copy that Mr. Spencer features the brands of 
goods that he carries. The difference in reliability 
between brands of national reputation and private 
brands is clearly pointed out and it is a big point 
to make. This ad was taken from a large “Econ- 
omy Sale” circular prepared by Mr. Spencer. 


ment, is about the total extent of the damage, but 
if the door happens to spring toward the stop, 
there is a very different story to be told. 

In the incipient stages, the center of the door 
will bind against the stop and the door will refuse 
to be closed by a gentle swing, but must be taken by 
the knob and firmly pulled into place. That the fin- 
ish of the door where it rubs the stop is ruined 
goes without saying. 

As the door continues to spring, its corner will 
catch against the edge of the stop, and shortly we 
have a beautifully splintered stop and door-corner 
to repay us for our economical foresight in using 
but two butts! That isn’t all. Every time that 
door is closed there is a heavy tension imposed upon 
the butts by reason of the leverage of the door act- 
ing with the stop as a fulcrum. Some idea of the 
magnitude of this stress may be obtained merely by 
considering that it is sufficient eventually to jerk 
loose several good-sized screws securely driven into 
hardwood. 

When the screws become loose the top of the door 
falls forward, so that when one attempts to close it 
the lock-stile strikes against the upper part of the 
side-jamb and binds on the threshold at the bottom. 
When rugs are used, a door in this shape will not 
swing clear but will drag and cause the rug to 
wrinkle every time the door is used. 

I have seen polished floors that were disfigured 
by wide arcs worn down into the wood where the 
door had dragged. No use to try to tighten the 
screws. Those screws have been jerked loose and 
the torn fibers of the wood will no longer hold the 
thread securely. ‘Plugging’ the screw holes is a 
mighty short-lived makeshift. If a screw won’t hold 
in solid wood, it certainly won’t hold in a plug. 

There is, however, one unfailing remedy—the 
third butt. By its use the center of the door, as 
well as the top and bottom, is held absolutely 
secure. It can spring neither in nor out, but must 
stay exactly in place, thus preventing all the troubles 
and annoyances common to doors hung with only 
two butts. 

Of course, as long as a door remains perfectly 
straight, there is no reason why it won’t operate 
nicely if hung on two butts of proper size. But 
who can foretell whether or not it will spring? 
The odds are strong that it will. Does it pay to 
take the chance for the sake of the few cents it 
costs to apply the third butt? 

These are the technical reasons for using three 
butts. There are others. For instance, a man 
whose doors shortly go to rack and ruin is going to 
be mighty peeved when he finds that his contractor 
has “short-butted” him, and the things he tells the 
prospective home builders among his friends won't 
do Mr. Carpenter the least bit of good. On the 
other hand, a man whose doors operate perfectly is 
pretty apt to brag about it, to his contractors’ profit, 
whenever the question of doors comes up. 

Again, a lot of loose and squeaky doors of the 
bind-on-the-stop-and-strike-on-the-jamb variety isn’t 
going to create a very favorable impression on the 
mind of a prospective tenant or purchaser. 

The smooth operation of doors is a positive asset 
to any building, and cannot be permanently obtained 
by using two butts per door. The third butt means 
door insurance. 
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Four Geese Ener Peclliies Solved 
by Stanley Garage Hardware 
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Problem Number One 


The owner of this garage wanted doors that 
would open and close easily, lock securely 
and close weather-tight. 
solved by swinging the doors on Stanley 
Garage Hinges No. 1457, equipping them 
with Garage Bolts No. 1055 and No. 1056 
and securing them against slamming with 


Stanley Door Holders No. 1774. 


His problem was 


Problem Number Two 


This concrete garage has doors that are 
extra-heavy. Therefore they were hung on 
36-inch Stanley Garage Hinges No. 1458, 
which will support the heaviest garage doors 
made, swinging them smoothly and without 
sagging. 


Problem Number Three 


The architect's plans called for curved-top 
doors, with windows so placed that strap 


hinges could not be applied. So the doors 


were hung with ball-bearing Stanley Garage 
Butts No. 252, three butts to a door. They 
are also equipped with Latches No. 1264 
and Door Holders No. 1774. 


Problem Number Four 


When planning this garage, the owner 
wanted to be able to open all three doorways 
at once. And, since the garage might at 
times be crowded, the doors must take up 
no inside space. Accordingly, the doors 
were swung out on Stanley Garage Hinges 
No. 1457. Door Holders No. 1774 keep 


them from slamming. 


Stanley Garage Hardware meets every require- 
ment of the most exacting garage builder, and 
you can sell it at a good profit. If you do not 
already carry it, write today for Catalog W-52 
and full information about selling helps. 


orks, 


CONN., U. S. A. 
CHICAGO, 73 East Lake Street 


“See our advertisement on box strapping in this issue” 
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NEW GOODS AND NOVELTIES 


Products Being Placed on the Market 
by Hardware Manufacturers 


«Pexto” Chisel Display 
Stand 


The Peck, Stow & Wilcox Company, 
Cleveland, Ohio, and Southington, 
Conn., is introducing a new “silent 
salesman.” 

This new display rack, which is on 


The “Peto” chisel display stand 


the order of those previously brought 
out by this concern, is made entirely 
of metal to accommodate six chisels 
as shown in the accompanying illus- 
tration. Those displayed are the most 
popular sizes of “Pexto” chisels. The 
display stand is attractively finished 
in colors. 


“Anchor Brand” Wringer 
Sign 

The Lovell Mfg. Company, Erie, 
Pa., has recently originated an at- 
tractive glass sign featuring “Anchor 
Brand” clothes wringers. It measures 
12 x 4% in.; is made of glass backed 
by wood and mounted on an easel. 
The lettering is done in fine gold-leaf. 
The words “Anchor Brand” are done 
in red and outlined in gold. The sign 
is designed for counter or window dis- 
play use. 


“San-Q-! a” Circular 


The Art Brass Company, 299 East 
One Hundred and Thirty - fourth 
Street, New York City, has recently 
sent out to the trade an attractive 
new circular illustrating bathroom 
fixtures equipped with the “Rose Leaf” 
flange which the company almost in- 
variably furnishes in the equipment 
of large and modern hotels. The cir- 
cular is well printed and covers an 
extensive line of small bathroom fix- 
tures including soap dishes, tumbler 
holders, towel bars, hooks, etc. 


New Developments in 
Expansion Shields 


The U. S. Expansion Bolt Company, 
Duane & Elm Streets, New York City, 
has recently made announcement 
through its 1917 catalog of several 
types of expansion shields designed 
with a view toward meeting the re- 
quirements of certain specialized 
branches of the building trade. 

One of these is a two-part lag 
screw shield for use with lag screws 
% to 1 in. in diameter, inclusive. This 
is constructed in an entirely different 
manner from any model previously 
made by the company. The hexagonal 
truss design adds substantially to the 
bearing strength and gripping power. 

Another new design is a four-way 
open back machine bolt shield for use 
with machine bolts % to 1 in. in di- 
ameter inclusive. The advantage of 
this new design, the company states, 
is that the shield expands in four di- 
rections. The traveling wedge nut 
forces the members of the shield out- 
ward and apart as it is drawn out- 
ward by the turning of the bolt. The 
expansion is gradual and positive and 
possessed of great holding power. 

A similar though smaller design is 
the four-way universal stamped steel 
shield for wood screws or machine 
screws %, 3/16 and % in. This 
shield may be adapted for use with 
either wood or machine screws, the 
wedge nut being tapped with either 
standard of threading as required. 

The fourth new product is the U. S. 
full bearing double machine shield 


At the top, the U. 8. four-way open back 
machine bolt shield and below it a two- 
part shield for use with lag screws 


for use with machine bolts % to 1 in. 
in diameter inclusive. The tapered 
interior of the shield is reinforced at 
all points by the tapered bearing sur- 
face of the wedge nuts. This shield 
is designed especially for heavy duty. 


THE SmitH & HEMENWAY COM- 
PANY, INC., 99 Chambers Street, New 
York City, manufacturer of “Red 
Devil” tools, has removed its execu- 
tive offices to 130 Coit Street, Irving- 
ton, N. J., where the factory is situ- 
ated, thereby bringing together the 
factory and office facilities. Only a 
small sales office devoted to New York 
City and export trade will be main- 
tained in New York City at 261 
Broadway. 
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“«Not-Nac” Griddle 
Greaser 


The Canton Novelty Company, Can- 
ton, Pa., is offering to the trade the 
“Not-Nac” sanitary griddle greaser. 
It is constructed of a thin wood block, 
2 in. wide and 3 in. long, with nicely 
rounded corners. Two  U - shaped 


The “Not-Nac” griddle greaser 


springs of steel wire are fastened to 
the wood by means of staples. The 
cloth is readily inserted by lifting the 
springs which hold the cloth firmly in 
place. 

The great advantage claimed for 
this little article is the ease of chang- 
ing the cloth. Other features are its 
flat, smooth surface and its convenient 
handle, which is made of wood 2 in. 
high and is fastened securely to the 
center of the block. This little de- 
vice is said to be excellent also for 
greasing bread and cake pans. It is 
nicely finished in black enamel and is 
put out as a 10-cent seller. Three 
dozen are packed in a carton contain- 
ing an attractive lithographed dis- 
play card. 


Display for Malleable 
Iron Ranges 


The Malleable Iron Range Company, 
Beaver Dam, Wis., has recently origi- 
nated and is sending to merchants a 
new “Monarch” selling display, con- 
sisting of a poster that is attached 
across the top of the window calling 
attention to the vitreous enamel lining 
of the “Monarch” ranges; also several 
show cards that can be attached to the 
stove and which point out the various 
sections of the stove in which this 
lining is used. A unique figure known 
as “Rustless,” the vitreous enamel boy, 
is used throughout the display. The 
cards are printed in green, black and 
red—a very striking combination. 
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HARDWARE 
AND THE 
MODERN HOME 


Every home in your community contains doorways in tight places 
where real convenience would be provided by 


RICHARDS-WILCOX 
SLIDING DOOR HARDWARE 


Doors hung on this equipment slide out of sight and out of the way, 
eliminate the danger of injury to little fingers, marring of furniture and 
kicking up of rugs. Permit proper lighting and ventilation—and they 
stay where they're put. | 
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Roller and ball bearings make the 
doors slide easy. Fibre wheels and 
wood-lined track make them silent. 
Lateral and vertical adjustments of 

the hangers provide for settling and shrinking 
of building walls. Quality of material and 
workmanship insures long and satisfactory 
service. Adaptability of the line covers all 
conditions and requirements— ‘A Hanger for 


Any Door That Slides.” 





Every home builder whom 

. you sell Richards-Wilcox Slid- 
» ing House Door Equipment 
becomes your friend and a 
booster for your store. It 

pays to sell R-W Hangers. 


Write for catalog describing and illustrating Richards-Wilcox House 
Door Equipments and other products of the famous Richards-Wilcox line. 


Richards WilcoxManufacturins (0. 


MINNEAPOLIS 
ounrvenn URORA ILLINOIS, r ™ 
CHICAGO Richards —Wilcox Canadian Co.,Ltd.,London,Ont. ST.LOUIS 


‘‘A HANGER FOR ANY DOOR THAT SLIDES” 
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Combination Plumbers’ 
Drain Pipe Cleaner 


The Abbott Hardware Company, 
636-638 Columbus Avenue, New York 
City, has just put on the market the 
“Empire” combination plumbers’ drain 
pipe cleaner, which will remove, the 
eompany states, all stoppage in water 
elosets, plumbing fixtures and drain 
pipes. The auger is made from %-in. 
German piano wire. The cup is made 
from Sava, which the company states 
has better wearing qualities than rub- 
ber, and‘ the plunger is made of No. 20 
gage galvanized steel. The tool is 
guaranteed for one year. The price 
to the trade is $18 per doz., f.o.b. New 
York. The article retails at $2.50 
each. Catalogs will be mailed upon 
request to all hardware dealers. 


THE JAcoss Bros. CoMPANY, INC., 
78 Warren Street, New York City, 
has recently purchased two factory 
buildings, of two and four stories re- 
spectively, located at 221-231 Walla- 
bout Street, corner of Marcy Avenue, 
Brooklyn, N. Y., with available floor 
space totaling 50,000 sq. ft. The 
plant has been renovated and remod- 
éled to make it adaptable for manu- 
facturing scales of the type commonly 
used by grocers, butchers, coal and 
junk dealers, market men and the 
hardware trade generally, together 
with some which are particularly de- 
signed for use in hospitals and by 
physicians, also in the home in va- 
rious ways, including those for bath- 
room. This business was established 
twelve years ago by three brothers, 
A. J., H. M. and M. Jacobs, and while 
the business is now incorporated it 
nevertheless is still entirely controlled 
by the same brothers. Among the 
supplies of this type handled in addi- 
tion to scales are bread, tea, butter 
and roll paper cutters. Still other 
goods of this character which they 
are prepared to furnish include food 
choppers, meat cutters, butchers’ cut- 
lery, hand and electrically-operated 
coffee mills and various other sup- 
plies, especially for butchers, grocers 
and market trade. 


Sheet Metal Foot Scraper 


The Safety Wire Gas Globe Com- 
pany, Columbus, Ohio, has recently 
announced to the trade a sheet metal 
foot scraper. 

The company states that this 
scraper is very strongly constructed. 
The top corners are rounded suffi- 
ciently to allow the cleaning of the 














A new sheet metal foot scraper 


heel and toe on the bottom and sides 
without scratching the upper of the 
shoe. Screws are furnished for either 
wood or concrete steps. The scraper 
is furnished only in black japan. It 
is made to retail from 10c to 15c. 
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Showing the method of using the “Empire” combination plumbers’ drain pipe cleaner 


Stanley Door Holder 


The Stanley Works, New Britain, 
Conn., have recently changed the de- 
sign of their door holder known as 




















The Stanley No. 456 door holder 


456. The changes in the mechanism 
of this holder are said to increase 
greatly its usefulness on doors in resi- 
dences, offices, stores and public build- 
ings. 

It is convenient to operate because 
the foot piece is near the floor and 
the trip can be engaged easily by the 
foot. There are no sharp corners or 
edges to catch draperies or clothing. 

This new holder is said to have a 
wide range of usefulness because of 
its long throw. A strong spring re- 
inforces the rubber bumper, giving 
it a firm grip on slippery or uneven 
floors. The materials used are the 
best wrought steel with piano wire 
steel springs and solid bronze trip. 
A coil spring of considerable length 
made of piano wire is used for with- 
drawing the bolt and a separate light 


spring is used for operating the trip, 
The working surfaces are extra large. 
The action is made up of a few sim- 
ple but large and substantial parts. 
No. 456 is packed % doz. in a box 
with screws. It is furnished in 
bronze plated, antique copper, dull 
brass and electroplated finishes. 


Selling Plan for Hotpoint 
Vacuum Cleaners 


The Hotpoint Electric Heating Com- 
pany, Ontario, Cal., has recently per- 
fected a plan whereby the Hotpoint 
distributer is materially assisting in 
selling the Hotpoint electric cleaner 
on the installment plan. A special 
form of coupon bond certificate is fur- 
nished the distributer with each clean- 
er purchased. The certificate is simply 
worded and is in the form of a note, 
being a promise to pay, and is ne- 
gotiable. To every certificate is at- 
tached a generous supply of coupons 
each of which is blank so far as the 
amount of payment and the time limit 
of the special offer is concerned. It 
is left to the discretion of the dealer 
to make his own terms. 


‘Superior’ Porch Gate 


The Richards Mfg. Company, Mari- 
etta, Ohio, has recently placed on the 
market a folding porch gate. It is 
made of fine wood and has two coats 
of durable varnish. The construction 
and the working principle of it are 
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The “Superior” porch gate 
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clearly shown in the accompanying 
illustration. 

The No. 35 “Superior” porch gate is 
6 ft. long and the No. 45, 10 ft. long. 
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“Satisfaction in Hardware” 











Garage 
Door 
Hardware 


for any garage. 
Type “Ten-Eighty” 


for three, four, five and 
six doors. 


OUR NEW Sa AN ER NRE ME ae 
Garage Door Hardware Type “Ten-Eighty” Three Doors with Passage Door 
Catalog, including the 

most extensive and perfected line on _ 
the market, is now ready. SEND FOR ee 


YOURS TODAY. 
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Type “Ten-Eighty’’ Four-Door Type “Ten-Eighty” Five Doors with 
Passage Door 





The Original Round Track Manufacturers 
DOOR HANGERS AND TRACKS, SPRING 
HINGES, STORE LADDERS, FIRE DOOR 
HARDWARE, OVERHEAD CARRIERS, 
HARDWARE SPECIALTIES, GARAGE DOOR 

HARDWARE. 
Branches and Warehouses 
CHICAGO, NEW YORK, BOSTON, PHILA- 
DELPHIA, LOS ANGELES, SAN FRANCISCO 


Main Office and Factory 


Danville, Illinois, U.S.A. 95 20 25 Rieht Atle Door Hangers 
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Tarlton Axle Shaft Guard 


P. E. Tarlton, 456 East Twenty- 
seventh Street, Los Angeles, Cal., has 
recently brought out a special pack- 
ing for Ford cars known as the Tarl- 
ton axle-shaft guard. It is said to 
prevent the escape of lubricant to the 


Bede 

The Tarlton axle shaft guard 
emergency brakes and rear wheels. 
It is flexibly connected to the axle 
housing. 

A flexible sleeve fits over the end 
of the housing and is securely clamped 
to prevent rotation of the cage and 
packing; it also makes a leak-proof 
connection with the housing. The 
age, which contains the heavy pack- 
ing, is a running fit on the shaft, and 
when any hammering motion of the 
shaft takes place the flexible sleeve 
allows the cage and packing to follow 
the shaft in its motion up and down 
in the roller bearing. This flexibility 
and the cage bearing on the shaft is 
said to entirely prevent the packing 
from being hammered away from the 
shaft and therefore to prevent leak- 
age of the lubricant. The retail price 
is $1.50. 


Butts & Ordway Enter 
Accessory Field 


The old and well-known wholesale 
heavy hardware, iron and steel house 
of the Butts & Ordway Company, 33 
Purchase Street, Boston, Mass., re- 
cently opened a new department for 
the sale of motor accessories, tires, 
and garage equipment and supplies. 
One large section of the store has been 
set aside for this department and 
R. E. Cross, an experienced accessory 
salesman, has been secured to take 
charge of it. 

The Butts & Ordway Company first 
began to sell garage equipment about 
six years ago, furnishing at that time 
mostly air compressors, machinery 
and regular machinists’ supplies, small 
tools, screws, drills, etc. The com- 
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pany soon was in a position where it 
specialized heavily on equipment, de- 
liberately neglecting the accessories 
business. But the selling of rivets for 
brake linings soon led to the introduc- 
tion of brake lining, and motor car 
supplies gradually crept into the stock. 

The regular business of the com- 
pany extends all over New England, 
which is well covered by a number of 
salesmen. As a result of an ex- 
haustive study of the situation an 
automobile accessory department was 
opened. 

The company now carries an ex- 
tensive line of accessories and garage 
equipment and supplies, specializing 
as far as possible in guaranteed, 
standard and well-advertised products. 
The appeal of small but well-selected 
and varied assortments was quickly 
seen and this method of furnishing 
stocks for the retailer is being pushed. 


Tilting Wheel for Fords 


The Warner Gear Company, Muncie, 
Ind., manufacturer of steering gears, 
transmission differentials, clutches and 
controls, has recently brought out a 
new tilting device for the steering 
wheel of the Ford car. 

It consists of two hinged castings, 
the lower of which fastens on the 
steering post after the Ford wheel has 


The Warner “Wheeltilt” for Fords 


been removed, and to the upper cast- 
ing the Ford wheel is attached and 
held there by the same nut which 
originally held the wheel. A latch se- 
curely locks the wheel when in the 
driving position. A slight pull on the 
latch releases the wheel so that it can 
be tilted upward to allow the driver 
sufficient room to enter or leave the 
car without difficulty. 

Due to its simplicity the “Wheel- 
tilt,” as it is called, can be assembled 
in a very few minutes by means of a 
wrench. It is placed on the market 
at a price of $1.50. 


THE DENNEN MoToR COMPANY, 
Cleveland, Ohio, which has recently 
introduced to the trade a new %-ton 
truck, and which is said to be work- 
ing on two others to complete its line, 
has purchased nineteen acres of land 
upon which a new factory will be 
erected. 
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Dry Battery Spotlight 


The Pittsburgh Electric Specialties 
Company, Pittsburgh, Pa., has re 
cently added to its line a powerful 
spotlight that is operated from the 
current generated by ordinary dry 
cell batteries. This is designed for 


A new dry spotlight operated by dry celle 


use on motor trucks and motorboats 
and many of the smaller pleasure cars 
that are not provided with an elée- 
tric system. It can also be used on 
horse-drawn vehicles to replace kere- 
sene lanterns. 

The most important feature of this 
lamp, the company states, is a power- 
ful focusing lens which is used in con- 
junction with an 8-in. parabolic re- 
flector. This is said to produce a 
strong beam of light on a low con- 
sumption of current. This lamp can 
also be used for a 6 or 7-volt lighting 
system. The price is $5 with a 
bracket and $6 with a deckstand for 
motorboat use. 


Amazon Tire Se}ling Plan 


The Amazon Rubber Company, 
Akron, Ohio, has recently published 
a booklet outlining the Amazon plan 
for helping dealers in Amazon tires. 
This includes direct mail advertising, 
incorporating a series of strong sales 
letters written on special stationery 
lithographed in four colors; news- 
paper advertisements; painted bulle 
tins for outdoor display, and miscel- 
laneous advertising material such as 
window displays, stationery, flange 
signs, business. cards, folders, pen- 
nants, electrotypes, etc. 


THE OREGON WoOoDENWARE COM- 
PANY, with offices in Chicago, 8 
planning to move its extensive plant 
from Oregon to Waukegan, III. The 
new plant will have about 6000 sq. ft. 
of floor space. The equipment is now 
on the way, and will be installed im- 
mediately on its arrival. 





McQUAY-NORRIS 


\BAK: [ROOF 
PISTON RINGS 


are ready to answer the call for service anywhere. 
There’s a genuine McQuay-Norris \sasi®eoo- Piston 
Ring exactly designed and fitted for any size and type 
of motor or engine. 

Owners must get quick service on new piston rings 
to replace their worn-out ones. You can supply them 
with McQuay-Norri> (eanfRe* Pi:ton Rings at once. 
Known everywhere for their great efficiency as power 


producers. 
No other accessory you handle covers so wide a field. No 
other piston ring is made in such a complete range of sizes 
always ready for instant installation. 
Put in a few sets and see how they sell. Your jobber can 
give you immediate service on all regular sizes. Our factory 
stands behind him with over 2,000 different sizes, including 
all oversizes, both in widths and diameters, constantly in 
stock. Immediate shipment on receipt of wire. 

Write for our Dimension Book showing sizes of 

McQuay-Norris \gant@ece Piston Rings for 

every motor and engine that’s made. it will 

enable you to fill every order correctly. Write 

Dept. X. Manufactured by 


McQuay-Norris Manufacturing Cc. 
St. Louis, U. S. A. 
Branch Offices: 


New York Chicago 

Philadelphia Pittsbureh 

Nan Francisco Los Angeles 

Cincinnati Seattle 

Kansas City St. Panl 

Atlanta Denver 
Dallas 


Canadian Factory: 
y AH Banfield & Sens. Ltd 
"72 Pape Ave., Toronto 
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Combustion Indicator or 


Test Plug 


The Detroit Accessories Corpora- 
tion, Detroit, Mich., recently brought 
out a new automobile accessory known 














This test plug is screwed into the cylinder 

and the spark plug inserted in the open 

end. The spark = be seen through the 
glass 


as a combustion indicator or test plug. 

The object of this device is to al- 
low the user to see whether or not the 
spark plug is delivering the hot, fat 
spark it should. The spark plug is 
removed and the test plug screwed 
into the opening. The spark plug is 
then inserted in the open end of the 
test plug and the motor started. Each 
explosion can be seen through the 
glass-covered apertures in the side of 
the test plug. 

By using the test plug, the company 
states, the owner can see how a very 
slight variation in the mixture will 
cause the explosion flame to vary in 
color from the smoky yellow indicat- 
ing too much gasoline, to the clear 
blue of perfect combustion. 

If the spark plug is out of order, 
there will, of course, be no spark in 
the cylinder. Leaky valves or rings 
will be indicated by a thin, feeble 
flame, and oil-fouled cylinders soon 
show their trouble by a spattering of 
oil on the glass. 

The price of the combustion indi- 
eator or test plug is $1.25. 


Albany Hardware & Iron 
Company’s Catalog 


The Albany Hardware & Iron Com- 
pany of Albany, N. Y. has just issued 
Catalog 3. The catalog is.8 by 10%- 
in. and it is attractively bound in a 


brown paper cover. It contains 207 
pages and is carefully indexed. There 
is a statement of the company’s terms 
with customers and constructive ad- 
vice regarding the handling of par- 
cel post orders. A complete list of 
parts for Ford cars is given and 
illustrations and descriptions of hun- 
dreds of the most modern automobile 
accessories. 


THE HooveR SvucTION SWEEPER 
ComMPANY, New Berlin, Ohio, has re- 
cently made additions to its factory 
which gives it an increase of 36,700 
sq. ft. of floor space. 


Air Valve Spark Plug 


The International Spark Plug Com- 
pany, Inc., Indianapolis, Ind., is in- 
troducing the “Blue: Ribbon” aute- 
matic auxiliary air*valve spark plug, 
which carries special features. 

An automatic auxiliary air valve is 
fitted in the side of the spark plug, 
which automatically opens and closes 
with the working of the engine. 
Through a graduated inlet hole in the 
air valve cage air-is drawn on the 
intake stroke of the motor, through 
the spark plug body into the combus- 
tion chamber, this air inlet being 
opened and closed by a lever attached 
to the valve cage. 

In installing a set of these spark 
plugs in a motor, the levers regulat- 
ing the air are connected up with the 
gasoline throttle and auxiliator, and 
are automatically controlled in this 
way, according to the gas supply and 
speed of the engine. 

It is claimed for this spark plug 
that it always insures perfect ignition, 
due to the fact that the suction of 
air through the spark plug chamber 
keeps the passage and porcelain abso- 
lutely clear of all short-circuiting sub- 
stances, and admits just the proper 














The “Blue Ribbon” automatic auviliary 
air valve spark plug 

amount of air through the spark plug 
chamber to form a perfect mixture of 
gas, thereby not only increasing the 
power and efficiency of the motor, but 
at the same time showing a large 
saving in gasoline consumption. 

The equipment will be furnished 
complete with each set of these plugs 
with full instructions for installing, 
so that this service can be easily 
placed on any make of automobile. 
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Lakewood Mud-Hook 


The Lakewood Fabric Belting @ 
Mfg. Company, 1516 Highland Ave. 
nue, Lakewood, Ohio, has recently 
brought out the Lakewood mud-hook 
or creeper for use on pneumatic tires, 

The illustration clearly shows the | 














The Lakewood mud-hook 


construction of these mud-hooks. The 
cleated plate is made of malleable 
iron securely riveted to a heavy, solid 
woven strip of fabric belting, 3 in. 
wide, and which is said to be impervi- 
ous to moisture. A sufficient quantity 
of treated sash cord is provided with 
each hook to tie it securely on the 
wheel. 

A full set of hooks consjsts of four 
for each rear wheel. The hooks to fit 
3 or 3%-in. tires are 75c. each; to fit 
A, 4% or 5-in. tires, $1 each. 


Shapleigh Accessories 
Catalog 


The Shapleigh Hardware Company, 
St. Louis, Mo., has just issued an 
automobile accessory catalog for 1917. 
This catalog is printed in an attrac- 
tive manner in three colors and con- 
tains 230 pages. 

One section is devoted to accessories 
particularly adapted for Ford cars, 
and shows many Ford parts that are 
carried in stock ready to be shipped 
without delay. 

There are many pages containing 
valuable information of interest to 
dealers who sell automobile acces- 
sories, which include the care of tires 
and inner tubes; a list of sizes re- 
quired for various automobile equip- 
ment, such as seat covers, automobile 
springs, automobile fuses, headlight 
lenses, electric light bulbs, lamps, stor- 
age batteries, bumpers, as well as a 
great variety of very necessary tools 
and motor lunch kits. 

The bicycle catalog is complete and 
contains 136 pages with an attractive 
cover, showing the latest up-to-date 
and modern bicycles. 

These catalogs will be sent to deal- 
ers upon request. 


THE CHAMPION SPARK PLUG CoM- 
PANY has recently opened a Canadian 
branch at Windsor, Ont., with a cap- 
italization of $100,000. It is known 
as the Champion Spark Plug Com- 
pany, Ltd., of Canada. 
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“SNAPS” Points the Finger of Opportunity 
to Bigger Business 


There are a thousand chances for hardware merchants to 


sell spot-lights, seat covers, shock absorbers, spark plugs, etc. 


you 


have to do is to stock auto supplies, display them, talk them to auto 
owners—and there will be over four million motorists in the United States 


this year. 


The Service Motor Supply 


Co. of Chicago stands ready to show 
you how to make big profits catering 


to the thousand and one needs of 


auto owners. We will help you at 
every stage of the game. Wewill 
be your Chicago partner and make it 
easy for you to win out, just as we 
have helped 34,000 other dealers. 


Write for “SNAPS.” It is 
the “National Bargain Directory of 
Auto Supplies.” We send you a 
new issue of ‘‘SNAPS” on the first 
of each month. It lists hundreds of 
items—quick-selling merchandise of 
the best grade at such low prices 
that you can undersell all your com- 
petitors and make your store the 
auto supply headquarters in your city. 


WE BUY AND SELL FOR CASH 


The Service Motor Supply 
Co. buys for cash and sells for cash 


—that is why our prices are lower 
than you can get anywhere else. 
We sell by mail and wholesale 
only. Noman in your town could 
get so much as a cotter pin from us 
by mail or in our Chicago display 
rooms. We employ fifty people in 
our “T. D.” Department to reject 
consumer orders and protect our 
dealers. 


Over 34,000 live wide-awake 
dealers are buying over $5,000,000 


of auto parts and accessories: from 
“SNAPS” yearly because our re- 
markable low prices allow them to 
undersell their local competitors and 
mail order houses. 


“SNAPS” costs you nothing 


but will make new and bigger profits 
for you. Write now on your letter- 
head—so we can know you are a 
legitimate dealer, or send in your 
business card and we will see that 
your copy of “SNAPS” reaches you. 
Write to-day. 


<— SERVICE MOTOR SUPPLY @ sicican ave CHICAGO.USA: 
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NOTES OF THE RETAIL HARDWARE TRADE 


SHERIDAN, ARK.—The Hamp Williams Hardware Com- 
pany has purchased the hardware and implement business of 
. D. Koon & Son, which will be incorporated with a capital 
stock of $10,000. The firm name will be Hamp Williams, 
Smith & Hooper Company, with Hamp Williams as president, 
Samuel G. Smith, vice-president, and Paul Hooper, secretary 
and treasurer. Mr. Hooper, who was formerly in charge of 
the Benton branch, will be manager of the new store. 


CAPRON, ILL.—James Hutchinson’s stock of automobile 
accessories, buggy whips, harness, lubricating oils, wagons 
a buggies and washing machines has been sold to Stimes 

os. 


ONARGA, ILL.—George L. Clarke has moved his hardware 
store from South First to North First Street. 


ST. ANNE, ILL.—The St. Anne Hardware Company is now 
located in the Sprimont Building, where a complete stock of 
automobile accessories, fishing tackle, heavy hardware, shelf 
hardware, ranges and cook stoves, etc., is carried. 


DARLINGTON, IND.—The implement firm of Cox & 
Booher has been dissolved. Royal B. Cox has purchased the 
interest of his partner, and will continue the business under 
his own name. Catalogs requested on shelf hardware and 
steel goods. 

JASPER, IND.—The George P. Wagner Company has been 
incorporated with a capital of $40,000 to deal in automobile 
accessories, belting and packing, buggy whips, cream sep- 
arators, dairy supplies, gasoline engines, heavy farm imple- 
ments, lubricating oils, poultry supplies, pumps and wagons 
and buggies. The incorporators are George P., M. L. and 
Alfred Wagner. 


NEWCASTLE, IND.—The Joyce Hardware Company has 
commenced business here, and will carry a stock of the fol- 
lowing, on which catalogs are requested: Belting and packing, 
bicycles, buggy whips, builders’ hardware, churns, cutlery, 
dog collars, electrical household specialties, gasoline engines, 
heating stoves, heavy farm implements, heavy hardware, 
lubricating oils, mechanics’ tools, paints, oils, varnishes and 
glass, poultry supplies, prepared roofing, pumps, ranges and 
cook stoves, refrigerators, shelf hardware, silverware and 
washing machines. 

NORTH MANCHESTER, IND.—The North Manchester 
Implement Company has succeeded to the business of the 
North Manchester Hardware & Implement Company and 
added a line of shelf hardware to its regular stock. 

SHELDON, IND.—T. A. McCoy has sold his 
Charles Orr and George J. Bair. 

TWELVE MILE, IND.—The Twelve Mile Hardware Com- 
pany, composed of C. W. Jones and W. W. Hoover, requests 
catalogs on a general line of hardware. 

AFTON, IOWA.—George W., S. A. and C. B. Roe have 
urchased the interest of J. H. Roe in the Roe Hardware 

ompany, and increased the company’s stock with a line of 
aluminum ware. 


ANAMOSA, IOWA.—Watson & Miller are successors to the 
Weber Hardware Company. 


HAMPTON, IOWA.—The 


stock to 


interest of Leamon Rowson in 


the Murphy Implement Company has been bought by his 
partner P. C. Murphy. No change will take place in the firm 
name. 

MASON CITY, IOWA.—W. B. Smith has bought a hard- 


ware business at 113 North Federal Avenue. 

RENWICK, IOWA.—The stock of Caussen Brothers is now 
owned by Frederick W. Walkner, who requests catalogs on 
buggy whips, cream separators, gasoline engines, heavy farm 
implements, lubricating oils, wagons, buggies and washing 
machines. 

RIVERSIDE, IOWA.—I. K. Beal has opened a store here, 
carrying a full stock of implements. 

SEXTON, IOWA.—B. E. Sauders is purchaser of the stock 
of Nels Johnson. 

PAWNEE ROCK, KAN.—S. C. Hill & Son, who have re- 
cently engaged in the hardware business here, have increased 
their stock. 

MANCHESTER, KY.—Reid Bros., whose business is retail 
and some wholesale, have erected an addition to their building 
and added a stock of farming implements, machinery and 
wagons. Catalogs requested covering hardware specialties. 

AU GRES, MICH.—The Cole Sproule Hardware Company, 
which has been organized and incorporated, has succeeded to 
the business of the Cole Grimore Mercantile Company, and 
requests catalogs on the following: Automobile accessories, 
baseball goods, bicycles, buggy whips, builders’ hardware, 
building paper, churns, cream separators, crockery and glass- 
ware, cutlery, dog collars, dynamite, fishing tackle, furniture 
department, galvanized and tin sheets, gasoline engines, har- 
ness, er stoves, heavy farm implements, heavy hardware, 
iron beds, kitchen cabinets, kitchen housefurnishings, lim> 
and cement, linoleum, lubricating oils, paints, oils, varnishes 
and glass, prepared roofing. pumps, ranges and cook stoves. 
refrigerators, sewing machines, shelf hardware, sporting 
goods, wagons, buggies and washing machines. 

GLADWIN, MICH.—The Woodward & Burt implement ana 
vehicle stock is now owned by W. E. Woodward. 

McBAIN, MICH.—The McBain Hardware & Furniture 
Company will erect a store building. 

THREE RIVERS MICH.—Cook & Hagenbuch have moved 





to new quarters in the Patrick Building, which has been 
remodeled. 
BURTRUM, MINN.—The Burtrum Hardware Company 


has commenced business, carrying a stock of automobile ac- 
cessories. baseball goods, belting and packing, bicycles, buggy 
whips, builders’ hardware, building paper, children's vehicles, 
churns, cream separators, cutlery, dairy supplies, dynamite. 
fishing tackle, furnaces, furniture department, galvanized and 
tin sheets, hammocks and tents, harness, heating stoves, iron 
beds, kitchen cabinets, kitchen housefurnishings, lubricating 
oils, paints, oils, varnishes and glass, poultry supplies, pre- 








ranges and cook stoves, sewing 


red roofing, umps, 
mi sit hardy silverware, sporting goods, tin 


machines, shelf hardware, 
shop and washing machines. 


CROSBY, MINN.—E. W. Krueger has bought the stock of 


J. B. Haskell. In addition to his regular stock Mr. Krueger 
will carry a line of furniture. Catalogs requested on genera} 
hardware. 


HENDERSON, MINN.—The Lieske Hardware Company, 
Inc., has been incorporated to deal in automobile accessories, 
fishing tackle, hammocks and tents, crockery and glassware, 
electrical household specialties, mechanics’ tools, etc. The 
capital stock is $10,000, and the incorporators are A. L. and 
Frederick Lieske and M. J. Lawrence. 

LEWISTON, MINN.—H. J. Prigge has disposed of his busi- 
ness to his son, P. W. Prigge, and W. F. Zimmermann. The 
Prigge-Zimmermann Hardware Company will be the new firm 
name. 

MANKATO, MINN.—The implement stock of Frank Wilds 
has been bought by the Equity Warehouse Company. 

THIEF RIVER FALLS, MINN.—H. G. Phillips has _pur- 
chased the interest of Williiam A. Deveny in the ing Hard- 
ware Company, and the name has been changed to the Phillips 
& Laing Hardware Company. 

BELT, MONT.—Benjamin J. Kennedy, the new owner of 
the Belt Hardware Company, requests catalogs on electric 
washing machines. 

INGOMAR, MONT.—The implement business of Riechers 
Brothers has been sold to G. C. Anderson & Co., who will 
continue it without any change in the firm name. 

MILES CITY, MONT.—The Miles & Ulmer Company has 
increased its capital from $30,000 to $150,000. 

HERMITAGE, MO.—J. T. Ferguson has bought the stock 
of buggy whips, building paper, children’s vehicles, cutlery, 
fishing tackle, galvanized and tin sheets, heating stoves, 
paints, oils, varnishes and glass, poultry supplies, pumps, 
ranges and cook stoves and shelf hardware from the Hermit- 
age Mercantile Company. 

MORRILL, NEB.—L. Glenn has disposed of his interest 
in the Logan & Glenn hardware business to E. C. Catchpole. 
Logan & Catchpole will be the new firm name. 

CAMERON, N. Y.—G. L. Williamson has recently engaged 
in business here, dealing in baseball goods, cutlery and glass- 
ware, dairy supplies, mechanics’ tools, builders’ hardware, 
washing machines, etc. 

PERTH AMBOY, N. J.—The Perth Amboy Hardware Com- 
pany, 166 Smith Street, will shortly commence the erection of 
a new store building on Madison Avenue, three stories high, 
with a floor space of 12,000 sq. ft., at a cost of about $40,000. 
The building will be 30 x 100, with spacious show rooms, and 
an office for customers in addition to private offices and store 
rooms. The front will be of terra cotta. The different floors 
are to be fitted for handling general hardware, small tools 
and supplies, factory equipment, etc. The business was estab- 
lished in 1909. I. T. Madsen, for fourteen years connected 
with the Peck Stow & Wilcox Company as salesman and 
office manager, is president ; S. J. Levine, secretary, and R. D. 
Howell, formerly employed as a clerk, has been taken into 
the company. 

CRYSTAL, N. D.—Hinz Brothers, who have opened an 
implement store here, request catalogs on machinery. 

GUEPPH, N. D.—The hardware stock of F. Denison has 
been sold. J. J. Wallace is the purchaser. 

LA MOURE, N. D.—Richard C. Hutchinson has purchased 
a third interest in the Hutchinson Hardware Company. 

McVILLE, N. D.—The McVille Implement Company has 
been organized by Theodore Mack, Melvin Mark and Fred- 
erick Swanson. The new firm requests catalogs on imple- 


ments. 
/OKMULGEE, OKLA.—Earl Chowins is now manager of 
the Parkinson Trent Mercantile Company, doing a wholesale 


and retail business. new modern store front and fixtures 
have been installed and catalogs are requested on gas fixtures 
and enamelware. 

SHERMAN, TEX.—Arthur Wallace has purchased a third 
interest in the Scull Swain hardware business, and the firm 
will hereafter be known as Scull, Swain & Wallace. 


HILSBORO, TEX.—The Smith & Tomlinson Company will 
remodel its store, and requests catalogs on automobile acces- 
sories, bathroom fixtures, belting and packing, buggy whips, 
builders’ hardware, building paper, children’s vehicles, churns, 
cream separators, crockery and glassware, cutlery, dog col- 
lars, dynamite, fishing tackle, furnaces, galvanized and tin 
sheets, gasoline engines, hammocks and tents, harness, heat- 
ing stoves, heavy farm implements, heavy hardware, lubri- 
cating oils, mechanics’ tools, paints, oils, varnishes and glass, 


plumbing department, poultry supplies, prepared roofing, 
pumps, ranges and cook stoves, refrigerators, sewing 
machines, shelf hardware, silverware, sporting goods, tin 


shop, wagons, buggies and washing machines. 


GRETNA, VA.—The Gretna Hardware Company, Inc., has 
been incorporated. B. R. Powell is president and E. A. Giles, 
secretary and treasurer. 

ALMA CENTER, WIS.—Peterson Bros., composed of Hol- 
ley and Leslie Peterson, have succeeded the Corner Hardware 
Company, and requests catalogs on light motor trucks. 

BARABOO, WIS.—Hackett & Ott have commenced busi- 
ness at 148 Third Avenue, carrying a stock of belting and 
packing, buggy whips, cream separators, gasoline engines, 
heavy farm implements, lubricating oils, pumps, farm imple- 
ments and wagons and buggies. Catalogs requested. 

HARTLAND, WIS.—The O’Brien Hardware Company is 
making extensive improvements in its store which will greatly 
increase its space. 


MERRILLAN, WIS.—The hardware firm of T. G. Anderson 
& Co. has been reorganized. Clarence Anderson has become 
a partner, and the name has been changed to the Anderson 
Hardware Company. Catalogs requested on granite and tin- 
ware, 






HARDWARE AGE 


Order Flag Holders 
NOW 


For Memorial Day 
Purposes 


May 10, 1917 












Every true American ts flying 
M the flag. Flag Holders are in 
BS great demand. "Every auto, 
\ = =every house, every store, 
every motor cyclist, every 
bicyclist, every farmer 
who drives a horse and 
buggy and the drivers 
of trucks, delivery 
wagons, etc., will 
all buy 














SENG Flag Holders for Autos and Houses 


on sight. Most practical flag holding device ever made—a _per- veut 
manent fixture easily attached. ee, 


7A) 










Put up in handsome packages which compel 
instant attention. Display them in your win- 
dows and on counters and take in the money. 









See pictures inside the box lid—they show 
how and where these Holders are attached. 
This is really a self-vending article with good 
profits and no trouble. Note prices to trade: 





































Seng Auto Flag and Seng House Flag 
Pennant Holder Holders 
$10.80 per Box $12.96 per Box 

(6 doz. pair) (6 doz. pair) 
Net F.O.B. Chicago Retails at 15c. straight 





Retails 2 for 25c. 





LIBERAL DISCOUNT to JOBBERS 


Wire, or write immediately for a box or more 
for Memorial Day trade. 











The Seng Auto Device Co. —s=Nc 


Flag Holders 
1305 Michigan Ave. Chicago rg 
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Higher Speed Turnover 


How progressive hardware dealers 
make more sales per day 


Listen to “‘Jones’’ 
—the hardware 
dealer: 


““What has 
brought me so 
many mew custom- 
ers this year? I'll 
tell you what it ts. 


{ 


“Last year I decided to 
go after 
owners. 

and oil and other accessories 


just as easily as any other, 


line. 


“Take Gargoyle Mobil- 
oils for instance. ‘They are 
one of my liveliest sellers 
the year ’round. 


‘Il keep the cans display- 
ed up near the door. The 
motorists, I find, recognize 
the brand immediately. 
They ask for the grade of 


the automobile . 
I can handle gas © 


Gargoyle Mobiloils recom- 
mended for their car in the 
Vacuum Oil Company’s 
Chart of Automobile Rec- 


ommendations. 


“Or frequently they ask 
me what oil J advise. 


“And I know what to 
give them. I go to the 
Chart of Automobile Rec- 
ommendations and look 
up the owner’s car. This 
Chart specifies just what 
grade of Gargoyle Mobil- 
oils should be used in sum- 
mer and winter. 


‘*How do Gargoyle Mobiloils 
affect my other business? Now 
you ve hit the nail on the head. 


**T sell a lot of Gargoyle Mobil- 
oils every day. New customers 
come in for the oil. And they 
come back for more. 


‘Every time they call for Gar- 
goyle Mobiloils they open the way 
for other high-grade sales. It’s 
only natural that a man who is 
particular about his oil wants also 
the best hardware. 


all 
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“What will the fifty cent price on Jumbo Spark 
Plugs mean to the dealer >?’’ is a question we have been 

= asked following our announcement of the big drop in 
price. 

























Here is the answer. 


The fifty cent price on a high grade plug of estab- 
lished reputation and merit will permit dealers to make 
more sales on a smaller investment with a greater total 
profit. 


ITT 


It works out this way: 


You carry several lines of spark plugs now. Each 
line means several styles and sizes to be stocked. With 
the prices all high, a few car owners have a slight pref- 
erence for each kind, but no one plug stands out 
“big.” 

With a highest grade plug to be had at fifty cents 
do you think many car owners will buy high priced 
plugs? Don’t you see how you focus the sale of plugs 
to this one line, meaning that you can concentrate your 
buying, make a smaller investment, a more rapid 
turnover and more profit? Don’t you see how much 
easier it will be to sell fifty cent plugs guaranteed for 
the life of the car? 


GIBSON-HOLLISTER 


PACIFIC COAST BRANCH: FACTORY AND GIN 


Los Angeles, Cal. BOSTON, 
SIU 
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Already our results are proving that a high grade plug sold at 
a low price is what dealers have needed to weed out their accessory 
stocks and to standardize on one big seller. There will always be 
some demand for one or two of the other well known plugs, but the 
leader will be Jumbo. 


So we say to you now, the fifty cent price will make more 
money for you—it will furnish a new, big sales point, it will cut 
down the number of plugs you will have to stock, it will let you 
handle all your plug business on a smaller investment, and it will 
keep your customers satisfied. 


Jumbo advertising and dealer service will go on in ever increas- 
ing effectiveness, driving home the message of Jumbo construction 
and tying up that message to our dealers. 


Now is the time for jobbers to get in touch with us and for 
dealers to get their jobber’s proposition. 








Regarding Our Campaign of Consumer 
Advertising 


In order to enable the trade properly to prepare for the volume of 
business which our consumer advertising will create we have decided 
to defer until a later date our advertising campaign in the ‘Saturday 
Evening Post’’ and other mediums. 


Although in making this decision we are undoubtedly sacrificing 
some immediate business, we nevertheless feel that in doing so we are 
acting for the best interests of the trade at large. 


Now is the time to arrange for your stock. Don't wait to be a 
conscript! Be a volunteer and send your order in now! 

















Rf MANUFACTURING CO. 


EN 


, 





ERAL SALES OFFICES: CENTRAL STATES BRANCH: 


MA SS. St. Louis, Mo. 
NANA 
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Help Wanted ated |Business Opportunities 


letters of reference should Suite guvu ud "NOw .. MAN who, because} FOR SALE—Stock of hardware 
inclosed with replies to| specialties for. Chicago and ity and experience, will] and plumbing material; located io 
ements appearing in these|territory Can carry stock. “eapenle manager, sales di-| Eastern New York; will sell or 
hey are frequently mis-| buy or handle on commission. r salesman for a concern re-jthe building with * “= 
é @ man of breadth and ca-| hardware in ows located 
cy dairy section, nearest 
This man is thosenahiy trained in| the "kind is ten miles. — mat 
Hardware, Spe rting Goods, Ammu- here fifteen years; poor health rea- 


OF EXPERIENCE change. 


2 with manu- 0 
fact ill inventory $5,000. 
a the Saiadig wo and Southwest cailteg FOR SALE ” care Hanpwaaz Acs, 


on wholesale an @rade. Best 

er of references; i 38, re well ac- 

Gpeiates. Address. “B., R.,” care 
mpware Acz, New York. 























adjust himself to systems and prin- Good clean ha: 
ciples siready prey “3 - L , 12,000 
ealth, large cai or wo } 
is absolute’ eliable tig fine 
HERE {8 THE PLACE FOR} The paca question is oo em- ; 0 11 
vo UR MESSAGE, FOR IT shoved, be but wishes to make a ™. ’ 


b career 3 offered. 4 
SITUATIONS poe om 
WANTED 


e@_,e rkansas 
td (_STEADY PO ON] a. Opportunities dogs 


FO at os sng ing 
‘work; will f pone vm BUSINESS 
fasn. Ade carcio¢ B 6=OPPORTUNITIES 


inti 
in, every goction of the United : 
tates. “f= “R. W. S.,” 

York. 





























anpware Acs, New 





EASTERN G HOUSE “wit AND’ DIS. 
TRIBUTING live 

sales o tion, des 
sent in New E: 
manufacturers of hard 
cialties. Address “C. R.,” 
ware Acs, New York. 


Advertise it in the Classified 
Columns of Hardware Age 


Advertising on this page brings results. 

Hardware Age is the world’s greatest hardware paper. Its circulation of 
17,000 copies weekly represents an interested reading list of over 50,000 
hardwaremen. 














If you want a new position, 

If you want a new salesman, 

If you want to sell your present business, 
If you want to buy a new one, 


There is no place in the world like the Business Exchange and the 
Employment Exchange of Hardware Age for reaching established 
hardwaremen. 





Rates are at the top of the classified page. Get your advertisement in now. 


vy ADE 
iF Vou WANT ‘TO GO eat < facture of cutlery and 4 years in| paved streets, electric lights, good] LOOKING FOR A POSITION 
IT TIONAL WAY | buying and selling same for job | schools, etc.; $10,000 sto |. 
USE. THis SECTIONAIT WAY bing house, wishes position gs de-| ware, . ci $ ‘stoves, = of hard OR FINDING. rr Prrigg re) 
COST YOU A “LOWER” IN A| partment ger or in rest Und ng 
“PULLMAN,” ot itv Ae sition in large | retail or _wholesale| $35,000 busi 
PROBABLY Gi You use. Address “G. T.,” care Hanp-|cash deal. 
WworTH WHILE V.GERTH sd ware Ace. New York 
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— ees... AAO ee me 
This—bestos——That—bestos 


or 






Which Do You Handle? 


IKE all articles of merit, Raybestos is copied in name, in looks, 
in weave, in everything but wear—they can’t copy Raybestos 
wear. 











Raybestos is the original asbestos lining. It contains no shoddy 


nor cheap material masquerading as asbestos. 









Substitutes may offer temporary gain, but Jong-run profits are ob- 
tained by sélling brake lining of highest quality. 






Consistently Advertised 


Raybestos is advertised in a broad, comprehensive manner 







National Magazines Trade Publicatiéns 
Outdoor Bulletins Newspapers 
Intensive Circularization Car Cards 



















We create the demand. We bring buyers into your store. Why 
bother with short-wear imitations? Tie up to the leaders in the 
ndustry. Sell Raybestos brake lining instead of doubtful sub- 
stitutes. 








THE RAYBESTOS COMPANY, Bridgeport, Conn. 
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Current Metal Prices 


May 10 1917 


The quotations given below are for small lots, as sold from stores in New York City by merchants carrying stocks. 


As there are many consumers whose requirements are not 


in carload lots from mills, these 
On a number of articles the 


IRON AND STEEL— 
Bar tron and Soft Stee! Bars— 
Refined iron: Per Ib. 
1 to 1% in., round and square... ‘. 30@4.35c 
i” te 4 @&.. 5 Mh 00 3 ig... 2vdes 4.30@4.35c 
1% to 4 in. ¥ Ob S706 Wicca est 4.50@4.55c 
Sucdent' s H. B S. Bar Iron, base price, 


4.60@4.65c 
Burden’s best bar iron, base price. .4.80@4.85c 
Norway bars, base price 11.00 to 12.00c 
Soft steel: 
¥% to 1% in., round and square. ‘é 75 @4.85c 
1 to 6 im. & 96 bo. 1 BM. oon ccc caesh 4.75 @4.85c 
1 to 6 in. x % and 5/16 Wistesss 4.90 @5.00c 
Rods—% and 11/16 in............ 4.85@4.95¢ 
Bands—1'% to 6 x 3/16 to No. 8...5.05@5.15e 
Shapes— 
Beams and channels—3 to 15 in... 
Angles: 
3 in. x % in. and larger........5.00@5.25c 
3 in. to 3/16 in. and % in....... 5.25@5.35c¢ 
RSE O06 BUG HK ME Whe kcccctucucpis 5.00@5.10c 
1% to 2% in. x 3/16 in. and thicker, 
4.90@5.00¢ 
in. x Bree Wis vis eccnans 5.00@5.10¢ 
x ! -5.05@5.15¢ 


-5.00@5.25¢ 


t 
t 


1 

1} 

% in 

% Dis cspixdancus eve teen 5.20@ 5.30¢ 
a ere 6.40 @ 6.50c 
fare 7.45@7.55c 


oO 
o 
x 
x 
x 
* 


1 
1 

% 
% 
% 
7 


me in. os 8 te. @ MH Ms escone cam 5.50@5.60c 
1% in. x 1% in. x 3/16 Bs ie esse 5.35@5.45c 
S56 WO BUG x 56 fthbe cv viccde vcecvows 5.05@5.15¢ 
S46 to SU & 8/16 fh... 6. ccvcvsce 5.05@5.15¢ 
© EN oo ose a car cvsaeens 5.05 @5.30c 
Merchant Steei— 

Bessemer machinery .............. 4.70@4.85c 
Toe calk @4.75¢ 
TD. dd ob65i005 canbe deere teweel 4.75 @4.85c 
Open hearth spring steel.......... 6.20@6.50c 
Crucible spring steel............-. 8.00@8.50c 
Best cast steel, base price in small lots. 10@1ilc 

Special best cast steel 

Tank Plates—Steei— 
Per Ib. 
% in. and heavier..........+.-+++-- 7.00@7.25c 
-7.10@7.35¢ 
-7.00@7.25¢ 
Sheets— 
Blue Annealed 
Per Ib. 


OD vs ccenesdigesukak Weuweerues 6.80 @7.00c 

AAEM... vdichstergherre nee senae 6.85 @7.05c 

14 6.90@7.10¢ 

OD Sonos anes neneieeesseeeneses 7.00 @7.20c 
Box Annealed—Black. 

One pass, C. R. Woods 

soft steel refined 


0 
Per Ib., 7.85 8.60c 
Per lb., 7.90 8.65c 


No. 18 to 20 
Nos, 22 and 24 








iently heavy to warrant their placing orders with manufacturers for shipment 
rices are given for their convenience. 
base price only is given, it being impracticable to name every size. 





8.70c 
8.75¢ 


Per Ib., 7.95 


Per lb., 8.50 —— 


Russia, Planished, &c. 
Genuine Russia, according to pevertmems, 


» 20@22%e 
Patent planished. W. Dewees Woo 
Per Ib. A, 11@11%c; B, 10@10%e net 
Galvanized 
No. Per lb., 8.85c 


Ee RPS ern Per Ib., 9.30¢ 
Jo. 2 Per Ib., 9.45¢ 
-» 9.60¢ 
Per Ib., 9.75¢ 
., 10.25¢ 
higher. 


No. 
No. 


28 gauge, 36-in. wide, 10c. 


Corrugated Roofing—Galvanized— 
2%-inch corrugation, 10c per 100 Ib. over 
flat sheets, 


Corrugated Roofing—Painted— 
_2u- -in. corrugation. 
Per 300 ue. Bo si 2 8.00c 
Per 100 ag. ft. .....0: 6.15¢ 
a ef eee 5.10¢ 


Genuine tron Sheets— 
Galvanized 


-» 10.00c 
., 10.50¢ 


Tin Plates— 
American Charcoal Plates. 
Aae ehaceedl: 


A charcoal: 
IC 14x 2 


American Coke Plates—Bessemer 
IC 14 x 20, 107 lb 
IX 14 x 20 
American Terne Plates 


IC 20 x 28 with an 8-lb. coating 
IX 20 x 28 with an 8-lb. coating 


Brass Tubes, Copper Tubes, Rods and Wires 


Manufacturers have withdrawn all quotations 
because of unsettled prices of raw materials 
and will only name prices to actual buyers. 


Copper Sheets 

Sheet copper, hot rolled, 16 oz. (net from 
mill), base price, per Ib., 40c; net from stock, 
42c base per Ib. 

Cold rolled, 14 oz. and heavier, lc per lb. ad- 
vance over hot rolled. 

Polished, 20 in. wide and under, 
ft. extra. 

Polished, 
extra. 


le per sq. 
over 20 in. wide, 2c per sq. ft. 








Planished copper, le per sq. ft. more thag 
polished. 


Tinning, one Pr 4c. per sq, ft. 
: cow er Wire 

Base price. At mill, small lots nominal, quan 

tity lots nominal. 


METALS— 


, 00 @63e 
68@75e 


Straits, pig .. 
B 


Per lb., 37 @38¢ 
36@37¢ 
35 @ 3c 


Lake ingot 
Electrolytic 


Casting Per lb., 


Western Per Ib., 14@ le 


- Per lb., 22¢ 


; Open 22%c 


No. 9 base, casks 
No. 9 base 


American pig e 11% c@11M%e 


er Ib., 12c@13ec 


Per Ib., 39 

, 36%e 

Per Ib. 33% 

Prices of solder indicated by private brana 
vary according to composition. 


Antimony— 
Cookson’s 
Hallett’s 
Asiatic 


$4.50@$5.00 


Aluminum— 
No. 1 aluminum (guaranteed over 99 per cemt 
pure), in ingots for remelting (ton oe 


f.o.b. mill 
Eo ee ee oe 


Old Metais— 
Dealers’ purchasing prices paid in New York, 
which are still dec Bh as are as Selhowe: 
Cents coo Ib. 
Copper, heavy and crucible 25.00c 
Copper, heavy and wire 
Copper, light and bottoms.............. 22.00¢ 
Brass, heavy 
Brass, light 
Heavy, machine composition 
No. 1 yellow rod brass turnings 
No. 1 red brass or composition turnings. . 
read, heavy 
ea 


PAINTS, OILS AND COLORS. 


| 
Animal, Fish and Vegetable 


Olls— . 
Linseed, Raw, Carioad lots. .1.20@— 
City five- bbi. lots and over.1.21 a 
Jut-of-town, five-bbl. lots and __|Chalk, 
‘ wal. advance on Kaw. |ea ete? 
Prime Winte ss 85@1.90 
Se Serre T34a@1. 2 
Sa Pes OER 1.30@1.35| belt, 
Crude, f.0.b b “4 


Yellow Summer, Prime.16.00 
White, Summer 
Yellow, Winter 
Tallow Acidless 
Menhaden, 
Strained 
Northern Crude 
Southern f.o.b. factory .— 
Light Strained * t 
Yeliow Bleached In 
White Bleached Winter. 86 
—- Ceylon — F 


Lard, 
entre, 
No. 


vssesess 1.35@1. 38 
@82 
@a— 


Newfoundland 
Corn, Refined 
‘orpoise body 
Olive, denatured +33} 
Neatsfoot, me 
Palm Lagos, spot, per 1.16 Sise F 
Soya Bean, English, spot — 


A. 
bbls. Button 


bbis. 
Manchurian, spot, 74%614% 
Mineral = 000 
k, 29 gra . 
sae : est 13 aii 
» "eravity, 15 cold test. “t + Cotere 


ear, * hight filtered. 
Oar filtered 19 
Paraffine, 29 80 
214% @22 [Drop 

19 |Biue, 
Blue, 


Miscellaneous— Brown 


PeWnite, 





Domestic, prime, bias 
or floated, 
works, @ ton... 
Off color f.o.b. 
Bratieh . . 
China Clay,” Imported 


Domestic 
Oxide . 


Putty, Commerclai— 


In bladders 
1 ® to 5 M tins 


Spirits, Turpentine— 
In Machine bbls 


Gum Shellac— 


Second Orange .......... 
Kala Button 


in Oll— 


Black, Lamp 
Black, ‘acaneh, aegun 


Blue Chinese . 

Prussian . 
Ultramarine 
Vandyke .. ° Bs 
French Ochre 
Foreign # ton.$38.00@40.00 |Green, Chrome 


Green, Paris 
Indian Red ... 
Venetian Red .. 
Sienna, 

Sienna, 

Umber, R 
Umber, 

Chrome 


f.o.b 

$28, 00 @$32. 00, 

wks. 
ton 22.00@24.00 
ton nominal 
ton nominal 


® ton 15.00@32.00 
12.00 @15.00 


‘le  1.55@ 1.60 
# 100 





Lead, 


ages, or over 


Zinc, Ory— 


American 


|Green Sl. 
| White Sl. 


French Red Seal 
Green Seal 


Dry Colors— 





ry 
| Mineral a. P ton. 
| Blue, Celestia 
5/Blue, Ch 
Blue, 
Blue, 
Prussian, Foreign 
Soluble 
Ultramarine 


| Blue, 
Blue, 


Red Seal (French proc.).1 
(French proc.). 18% 
(French proc.) .1 


German _ Seal (French 
r 


White and Red Lead, &c.— 


Lead, English White in on’ 12 @—| Fre 
American White Dry.10 @— 
In Oil White, 100- .. 


Prussian, ‘Domestic. 1 


1.50 2. 00 bb ny 
25 @4 


| [ecews Spanish 
Carmine, No. 40, bulk.. 5.00@ 7.00 
Green, Chrome, ordinary. 8 @10 
|Green, Chrome, pure....832 @50 
| Metallic Paint, @ ton, 
Bro 20.00 
18.00 


30 
8 
6 
3 


14.00 


| Ochre, American, ® ton. .20 
American, Golden, @ 1D. 6 
K 


ts @ DD. | Forces, ‘Golden, @ Ib. 


Orange. | Mineral, English. . 
neh 


[Litharge, American, powdered 


@—| Rea, Indian 
| Standard ® 100 


Red, Venetian # 100 Bb.. 
|Rose Pink 
13 Sienna, Italian, burnt and 
red .. 


powde: 
18% Burnt, lum 


p 4 
| Italian, Raw, powdered. 4 
| American, Raw 2 
American, 
Powdered 
{Tale. French ...@ ba os. cog 22.68 
| American “aia — 
| Italian ton 35.00 
|Terra Alba. 
French 00 Db 
English 5 ae is boa. 0 
American.® 1 F No. 
American.# 100 ™ No. 2 3 toa 78 16 
Umber, Turkey, 
and Powdered 
Raw and powdered 
Burnt, Soerteas . 
3 ; Raw lumps .. 
@1.50, Raw 
: re | Yellow, Chrome, Pure.... 
Oxide Red 


English 
Chi 
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To All 
Manufacturers 


Agents 


For the mutual benefit of manufacturers of hard- 
ware and of manufacturers’ agents HARDWARE 
AGE is compiling a list of responsible agents, the territories 
they cover, the lines they prefer to handle and any other desir- 
able information about them. 


We want every manufacturers’ agent to write us, 
giving. us the above information. We want to know 
a little bit about what experience each agent has had, what 
territory he is most familiar with, what lines he is capable of 
representing and any other information he wants to give us. 


We will undertake to compile a list of such agents, 
and when we are requested by manufacturers for 
the information regarding them will turn these lists over to 
them for their use. Your co-operation with us, therefore, 
will not only help us co-operate with manufacturers, but be a 
direct means of securing accounts for yourselves. 


Hardware Age 


239 West 39th Street 
New York 




















REVISED MAY 3, 1917 














Telate 


correctness. They usually 


GENERAL GOODS.—Goods which are made by more than one 
manufacturer are printed in Italics, 
those obtainable by the fair retail Hardware trade. 
orders and broken packages often command higher prices, while 
lower prices are usually given to larger buyers, 


SPECIAL GOODS—Quotations printed in small type (Roman) 
to goods of particular manufacturers who request the 
publication of the prices named and are responsible for their 


The prices named represent 
Very small 


represent the prices to the average 
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7] 4a]. aS 
Current Hardware Prices 


On some goods slightly lower prices are obtain- 


retail trade. 
able for large lots. 


STANDARD LISTS AND DIRECTORY OF MANUFACTURERS, 
—Contains the list prices of many leading goods. 
lished in loose-leaf form and is kept up-to-date by a monthly 
472 pages, 7 x 10 inches. 
ADDITIONS AND CORRECTIONS.—The trade are 
to suggest any improvements with a view to renderi 
quotations as correct and as useful as possible to Retai 


subscription service. 


ware Merchants, 








(5 emmeommmemarmee same enamine 


IC 











ic 


Ir. 
roo _ S eer er a a 





It is pub- 


Price, $5.00, 

requested 
these 

Hard- 





oO ‘meatal: 











Aouusters—siine— 
H. B. Ives Co.: List Feb. 1, 1917. 
Upson’s Patent 33! 


Window Sto 


p— 
Ives’ Patent. List Feb. 1, 1917. 

33% 
Stop Bead Screws and Wash- 


List Feb. 1, 1917 33% % 


Ives’ 
ers. 


ADZES— 
Carpenters’, per doz 
Ship Carpenters’, per doz..... 
poare, per d 
& I. J. White: 
gf BK per doz 
Ships Plain, 4 and 4% 
per do: 


ANCHORS— 


Parker Supply Co.: 
Screw Anchors ..... 


orveeeeeeI OD 


ANTI-RATTLERS— 

Fernald Mfg. Co. Burton Anti- 
Rattlers, % doz. pairs, Nos. 1, 
ei 2, 90¢; 8, 75¢; 4, $1.25; 


O¢. 
Berna Quick- Shifter, | y 


satety Quick-Shifter, 
pair $2 


ANTI-SPLASHER — Dish Pro- 


Nass ‘00 
doz 
00 @$2.25 


. Co.: 
., Red Rubber, per doz. 
65¢ 
ANVILS—American— 
Fisher & Norris: 


Ferris & >. 
s 


Helm, 
doz., $13.00 


gle 
Hunt, 
imported— 

Peter Wriget & Sons, @ MD. 80 t 
849 Ib. 17¢; 850 to 600 Ib. 17 ye 
Anvil, Vise and Drill— 
Millers Falls Co., ea 21.38 


APRONS—Blacksmith’s— 
Livingston-Cooper Corp. : 
Leather, Livingston list : 
Medium and Heavy Split. -net list 
Medium and Heavy, Mule. 5% 


AUGERS AND BITS— 
Revised list 

Ordinary Double Spur 

Jennings Pat., Bright 

Black Lip or *Blued 

Boring Mach, Augers 

Car Bits, 12-in. 


ep: 
Irwin am Bit Co. 
Auger Bits, Irwin ‘List 
Auser Bit Sets, — List... 
Cc Jennings & 
No. 10, ext. lp, renter’ list. ¢ 
No. 30. standard list 
Russell Jennings’, ematere F 


Lebanon peomiee Os. S tet, 
108 wis 
_ « . 30&10% 
No. 308 Cabinet Z Twist, 


Pexto Solid Center 
Progressive Mfg. Co.: 
orstner 
Pugh's Black 
Smith & ~ ppayeed Ca., 
Red Devi 
Snell Mfg. 
Ba a 


Pattern 


— Pattern, oor 


Car Bits— 
Irwin Auger Bit Co., Irwin List 
50& 


Russell Jennings & Co 
Lebanon Machine Co.: 
Ko. 112 High Speed Z Twist, 
80&10 % 
No. 312 Cabinet Z Twist, 


40&10% 
Dowel! Bits— 

Irwin Auger Bit Co., Irwin List .50% 
Russell Jennings Mfg. Co 


Expansive Bits— 
©. B Jennings & Co., Steer’s Pat. 


aia — Hes: sr 


Pexto Clark Pattern ......60&10 


Gimiet Bits— 
(See Gimilets and ase Bits.) 
Hollow Auger 
Bonney Pat., per doz.. 5. 50 @$6.00 
Machine Bits— 
Russell Jennings & Co......... 50% 
Lebanon Machine Co. : 
Combination Point 
Screw Point 
Plumbers’ 
Lebanon Machine Co. : 
No. 105 High Speed Z Twist 
50&£10% 
Ship Augers and Bits— 
evised list 
Ship Augers 
Irwin Auger Bit Co.: 
Ship Augers Irwin List 
C. E. Jennings & Co.: 
L’ Hommedieu's 
Watrous’ 
Lebanon Machine Co.: 
No. 118 High Speed Z Twist. 


80&10% 

No. 318 Cabinet Z 40&10% 
Snell Mfg. fo. : 

Bhp AUSETS 22. ccccvcces 33 14 &5% 

Solid Center 33 445% 


AXES— 
Single Bit, base weights, unhandled: 


‘ 
a 
83's % 


First Quality 
Second Quality 
Double Bit, base weights: 











First Quality 
Second Quality 
Extra for handles: 
Extra Quality 

Excelsior 


3 
L. a 1. J. White: 

Hand, 4 and 5 ‘in. cut, per doz. | 
$13.50 | 
Ships, 6 and 7 in. cut, per doz. 

$27.00 


B ALANCES—Spring— 
Light Spring Balances 
Chatillon’s: 
Light Spring Balances 
Straight Balances 
Circular Balances 
Large Dial 
Jacobs Bros, Co., Inc. 
Straight Spring Balances. 40@50 % 
Light Spring Balances. ..40@50% 


BALERS—Waste Paper— 
Davenport Mfg. Company: 





Schick Steel —. No. 1, 098; 
3, 


Open Top, $95. 


BARS—Crow— 
Steel Crowbars, 10 to 40 lb. 


per ib., 4 
Pinch Bars ... 6%4% 


BASES—Porch— 
8S. Cheney & Son: 
Zimmerman Patent ........net list 


BEAMS—Scale— 
Scale Beams 
c hatillon’ ~ No. 


BELLE—Cow— 

Wrought Cow Bells 
Hand— 

Polished Brass 

Ww hite Metal 


“pereenegoe 
Farm Bells 
Church and School 
Trip Gongs 


BELT DRESSING— 
See Dressing Selt. 


ey a Er ay eli 

From No. 1 Oak Samed Butts. 
Belting, Ex. Hvy., 

Belting, Heav 'y, 

Belting, Medium, 


Second 

Second 

Cut 
No. 1 


50 


wally, iis. 
Leather Lacing, 


Strictly 
1, new list... 


teres 





| Common Iron 


Ankyra Mfz. Company: 





Leather Lacing Sides, 
ft. Raw Hide, No. 
17 sq. ft. and over 
Under 17 sq. ft 

; Rubber— 

Competition (Low Grade) 

Standard 50 

OM Gees. vtiseccces + 4MF10&54 


per sq. 
1, in ae, 


BLOCKS—Tackle— 

Common Wooden ..cccceeceees 
Patent ich ay wate 
Drill— 

Athol Machine Co.; 


Drill Blocks .. +-25% 


BOBS—Piumb— 
Keuffel & Esser Co.....+..-.3384%% 
BOLTS—Anchor— 
Ankyra Mfg. Company 

Ankyra Anchor Bolts 

Ankyra Collapsing Tools. ..... 
Parker Supply Co.: 

Anchor Bolts or Screw Anchors. 

75 


85% 
25% 


Star Expansion Bolt Co. ‘ 
Sebco Screw Anchors. 70&108&10% 


Carriage, Machine, &c.— 
Common Carriage (cut thread): 

% x 6, and smaller 
Common Carriage (rolled thread): 

% «x 6, and smatler... 35&5 

Larger or longer veed 
Phila., Eagle, $3.00 list....ccccees 
Bolt Ends, H. P. Nuts...... eon 
Machine (cut thread): 

} « 4 and smaller 
arger or longer 


Door and. Shutter— 
Wrought lron: 
Barrel Japanned— 
Light 
Heav 
Barrel 


Spring Jap 
Spring Neck 


Square 
Barrel, list +104." 


Brass: 
Spring 
Spring Neck 
List Feb. 
Mortise Door 
Wrought Door 


Expansion— 

Ankyra Mfg. Company: 

Ankyra Anchor Bolts 

Ankyra —— Tools... 
Parker Supply 

Expansion Bolts . 
rd Serew Type ... 

Machine Bolt Type.. 
Richards-Wilcox Mfg. C 
Star Expansion Bolt Co. 

Sebco & Star Expassion Bolts 

70&10% 


Ives’ 
Wes’ 


Stove Bolts 


Coarcesmoenceess of0N 
Eagle ....++ ceccoweccceecovecce FOP 
American Screw Co.: 

Bay State, list Dec. 28, ’99, 


50&10% 
Eagle Phil., list Oct. 16, '84..70% 
Toggle— 


Ankyra Anchor Bolts wnnee 
Ankyra Collapsing Tools...... 25% 
Parker Sunply Co.: 
Toggle Bolts, plain..........6 
Toggle Bolts, reversible..... 
Star Expansion Bolt Co.: 
Sebco Toggle Bolts... 


er y-4 


BORERS—Bung— 
Enterprise Mfg. Co.....+.5+0+-+-20% 
BORING TOOLS—Automatic— 
Millers Falls, No. 3, per doz., sit. 59; 
No. 4, $14.64; No. 45, $15. 
BOXES—Mitre— 


C. E. Jennings & Co 25% 
Millers Falls, New Langdon, size 1, 
4.40; Langdon Acme, size 1, 
i. 40; New Langdon, Imp. ry 





Shelf— 
A. H. Green Co.: 
Interchangeable Locked Corner. 
a, 2262. 3, 18¢: 
21¢; 5, 30¢; 7 
Fry ‘ood; 23, 24¢; 24, 


+ eee meee e eee enne 


BRACES— 
Common Ball 2.000000 +$3.00@$3.50 


Cc. E. a" & OO. 0000000... 25% 
P. 8 
12 


10 
Samson Per dozen 
Series 8000. .$28. 75 7. 7 $30.00 
Series 7000. . <7 
5000. . 


Series 
Series 5300.. 
Series 3900.. 1 


Series 


BRACKETS— 


Wrought Steel .....04. 

Atlas Mfg. Co.: 
Bradley 5545 to 6045% 

Griffin’s wro’t Stee! 09 

Griffin’s Folding assis’ 

McKinney wro’t Stee 

Stanley’s No. 35&20&7 4% 

Stanley's Folding No. 794 

R. & E. Wrought Shelf...... ° Bou 


50&10¢ 


*| BROILERS— 


Wire Goods Co. : 
Broilers, Common 
Broiler, Sherwoods 


seecvceee + 60% 
seeeeses 40% 


BUMPERS—Barn Door— 


National Mfg. Co., No. 16 Barn Door 
Bumpers, @ doz............+.$1.50 


BUTTS—Brass— 
WONG .osscccccicece lh + 


BRIGHT 


Light Narrow .....ccccccceee 458 
Reversible and Broad...........45% 
Back Flaps edeenee wee 
Table Hinges 


Chest Hinges 


BRONZED 

Light, Narrow, Loose Pin. +-20&10¢ 

Light, Narrow, Loose Pin, Ball Tip, 
a dos. pair, 

2 3 3% 4-in, 

2.40 3.60 4.10 


31%423% 


4x4 
25.00 31.00 


Caces—sira— 


O. Lindemann & Co.: 
Japanned Canary .... 
Brass Cana 
Parrot 

Stands . 


CALIPERS AND DIVIDERS— 
Athol So ag - 

Premier; A BOE cicaciea te 20% 
% |CALKS—Toe— 


Blunt and Medium, 1 prong, per 
oO prong, p 0 


Sharp, 1 prong, per 100 eR 286. ‘50 


Heel— 
ee and Medium, 1 Prong, per 


Ib. oscescnsfi5e 
Sharp, 1 prong, "100 ae scevsseye Oe 


CANS—MIIk— 


Sturges & Burn Mfg. 
Sturges ‘Guaranteed 


"Bapacit 
Milk pani % 


ecooed 


CARRIERS—Litter— 


05|Hunt, Helm & Ferris Co.......25% 
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O77 LS 23-SET 
LOCALITY PROPOSITION 


MAKES ee; Vy, 


EVERY 






ROAD A 
BOULEVARD 
























Dealers have taken 
strongly to our 25-set locality 
proposition. It has enabled them to 
put in a stock and sell owners of the 
makes of cars most numerous in their terri- 
tories. Complete, ready-to-be-immediately-at- 
tached fittings are supplied with individual 
attachment blue prints. 


You can now stock the famous 


ffaritord 


SHOCK ABSORBER 


the best known, most demanded shock ab- 
sorber—the pioneer—which actually makes 
every road a boulevard for those who use it. 


Advertised to over 30,000,000 readers of the 
leading national magazines, automobile trade 
papers and metropolitan newspapers. Watch 
them! 

A big demand is now on and growing. 
Let’s get together right away, on 
the 25-set special deal for dealers. 
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Two Other Motorin 4 Ne¢ essities 










SIX MODELS ee 
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$60, $50, $40, $30, ee - Hartford Hartford 
list per set of | € Fa Pe"iMoce Than the ‘Beat Sack 

our. pecia . a Bumper Money Can Buy 
Ford set of three, & a) IN BIG DEMAND 
$22.50 list. % 
















oa || SE 
‘ 1 \ ) Df 4 : ' 1 
1) 28 De tx 
HERETOFORE KNOWN AS HARTFORD SUSPENSION co. 


211 MORGAN ST.,JERSEY CITY. N.J. 
Branches: NEW YORK — CHICAGO - BOSTON 
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CARTRIDGES—Metallic— CHESTS—Tool— 
k der, 22 Ri 1.80. Cc. EB. Jenni & Co.’ * Carpenters’, 
Black Powder, 2 Rim, 4140, | JC. B. deasings & Co» Carpenter 
32 Kim, $3.30 Ay ot Oe ot Bet Housebold and avs oveseens 20% 
32 C. F. $6.60 Bian Ys 
& C: FE 9.00 Blond. “8 Coeket Fr ming and Firmer 
B. B. Caps, Con. Ball, $2.65. ef Bs 634 sated 
B. B. Caps, Round Ball, f Standard List: 
Oe ig Shon end tk 1S) Sehe Reais ------ Sas 
“Long, Black and Lesmok .334% Cl w. ry “ enti; ee ss 
R. F., .22 Long Smokeless .334%4% “| Pw &. : 20% 
\ ae J 22 Long Rite, 5 : ep BOO .cvcscoce geek beeps 
Black, Lesmok and C. E. Jennings & oe. 10 and 70 
Smokeless . ove sfbite Socket Firmer Nos. ap ts 
Smokeless, .22 fT eee 338 Socket Framing No. 15..... 16% % 
All other sises....-. +>. +: 33 73% Pexto Firmer, Cabinet, Pocket, 
Pistol and Rifle sia . att 5 RS ESTEE bp 9-4 
settee eee re ne Oe 3 PURGE 2 cc cccccccceses 
Muieory and Sporting plus. 33468 J 
Peters Cartridge ©o. Tanged— 
B. B. Caps, Semi- “smoke less . 33, % Fanged Pirate. vcevesiviedeie® 254% 
C. B. Caps, Semi- smokeless : C. E. Jennings & Co., Nos. 103% 
Ie : 
.22 Short Semi-smokeless..... 38 is % PORCD os vvvcosvosccsccseseces 40% 
-22 Long, —_ ——e— ge2 - 33's % 
22 Lo Ri Semi-smokeiess. . . 
ng e sey » 33 % CHURNS— 
C. F. Revolver & Rifle....... : P ‘ gi ‘ 
©. F. Military & Sporting... 13814 % o Starges, Steel ats. Company 
All smokeless cartridges..... 33 4s % No. 1, 5 gal. each........ $3.46 
Ne. SB, F Gah. GRR. oo wcecs 4.40 
CASTERS— No. 3, 10 gal. each....... 4.85 
eee. CLAMPS— 
Philadelphia ... Atbol Machine Co. : 
Truck Biore Machinists’ and Tool Makers’. .25% 





Faultiess Caster Co. : 
Fauitiess «Pivot Bearing), 


45@50 % 
WORCO cc vcccccccccocscee 40@45% 
Glass (Insulator) ...... 40 @45% 
Leather wheel ...... 40@45% 
PE cic kunaghve se seven 45450 % 
Hospital .......-+e-eeeeeeers 410% 
Schatz Mfg. Company : 
Acme Ball-bearing....... 30% 
M. It. Schenck Co. : 
Gem (Roller Bearing) ...... 50% 
Steel Gem (Roller Bearing) ..60% 


Yale (Double Wheel) low list..25% 


CATCHERS—Grass— 
Specialty Mfg. Co.: 


Easy Emptying, Nos. 1, 2..25&5% 
Easy Emptying, ae ig.” “2G, 
6G, 11, 10G, Pg 2G. ms “a PP od 
sy Emptyin, os. 5G, 9, . 
art vs me goes gc += BORE % 
Easy Emptying, No. 16G....20&5% 
Detachable, all styles........ 30% 


Pennsylvania Lawn Mower Works: 
Pa. Brawn Grass Catchers... .25% 

CHAIN—Proof Coli— 

Small f.o.b. Pittsburgh, per 
100 TD. 

American Coil Straight Link: 


lots, 


: ii6 $11.10; 7a $8.55; 5 16, $7.55; 
$7.00; 7/16, $6.85; 4 &9/16, 
0 70; ll 16& %, seeo 
American German ere 
13/16&¥%, $6. atte ‘$6.40 
1, $6.30; 11/16, iuein. $6 $6.40. 
Halter— 
German Pattern: 
SM cvccbbetyresisb scan 0& 5% 
CAO 00 Jo vceccchovnceVesvesnen 40% 
FP B6 Bic kcntvesscs0s bee 33454 
Jack— 

Toom Chetes occccccccccccevccere 30% 
Brass Cheie ..ccccccccccccccces 10% 
Pump— 

Galvanised Pump Chain, per lb. 10%¢ 
Safety— 

Safety, Brass .....ceeceecceees 258 
Sash— 

Niagara Falis Metal Stamping Worke: 
Premax Steel Chain Bright; 

Electroplate Copper, Nickel, 
Brass and Zinc............ 1C % 


CHAINS—Miscellaneous— 
Niagara Falls Metal Stamping Works: 
Premax Coll Chain 40 
Premax Special 

Dog leads 


Trace, Wagon, &c.— 
Traces, Western Standard: 100 t+ 
6%—6-3, Straight, with ring. .$45.00 
6%—6-2, Straight, with ring. $54.00 
6\%4—8-2, Straight, with ring. .$60.00 
6%—10-2, Straight, with “ae $68.00 


NOTE.—Add 2¢ per peir i Hove 
Twist Trees add per pair for Nos. 2 
aud 3, 2é; Xo. 1, 34; No. 0, 4¢ te 
price of Biraight Link. 


Standard Traces, Wagon 


‘end Ex: pansion 
a Se 


astern 


Chai, CE. cccccccecccscccees 
CHALK— 
Carpenters’ Blue .......+.++- gro., 95¢ 
Carpenters’ RR gro., 95¢ 
Curpenters’ White ........ gro., 84¢ 
CHECKS—Door— 


Superior Spring Hinge oes 
Doo: 


Snperior Screen r. -3381%%4 % 





Hammer & Co.: 


(PARRA 159 
Carriage Makers’ H. P. Screw. 36% 
P. 8. & W. Star: 
Carriage Makers ....... . 380% 
Sargent & Co.: 
Carriage Makers’ Clamps, @ doz. 
No. 12. . $3.06 No. 13. .$3.50 ) = 
No. 14.. 4.50 No. 15.. 5.50 8 
No. 16.. . 7.00 No. 17 8.50 
No. 18. .11.00 No. 19. .13.50 
No. 20. .15.00 No. 22..17.00 
J. H. Williams & Co.;: 
Machinists’, Agrippa ..... 20410% 
Machinists’ Vulcan ...... 20410% 
Hose Clamps, see Hose Attachments. 
CLEANER—Automobile— 
Crew, Levick Co. : 

UES «> wind We be kad-505:4 80% 
Mistokloth Cocerccccseccces BOR 
Lawn— 

Pennsylvania Lawn Mower Works: 
Pa. Lawn Cleaner Rake... ..73's % 

CLEAVERS—Butchers— 

Foster Bros. & Chatillon Co. .List net 


CLIMBERS—LInemen’s Poie— 


Smith & Hemenway Co., Inc.: 
Red Devil . 


CLIPPERS—Horse and Sheep— 
Chicago Flexible Shaft Co. : ) 
No. 2 Chicago Liorse, ach | 
Lightning Belt Horse, each 6 


5.90 
Stewart's Enclosed Gear ali 
Bearing Horse, each. . .$7.% 
Stewart's New Model Pe Lang to 
Shearing Machine, each 4 
$12.75 | * 


Stewart Enclosed Gear Sheesr- 
ing Machine, No. 8 each 
$9.75 
Stewart Ball Bearing Enclosed 
Ma- 
1. 


Gear Sheep Shearing 
chine, No. 9 each 





CLIPS—Nali— 
. ©. Cook Co.: 
Gem, per dos 
Ansonia, per dos 


CLOTH—Emery— 
See Paper. 

cocKs— 

Brass Hardware list: 
Plain Bibbs, 704; Globe, 504; 
Kerosene, Racking, 50a: Li- 


40&7'4 «: 


quor, Bottling, E744. 
Compression Bibbs ......+.+: 6054 
Iron Petroleum ........000+5 4554 


mans Goods 
Keuffel & Esser Co....... 2 
Pexto 





CONDUCTOR PIPE— 
Corrugated. Round or Square. 
Galvanised Steel ........ obewes 
Galvanized Charcoal Iron....... 454 
Copper 15 


See also Eave Tronghx 















COOLERS—Water— 
Cordley & Hayes 
XXth Century No. 56, Mahog- 
eee Pee PT dit 00 
WHOS oc cccvce aces 11.00 
No. 16 Mahogany, 8.50 
- hy . “ tat eeocces re om 
oO a any, “ —) 
| Re PERE” 12.00 [R 
No. 116a Mahogany, $9.50 
BOE ct recchove css $10.00 
Y 560 Mahogany, 14.00 
WIERD cc ccncccccvccce 15.00 
No. 160 Mahogany, 11. 50 
i eer ee 2.50 
‘ote: These prices are *vithout 
bottles. 
i. & G pay. Co 
Galvanise Lined. side handles, 
Each * $1750 1.75 2.25 2.75 3.50 
White Enameled Lined, Side 
llandles : 
Gal. 2 3 6 8 
Each $2.50 3.00 3.50 ) tod 6.00 
sent Lined Side Handles 
2 3 6 8 
Each’ $4.00 4.50 6.00 7.50 9.00 
COPPERS—Solderinc— 
300 Ub. lots .wcececcccece ... base 45¢ 
100 to 300 Ib.... oo 4G 
Less than 100 Ib........ Geosgtons 48¢ 
CORD—Sash— 

Deaihed, Dvd. vvasievccvesets lb. 55¢ 
Braided, White, Com., Nos. 8 to 
12, 34¢ ; No. 7, 4#¥%¢; No. 6, te 

Patent Russia ....sseeseeees 
Cable Laid Russia......+..2+. e oo 
India Hemp, Braided........ lb., 35¢ 
india Hemp, Twisted..... ib. 17@22 
Patent India, Twisted... .lb. 20@24¢ 
Samson Cordage Works: 
Braided, Nos, 8 to 12, ®@ 

Drab = 70¢; Italian 

Hemp, 75¢; Linen, $1.00; 

White Cotton! 55¢; Spot |B 

APPT Para ee Sener 5” i¢ fe 


Massachusetts, White, ®@ Ib 50¢ 
Massachusetts, Drab, # | = 


Phoenix, White, Nos. 
12 ce eee 
Silver Lake Mfg. Co.: 
Silver Lake, per TD. : 
A. Drab, 55¢; A. White, 
50¢ ; ory Hemp, 75¢; 


Linen, 


$1.00. 
Silver Lake, Drab, 50¢; White, . 


Nos. 8 to 12 
38%e¢ 


Braided, 


one e 
%¢e; 


S 


; 7% 4 


Wire, ere 





75. 
Turner & Stanton Co. Wire Picture 
Caw ccccoccccsecsccscescers 80% 
COTTERS—Spring— 
Spring cotters in packages...... 854 
CRAYONS— 
Wiite Round Crayons, Cases, 100 


gro., $8.00, $8.50, $9.00 and $10.00 
according to grade. 

Joseph Dixon Crucible Company: 
Lumber Crayons, in Colors, 





MPOOR nce ccrvececece 
Lumber Crayons, Graphbit 
POF GTOMD ... 2.2 ccccces $5.00 
CRUSHER—I!Ice— 
Alaska Freezer Co.: 
Toy Town, each.......... +. -$3.25 
CY PS—F orce— 
The Durst Mfg. Co.: 

Dumaco Spec., 4% in..8 doz. $4.50 
Dumaco Spec., 5 in..@doz. 6.00 
Priming— 

Morgan Mfg. oh 

Priming eebecconeve 50&20 % 
pottnee-dedew 
Crescent e 

Crescent No. Gictcwecvise 50&10% 
Fletcher, Terry Co.: 

Glass Cutters......... + tated 
Smith & aenay Co., 

RoG Tavis. wc ecvccwscccese 20% 


he and Focd— 


Enterprise : 


Nos 10 22 382 
Each $2. 25 $3.50 $3. 00 ane 50 $7.00 
25&7T % % 
501 
Bach $1.50 $175 $2.50 
25@25&7 % % 
PP. S. & W. Favorite: doz 
ON ES. SE ry $8.25 
Wamity, No. 27............ 10.00 
Large Family, No. 87... .. -. 13.00 
eS eae 7.50 


Slaw— 

Binfton Slaw Cutter Co. : 
Rapid Slaw and Vegetable Cutter. 
N doz. with metal box. 
. 1, ner doz.. 50: 
: No. 3. ner gross. 
$10.25. On Nos. 0, 1 and 2. 

extra 8% disc. in gross lots. 


Tobacco— 
Daterestet |. icc cvnest -25@320% 
CYLINDERS— 
F. BE. Myers & Bro.: 
Myers "Polished Tron, Brass and 
Brass Lined Working Barrels. 


30% 
Brass Body: Brass Lined and all 





Brass Cylinders and Pneumatic 
Cylinders 20% 








— 


DisPensers—tiquid soap— 


Morrill’s urn, @ 
No. 1 wa > $30.00 ; No. i 
slab, $36. No. 2 wail, | &: 
$27.00; “¢ 4 slab, $33.00: 4° 
No. 5 slab, $30.00; No. 3 [* 
wall, $24.00; No. 4 wail | @& 
$18.00; No. 5 wal} $24.00. 
DRESSING—Beilt— 
Jobbers’ ants. Com 
Blue Ribbon Stic : } bb. 27¢ 
Paste, 5 & 10 I. cans, B ‘bh. 30¢ 
Liquid in gal. cans, y gal. $2.00 
ORILLS AND DRILL 
sTOocKs— 
Twist Bit Stocks.............50&5$% 
Twist Taper and Straight Shank, 
1OE5¢ 
Small Wire, No. 53 and less..... 208 
Larger than No. 53....... 33144 Se 
Wood Drills for Braces......... Sus 
Goodell Automatic Drills, List, Mech, 
Bee BOGE csiccccses See ate 6 10% 
Ratcbet, Oe 80% 
Smith & 5 Speen Co., Ine. 
ab eae ki haces ¢c 40% 
Brick and Stone— 
Star Expansion Bolt Co........ 15% 
ORIVERS—Screw— 
Crescent Co 
ST Poth vb bocrsdwodecuent 3% 
Naas db o4'o » oon.) 6oaouy ol 
Goodell’s Auto. List Mch. 10, voi7. 
Hyfield Mfg. Company: "e 
High voltage Electricians... .25% 
W. A. Ives Mfg. Co.: 
CO rere 
Millers Falls, 7 8. 


* bat TROUGH— 
Galvanised Steel ....... ove’ 
Galvanised Charcoal iron... 
COPDOR: v6 evi viawe ve 
See also 
bows. 


ELBOWS 
Galvanized 
Plain, 


"Conductor. Pipe and El- 


AND SHOES— 
Steel: 
Round and Corrugated, 
r sises to 6-in 
Squares, all sizes to 6-in....... 55% 
COPPer, GH M008 is iv wiscereess 204 
Ferdinand Dieckmann Co.: 
Plain Round and Round Corru- 


gated, 

| oO eae Ae 70% 
26 pn ocpecstcd Pevecss 55% 
BO GOURD oo seecdgisrccecce 30% 

Square ¢ Sereupeand A. B and oc- 

tagon, 

ZO GOUBO .ncodecccccecces 55% 
> RE Are ee 40% 
ey Es ony oer 0 cee vhs 15% 

EMERY—Turkish— 


Out of gee at present time. 
Domestic, lb. 12¢ 


ENGINES—Chemicai— 


0. J. Childs Co. : 
Copper Tank, 40 £08 ea. 
200.00 @ $350.00 
On. Childe Can 
Utien, 8. $14.00. .......c00, 25% 
Childs, ea. $100 babe Ore coon 25% 
Nu-Ex Fire 4 aoe Co.: 
Nu-Ex Fire Killer........ -25 
Nu-Ex Auto Extinguisher... ..25% 
In lots of 12 or more........ 180% 
F asteNers—eting— 
i. B. Ives Co.: 
Upson’s “Patent, List Feb. 1, 1917. 
Wy 
Cord and Weight— 
H. B. Ives Co.: 

Ives, List Feb. 1, 1917....33'4% 
Titan, List Feb. 1, 1917. ..33' % 
Corrugated— 

Acme Steel Goods Co. : 
Saw = Evoveecvoces 50&10&5 % 
BED Svc cgesctoene 65410 % 
Cary Mfg. Co.: 
MW BEND ccccctccvocs 50&10&5% 
oS rrr ss 65410 % 
Stanley Works: 
Saw Edge, L. 8S. Howe. .50&10&5% 
Plain Edge, L. 8. Howe. . .65&10% 
FAUCETS— 
Cork Lined, Common, 50%; Best .40% 
Metallic Key, Leather Lined... .5) 
Dr CO va sdesPdue<se ps been cf 304 
PN Seixas dekigeb pets 45&54 
John Sommer Faucet Co.: 
Diamond Lock ........0500% 25% 
Peerless Tin Key .........- 30% 
Boss Tin Key.........++++. 0% 
Victor Metal Key.. oeoeseneesene ms 
Duplex Metal Key........... 60% 
Cork Lined........ - 80% 
Reliable Cork Lined......... 40% 
K. "S| Ree 50% 
Chteago CB eas 60 % 
Washington Red Cider....... 40% 
Leader Butternut Key....... 40% 


Enterprise Mfg. Co. : 
Enterprise, "seit Measuring and 
Priming Pump, ® dos., ware og, 
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REGULAR 
| SHIPMENTS 


To phe ROSE -LYON 
ARDWARE CO. 


LITTLE ROCK 
ARKANSAS 


Strong, reliable and reputable, The Rose-Lyon 
Hardware Company, during January, February and 
March, 1917, piled up a volume of sales equal to 
60% of its whole 1916 tire business. 


A concern of such stability as this is satisfied to 
buy its tires only from a manufacturer who backs 
them to the limit. 


The Diamond Rubber Company publishes broad- 
cast the statement: 


Every Diamond Tire must deliver full value in 
service. If ever a Diamond Tire fails, a cheer- 
ful, willing adjustment will be promptly made. 
Diamonds are handled by big hardware jobbers in all sec- 
tions of the United States. Ask your jobber for prices. If he 
cannot give you the Diamond proposition, ask us. ’ 


Diamond Rubber Company 


Factories: AKRON, OHIO Distributors Everywhere 


BLACK 
SQUEEGEE TREAD 
RED 

NY 6 8) OY 
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FILES—Domestic— GRINDERS— Roller Bearing, Ex. Hy., No. 22, Allith-Prouty Co, ; 
Best Brands .....- ceeeeeee+-OO&10$) Athol Machine Co.3 «+ -60% | Screen - 40@45% 
Standard Brands ...+c..+0++- “- ee Grtaters coccccccees ese os +1 160% ++ 10@45% 
Grades ..ccccccesecseses “od nD; Hunt, Heim, Ferris & Co.: 
yr ae webeeene+e Tes G5% i Begal .-ccscccccvssseccs eee ed0% Cannon A Is 50% Spring Batt’ Hinges...... 10&5 % 
BIN nc date aaa de wae wg + 2eae 659% Luther Grinder Mfg. Co.: 20th Century, Round, 2 oo. $11.50 Surface Floor, Ball Bearing... 30% 
Black Diamond .. -BUK1O% Dimo-Grit: each y _ epee ees doz. 8.40} Mortise Floor, Ball Bearing 
pee pease --o9 No. 14 (Mechanic Special, 32.60 McKinney Mfg. Co Povahiey: le 1 L3k10% 
ita Utilit ebedecvescc sien MMR dctcccovssukensens 4 oklos 
Datta mutes’ Petters 10% No. 1s (Mechanic Special Ko. yp Rene Nos. 2 ent 5..00% Engine House. Sgeing Hilgers “a? ad 
NP Ee & 5FJot DEB) ceeeeceeseesessese oS Biimesd Bananen | Etaw Chance, Ll fp PUREED oe mebowsees... v0& 
Great Western . Gace No. 16 (Mechanic Special, es Hinged Hangers, King Ca Non-Holdback Screen Door Ne® 
Mesut Me Week, «acco ceeccwa oe 65 % _ 6M it tt tase eseseesens $4. Pittsburgh l CMe at Oe ee cerkteetecves 2 
Liveright Bros., Gold Medal... .20% No. 17x (Mechanic Special. By ta Paemany re - aa Non - j,Holdback | oncreen ) Dot ® 
Liveright Bros., Blue Kiblfon Special, No. TM) ..---seeeeerers 5 Pes: ’ es, No. 2100...... 6 
a oe, Soe See "10% No. 35 Compacto.......... 5.00 pad Adjustable: Sure Grip ; | ee Non" foldback y nak F botshad 
Liveright Bros., Electric....... No. 51 (Best Maide)...... 4.25 aste aoe Gris’ Teudem M ajast Hinges, No. 900........., 7%% 
McCaffrey Amer. Standard. “Séadox No. 63 (Farm Special, No. 5). hie: Same » djestable oo Holdback Screen Door, No. 
McCaffrey Precision (Swiss i 8.8: Garage new lists 75 foe Pee wesweseseoreay 74% 
DUD. asa unc soces vances 1 No. 83 (Spartan).........$% 774 oo Way Tandem ‘Tubular... "25% Chicago Spring Butt Co. : 
Nicholson ......+06 «+++ -50&10% No. 104 Multigear....... . soot New Way Tandem Adj Tabular, cago Spring Hinges.. List 
Simonds Mfg. Co........-+++-- 70% No. 271 (Hummer)....... $14.25) * 7 Piece Triplex Spring Hinges. . 2c 1da5% 
J. Barton Smith......... sib ana No. 309 (Power Bench Gutnger) Giant Tandem Tubular 25% Chicago Mortise Floor (: 000) 
X-F swi DR i vc oce pes 17 : . - cesses eae 331 
_ ee sy iphatad al tly az No. 310 (Power Bench Griegs), oh ba yy og Chicago Relax Floor (ooneh 
as 25410, 
rlikruseenres Door— Star Spec. Mfg. Co.......-.40% Tandem Adjustable .......... Chicago Premier (4000) Ata 
Richards-Wilcox Mfg. Hyfield Mfg. Co. National Mfg. Co., @ di Chicago Ajax (3000).... | "16% % 
No.» 102, Monarch a "No. 201 Perfect Emery Wheel... + +20% Big, 4, $9.00; No. 66 Storm Chicago Fire Station... Listaioe 
OES, GRETA CMP ARE 35 Wonder Electric .. 20% roof, $13.00; No. 77, Storm Lavatory Door Hinges. .... 2085 % 
Fusible Links, No. 96........ 40 Wonder Ft. Power. +20% Proof, $14.00; No. 88....$15.00] Chicago Screen Door (2000) 
rindstone— Vaive— Richards-Wilcox Mfg. Co.: 4U&T 1 % 
Net prices: Frank Mossberg Compa: Hangers, Nos. 147, 247....40&5% | Chicago Sereen Door (3000 
< . i No. 605 Valve Grinder for 7. — Bearings, Nos. 37, 38, se N Molébe 16% &5% 
oy oz. 85 - ied calicatas june akan tied on-Holdback Screen  D) 
‘$585 960 91.00 $3 GRIPS—Buffalo— No. 44; sise i. $10.00; Bise @, eG Oe cere, 46% 


FRAMES—Grindstone— 
Athol Machine Co.; 
Iron Grindstone Frames. . List&20% 


FREEZERS—ice Cream— 
Alaska Freezer Co.: 


Alaska 4-qt., each...... +e 082.15 
North Star 4-qt., each...... 1,85 
North Pole, all metal, 2-qt., 
per doz. .. s+ ee+++- $14.00 net 
Peerless Freezer Co. 
Peerless, 4-qt., list, $8.30....30% 
Frezo, 4-qt., list, $8.00....::30% 
fF USE—Safety— 
> _— kford Co.3 


Single Tape . 
Double Tape 
Beaver Brand . 
Anchor Brand 

Reliable Gutta ‘Percha. 


Gates—Moiasses and Oll— 
Stebbins’ Pattern. ..sececees J0&10% 


GAUGES— | 

Varking, Mortise, etC.+..0++-25&10% 

Athol Machine Co.: 
Depth, Screw Pitch. . 
Center se eeeceenes 


GIMLETS AND GIMLET 
BITS— 


Gimlet Bits, Per Gro. 
Common Dbl, Cut....s++0++ nt 70 


German Pattern 1 
Bivessd 7.70; il to 13, $s. 75 
Single Cut Gimlets "Ass't ber TO. 
Nail, Metal, No. : 3.50 
S; ike, Metal, No. ; $5. $0; z $500 
ail, ‘Wood Hendied! No. 1, 


$3.25; 2, $3.50 
Spike, Wood Benties, 
o. 1, $5.50; : $6.00 








cihtieminieee 
Safety Wire Gas Globe Company: 


Protect-a-lite Inverted and Up- 
—— per doz., $2.10; oy 


Protect: ‘lite ‘Inner Wire Globe, 


per -» »80¢; per gross, $9.00 
GLU “tie Cents per ib. 
Cabing? ocrcccccccccccsese 45¢ 
Common Bone .....-+++0+ 22@27¢ 
Fish, 9 bottles or cans, 
wth WEE a's cbss ovesees 25@ 1.00 
Fish, liquid, 50 gal. oe. ¥ 
per gallon .....+.40. -80@ $2.00 
Foot Stock, White ....... ""30@35¢ 
Foot Stock, Brown......+- 22@27¢ 
Medium White .......+00+ 40 @ 50¢ 
Cement— 
1 ¥. Peotinne’ 4 <.: . 
noleum, 20t entury, per ga 
$2.00 
Marine— 
W. Ferdinand & Co.: 
“Marine, Jefferys, small cans, 
* ‘4 % 
Marine, Jeffery’s, bulk, per 
Woe > 40¢ 


Waterproof, liquid, per gal...$4.65 


GONGS—Stee!— 
P. Wall Mfg. Supply Co.: 
Foot or Hood, Street Rallway. 


Spring or Locomotive........60% 


GREASE—Axie— 
Common grade: 
1-lb. tins, per EE. sereen' rr 
15-lb. pail, per doz wd 
Dixon's Everlasting, “i0-®.: 
6¢; In boxes, # doz., 


ea. 
$1.20; 
Automoblile— 

Crew Levick Co.: 

Grease in tubes 
A. W. $ 

Harris . Compound 
ee, 134. and % bbls 

12 ; 50 4 tin, $7. 50; 
; 10 . tin, 
; Harris 
oe Transmission Grease, 
8%¢ and % bbis., per 
: 50 Ib. tin, $8.25; 
25 Ib. tin, $4.33; 10 Ib. 


eevee B0% 


%08 





Smith & Hemenway Co., Ine.: 
Red Devil ...ccccccce seee-50% 


GUNS—Shot— 
Iver Johnson: 
Champion Single Barret, 


$7.50@$10.00 
Hammerless Double Barrel. .$25.00 
Haters AND TIES— 
Com Ties ccoccvcrccecsecvorece $4.67 
BOMOTE: co crcccvcovvccvecvevtses 20: 
Niagara Falls ‘Metal Stamping ‘Works: 
Premax Halter Chains........ 0 %o 
Premax Special Halter Chains. 00 % 
Premax Cow Ties .....+...-40% 
E. T. Rugg & Co. 
Web Halters... .cccssssscees 50% 
Jute Rope Halters and Ties. ..50% 
Sisal Rope Halters and Ties. .50% 
Cotton Halters and Ties..... 50% 


Cotton Livery Ties..........50% 
Leather Halters ...eee000++-50% 
HAMMERS — Handled Ham- 
mers— 
Maydole new list: 
lacksmiths’, Hand ..... 45410 
eS MPO ee O0&5&5 % 
triers’, Driving ........ & 2 Yo 
Machinists’ Ball Pein........ 60 % 
ih See MMs ccocc exceeds 80&2% 
Riveting .....ccce++e0++++-B0K&2% 
TIMMONS eo cc ccdecccczeses 80&2 % 


Note.—For extreme Western states 
— are approximately 5% higher. 
’exto, Machinists ............ 65% 
INGE ccovccceccces oecescoce 808714 ‘ 
Heav ptemenere and Sledges— 
3 to 5 Ib., . 
Over 5 ib., “me 


Magne 
R. Robertsc 
Horseshoe Magnet we 


Billposters $1. 15 $88 So 50 


40% 
HANDLES— 

Agricultural Tool— 
Yr es ye ears 40: 
Hog, Rake, Spade, Fork, ‘Shovel 

, New List 40% 
die net prices of axe handles under 

axes. 


eee ee eeeeeeees 


A. 


Cross-Cut Saw— 
Mechanics’ Tool— 
Auger, assorted . ..gro., $3.50@$4.00 
Brad Awl ...... ...970., $1.75 @ $1.85 
Chisel Handles, Ass'd, pr. gro. 
Tenped Se wl Apple. ..$3.00@ 
$3.25; Hickory $6.00 @ $6.50 
Socket’ Firmer, 
$2.35; Hickory Sobevovteste 
Socket Framing, Hickory 
OS ee 
Hammer, Hatchet, &c........ 
Hand Saw, Varnished, doz., $1.30; 
Not Varnished oe -$1.20 
Plane Handles: 


Jack, cana 50¢; 
Grover File “Handies, e gs 


Fore, doz 


Grover File ¢ 
for 6 in. files....... 
2 for 8-10 in.. 
No. 3 for 12-14 in. 
No. 4 for 14-16 in........ 9. 
No, 5 for 18-20 in. and sold- 
ering coppers ..........10.50 
Nicholson Spun Ferrule | File 
ee APPT rr eee ee 0&5 % 
_, ,Pott’s Sad tron— 
Aluminized or Japanned, per doz .96¢ 
Tinned per doz., $1.20 


HANGERS— 


Note.—Barn Door Hangers are gen- 
erally quoted per ir, without track 
and Parlor ~ 19h angers per double 
set with track, 

Allith-Pronty Nag 


No. 





Ses 40@45% 

Accordion Door ...... -- 45@50% 

oe, t , ees 45 @50% 
Griffin Mfg. 


Co. : 
Solid Aste No. 10, -50% 





tin, $1.95; 5 Ib. tin, $1.03. 


$12 
Roller Bearing, No, 11, $15.60, 
50% 





SY81C 





Anti-friction, No. 42....... 
No, 44, sizes 2% - = 


+ Door B. 


4045 % 


$19.00&$29.00 
R. Swivel No. 


Dov chon toes uaees 4 
Safety Caderwriters B. » No. . 
PPE Oe eae 85% 
Trolle D. No. 83% 9 % 
D. No, B20; No. iat: No. 150. 
25% 
Trolley B. D. No, 24......388%% 
Garment— 
Wire Goods Co. : 
Common, 17 in. No. 0410, 
BPO. cccsccccecs cocccee 33.00 
Tourists, fold’g ‘bick’d, per dos.75¢ 
Pletere 
Moore Push-Pin 


Moore’s Push- loos Hangers. 


doz. packets, 80¢; per gross. 9.00 
Screen and a Sash— 
National mate. Co 
Screen an Storm Sash Hangers, 
No. 80, Jap. Automatic, 
P doz. 70¢ 
No. 80, Sherardized...........85¢ 
HASPS— 
Wrought Hasps and Staples.....70g 
Griffin’s Security Hasp....... 


45&5% 
McKinney's Safew No. BS20. .net list 


HATCHETS— 


Regular list, first qualit 
Second pa : ct 






ie — Automobile and 
Carriage— 
Chicago Flexible Shaft Co.: 
A B C Coa 


SS. os 
case, 


Tank— 
— Helm, Ferris & Co.: 
--each $18.00 
each $4. 50 
each 
each 


1.75; No. 7D, 


Sta ° 

Standard aes 
Standard No. 2....+. 
Harvard No. 1....... 
Harvard No. each 
Black Jack No. 1 FI't Grate 


ach 
Black Jack No. 2 F’i't Grate 
each $7.50 


HINGES—Blind and Shutter— 
Wrought Steel Gravity Locking Blind: 
Doz. Sets with pementngs, No. 
1, $1.65 gators Screw. 
Surface, No. 5 69; No. 4 4.4 $1.30 
Parker Wire Goods $ 
Hale & Benjamin. Automatic 
List + 25% 
Gravity Blind. 


Blind . 
Stanley’s Steel 

®P doz. sets, with- 
oo screws, $1.65; with screws, 


No. 1647%, 


Gate— 
Western: 


With Latch ......+++++d02., $2.40 
Without Latch ....+«+ G02, $1.70 


Miscellaneous— 
Griffin Mfg. Co.: 
Fleur de Lis — fie 


Pp 
doz .45@$1.75 
McKinney OMfe. 
Small Surface Embossed 
prs. . $1. s0@481 ‘80 


eee weet 


Pivot— 
Pivot, Ball bag tt 


5& 10% 
Sprin 
Holdback, Cast Tr — $8.25 


Bommer Bros, 





Non-Holdback, Cast Iron......$8.50 





Richards-Wilcox Mfg. Co.: 
~— Acting Floor Hinges, No. 

Shelby Spring Hinge Co.: °°" "* 
peers nd Steel poles 


No. sas, Non-Holdback, 
Chief Bail Bearing Fi ; Floor a 
85.45% 


Ball Bearing Spring Butt Hinges 


4 
Adjustable Sc. Door Hinges. . 304 
Oaperier Spring Hinge Co.: 
perior Floor Hinge... . 
Superior Holdback . 


8:00 
$8.00 





: nooL dato 


Wrought fron— 
Strap and T gook &e.: 
Tight aep seveceecceses LOGI 
eavy St Eeeebeeeorss 
Light T cetscccccccece the 
Heavy T . i 
Extra ceory 








Pct oo weer eeerceeseseseeesses 
COR sarigoceccegcvevecietcces 


Heavy Eye .cccsescecesclff per v4 


HODS—Coal— 
Net per dosen 
Inch....15 146 17 
Galv., open vee * $3.75 4.25 4.50 | 
Jap., open ..... 2.65 3.00 3. 
Galv., funnel rill 465 5.15 5.50 6.00 
Jap., —_ eevee 310 3.40 3.75 4.10 


Cleveland w asons, s. 
Steel, Brick Nor 168... 28 -25 
Steel, Mortar, No. Tt ae 
HOES—Eye— 
Scovil and Oval Pao 00sdes oe ill 
Grub, list Feb. 23, 1899. cecccees 
HOLDERS—Door— 
Richards-Wilcox Mfg. Co.: No, 111, 
Everready, 30%; Nos. 118, 11: 
Sure ow PPT ITI TT TTT 
lle and T 
Whalers File Holders and File 
ndles eoerecscceecececeocsGee 
HOOKS—Beilt— 
Nos. 1 to WS. cricocscrvecccccccoodt 
Bench— 
See Stops, _ 
Light, doz. Pate “Medium, $8.50 
° Heavy, $10.00 
Celling— 
Atlas Mfg. Co. dao 20 ss OO @5eks 
Shelby Spring Hinge Co........ 65% 
Coat and Hat 
Atlas Mfg. C00 + +4 50% @ a4 
Morgan Spring Co-...+..-. 10% 
Parker Wire 
King Re 10, 8 se Ai 66% % 
No. 10, Brass...+...-..60&10% 
He. + BOCh sc vccsscccses: 608 % 
11, Brass...... 10&10% 
Shelby. ‘Spring Hinge Co. + + + -85&10% 
Wire Goods 
Crown, 70%; Chief, 60%; 
Chieftain, 60%. 
rn— 
North Wayne Tool Co.: 


rooks ..... 
Earles 


eee ee eee eee ee eee 


Grass— 
Bent Shank, per dos....s+0+-- 
North Wayne Tool Co.: 
Little Gi 





Lawn King .... . 5.00 
omer Concave . . 5.00 

rare b . 3.50 
Little Giant, * adjustable. Res os 3.75 
Junior Quick Clerk asst’m’t.. 4.00 


Wall, etc.— 
C._T. Williamson Wire Novelty Co.: 
Wall, Picture, Thumb, Moulding 
OF Cormice ...cccecceces+ 35% 








Panch Bow! ...cccosceseess 300 
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Demand For ) 2 


The New Stromberg Carburetor 
For Fords 


Is growing by leaps and bounds. The most powerful selling factors in existence are building Strom- 

berg Sales for Dealers. Satisfied users recommend the new Stromberg to other Ford owners—and every 

‘user is satisfied. Besides this self selling influence there is the productive force of publicity. Strom- 

berg Advertisements are now appearing in national magazines as well as in motor publications—reach- 
ing over 5,000,000 readers. 





This nation-wide and nation ‘‘long’’ publicity is introducing the New Stromberg to hundreds of thou- 
sands of Ford owners. No Ford owner who is acquainted with the economy and excellence of Stromberg 
yerformance will be satisfied with anything short of perfection in engine operation or greatest fuel savings 
hose who have not been told by Stromberg users are being informed through the “press.’ So every 
Ford owner knows the New Stromberg. 


Holds World Records For Economy— Eliminates Starting Difficulties 
: in coldest weather. Kmown wherever Fords travel—every- 
Speed—Power and Acceleration where—and favorably known. Recognized the highest 
standard in the Carburetor line. Sold at a price that 
—knows that a Model T 1915 Ford traveled 37 4/10 miles on places it within reach of every Ford owner. 
one gallon of gasoline—the greatest mileage feat ever achieved Onl $18 Easily installed by anyone in an Motor Devices Co. 
by a Ford car. Knows that the same car dashed off 43 y hour’s time. Requires no atten Dept. 523, 64 E. 25th 
miles in an hour. Kmows that these remarkable develop- tion—no adjustment. Proving a trade winner oP : 
ments in speed and mileage are being obtained by Ford Users for hundreds of hardwave dealers all over St., Chicago, Ill. 
under everyday conditions. Besides tremendous reduction in the motoring map. Liberal profits. Please quote me discounts 
gasoline bills and creation of speed, it is common Ford talk Send at once for Big Money and send particulars of pro- 
that the New Stromberg Making Proposition. position to dealers. 





Name 


Stromberg Motor Devices Company AE ge lt 
Dept. 523 64 E. 25th Street, Chicago, Ill. cn 


If you wish to try one for 10 days on Money- 
Back guarantee—enclose $18.00 


New STROMBERG Does it! 
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ag non AND EYES— 

Malisshis ivon .......222..48 
HOSE ATTACHMENTS— 
Morgan Mfg. Co.: 

Hose Clamps .......... 50@72%% 
Stuber & Kuck: 

Hose Menders, @ doz., % in. $0.75; 

% in., $U.75. 


Hose Couplings, @ dozs., % and % 
D.. 85. 
— Yerdon : 
ose Clamps, Garden Hose, Cast 












20% | National Mfg. Co... 


LATCHES—Door— 


Washburn, No. 28, i 
All steel, No. 29, fmf y -whee 2.25 
Richards-Wilcox Mfg. Co.: 


Bull Dog, Heavy, No. 125. - 380% 
LEADERS—Cattie— 
Small, doz., 75¢; largé.....+.++. 90¢ 
Pexto, malleable, small 70¢; large 80¢ 
LEVELS— 


Frank B. Hall Co.: 
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Extra Fine 


ececcccccccce cs LIL 





00 grin Fann Plug Co.: 


—=—=—= 
MILLS—Coffee, Corn, Etc.— Meptest Feint Mts, Co.: 
uminun, Ename| 
ol tee nk. Gold and go gl Paints . 
Bone, Shell and Corn.........25% Di- $10.89 
Charles Parker Co: : mel-ine Stove Pipe oa "Nerees 
Ball. Bearing Seone. bene el mels, e&. per gro, $10.89 
Box and Side ..........net soe 
PANS—Dripping— 
MOoPsS— Re ee 66% @70s 
Per lb. ach reorater, Soivenaate 
Common Cotton .oeeeeeees LI@2IG | LMCM «++ +e 
EE ccnccsgbodocessocenacdteeee Per doz. +++ B38S 4.40 5.50 Pr 


PAPER—Building, L. Cc. L.— 


Per Roll, 
Rosin sized Sheathing; 500 
rolls, 36 in. wide, sig tft 





eo 2 2” eee 

30 lbs. to roll..... . 

“oben he. Te 1.50 
Deadening Felt, 50 sq. yd. rolls 

36 in. wide, per ton........ +$95.00 
Roofing, Rubber, see Roonng, 


Berlin Mills Company : 
Bermico, carloads, per ton. 
Less than carloads a ton. 

F.0.B. M 


Bir 


Flint’ and a 
Flint Paper and Cloth 
ect AF Ln e..dl CLE eee 
EMTS FORE 5066000 cece ° 
Garnet Paper and Cloth.. 


Tarred Feit— 





bity; 607 Bitte. caveats $60. “ne 

aply, per re te eae 

an, DOF ORs 6ks ass bass $1. 5 

Slater's Felt, per roll: ata 
By 06s GUMS ER EEE. o0ced oe StL 
GPU es Geb ebSbnsrccce oes B13 

PENCILS—Carpenter— 


Joseph Dixon Crucible Company; 
Red and lac Framer'’s and 
Tortoise Finish, per gene eo 
2.35 


Polished Cedar, per gross. 
PICKS AND MATTOCKS— 
Railroad ee ceecccceee ON 
Contractors’ Picks ..ssee+eeO0GH 


ee eee sees 


PINS—Escutcheon— 
PGES 6 os 0s v60'cus ese 0 oc qee 


Push— 
Moore Push-Pin Co.: 
Moore Push Pins, per dos, pack- 
ets, 80¢; per gross.......$9.00 


PIPE—Vitrified Sewer— 
Standard Pipe and Fittings, 






f.o.b. New York points, carloads: 
3 to 24 im..sceseee eccccccccccd 
27 to 30 in...... v6 «e128 
53 60 36 GR. wccccse sence dl 
PLANE IRONS— ’ 
Wood Bench vevcgeeusececcsue 


PLANES—Wood— 


Bench, first q 9 caresersscon 
Bench, Second qual....secccssess 
Molding 


eee ew etree aeeeeeee 


PLIERS— 
Button, fair quality, per do: 
Inch 4% 5 be 


$4.05 4.56 587 7.30 
Gas Burner, ~ quality, per dot., 


5 in. $2.86, . $3.08. 

Gas Pipe.. 9 10 Lin. 
ish 4.18 4.62 5.70 6.00 
Pexto No. 30 per doz.: 

5 6 9 
10.00 11.00 13.30 15.60 | 23.50 
Smith & Hemenway Co., Ine 
“Red Devil’ Button Pliers No. 1000, 

per doz.: 

5 in. 6 in. 8 in. 10 in. 
$7.56 $8.80 $11.35 $13.90 
PLUGS—Basin— 


The Durst Mfg. Co.: 
ap gl Po ccappnd — he 


i aera 
pose Suction Sink | Stop- 
pers, per doz.... 


PLUGS—Spark— 


oot Mag RUE cecccccccccccess 
eras & Buick 

Overland & M 
Ford X in lots of 10 or over... 








Emil Grossman Mfg. Corp. : 
Red Head— 

Standard (Ford) ..... oecccee 406 
Bandara .cccccccccccce eccese 45¢ 
Standard, Mica ..... beces 0ctuue 
Ee geen CB. cccee eecccese ane 

we seeeue eer: 
Platinuss Point, CBeccccceccces ROE 
SES re 80¢ 
Cabinet No. 50, with plugs. 3 5 95 


Ss, ea. 
Cabinet No. 100, with plugs. * S597 


& Co. 
Display” Gabhnet’ 57 Plugs. . 
fire, Platinum Point, 
Wate LONGER ihe 
Motorcycle, Mica or aiiee Stone 





en. 








, oS ee 32@35¢| Stevens Line Level, per eos. S200 
, To 
Aubin. ete., list lese--1..-6545% | Keuffel & Heser Co. : MOWERS—Lawn— 
Favorite Farm Level.........80% Supeertennte yt pout be 7 
Pennsylvania and Continenta bg 

HOSE—Rubber— LIFTERS—Stove Cover— Pennsylvania Joaior B. B..33' 

Garden Hose, Ya-inch: Morgan Spring Co.: Great American B. B......2 55KS % 
4-ply Guaranteed .........+- 6% en Bs : Shock Absorber: 

4 Straight Hale. -» With ring, 15 17 19 21 in. 
5-ply Guaranteed .......+4+. Tue ® gro. $5.00 $9.00 $10.00 $11.00 $12. 00 

CG 7-ply Gammine oaeiteans ooed Loop Hdle, .........@gro., $7.50] Pennsylvania Trimmer 
arden ose, “%-inch: ~ e . 
Competition .....2+++ t7@7Ytle og Transom— 25% me «PRES . 
3-ply Guaranteed ....ft. 84%@9%¢ |" . Ca tee we a Ph, TO. cacneeon 
4-ply Guaranteed . ft I9nA@lnvre iL.INES— 

Cotlen G irden, %-in., coupled: 

Low Grade :.ccccsess-ft. 6@8¢| Wire Clothes, ee 18 19 «20 
100 feet ...... . $3.65 3.25 3.001 NJaics— 
Good quality .sccccceesft. wour 
75 feet ....++.+.. $3. 05 2.55 2.45) Wire Nails and Brads. Miscel- 
we Lines, ib otton, Ya-lb. 55¢ WAOOEE 5 cavedccsbanvnatud 70&104 
ONS, PET BDiccicvccses eeeccce 
Ice Too.s— Mason Lines, Linen, ¥-lb. ances Bang ay = Foggy | Rs 
Gifford-Wood Co, 3 Balls, per bb......06 covcccecGl DOL ors’ Ge, See Tacks. 
Ice T0018 ...ccecescecesess+20%] Samson Cordage Works: . Horse— 
Solid Braided Chalk, Nos, 0 to 3. Jobbers’ Special Brands 
INSECT POWDER— Solid Benites | paneee 5: ° pn, cotet ’ per ib,, 11@12%4¢ 
Botanical Mfg. Co. : i a 15¢ &c., per dos. :” White Cotton, hi Usien, seg 4 = Co, 13% 
( . 4 Rh: WwW « H 5 O. D UPecccrcoses weeede ¢ 
Red Wing. 10¢ cise, per dos. ne Pte 3 fo. No, 4, $2.00; [2] Stee Ne torn 2 ph eige: * 
N = Tent und Awning Lines: No. 5, Picture— . 

Ne-Sne : White pod otiay Nos. 5-7, $0.50. 1% 2 2% 3-in. 

From $ to 10 0 55 Oh TBE] Sammon Spot’ Clothes cine: 139, | Brass Hd., gro.. 85 1.00 1.25 1.40 
r ‘0 eed 5 5 . 25; e 
Jap’d Caps .... 95 931.00 .90 ft iis “06, V6 8, O82.58 Plated Head, gro., all sises..... .50% 
Tin'd Caps ....1.00 1.02 1.10 1.06 | Silver Lake Clothes Lines: Upholsterers’ — 
Note—Some Western manufactur- 50 ft., per gr., $35.00...... Brass reer rrr sy: -ee+List plus 204 

ers quote lower prices. 75 ft., per gr., 52.50 ...0.. net| Plated ...+-+.sse seers List plus 10% 

ar and Corner— 100 ft., per gr., 70.00....... Turner & Stanton Co. : 

Richards-Wilcox Mfg. Co., Bar Chalk Lines, No. 0 to 3....... Nails, Furniture....+ 10% on aa 
Irons, a0% i ; Corner Irons, Nos. White Cotton Mason and Shade Nails, Matchleather Lies naee 50 
Yank 76) ..s605 pyres Gort, BM 00 406.6 c0c es c¥s ~~ Seerererrrerrerrr List, net 

Awning, White, No. 5......... 
. Linen, 5% to 4h. net ‘& 20% on list NUTS—Blank or Tapped— 
urner & Stanton Co.; ‘ . 

Jacks—Wagons— Solid Braided Chalk, Mason’s and Calg a Plain Of = 

Richards - Wilcox Mfg. Co., | Tiger we EN a as tek Box Square .. si rik pie G0veccceccesscaee 
Steel, No. 180...++++++0++-88% % DE  -2cnsWn00bs so ceeandane 50% | Hot Pressed: Of list. 

Clothes Lines, White Cotton. . .20% ware pseweeepesooniak Se 
ade r ttOM. .. 262 000+- 20% CXGGON ceoee eeeceesesecs 

K nives— Breag— ” Myrna 

North Wayne Tool Co.: @ dos. | LOCKS— 

Brooks Bread Knives......+..$2.00 Sash, &c.— 
Butcher, Kitchen, &c. Ives’ Patent: Oiners— 
Foster Bros.’ Butcher, &c....Listmet} Crescent ................. 314 % | Steel, Copper Plated.........70&10% 
Drawing— Automatic Gravity Metal Sash, Chace, Brass and Copper........25% 
Standard List .........+5 333% Pat. CC Rapperesee 384% |Chace, Zinc Plated.....sssseees 
C. EB. Jennings & Co., Nos. 45, 46, Window Ventilating ...... 831% % | Railroad, coppered ....sccceeees 
16% % List Feb. 1 » 103 7 Railroad, brass. gab etehee cds 254 
QO. BE. a Lng Handle. .25 % Malleable Ilammers’ Improved. Nos. 
es, aan rittia, wat list... 11, 12 and 13. 10% ; one Pat- 
O08. 41, 42....66% . dee tern, Nos. 1, 2, 38, 
Pexto Nos. 5 & i6....... Bah@4 % M acHines—Boring— P walt Mire. Supply Co. : aie 
pa Com. Upright, without Augers. .$3.50| Bene MEG cocceesccvccec ss 4 
North Wayne Tool Co P dos. | Com. Angular, without Augers. 4.00] Railroad Ollers seven es + B0810% 
TOOKS ..+. seeeeeseveee++ $10.00! Millers Falls, Nos. 145 and 146, 
Little Giant ...... ++ ON sarecccanescatemerioe $7.38 | O1ILS—Motor— 
Crew Levick Co. .cccssccseeees 80% 
KNOBS— Ice Cutting— 
E. Jennings & Co. NPENERS— 

Bere be Ty’ Birch or opie. “Chandler’s new list. + + B8%&TH % MA — $14.50. 20&10% 

Cherry and Oak....cseseeeees $4.00 ata Can— 

Door, Mineral ..... . doz., $1.35] Dexter Compa ch | Fletcher, Terry Co.: i” 

Door, Por. Jap’dececoscedcccee $1. De ater Double Tub Power, id — yg aia ht Si tees 30@50% 

Door, Por. Nickel.....+.+..doz., $4.00] | Model 2P .........+.... 2.50 | Schatz Mfg. Company: oreo 

pane Double Tub Mlectrie, Acme, per grO8s..........-. ‘ 
RINE 0. 6G 9 1's whe d Kan Kut, per gross......... 7.00 
GLASS— Dexter Hand, Model DH 
Moore Push Pin Co.: Geyser Vacuum eerseecses ) 
Push Screw Knobs, % in. r Dexter Electric, Stave Leg Packinc— 
gro. Suede esse deere $3.20 PERI 40.00 
Duchess, Power, 3P........ 24.00] Asbestos, Packing, Wick and 
onesie 88, Rectric, | ee 45.00 | Rope, any quantity.....seseees 
ine nute £ om  & 

Lappers—store, &c.— ig Minute Mfg. Company: “air ouftbPets, » 

Bicycle Step Ladder Company ee ere $8.25 Sheet I Sarak Sd oie ews baie 
Ladders, each ...... $10.00 #13, ne No. 11% Bench Power Woree. Sheet Pee oe cn a a 
Track, per 'Tl....%... 12%¢ é x $27.50 She : C B  eeend e 56 

Myers’ Noiseless Store Ladders. on No. 15% Electric Bench Washer, eet, ° F; pereyeerer sea 

Milbradt Mfg. Co.: . = " _ $46.50] Sheet, Pure Gum..sccccsesesess 
Rolling Step Ladders, each $8.00 to No, 27 Twin Tub Bench Washer, Sheet, Red ...-cccsescscecsesss 

$12; Tracks, per ft. 15 to 25¢. 1 Peg Dolly, 1 Vacuum “oe ‘. 
32. PAILS— 
N 37 Twin Tub Electric Bench re— 

LADLES—Melting— “usher, 1 peg Golly, 1 Vaceum “we 

L. & G. Mfg. Co.’s list, Melting TEEPE $56.50 |Cordley & Hayes: * 
and Plumbers’ ............ --85% | Voss Bros. Mfg. Company: Each Star, Fibre, per doz........- S 

Sunshine, Hand Power...... $8.50 Less 25% 

Vacuum, Hand Fower Datum: is 9.00 Galvanized— 
LAMPS— 85% Platform, No. G-1.......... 28.00 Net, per dozen. 
Hammer's M. I. Hand.......... Sanam ee. 4, Electric.. 51.00 Quarts. 8 : - oe aa 

Swinging Wringer, No. G-41. 24.00 ; 40 5.00 

LANTERNS—Tubular— Light ..... $3.40 3.65 a $3 Pr 

R. E. Dietz Co.: Per doz Ex. heavy .....++ $4.50 4 
Dhite Short Globe i caeoee $9.00 a, . a 4 gy 

lizard Short Globe ........ i) CCROTY scccccccece oe ist, net 
Little Wizard Short Globe.. 7.00] Lignumvitae ........... . List, net pare» 6 vt 95 is ie 6.60 
Large Fount Wizard, No. 2.4 8.75|Tinners’ Hickory and "Ab le- Well Pails .... wish 
Victor Hot Blast.......... 4.75) wood wessssose seveecee List, net 
Monarch Hot Blast.. 4.75 SAI e 
pe | PTE eee ee 6.25 " 
SS. ere «+s 8.00 ait Dixon Crucible Co. : 
Buckeye Dash Lamps........ ‘00 | MATS—Door— ilica-Graphite, in 3 gal. one 
ween — Dash Lamps. .12. 4 fF Acme Flexible Steel...... .40 . ara ‘of Pt a — 51 %: 

etor agon Lamps....... 050 Everlasti 1, . 
Junior Wagon Lamps ...... -10.75 ae eee Flexible ic. re: bbis., 91.555 50 gal. bblis., 
No. 2 Wizard Wagon Lamps. .14.25| Wire Goods Co. : wane 

iving Lamps........ 27. Elastic Steel, new lst.......25% | Moller & Shumann Co.: 

Union Driving Lamps ......80.50| McKinney Mfg. Co. : Hilo Molmanite White means E 
Eureka Deriving Lamps......12.75 Glen Folding, stock sizes..... 45% So. RE aa ye: 
Bestoy Hand Lamps......... 5. Glen Folding. special sizes. per Comno Coating rin 
Pioneer Street Lamps..... 3.75 OE Sie Mes osecnsctiases ° Avant Enamel), ® gal. . 
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VULCANIZER 
For Every Car 











Patches 
Stay Put 







Anyone 
Can Us 








Halves 
Puncture 
Troubles 






Works From 
Battery o 
Ca: 






















Novice 
Becomes an 
Expert 









Nothing 
Complicated 











Vulcanizes 
Tube in Ten 
Minutes 












Always 
Ready 


DAE . (aia w 


Hue HE 












No Intricate Mechanism— 
Nothing to Get Out of Order 


Compact. Convenient to carry. 
Weight, only % Ib. Size of the palm 
of your hand. Protects you on road 
against puncture delays. Keeps your 
tubes on the road twice as long. An 
absolute tool kit necessity. 


Cost—Only $1.50 


Complete— Ready for Business 


Don’t Throw Away 


Tube and Repair 
Money 


SAVE BIG on tire money—on repair 
expense — with the remarkable 
“IT’S-IT” Electric Vulcanizer. The 
greatest Dollar Keeper ever put into a 
motorist’s hands. Besides it will 


SAVE!!! Worlds of trouble and 
* 


hours of time. Not 
an ordinary patching appliance. Not 
a makeshift. But a real, reliable 
Electric Vulcanizer anyone can use 
with positive assurance of best results. 
Not a stick-on process—mind you. 


The “IT’S-IT” Vulcanizer is differ- 
ent—vulcanizes the tube—makes patch 
part of tube itself. Adds life and miles 
of wear. 


ee 
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sepnegbriaas 






rr tty 








sisi 


THD eee ELE pee) LEE pepe a 


\ 
aie 


Consumes no nore current than one 
headlight lamp on your car. No 
smoke pads to buy. More economical 
than “patches.” Cleaner. Less 
trouble. Made for 6 or 12 volts. 6 
volts standard. State voltage wanted 
—also whether single or double con- 
tact connecting plug. 


4 
° a 
Pays for Self on First Job 
Saves all you spend for it first time used o 
Sold by dealers everywhere. Ask yours. If ? 
he won't supply you, order direct from us. ¢ 
See about it today. No risk. Try it. #@ 
Money back if not satisfied. F 


The Selling Sensation of the , 


Season—Big Discounts to F Premier 








pimisans fet sectns tigsss1 
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Stops Worry— 
Stops Waste 





ole . Electric 

: Simple as A B C—absolutely sure Dealers f Campus 
m results—entirely safe. Only two 7 Investigate now! Tremendous F 4 4048 Ra-ens- 
parts—metal heating disk with flexible demand. National advertis- weed Ave. 
ing making business better ¢ Chicago 






cord—and clamp. Ready for im- 
mediate service—always. Just clamp 
heating disk on patch and tube— ” 
attach plug of cord to any light socket 3 
on car—turn on current—turn off in 
10 minutes and the job is done—and 
done right. 


every day. Sales stimu- ¢ 

lating helps for dealer f Quote discount and 
special use furnished @ send full particulars 
free Write for dis- @ ot “IT'S-IT” propo- 
count. @ sition for dealers 


4 
PREMIER 4 Name 
Electric Co. Py 
4048 Ravenswood Ave. REE: + «02 + 08 


Chicago, Ill. g’ Who's Your Jobber?..... 
’ 
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Silvex Co.: 

Bethlehem, 5 point..list ea. $1.00 

Regular » % in. Metric, Ford, 
Overla & Buick Special, ‘ 

ea. 

Mica pocutater % & % in. 
PME ccpad dues bisene 65¢ 

Mica Pore. Insul, 


% in. bietrte, 
5: 

Display Case, stocking 4 plugs 
ea, $20.60 
30c 


Extra Cores ..ceeeeeeeess ea. 
PLUMBS AND LEVELS— 


Athol! Machine Co. : 
Carpenters’ and Machinists’ ine 


Sash— 
Common Frame; Square or Round 
End, barrei lots, per dog.....- 25¢ 
Small lots, per ‘dos Sptoneccers 27¢ 


Be Fai Metal Stamping Worns 
-65'% 


Pulley’ Blocke—-See Blocks." 
PUMPS— 
Cistern, [rom ..e..00- vocoder rr... 
peepewedene oencnsccesteen 
Pitcher SHOU TOR. ccvcvceceves 45% 
bocnctgeneeeengeoees GWE 5% 
Wood Pumps, Tubing, &c...... 50% 


Barnes Mfg. Company: 
Pitcher Spout 


RINGS AND RINGERS— 


Bull tes 74 
2 3 isich, 
Stak cease eee $075 "i s0 0.85 dos. 
Copper ...646+-$1.40 2.40 2.65 dos. 


Aluminum, .......+.+ $1. 


Hog Rings and Ringers— 
Hill's Kings, per gro. boxes, 

$4.50@$4.75; per dos. boxes... 

Hill's «Kimgers, Gray Iron, doz., 


H1ill’s Ringers, Malleable Iron, 
dos., 75 @85¢ 

Blair’. Rings...per gro., $5.00@$5.50 

Blair's Ringers.... per dos., 69@70¢ 


-60¢ 











Millers Falls Company: 
Butcher > id ee 


1 
Per gro. $13.94 14.58 1545 
24 26 in, 
$16.10 17.03 17.96 18.75 
Sepeate Mfg. Co. ; 

MOONEE svevencensece 20487 Wah 
Civealar ...ccsce ee > — 
PO ry ay ree 12%44&2% 

Buck— 
Red, St'd Brace, per doz..... $5.25 
Red, D’ble Brace, per doz.... .$6.50 
Plain Frame, per dos....... .50¢ less 


Hack Saw Giades and Frames— 
Crescent Co. 















éesteevesees bee 2 5% 
Plumbers’, Pocket ..........256% Ne Fi 606 set - Hength with PO gear (ei ich < nape «va 
I iron cyl fsa -bet, $5.00; RINGS AND HOLDERS— CB. Jennings & Co.: 10% 
double Acting se ccewceneeces 25% 1C. T. Williamson Wire Novelty Co.: rames, Nos. 175, 180.33), &74%% 
POINTS—Glaziers— Goulds Mfg. Co, Key Rings and werey; No of Saws, Nos. 175, 180, comiete 
Per. Dos. Double- z ting ‘meee Tank.$7.50 DW Beis GISGO ccrsccccces 35% skT ky % 
Bulk and 1-Ib, papers....-+--+ $2.90) Diaphragm No, 3, Side Suction, Arrow Head Blades ....... 20% 
atb. papers saeesovsocsececss He ‘ a me 6 PR 4 Boos eee ae 
V4-lb. POPOTS .ccceccceeccceses o &e praying 29 and y bnite OC ‘s OB eee cece e eens 4 
sierra SURG or .-c.ceteeeceet RIVETS— Millers Balls Co be 
Lift and mate Pump Standards ; Copper pad Pars «., senene.. ifs aie a 8 9 
POKERS— coe Heads; Packing Tinners ge nes ogy cecee % Per gro, ‘sa eve 06.08 $4.24 as 
Morgan Spring Co.: ox Heads; Cylinders (lron) ; ed— = ssf BC ign ees 
Nickel plated, Straight or Bent, A. Force Challenge; D. A. Assorted in Pasteboard Boxes. Fer gro. . .06.06 $5.38 $8.22 
4 x 20 in., @ gro......-. $8.00 Force ee and 5 Per dozen boxes, 50 count...... oo Millers Fall Paani 
Ss — yop Toe a, —_—_ ‘, sognn stabs 's shia = Rogers, complete, $4.47 and $5.25 
: se ceceeeorscces snes 2 os 1 ‘ oe . / x 
POLISH—Auto and Furniture—| Goulds Comb. Pumpg. Hd. & Ee Se a Sey oe ' 
cinaaiiiededianoi OOS vb ccvvsgdetesedsewen % SCALES— 
ae ae gene F. E. Myers & Bros., low list: ROLLERS—Stay— Jobn — & Son: 
O-So-Ezy cedar oil polish....40% ‘ cureka 20% 
Doubte Acting Force and Lift; RE -ocsoccpecteus ceoeecere 25% ‘avorite : mn "25% 
Metai— Cistern and Well; House; | National Mfg. Oo. : Grocers’ és 2 180% 
Black Silk Stove Polish Works: | nm ay is Con oe agen: Barn Door Stays, No. 18, @ dos., | Jacobs Bros. ne by, 
: 1 ands; 3 -Pneu- 
: os. pe bo case, . o. - 278 matic Bulldozer Power; Hand Richards-Wilcox Mfg. Co.: <4 —- Platform 3° Oe8s 
1 Qt. No. 80, cass, 1 dos... 8.75 ee et eet Handy Adj. and Reversible No. [| = = 29 ate) 
\% gal. No. 50, case, doz.. 3.50 Tinenhad Pauk Silane Seah lo Bhi cncvastnakanceiaer’ 80% SCiSSORS— 
4 7 4 A ° No. 
eewve Re OB tay gl 9 a; | 
Jos. Dixon Crucible Co.: gr. eae Te ee 259 iderwrite os. 59, +++ -B0% 1 
— eee eee ae 5 00 Pump Leathers— Favorite, No. 64......seee6+ 30 m Breb 6 Company: 
Fireside cas sdbecpevwceses = Plunger Leather, Crimped, per dos.: mproved Gem, per gro....$26.00 
ME ca basses enkeeueeteenen 4. ber ;; sk 
[> ORT ahs Seat 84 aaa : ys 2% 2% 2% reins 4 sq. ft. rolls, 32 in. wid Rona oe doz. 
Ct Black ..--.ccccvevesees 3. u“ r % ¢,| Nation: c 
Dixon’s Plumbago....-.-- ® I 12¢ vot ne 10 $1.46 ery si'93 per roll: No, 61 61, Self t Cleaner, 80¢; No. 62, 
Black Silk Stove Polish Works: 
Per C; $2. 4 $3.52 First Quality: 
Per Case | vot Crimped: 1 ply—35 Ib. rolls... .$1.60@1.70| art Wtlcox fe, O0....... 7 
5 ox. cans, paste, No. 5....$2.65|/"ch 2 2% 2% 2% 2 tly—45 Ib. rolls...... $1.90@2.00 
% ™ can, paste, No. nO. . ie 66¢ 74¢ S5¢ 88e 3 ply—S5 Ib. rolls...... $2.20 @ 2.30 gonEwe—Gonem one Hand— 
1 can, paste, No. 15...... 6.4! 4 s d li Bench, eats 
6 ox. can liquid No. 6....... 2.65 95¢ si Pi $1.76 Second Quality: 1, $5.85; 1%, $6. 73: ‘1%, $8.50; 1%, 
% pt. can, liquid, No. 8....$3.75] Valve Leather: 1 ply—35 Ib. volls.....cecee. $1.35 in., $14.40 
1 pt. can, liquid, No. 12..... 6.45 | Inch 2 2% 2% 2 ply —45 Ib. vollg.....ceeee. B1A5 Bameh Ailend vis cues cccisb oes ees 204 
% vt. air drying enamel, nee 80 83¢ ise $1.10 $1.18 sie 3 ply—$5 Ib. volls..........-$1.95|Hand, Wood ....eceseeeessss 65554 
va bndesenbetodeeoe tenes . 34 °4 
Liquid Veneer— $2. 0 $2.80 - . P “ye ss and Hand wean 
Buffalo Specialty Co. : AO hs 0:45 Coseh Gieke Hebel... ae 
Regular— {atseremtivedioe (ree png dae NE ony MURGIE G Soe 
Sok, Shee ES Bb. oo edocs és secs evsseu eed $1.10|” Highest "Grade ne, me 187957 j | Standard List .....+..+.. woes AOS 
Per doz..... $2.00 Mad — MME: Keesbdneveseeseteenyen BLD. Sucuad Grade ...oocccccc..ccdlt Machine— 
ach 30 £16 pS Re et 10¢ less| Hardware Grade ......sc00e- 21¢| Cut Thread, Iron, 
BOR ccccsceses . . Spring, single tube, good qual- Sisal. % in. dias al Flat Head or Round Head... .504 
For Automobiles— PEER OPES HR $2.35 High Wy C at sg SNE FETs 2» Pilldter FleOd oc cccccesececes 40% 
L-V Sprayer, r dos ..$10.00| Revolving (4 tubes)....... doz. $6.05 ORES CPOE «+20 0eeeerevers Brass: 
3 gal. vs he ona Sprayer, ea. bs 10| Revolving (6 tubes)....... dos. $5.35 SECOND GIGEE bcc ccccdescoves 19¢ Flat Head or Round Head. .27%4% 
" Bemis & Call Co.'s Cast Steel Siam, W iat iby 3 and Bale Ropes, a re aay 254 
_. BUELL Torr 40 edium an oarse: I 
POPPERS—Corn— Morrill’s No. 1, Dos. $12.60,.20810% | First quality ....... 0.02.0. 20, | Robe? Thread anety f, ee is 
1 qt. Square. ..doz. $1.00; gro., $10.75 acts ie each $4 og Sisal, Tarred. Medium Lath Yarn: Bitisted Mead eccioces or 654 
1 qt. Round...doz. 1.05; gro., 11.75 ee errr as ye 20¢ | Brass: my 
1v%qt. Square..doz. 1.25; gto. 13.75| RACK&a-—Whip— Cotton Rope: pat or # H., Nos. 8 to 14. ak - 
2 qt. Square...doz. 1.75; gro. 16.80\yonn H. Best & ines Best 5-16-in. end larger... .23@30¢ RY DOG. cavens apacecces 
Portable Revolving Whip Display, Medium, 5-16-in. and larger...21¢ Set and Cap— 
each; No. 1, with Display Shelf, Common, 5-16-in. and larger. ..15¢ Set (Iron) 50&10% 
POTS—Giue— $12. a 89 2. without Display | Jute: oi | (Steel) net advance over one 
Shelf, 10.00. No. 1, %-i d fy 13%¢ VOM sereee cocesesesecsscess 
Enameled ...... coccccee’s 0. 4-in. an ” PeTeTary: 
Tinned and Turned......:.> 25854 ne z ob wheel dhe wieacairt ate ieaial rss4 1."4, Ce peecececes cesses re sf 
Rair— ota! rie on Pt eee Filister Hd. Cobe--cccccss: 258% 
r 
PRESSES— See Track, Barn Door, &. Galvanised ...... ached 15858 Wood— 
8 Se Ons 10% Special brands ...... +++.++++ 20038 List July 23, 1903. 
bias se Dew aseenpeeer cht St eMearcderbedest 
Enterprise Mfg. Co.. Fruit, Wine | RASPS—Herse— beige Yen «ccc eee ess trade sq Chalgh laa mys it 
GO Be vob eeeen deen tue 7 pasttens+ > 
Lard Presses and Sausa °, Stuft- | ¥- 1. Cooper, Star, 18 oe ains'sO Flat Head, Brass... 424418 
CIB wccsccccccsees 25@25&7 %4%lw 1, Cooper, Star, 14 in., slim. Round Head, Brass......... 40% FR 
5@$5.50 | RULES— Flat Head, Bronze........ 3344 1G 
Seal Presses— dhe. oe f= ee b livery 15g | Round Head, Bronze....... 354 | = 
Morrill's s No. 1 Jap’d, ® dos Helles Bros. ...... nn A esas ore ae eeayee ae'ce Sones Pe SOON 6 oa'evaweeeves wt IR 
$16.00 ...ceceessecceess Y ‘waded McCaffrey, Am. PERIPEE -60&10 % Kenffel & Esser Co.: 
Mori's Pocket, Jap'd, $16 Se Nicholwon ......... 50&10@ 60 % Folding, ) 
0 Dg, 
Morrill's Pocket Nickeled, $20.00 Heads’ aS SCYTHES— bas all 
Per GOB, wocescvccece &10% | RAT CORN— Lufkin Rule Co.: Plain, Grass, Costing Edge Pot dos. 
Botanical Mfg. Co.: Steel Board ......... » esr A iia 2 heat ¢ $9. 
PRIMERS— TE SR ieee eee + | clipper, No: 2 Finis. 99-50a810.0 
All Nos. 100 in box, new list. Rist $1.00 size, per doz.......... 8.00 ae teel, Web and Backs Pol. 
All Nos. 250 in box, new list. 4 Ss Bush, Weed and Bramble, 
REELS—Hose— AWSs— PUNE 304 vicbipcscen @$10.00 
PULLERS—Nail, Etc.— Snectalty Mf. Co. : . E. C. Atkins & Co. : Crea hed cape: fege 9 
etac BP ceecee eeereseseees 2 eer. eta SO Deatale “babel thy 
Mitre Fale. No. 8, per do...#18.40| -Pptarhmble wen sevovssses.- 28%] Chrelar ooo nesneeeen ss: 8% | cloner Crain, Bronce Web 
No. 46, per doz..'......2+0s , Ra eaaigeapaet = 80&5% | Butcher ....................40% $11.25@$12.00 
Chas, Morrill pone Handy Hose Rack and Carrier, CI 6 heehee wes e ceas 2 15% | North Wayne Tool Co.: B dos. 
No. 1, Nail Puller, doz. $18.00 ORS % One-Man Cross Cut.......7.! 15% Little Giant Grass.......... $0.08 
20% Narrow Cross Cut............ 15% Little Giant Bush and Weed.. 9.75 
eat sis Spike nom REGISTERS— Hand, Rip and Panel......... 15% 
pe eS PO } Miter Box a ) von + 0 020% _ 
enue ener Gi nc!" epemned, Blectopaed ond gl Wier Psat tee eg [REDERO—Cherry— 
‘Red 14 | SCC 3 % White Porcelain, Enameled teat 404 WE WIE as ok oc ore hae ce’ 0&5 % erp ee siichameecs ececes c 
oli rass or Bronze Metal... .254 
C. B. Jennings & Co.: SOND Srsabsanesvneth 25@ 30% 
PULLEYS—Single Wheel— Beek astessesseesesesenes 18%, 0% ° 
SFE ere ee 
Awning or Tactic Japd..... 3344] REVOLVERS— Compass and Key Hote... 16% % |SETS—Aw! and Tool— 
org SN el or Solid Eye.33%44| '¥et Jobnson Safety Automatic Ham-| Framed Wood ............. 314% | Millers Falls Company: 
Hay Fork, Swivel or 4oa| er. $6.75: Hammerless, §7.! ES eaiagoges .20% |. Tool Holders, per doz 
Hot House ....seeeeeeseres “3346 I. J. Model 1900 Double Action,| Wood Saw Blades .....°° °° 83.14 % | Nos. 1 5 6 
Side ..scscoecrseevesveserses $3.50. Combination Sets ........... % $11.00 $12.76 $15.60 $10.37 
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A Chance ie Build 
Good Will 


Dealers selling American 
Dry Cells build up good 
wi// by acquiring a reputa- 
tion for selling articles of 
uncommon merit. 


American Products have 
the qualities that make for 
all-round satisfaction and 
their only “come back” 1s 
that of pleased customers 

tng MERICAN —back for more articles 


een of the same kind. 


DRY CELLS 


represent the highest development possible in the produc- 
tion of high grade dry batteries. Their large capacity is 
due to our excellent formula with its well-balanced pro- 
portion of ingredients giving a uniform discharge of 
energy when in service and a minimum amount of 
deterioration while not in use. 


Here is your chance to sell a battery with unusual sales 
possibilities and at the same time add materially to your 
own prestige. 


Order AMERICAN—and if your jobber 
can't supply you order from us direct. 


American Carbon & Battery Company, **)i.2""* 


CHICAGO OFFICE: Rand-McNally Bldg. ST. LOUIS OFFICE: Railway Exchange Bldg. 
SLA 0 | 
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Cellar Window— 
MeRiineay Mfg. Co.: 
dapanned, per gross, sets.. 
Galvanized 
National Mfg. Co. 
No. 70, Galvanised P doz. 


8.50 


. $1.65 


Knurled 


Swan's, Knurled, ® gro.......- 


Regular list 
Rivet Sets 


Morrill’s No. 1 O. 8. @ dos. ry 00 
No, 1, @ doz 
Nos, 10, 11, 
Special, @ doz 
Nos. 3 and 4 Cross Cut, 
e doz 
? 
Screen Door— 
McKinney Mfg. Co.: 
Japanued per gross sets. 


19.50@$2 
Plated 2.0... 22.50@ 35.28 


SHARPENERS—Razor Blade— 


Hyfield Mfg. Company: 
Hatfield Machine ....+ee0+e+20% 


SHAVERS—Beef— 
Enterprise Mfg. Co........-.-26480% 


SHAV ES—Spoke— 
TOW vesccces 
Wood, doz., 214 in. 
Miliers Pd x ys 

os. 1, $7.85; %, $12.75 net per dos. 


SH EARS—Cast Iron— 


7 8 
ons oeae 3.95 
Good ....$3.00 3.25 
Cheap ...$1.40 1.65 
Straight Trimmers, &¢.: 
Best Quality ei 


6 

$4.35 5.00 5.70 
Best Quality Nickel— 
6 7 & 


$5.58 6.40 

Tailors’ Shears 
Pruning— 
R 70, per doz 

$4.25; No. 60, "g. 00; 

$14.75. 

Tinners’ Snips— 

Steel Blades 

Steel Laid Blades ... 15 

—- & Grito Mfg. Co.’ 8 we, 

10 in 


No. 


-doz. $1.50 
* $3.25; "3 in., $3.75 


Best 


10 in. 
11.55 


$10.25; 
No. 


Pexto No. 
No. 50, 
R 85, 


Smith «& tiemenway Co., Inec.: 


‘Red Devil 
SHELLS—Brass, 


Remington Arms - 
Cartridge Co. 
First Quality, ail gauges. 
Club, 10 and 12 gauge 
Paper—Empty— 
Peters Cartridge Co. : 
League, 10 and 12 gauge 
League, 16 and 20 gauge 
Target and High Gun. 
Ideal and Premier......... t 
Kemington ArIne Union Metallic 
Cartridge Co. 
Arrow, 10, 12, 


Nitro Club, 
gauge .. 

New Club, 

New Club, 


Empty— 
Union Metallic 


.83% % 


16 and 20 —_ 
3° 
10, 


10 and 12 gauge... 
14, 16 and 20 gauge, 
33% 


Loaded— 
Bleck Powder ......+0+0% 3348 
Smokeless Powder, medi- 
um grade 
Smokeless 
grade 
Smokeless 


Powder, 


Powder, 


sv] Man 


— 2 wore 


Peters ¢ a Co.: 
League, Black Powder..... .3% 
Referee, Semi-Smokeless....35 
— and tligh Gun, 


les 
Ide at and Premier 
Nemington Arms - Union 
Cartridge Co.: 
New Clnb Black 
Nitro Club, Smokeless 


Metallic 


Powders. . .38314 % 
Powders. 
33% % 
Arrow, Smokeless Powders. .83'4 % 
SHIELDS— 
Parker Supply Co.: 
Lag Screw Shields 


SHOCK ABSORBERS— 


Silvex Co., South Bethlehem, Pa. 
Bethlehem Pnen. Spgs., for Ford 
Cars, list set $25.00 
For Packards, 
Arrow, etc., 


SHOES—Horse, 


F.ob, Pittshurah: 
Iron -* Steel 


Pierce- 
. $200.00 


Etc.— 


« ‘adillacs, 
list set 


Mule, 


per keg. .$5.00 


SHOT— 25-1b. baa 
Drot, up to B vox a Cae 
Drot. B and larger............ 


4 
SNAPS—Harness— 


SHOVELS, SPADES AND 
scooPs— 
Plain Back: 
First and second grades, net list. 
Third and fourth grades, 
Net list + $1 
Hollow Back Shovels and Scoops: 
First grade 
Second grade 
Third and fourth grades, 
Net list + $1 
Back Strap Eastern Pattern Scoops: 
tirst and second grades...Net list 
Third grade $1 
Fourth grade Net list + $2 
Back Strap Shovels and Western 
Pattern Scoops: 
First and second grades. 
Third and fourth grades, 
Net 


Snow Shovels— 
5| Long Handle, steel blaae. .$3.50@4.00 
Wood and Mail. D Handles, 
$4.50@5.00 


SIEVES AND SIFTERS— 


So 
Hunter's Imitation, per doz.. 
Hunter's Genuine, per doz 


SINKS—tron and Steel— 
Karnes Mfg. Company : 
Jast Iron, painted, 20 x 36 in. 
and smaller +- 30% 
Cast Iron painted, 20 x 40 in. 
and larger 25 
Lalance & (irosjean: 
L & G list steel.... 


SKATES—Ice— 
Conron-McNeal Company: 
iextension Kocker and Hockey: 
Men's and Boys, per pair: 
Polished 
Polished and plated 
eee. polished 


Net list 
list + $2 


« $1.00 


+++ +25% 


eeeee 


jens 

Girls’ and Ladies’, 
Polished . 
Polished and plated. 
‘Tempered, polished 
plated ‘ pesue 
Semi-Hockey, per pair.... 

Roller— 
i Peer Tees 
per pair 


“— pure 


and 


Boys’, 
Girls’, 


German 

Domestic ° 

Niagara Falls Metal Stamping Works: 
Niagara Harness and Kope....40% 


SNATHS— 
Grass Scythe, per doz 
Bush, per doz 


SNIPS—Tinners— 
see Sheurs. 


SOAP—Automobile— 
Harris O11 Co, : 
Harris Motor Soap, 
and % bbls. 
25 ™. tins 
tins, $2.40; 
each. 


SOLDER— 
Half and Half 


SPITTOONS— 
— 


bbis. 18¢ 

18%4¢, 
5. . 
v3 T. tins, $1.25 


(5 


9. 60 


SPOONS AND FORKS— 
Silver Plated— 
Cook TIMGIRS o066scscvccsesteis 154 
334% 
Miscellaneous— 
Silver ; 
Tinned tron— 


German 


-, $2.20 
$4.40 


ic ae 
Table per gro., 


SPRINGS—Door— 
Chieago Spring Butt Co.: 

Chieago (Coil) . 

Jap. finest , 

Reliance (Coil) 
Morgan Snring Co.: 

Perfection 

Carriage, Wagon, Ete.— 

1% in. and larger: 

Black 

Healt Bright 


Tuthill pion Co. 
Ground bi’k ont half br’t 
Ground — ° 
Painted Seat 


$7.25 
7.75 
Sertage: 
ne -per pair $1.00 
x.” ataaeaarinies Per pair 1.15 
, arr per pair 1.65 


r 
r 
Spr’ 
2 
3x 28 in, 


flanged washers 
additional. 


x 26 io, .. 0 
. $1.85 


S¢ per pair 


per pair. 
per pair.. 


SPRINKLERS—Lawn— 
Enterprise 


. 2@20% 
Stuher & Kuck: “vy 


6 Sets 


SQUARES— 
Nickel Plated Steel and Iron... .25% 
Rosewood Hdl. Try Squares and 
T-Bevels 5% 
Tron Hdi. 
Bevels 
Athol Machine Co. : 
Combination .. 
Pexto 


SQUEEZERS—Lemon— 
Woes | Porcelain Lined: 


Per doz. 
1.00 


Good grade 

Tinned Iron: 
Low Grade.. 
Medium quality.. 
Good 

Iron, Porcelain Lined... 


STALLS—Cattie— 
Gust Hele. a Persie Co, : 
tar, 


ee eeeeeee 


STANCHIONS—Cattie— 
Hunt, Helm, Ferris & Co.; 
Star penne ape Ti SL 


STAPLES— 
Fence, Bright, $3.80: 

Galvanized, 54.50 b. Pittsburgh 
Poultry Netting. . ae 100 ib., $6.25 


STEELS—Butchers’— 

Jobn Chatillon & Son: 
Chatillon’s ....+sesee+.+.+LAst net 
Foster Bros.’...eeeee++--+-List net 


STEELYARDS— 
Peck, Stow & Wilcox Co. 


STOCKS, DIES AND haeaquar™ 


Hand Tap 
M.S. Taper Taps” Nos. 2 to 12 inc., 
OOS 54% 


M. S. Taper Taps, Larger. .3344&5% 


sSTOPS—Bench— 
Morrill’s: 


jos. 1 
Per doz. $8.00 
STRAPS—BOX— 


Acme Embossed, some. 
Cary’s Universal, ca 


Stanley Twinrold, L. s. emp 


STRETCHERS—Wire Fence— 


Hunt, Helm. Ferris & Co.: 
Elwood Rod, No. 191, 
— Pattern, No 


Latte Giant. Sr., per doz. 
Star, No. 482, Plain Bearing.$10.20 
Star, No. 482, Roller Bearing.$10.80 
F. J, Townsend: 
Townsend's Wire Fence Stretcher, 
per $8.4 


STUFFERS—Sausage— 


Enterprise Mfg. Co.: 
Stuffers and Lard Presses, 
25@25&7T% % 


SWEEPERS—Carpet and Vac- 

uum— 

Bissell Carpet Sweeper Co.: Per doz. 
Superba, Cyco B.B. Nic... ..$41.00 
Triumph, Cyco B.B. N . 88.00 
Parlor Queen, 

Elite, Cyco c 
Am. ‘Que en, Cyco, B. B. 
Princess, Cyco, B.B. Nic... 
Grand Rapids, Cyeo BB. Nie 
Grand Rapids, Cyco B.B. Jap. 
Universal, Cyco Bearing Nic 
Universal, Cyco B.B. Jap... 
Standard, Nickeled Fittings. 25. 
Standard. Jap'd Fittings... .22 
Grand, Cyco B.B. Nie 4 
Grand, Cyco B.B. Jap.... 
Superba Vacuum Swany, 
with brush 
Grand Rapids 
with brush .. 
Household Vacuum 
with brush .. 
Vacuum Cle aner, 
brush 
Subject to quantity allowances. 


SWINGS—Lawn and Porch— 


Myers Low Down Roller........30% 
Myers Porch Swing 80% 


vac. 
Swee per, 


without 
5 


Tackte—Fishing— 
Wise Sportsmans Supply Co. : 
“Jim Dandy’’ bait, per doz. . $6.00 


TACKS— 

Carpet, Bill-posters, etc..........4 
Finishing Nalis— 

Copper Nails 

Copper Tacks 

Trunk Nails, etc 

See also Nails, Wire. 

Double Pointed— 

Double Pointed Tacks 








per doz... Nos, 
$5.60: a * 


2, $3.90; 8, $2.50 


——. 


TAPES—Measuring— 


American Asses’ Skin..... 
Patent Leather 
Steel 


ote eeeee 


- i 15 @20% 
eoeocces 25G 25410% 


Lufkin Rule Co.: 
Asses’ Skin + -25@25410% 
DD id diabentceaws co 15@20% 
| Nae a and Bend, Leather. hy? 
0c! 


Wiebusch & Hi 
~~ anne 8 
ets 


ose, 
. 2087 by % 


See Stocks, Dies and Tays. 


TEETH—Harrow— 
_ lain or headed, % inch 
ger, per 100 lb. $3. 00 @ $3.25 


THERMOMETERS— 
Tin Case, Cabinet, Flange, Dairy 
GC. cee vecccccescees New list, 


TIPS AND BUMPERS— 
— Tip Co.: Bes Compivie, 
00 


Rubber Head ‘Naiis,” ber 


gro, § 
1, 50¢; 2, 40¢; 3, 30¢ 


Rocking Chair ‘Tips, | 
75¢. i. 
, Cement— 
8. Cheney & Son 


TOOLS—Haying— 
Hunt, Helm, Ferris & Co.: 
ee and Peerless 
arriers 
Track 
ets 


= ? 


Peerless 


oh, etc 


U nloaders ; Myers 

Rail, Myers Single 

Clover Leaf and Fault- 

and all wood track fork 
25% 


ers 
Unioaders; Myers 
Pp and Cross Dratt 


tame 
Myers Hay Forks, 
leys, etc. 


s 
Simonds’ Cresceut 


TORCHES— 
Hammer's, Engine, 
v. Wall 


nangbt 
a 


. $6.50 
* Drew 
Torches; 


® doz.... 
Mig. BA Co. : 
Brazed = Steel 
Blow ‘Torches, per 4oz., 
16. 0. 21, $29.00; 
$35.00; No. 10, Braser 
0.00 


No. 3. 
TRACK—Barn Door, &c.— 
Suet, Door, Painted Iron, per 
$ 
Griffin's: 
Hinged Hanger, 
8-16 in., $6.50; 
$7.00. 


®P 100 ft., 1 
1% x 3-16 In., 


Hunt, Helm, Perris & Co.: 
20th Century, round, per 100 ft., 
$9.00 


Flexo. per 100 ft 
McKinney Mfg. Company: 
aie. llanger iruek, 
¢ 


x 
Troliey Track 0900 ee 

Myera’-Stayon Track. Myers New 
Way and Giant Tubular Track 


Faultless self-cleaning 

National Mfe. Co.: 
Braced Rail, per 100 ft. ey 4 
Storm-Proof Rail. per 100 ft.$18 

Richards-Wileox Mfg. Co.: 
Commo on 


Lag Serew Rail. 
ov Trolley Track, 
31, 82, 20%; No. 32 
Nos. 61, $4.25: 62, $4.5 

$5.75; 
. Adj. Track. No. 19 2% 
a Mk Tandem Trolle ‘o 


16 
eau” Keloiabe Track No 199. 
“0 
TRAPS—Fiy— 
Ralloon, Glohe 
1.10@1.25 
Harper, Champion or Paragon 
03., $1./ 
Safety Wire Gas Glohe Company: 
Columbns Sanitary...ner doz. £0 85 


Acme, do 


aro,, $10.50 





Solidhed Thumb _ Display >. 
sortment No. 22 $8. 


per grose £9.40 
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‘\ MASTERPIECE OF MILEAGE” 


RIPLE 
READ 


6000 
MILES Warranty 


VARRANT ONVERSE. dealers, 


everywhere, warrant 
Triple-Tread Tires 
for 6000 Miles of 
road grind. This is 
no catch-penny phrase. 
It is solidly backed up. 
The Converse defini- 
tion of the Honor sys- 
tem as applied to tires 
provides for this. In the rare instances 
where adjustments are necessary— they 
will be based on the user’s own state- 
ment of speedometer mileage, providing 
only the tire has not been cut or met 
with a similar accident. It is a 
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SEND FOR 
LLUS TRATED REAL WARRANT 
BoowLert The resources and honorable traditions 





of the CONVERSE organization are a = 


‘A N EW ANGLE” pledge to all that has been written here. = 


Ip 
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Made by CONVERSE RUBBER SHOE COMPANY, Malden, Mass. 


142 Duane Street, New York—Service Branches—618 W. Jackson Boulevard, Chicago 






EXCLUSIVE DISTRIBUTORS 


© M. McClung & C i 
g O «. « «o« « «+ Knoxville, Tenn. Stratton-Warren Hardw Co. i 
Ae peavere Co. _ . ‘ ‘ Fort Worth, Tex. William Stockhoff, 424 E. Maghet St. . . yy “Ke. 
+May Hardware Co. . .. Washington, D. C. W. E. & B. J. Harmon, Portland, Me. a 
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Game— 
Niagara Falls Metal Stamping Wesdes 
PE isntesenoune ne eee 80% 
Clincher - 75&10% 
Oneida Community Ltd. : 
Victor— Per doz. 
With Without 
Size Chains Chains 
Me. -@ sivevese $l.u2 $ .78 
ss B  tweacsen 1,20 .90 
ae, Bd > 65 os 1.80 1.44 
Be. 2 cvcvives 2.52 2.16 
MO. B cevvsecs 3.36 2.88 
BOs Ge “ebavsvos 3.96 3.48 
Oneida Jump— Per doz. 
With Without 
Size Chains Chains 
ib, 9. cvcbad $1.38 $1.06 
No. Bi sass on 1.63 1.22 
MO. Dh ccavowe 2.04 1.61 
BeO.- BBB. eevee 2.89 2.38 
ae, BAe sean 2.44 1.96 
OG. 2 capes oe ae 3.06 
No. D - ve eewee 4.76 4.08 
Be. $ ceroves 5.61 4.93 
Newbouse— Per doz. 
Size With © nee 
> $ 2.2 


Ak eeoON 
Aawaests 





Trap Company, Inc.: 
Less than Bbl. 
$ 1.88 


Triumph 
High Grip 





These prices are with Chains 


Mouse and Rat— 
Mouse, Wood, Choker, gro. hole 


me 
Ss 


Mouse, Round or Square Wire, 
doz., 50¢ 
Lovell Mfg. Co.: Per én. 





Rex Mouse ° 
Sure Catch Mouse ...... 15 
Delusion Mouse .......+++. 1.00 
Mascotte Mouse ........+.- 1.00 
Yin Choker Mouse ......... .60 
Wood Chokers, doz. holes.... 14 
Niagara Falls Metal Stamping 
Works; Enticer Rat........- 50% 
Oneida Community Ltd. : 
per doz. 
Victor Mouse ......-+-+eeeee- $.15 
Hold Fast Mouse.........- -15 
Victor Rat .....-eecseeevees 6 
Hold Fast Rat.........++++- .65 
Official Rat ......sccccesace 90 
Tin Choker Mouse..........- 5 
Wood Choker Mouse, dozen 
EMR: 6 rend dae tcsed Saeed -15 
End o’ Mice, per 1000....... 7.50 
Victor Mouse, per bu....... 00 


Victor ae per bu 


* fe. 'N 1 ith Chai r 
, wv ain, 
opper, ° oo sapesacetoansr ere 1.40 
Hector, No. & with Chain, per 
GO. cccccesccdvoetebsce oe $1.15 
TROWELS— 
Wm. Rose & Bro: 
Phil. Pat. wa. “Hials. 
$10.35 10.75 11.50 11.90 
1 10 11 11% in. 
Wide Heel, Wd. Hdles. 
$10.65 11.05 11. 12.20 
10 10% 11 11% in. 
B. C. Atkins & Co.: 

PIAGURTIEE co kccccscccccsseee 35% 
TRUCKS—Warehouse, &c.— 
McKinney Mfg. Co. : 33. ‘“e 

No. 1, $21.50; No. 2, $18.50 

No. 8, $15.50. 
TUBS—Wash— 
yo oar doz. 
1 2 3 
Galvanised . ee $s 8.90 9.95 12.00 
Ph eae 
Bogie Woodenware Mfg. Se, 
°* $13. 50 12-00 10.50... .20% 





TURNBUCKLES— 


National Mfg. Co. Scree 


Flax, % and %4-lb Balis: 





Door, 


No. 195, Japn'd, per psy - $1.00 
TWINE—Miscelianeous— 


MD Tes hos tas. dagedeinede -» 38¢ 
No. 1b No Rh wine os vee ueweaneus 35¢ 
LS eer ory Pe 33 
i Didoee sds aes cbedecves 32%¢ 
ST: PD ohh ee. oo 92 00 6unaaae er" 31K%e 
Cotton Seine, per Ib. 
Soft Laid ‘thread—6 38Ya¢; 9, 360; 
Oe TED SS 34¢ 
Medium Laid thread 6, 46¢; 9, 
43¢; 12, 399%¢; 15 to 42, 36¢; 
RE sven ope tuegtedeesake 39u%¢ 
Hard Laid thread—6, 52¢; 9, 35¢; 
41¢; 15 to 42, 37%4¢; larger, 


12, 
37¢. 
Staging, 2 to 4 oz. 







balls, in bar- 


WARE— 

net vee 
Lalance & G es 
Agate Nickel OSteel ‘are. 
El-an-ge 


All white’ Enameled .. 
Volirath Co.: 
New Idea Kettles, Cast Iron. 
40410 % 
Imperial Hollow Ware, Cast Iron, 





380 % 
Enameled Ware, Steel, White 
and White, 30&10%; Special 
Blue, 30&10%. 
WASHERS—Bibb— 
Durst Mfg. Co.: 


Dumaco, all sizes, per 100.....60¢ 


WASHERS—Cast— 


rels, 32¥a¢; in 5-lb, sacks, 3342¢|Over %4-inch, barrel lots, 
Trot Line, in balls, % to 3 Ib., per ib., 3%¢ 
re — Nos. 1, 2 and 3 ise Iron or Steei— 
id ee eee nee eee eennee 2 
. , , Size bolt. .5/16 
Cotten Wrapping, white, § bells lakes O40 630 S30 Sho do 
Common Woeweeevoreeevoccees 30¢ The above prices are based on 
00d .ecoee ebeccocesee wy 00 05cee or ge : th k dd 
. n lots less than one keg a 
CE alls to em, arwegated. | se per Ib; Sib, bores add Yt to 
a 2- one Hemp, "a ana Hst. 
$640... Galle. cccccevervcseretns Leather, Axie— 
Phccaathag Ply Hemp, 1-lb. Balls, |Solid ..ccccccscscevveceves yoo 
24G | PGtent ..ccccccccccccccecees 
India 3-Ply Hemp, 1¥%-lb. Balls Coil: & 1 1% 1% — 
Cait TOI)... cov odevovwes 1 20¢ «=623¢ Ss 23¢ = 31¢ per box 
India, 3-Ply Dark* Hemp ey 17¢ 
India, 3- Ply Light Hemp.......+.. 18¢ 
2, 3, 4 and 5-Ply Jute, ve -lb, Balls, WASHING MACHINES— 
18@21¢ See Machines—Wasbing 
Common India, No. 18......+.+.+ 19¢ 
No. 264 Mattress, % and % 4b. 
Balls, according to quality, $1.00 WASTE—Cotton— 
¢ @$l. b 
Cable iaid Italian, No. 18....... Sinn ee Kee. 
Italian, A, Ib, No. 18, 45¢; B, 426 No. 2.001: 166 
Wool, 3 to 6-Ply......0++..-12@U4 ty bgt 
le rd ID, BOGE. ceccccccccccccccs LOG 
VarnisHes— WEDGES— 
Moller & Schumann Co, Oil Finish ..cccccccccccces cls, 5¢ 
Hilo Fiat Finish, per an ..-$3.50 
Hilo Floor Finish, gal... 3.25 
less 25&10% | WEIGH TS—Sash— 
Montauk Paint Mfg. Co. Per ton 
Di-mel-ine Furniture Varnish, Eastern Market ....00+006++ $37.50 
Per gro., $10.80] Middle West ..... widiine'd sic. 0 SE 
Di-mel-ine Varnish Stain, 
Per gro., $10.80 
ViIseEsS— WHEELS—Well— 
Solid Box— 8 de. 00 16-40. ccccceveweececs o MF 
Under 100 Ib.....ccccccccees +258 
Over 100 lb. ..... ocesvereuae WHIPS— 
Hand— Drop Top Whips, per doz.......80¢ 
Athol Myshine Co. : 20% Str’t Buggy W. ips, per doz......90¢ 
Parallel— 
Athol Machine Co. : 20% WHITE LEAD AND OXIDES— 
’ n See ereeeeeereee 
Standard by as ehos cccccesccees0 9 - ~-¥ Jat a D 4 
Starrett, Improved ee? oe p41 Oil a ry an 
Stee Athic’ ce Seow * g0q% | _ OM weseeeeeeeesetererees 
G00 Line. Stationary Jaw.....20%| In 100, 250 and 1500 ib kegs.11, ¢ 
600 Line, Swivel Jaw...... - net * irae a ee se teeeee an “e 
Millers Falls Oval Slide Pattern, ii & 6 oe nate ae 
$1 53 4% 243 27 3.96 sorted (100 ™ in a case) ..13 ¢ 
tee On lots of 500 pounds or more, a 
Combination Pipe ...eeseeee 45% — of %¢ per pound is al 
Eclipse - 20% 
Kegular... Net List] Dry, Red — and Litharge : 
ea Sarr 30&19 % In 100 I dha vipkoe one's 11\%¢ 
VICCOR «se sesececeecvcecs Plus 5% | In 25 and 50" my kegs........ 11%¢ 
Pipe— ad : 7% A = Stecctvauevees 11%¢ 
Athol Machine Co. : In 1 - kegs ‘ 11%¢ 
Combination --40&10% | In 25 and 50 ™ kegs........11%¢ 
Pospers. poatinotes : ere In 12% ™ kegs...... cocceehd ¢ 
87 Series, 45%; No. ' On lots of 500 pounds or 
Tron eet Comes op | fincount of % cent er pound ta al 
yO EE oe eee 380&10% 
A Red Lead and Lithar i Lenny 
J. H. Williams & Co. ge, in s. 
Vuican Chain Pipe ....... 208&10% | "24 % bbls. same price as in kegs 
Wood Workere— ‘ 
Athol Machine Co.: WIREB—Barb— 
Standard |. ......sc1s225211B0% [S¢e Market Report, 
VULCANIZERS— cs age 


©. A. Shaler Company: 
5-Minute, $1.50; 





in doz. lots. .30% 


List ] 
Tube-Kit for Fords...... $1.75 | & 
yl Pere a 2.00 } 
re 2.75 | 
Sere 8.50 J 
Motorist’s Electric Heated 
Model ... »-$12.50 less 25% 
Waps- 
Price Per M New List 
a OS eS BOTT ee i | 
B. E., 9 and 10..... oesuseebeas 334% 
A A Be eae +++ 33K 
Pa ey OE ec évceevecas 334% 
WAGONS—Coaster— 
Hunt. Helm, Ferris & Co.: 
Overland and Star.......... 35% 
WAITERS—Dumb— 
awit Machine Works, List 
De Be As be danéseeunace? % 





Market 100 Ib. Bundi 
See Market Report. oe 
Bright and Annealed: Per 100 Ib. 
6 and 9 l.c.l. 1000 Ib. 
and over to retailer. ..base $3.70 
Smaller sizes take fence 
extras: for. smaller 
—— viz.; to 999 
b. and 100 to’ 499 Ib. 


extras are charged. 
Galvanized, subject to same 


CONdITIONS 2. ..0..ceceee base $4.40 
Coppered, subject to same 

CONE vo oc sinned coke base $4.20 
Tinned, subject to same 

CORTON nen 0S 5 kas 60 base $4.70 





Retailers’ Assortments, per box. 











WIRE GOODS— 


Steel Wire Goods........ - » 8S$ 
Brass Wire Goods........ 5S 105 
Cup and Shoulder Hooks. errs | 
WBriaht Wire Goode 
re Goods...... 
Brass Wire Goods..... 7. roped 


Cup and Shoulder Hooks —_ 


WIRE CLOTH AND 'e 
TING— — 


Galvanised Poultry Netting 
Before Weaving 
After Weaving ....... 70 me 

Screen Cloth, 12 Mesh, Per 100 


ft.; Painted Black, $1.90; G 
vanized, $2.85; 14 Mesh. Bronse, 
$10.00. 
Standard Galv, Hardware Grades; 
100-7 t. 


vente 24 to oy wide, 





American Wire Fabrics Co.: 

a Am — Zine ked -after 
weavy' r 100 sq. ft.: 12 
mesh, "§> fo; 14 mesh, $2.90; 
16 mesh, $3.40; 18 mesh . $4.25 

Gilbert & Bennett Mfg. 

Regular oso A net, 


v.. 
"zing » ral 
14 mesh, 


a... Wire Co.: 
$2.35; 


aes 


AluminA Rustproof galv. 






og oa ft., 12 mesh, 
esh, $2.95; 16 mesh, $3.40 
Sun’ Red Selvage Black 12 mesh, 
$1.90; 14 mesh, $2.35; 16 
mesh, $2.75. 
WRENCHES— 
Agricultural ......++++++. OVE 
Alligator or Crocodile.......... 50s 
Drep Forged S..ccccescecceves 458 
Stilison pattern ........ 60& 10&7 48 
Genuine Stillson ....+600000. 54 
Athol Machine Co.: 
Rapid oo panbePdeceredd 10% 
Bemis & Call's 
Adjustable s. 25%; Adjustable 
8 Pipe, 25% ; ; Str’t Hd'le Auto, 
25%; Briggs Pattern, ome 
Combination Bright, 40% 
Steel Handle Nut... 20.85% 
Combination Black . 40&5% 
Merrick Pattern . | 2065 % 
Motor No. 80...... -+-25% 
Steel Handle Screw.......... 25% 
Wood Handle Screw......... 25% 
Coes’ Genuine Knife Hdl... . .20&5% 
Coes’ Genuine Steel Hdl..... 2045 % 
Coes’ Genuine Key Model. ... .20&5% 
P. 8. & W.: 
No. 100 ..cccccccccccce + -20aSG 
a eee Dbbnicace od 30% 
Agricultu WED codcccvcesosoes 
Pexto, Stillson Patn. - 6OK1087  % 
Lakeside Forge Co.: 
Drop VPorged. ..ccccccieccocs 45% 
REID. vice cccccarereccre 50% 
Frank Mossberg Company: 
Sterling ee BS Se A 2 
No. 7 Socket, Set $2.00; No. 
10, 55.34; No. 14, $8.00; 
i SAR are eae $12.00 
o. 1 General Service, oot 
TT RN 
No. % Garage’ Set, Full vue, 
RE EP rey a 
No. 30 Socket Wrench, Set, 
tt RR: Aaa $1.3 


Niagara Falls Metal Stamping Works: 
Single and Double End Ves a re 


a ET Cee rer 
Richards-Wileox Mfg. Co.: 
Shark Adjustable py ae 60% 
Wizard Adjustable Ratchet. ..50% 
Whitman & Barnes Mfg. Co.: 
Agricultural 6s vs ccvoscve. 60% 
Alligator Pattern, Bull Dog.. 60% 
Machinist, case lot........: 33 bo % 
than case lots.......... 30% 
Railroad Special. case lots. .33'% 
Less than case lots........-. 30% 
J. H. Williams & Co.: 
Agrippa Chain Pipe ....33', 410% 
Vulean Improved Chain Pipe. 
25&10% 


WRINGERS—Mop— 
Eagle Woodenware Mfg. Company: 
Eagle Mop Wringer and Bucket 
Combined : 


Domestic 10 qt. per doz. - ee 
Standard 14 qt. per doz.... 13.00 
Janitors 22 qt. per doz. 15.75 


White Mop Wringer Co.: 





Stone— Household per doz. : 
Less than car loads to retailers.| N°. 2 Small Size, Wood $21.00 
Bright and Anneal ‘ed No. 3 Family Size........ 26.00 
3 19 20 5 Eg -¥ a. 
Per 100 Ib., $4.70 tas $5.00 $5.40 $5.55] No O ttt Large.. 36.00 
Spooled— No, 1 Hotel Size. 30.00 
Annealed and Tinned........... No. 8 Hotel, All Tron... re 
Brass and Cop OPP rT ae 1428 wnt —Slightly higher for extreme 

. es 
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for FORD transmissions 


May 10, 1917 


Pat. Jan. 15-07, May 23-16. Copyrighted Trademark, Advance Automobile Accessories Corp. 


They Make the Ford Brake Brake! 


When you step on the brake you know there is going to be action—you know 
your Ford is going to stop and stop with a positive smoothness and easiness. 
Gone will be the jerking and rattling and lurching and chattering when you stop— 


all due to eres: te tart 
ADVANCE. $3 
$3 
per set 
per set of 3 
of 3 TRANSMISSION LININGS. FOR,FORDS 


the vibration, that ruins your car and makes 
it rattle. 


ADVANCE CORK INSERTS can’t get hard 


Cork Inserts stop the vibration, stop the rattle 
and stop the car. The trouble isn’t with the 
Ford nor with its brake--nor with its simple 


and positive transmission system. The whole 
trouble is in the transmission linings. Ordi- 
nary transmission linings become hard and 
glasssy—smooth from the constant pressure, 
friction, and soaking in oil. When the brake 
is applied they grip and then slip—it’s that 
grip and slip—again and again—that causes 


and glassy as does the ordinary transmis- 
sion lining. They can’t grip suddenly nor 
slip quickly. The cork won’t allow them to. 
For cork can’t char nor burn. Cork won't 
get oil logged and hard. The cork puts 
permanent and positive grip in transmission 
linings and the corks don’t wear out. 


Don’t Have Your Ford Transmission Relined 
Three or Four Times This Year 


Put on a set of ADVANCE CORK INSERT LIN- 
INGS and do away with the expense and nuisance 
of having the transmission relined every two or 
three months. 


Not only will it outwear three sets of 


any other kind on the market, but it will give far 
better service, while it is lasting, too. They give an 
ease of action in the Ford transmission that is un- 
paralleled by other lining even when new. 


|= <= = = sDEALERS’ COUPON= = = = 


Advance Automobile Accessories Corp., 
Dept. ES-1, 56 E. Randolph St., Chicago 


Please send one set of Advance Cork Insert Lin- 
ings on regular dealer's terms. 


Dealers: 


The demand for “Cork Inserts” is big right now. Your jobber has 


them. Order from him or us. Mention his name. He’ll get full credit. 
Get ready for the big volume of sales which will follow this advertising. Send the coupon. 


Advance] utomebilefJecessories Corp. 


Order From Your Jobber 








My Jobber’s name is 





Dept. E&S-1, 56 East Randolph Street, Chicago, Ill. 
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Dont Wash 
Your Car— 
Spray It! 


Stock this Whirlwind 
Seller! 


Here is an accessory you can 
sell to nine out of ten auto 
owners. Its appeal is irresist- 
ible. Think of saving 95% of 
washing—with all its bother, 
muss and fuss. 

















This is just the big-selling, 
repeating, highly-profitable ac- 
cessory that you are looking 
for this spring—your old 
friend, Liquid Veneer, espe- 
cially prepared for spray clean- 
ing and polishing automobiles, 
now known as 





AUTO 


WAND WEAKER 


















































Sales so far have been phenomenal. Hard- 
ware dealers everywhere are re-ordering. The 
idea of spraying your car with Liquid Veneer, 


you are tied up with the LEADER, the biggest 
selling polish and cleaner in the world. 


: the simplicity of cleaning and polishing it in Outfits consisting of Soc brass-finished 
. ten minutes atia cost of only 5 cents, is making sprayer and $1.00 quart bottle of Auto Liquid 
| a great hit. Veneer, retail for $1.25 each ($1.50 in Can- 
ada). Send the coupon for full particulars. 
The days of soap and water washing are a — — a of the gence is at 
numbered. Auto Liquid Veneer removes and. Let us hear irom you now! 
mud, dust and road tar, without scratching. 
It preserves the finish, making costly refinish- ° 
ing unnecessary, while soap and water dull Buffalo Specialty Company 
F and destroy the finish. Buffalo, N. Y. Bridgeburg, Ont. 
$ U.S. A. Canada 
a A simple demonstration means from half a 
1. dozen to a dozen sales. It’s a revelation. er rs 








There isn’t a hardware dealer anywhere who 
can not sell dozens of these outfits to car 
owners. 


Remember Liquid Veneer’s wonderful repu- 


Buffalo euectatty oO oa “‘y 
flaio, 
Gentlemen : 
Send me ‘full particulars about Auto Liquid Veneer, including 
prices, as per your ad in Hardware Age. 







Teer e eee eee ee eee eee eee eee eT ee eee eee ee eee eee eee eee 


’ tation. Bear in mind the tremendous national 
advertising campaign on this spray, now in 
progress. Play safe. Order now and be sure 
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This Is Service 


The Kind of Service that brings Customers 


This beautiful “Free Air” display will 
stop a motorist if he needs air—and 
if he doesn't, it will attract his atten- 
tion so forcibly and favorably that he 
will remember it the. next time he 
does want a tire filled and is any- 
where near your place. 


is by far the handsomest, easiest to 
handle and most efficient device of 


its kind. 


The outfit is complete in itself. Every- 
thing (even the switch) is contained 
in the one housing. 


The pump is locked in a separate com- 
partment, secure from meddling 


hands. 


To use this outfit, you merely open the 
door, take out the hose, attach it to 
your tire and turn the switch—just 
as the young lady in the picture is 
doing. 


The big air gauge shows plainly and 
accurately the exact pressure you are 
getting as the tire fills. 


Finished in deep green enamel with 
handsome frosted-glass light at the 
Lectroflater Curb Outfit 


makes an exceedingly fine appear- 


top, the 


ance. 
/ 


And it retains that appearance, being 
made for outdoor service and proof 
against all weathers. 


We make other types of curb outfits, 
as well as many types and styles of 
electric air pumps for indoor use, 
ranging from $50 up. 


Write for descriptive literature. 


SPECIAL FEATURES: Every outfit is equipped with a 
No. 2 Lectroflater Air Pump, the most powerful quick. 


acting air pump of its size in the world. 
alternating or direct current; 
Maximum pressure 150 Ibs. 


tire 1/10 of a cent. 
Eight feet high. 


JOBBERS: 


Uses either 
320 watts consumption. 
Cost of pumping average 


inflates tire In two minutes or less. 
Weighs 650 Ibs. 


Write or wire for special introductory 
offer to limited number of jobbers. 


THE BLACK & DECKER MBG. CO., 


Distributors in Canada: 
Northern Elechrxc Compary 
Montreal 


131 South Calvert Street, 
Baltimore, Md., U. S. A. 
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‘S: TWO-STAGE AIR COMPRESSOR |]: 5 
Consider These Valuable Advantages 


Only Two of the 14 Superior and Exclusive 
Features of 
U.S. Two Stage 
Air 


Compressors 


Two Stage Feature. A large diam- 
eter low pressure piston compresses 
air to 40 pounds pressure and then 
delivers it to a small diameter high 
pressure piston, which in turn 
forces the air into the tank. This 
gives the greatest possible efficiency, 
saves power and affords greatest 
durability. 


The Two Stage Feature is obtain- 


able only in the United States Air 
Compressor. 


Jobbers Wanted 


to sell this complete 
and unequalled line 


The Automatic Pressure Release— 
This device, in conjunction with the 
auxiliary starting tank, permits the 
machine to start against no pressure 
and attain full momentum before 
picking up the entire load. Due to 
this the cause of burned out motors 
is entirely eliminated. The machine 
also operates with minimum strain. 


The operation is absolutely auto- 
matic. 


The U. S. Two Stage 
De Luxe Automatic Air Unit 


HESE two features distinguish United States Two Stage Air Compressors from all others and 
have been important factors in establishing the position ‘of unprecedented favor in which these 
machines are held. 

In addition to these, however, there are 12 other superior and exclusive features, making 
U. S. Two Stage Compressors without question the finest outfits in existence. 

These machines are made in a range of sizes and capacities to meet every requirement. 
Literature describing them in the most understandable manner possible will be sent upon 
request, and every prospective purchaser should familiarize himself with these 
machines before ordering an outfit. 

We also manufacture a complete line of Single Stage ( compressors to meet 
the demand for smaller outfits of lower pressure than our Two Stage 
Machine. 

These outfits do not contain all the features of our Two Stage Air 
Compressors, but conform to the high standard of quality of material 
and workmanship adhered to in all United States Products. 

We recommend them as the most efficient single stage com- 
pressors on the market. A circular is published showing 
this complete line, which comprises a compressor for 
every garage, regardless of size. 


United States 


Air Compressor Co. 
Cleveland, Ohio 


Gentlemen :—Send 

me your Catalog and 

Circular describing the 

Compressor, as advertised 
in Harpware AGE. 


NAME 
ADDRESS 
cCITy 


MY JOBBER IS.. 


[J-S Tae UNITED STATES ATe COMPRESSOR GO [)-S, 


CARNEGIE AVE., CLE OHIO. 
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Motor Horn 


Business Is Booming 


Sparton Motor Horns have greater profit- 
making possibilities than any other similar 
line on the market. And these possibilities 
are not going to die. We leave no stone 
unturned to turn every motorist into a 
customer. 


Our advertising campaign is nation-wide in scope. 
Sparton red signs, “Safety First Sound Sparton,” mark 
nearly every important highway. Sparton Motor Horns 
are known to every automobile owner. 


If you are not a Sparton Dealer you are missing a 
mighty fine opportunity to make sales. With an order 
for twelve Sparton Motor Horns we will send a display 
board fitted with hot shot batteries for operating the 
horns. 


Write today for our proposition. 


The Sparks-Withington Company 
JACKSON, MICH. 


May 10, 1917 
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CONCLUSIVE 
EVIDENCE] 


1 bave driven four 8p. bails 
dear through inner tube, picked up 
several tacks, @ piece of wire, etc., 
and I would not be without TIRE 
@BAL for three times its cost. 


Rosert A. BacHMAN, 
Vice-Pres. & Gen. Mogr., 
Bdison Storage Battery Co., 
Orange, N. J. 
Send enough TIRE SEAL for 
Mr. Edison's car tires. 


There is an entire absence of 
punctures, and I believe that TIRD 
SEAL will add considerable to the 
life of the rubber. 

Bens. 8S. Himsurie.p, 
Pittsburgh, Pa. 


Since the introduction in my car 
and Assistant Chief's cars of TIRE 
SRAL we have not had one punc- 
ture or been held up in any way 
with tire troubles. Many nails, 
tacks, etc., have been extracted 
from my tires without loss of air. 

Wma. J. Buiack, 
Chief of Fire Dept., 
Atlantic City, N. J. 


Pleased to say after a thorough 
test, I find I have had many 
punctures. Extracted nails and 
tacks without the loss of air and 
as yet have not put any air in 
tubes. 

Jos. H. SHERMER, 
Capt. Fire Ins. Patrol, 
Philadelphia, Pa. 


The TIRE SEAL which I have 
been using in the tubes of my car 
all winter seems to be working out 
fine. I have not had a puncture 
since this has been put in, and the 
ear has gone about 2,500 miles. 


Buick Motor ComMPaNny, 
Pittsburgh Branch, 
A. H. Server, Mgr. 








1 ‘emphatically and cheerfully 
@idotse your TIRE SEAL as the 
Greatest invention of these modern 
times and worthy of being the 
seventh wonder of the world. 


De. B. F. WittiaMs, 
Philadelphia, Pa. 





AND SCORES MORE 















‘ 




















HARDWARE AGE 


125 











ocniiimenae nena 


— 


SEAL 





A SUBSTANCE THAT SEALS PUNCTURES 

INSTANILY AND PREVENTS LOSS OF AIR. 

TESTED, PROVED AND BACKED BY ONE OF 

7HE GREATEST ORGANIZATIONS IN 1HE 
OIL INDUSTRY. 


TIRE SEAL is the product of laboratory and 
road tests made over a period of three years— 
tests backed by the organization of the Crew 
Levick Company, the oldest and one of the 
largest refiners of oil and manufacturers of 
petroleum products. In TIRE SEAL motor- 
ists are assured 


A REAL PUNCTURE 
PREVENTIVE 


But aside from careful laboratory tests which 
have proved TIRE SEAL to be correct—the 
great laboratory of public opinion has been at 
work for more than a year in carefully scrutinizing 
the abilities of TIRE SEAL—more than a thousand 
users, including the most discerning motorists, have 
concluded that TIRE SEAL is the much desired 
medium—the laboratory and the ultimate user have 
agreed, and now TIRE SEAL is offered to all. 
TIRE SEAL is successful—its sales are bound to be 
universal, distribution to dealers is now being made. 
Certainly you are ready to reap the profits that are 
bound to come from the sales of so necessary a 
product. 


We shall welcome the opportunity to tell you 
more about TIRE SEAL. 


CREW LEVICK COMPANY 
2227-51 Land Title Building Philadelphia, U. S. A. 


New York Baltimore Frankfort a/M 
BRANCHES Chicago Warren, Pa. Brussels 
San Francisco Titusville, Pa. Calcutta 


Boston Kobe 
Liverpool Yokohama 
London Tokio 

Paris Buenos Aires 
Lyons Valparaiso 


Hamburg Rio de Janeiro 
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Marine De Laxe Invisible Spring Comp. lin e. 


Plain No. 299 Leather Packed Short Pat. Marine _} Ratchet 
BOWEN MFG. CO. 4 ¥ 





Write for full 
Wire Lock = information. 


ChB es Be ao Bw Fl mn 


Style <7 Style Style St ro. St 
meet “he in, «ee, et, i ole HG, «GFe%, Wing Top} Catalogue L. 


AUBURN, N. Y. 
Spring Lock CATALOGUE ON APPLICATION 























Imperial Auto 
Folding Steel Chair 


No. 211 


The frame to mote of Go yar pet 
= steel and Gnished in rich black 
pan. 


The seat and back rest are padded 
with felt and — Fe in black 
wa art leather. 

Built for strength and safety as well 
as convenience and comfort, and 
when folded occupies less space than 
any other seat. 


di oes sete ae 
Manufactured by 
IMPERIAL BIT & SNAP COMPANY 
RACINE, WIS. 
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Adams Auto Top Holder Holds The HTL =z Piet 


Door Open ce me The Way 


“Stops the rattle—saves 


over GRIFFIN Garage Door Holder 


Neatest — Quickest = Strongest IS as necessary to hold 7 loor open as the bolt to hold 


Dealers everywhere will find a it shut. The mere sight of it enables one to see at a 


ready sale for this best of all Top glance its great value. 

Holders. An ornament to any car. The Garage door swing- the new and modern im- 
No unsightly projecting arms, nor ing to and fro in the wind provements on his car— 
dangling straps. Can be installed is annoying —_ ep onl and he gets them, So it 
in two minutes, and operates some, expensive an an- is when he builds his gar- 
quicker than any other. gerous. The old way of age. He wants the + al 


blocking or hooking the 
Two sizes—% in. holes for small door open is not satisfac- {improvements that add 


cars, % in. for large ones. tory or practical. materially to his comfort 
_e automobile owner and } adits he 

. » or buyer nowadays wants gets them. 

Price, $2.00 per pair Made in U. S. A. 


6 
cereale 6 Seca THE GRIFFIN MANUFACTURING CO. 
ROCK ISLAND MFG. co., Dept. B, Rock Island, Hil. 30 Warren St» Erie, Penna. 17 E,,L:ske St. 


New York 








SAMSON HORNS BANTAM 


ELECTRIC AND HAND OPERATED Panel Run ning Board Mat 


Line Up That Pouesie Auto Accessory Business by Pushing 
ese High Grade Products 


Fig. 1020 
Samson Tiger A ' . m 
The only Shaft Driven Horn atin, oth safely recommend}to' } Enameled Steel Frame fastened to running board. 
your trade. One of twenty models. Stiff brush cocoanut mat securely held in place. 


ASK FOR LITERATURE AND DISCOUNTS. Instantly removable for cleaning. Keeps car clean. 
Prevents accidents by slipping. Packed in cartons 


Aerericats GCC IC + wi is Su. of 12 mate 
CHICAGO TYLER MFG. CO., 64 Pearl Street, Boston, Mass. 


COMPANY Successor to BANTAM MFG. CO 
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ipa ___. | “The Ford, The Thief and 
‘The Handy Horn | THE Lock” 


Push Button and Holder 
FOR FORD CARS 





Time: Morning, Noon 
or Night. 
Place: Anywhere. 


ay Plot: Ford thief foiled 
A Big Safety Device for Ford Cars by the GOODRICH 


that eliminates reaching thru or around the : LOCKSWITCH with 
wheel to blow the Horn. YALE LOCK. 
You can attach it in 5 minutes. 


. A NECESSITY BUY one today and it’s dollars 
Price 50 Cents Not a Luxury to doughnuts you'll see a 
Manufactured by living picture of the illustration above—not 


THE FRANCIS-RAND CO. that of your Ford disappearing in the offing, 

General Offices perhaps dismantled and abandoned in some 

400-401 ERIE BLDG. _ faraway place, or worse yet, never even 
CLEVELAND OHIO onesies 








waver @ vexse | oodrich 


METHOD OF HANDLING HAZARDOUS LIQUIDS 


gives you sitive protection against the greatest of 
You will find in this new system distinct ; > Py Pe I ° ° iS 7 8! : 
advantages over all other methods. Does motoring foes—the highwdy thief and joy-riding bor- 


away entirely with the old rack and pin- ) ‘e 
ion. Accuracy of measurement abso- ‘ rower. 


lutely assured. Large contact surfaces nd Feaew S - 4 . ate . " .. £ ¢ 
completely enclosed and protected from Every police department recommends this form of 
dust. Volume can neither be increased security against theft. Every policeman knows that a 


nor decreased th i de- . ; ; : 
- om ree een ae OP Goodrich-equipped Ford means no wark for him. 
Storage and pumping systems for stores, Every Ford owner whose car is provided with 


factories, railroads, public and private . ‘ - P ° 
garages; all embodying the features that a Goodrich Lockswitch is a Goodrich booster. It can- 


thy Be not be picked, unscrewed or bridged—every Yale key 
is different—there are no two locks with the same keys. 


Prompt Deliveries The lock can be installed in two minutes. 
Write for Catalogue 


Shotw II P & T kG / HUNDREDS OF DEALERS—accessory men, hardware 
e ump an 0. } establishments and garages—everywhere are selling the 
L GOODRICH LOCRSWITCH with 
35 North ee | YALE LOCK —the fastest-moving, $ .25 
Alab if best profit-producing ignition lock for 
St oma 3 Fords in the World. ane GOODRICH 
reet ' was the first on the market to be 
nationally advertised—additional mo- Complete 
Indian- mentum in its fast selling possibilities. 


apolis, ¥ $4.50 


Ind. P Order from nearest jobber or write 


Located directly ABOVE the direct. In Canada 
tank; not inside Easy to get 
at through cast iron man-hole 


box which is part of equipment 

Makes it easy to clean valves 

and intake screen; doe saway — e e 
with old, troublesome and ex 
pensive method An EX 


CLUSIVE Ghetwel totwe 1123 Widener Building, Philadelphia, Pa. 
ls cneieeienimemmennsnaliisiiaaianiaaniaial 
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Three Blades 
for a Dime 


The Boston Razor, itself re- 
tailing at ten cents, with three 
blades for a dime, meets the 
demands of a certain class of 
customer whose wants you 
cannot ignore. 


It gives the man who cannot 
afford a higher priced outfit, 
satisfactory shaving service at 
a very small cost. 


Boston Razor Blades are 
carefully made from a special 
steel; every one tempered and 
hair tested. 


Three blades for a dime is 
the popular price. Be you 
wholesaler or retailer, ask for 
our proposition. 


AAT! 


Factory Sales Co. 


2 120 Broadway, New York City 


AAA 











snl 


aa NAA 


Priest’s 
Clippers 


We have the biggest 
clipper proposition of- 
fered to the trade. It’s 
a proposition that pays 
and pays big—because it 
satisfies. 

Our proposition is 
that you stock Priest’s 
Clippers! Write. 


American Shearer Mfg. 


Company 
350 Main St., Nashua, N. H. 
Wiebusch & Hilger, N. Y. 











One Minute Washers 


TWO NEW MODELS 


Built in Both 
Power and Electric 


Equipped with 


H cS en 

6 eS ee oe Reversible 

ae | eg pas SRST [si 

tet .) Swinging 
=! A 


Wringer 





Simple, 
Safe and 
Strong 





BIG PROFITS 
FOR YOU 


MR. DEALER 


No. 41 Electric Power 
(As Ulustrated) 


No. 40 Belt Power 





Ask for Bulletin No. 41 


ONE MINUTE MF. Co., “tows” 








We make special Steel Gem Casters for hard- 
wood floors, with feltoid, leather, vulcanized fibre 
wheels, etc. 

They are all built of steel. In strength quality 
and workmanship equal to highest Schenck stand- 
ards, 

Smallest caster carries 1,000 pounds on smooth 
floor, which it will not scratch. 


Write for our colored catalog. 


M. B. SCHENCK CO., Meriden, Conn. 





































May 10, 1917 


ORDER NOW 
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jes 


As easy to grind 
Phd A dw me 


of your jobber for immediate delivery. 
Don’t delay—the season is right on. 


THE PEERLESS 


is the freezer with which anyone can 
make good ice cream. 
Gears all enclosed in the ball-like 


frame. 


Backed up by nearly 50 years of 


peerless quality and popularity. 






The Peerless Freezer Company 


Winchendon, 


Massachusetts 


129 














Rubber 


Headed Nails 


are .used as bumpers on pianos, 
closet seats, and to receive the 
thrusts of drawers, also to prevent 
noise and marring to such as they 


are attached. 


Stem Tips, made in thirteen sizes, 
especially designed for chair legs 
and prevent the scratching of floors. 


Absolutely noiseless. 


We make a large variety of rub- 
ber specialties. Send for catalog 


and prices. 


ELASTIC TIP CO. 


370 Atlantic Avenue, 








Boston, Mass. 

















































Retails at Popular Price—10c. 





The Sanitary Flexible 
Rubber Fly Swatter 












S. Nov. 23, 1915, March 14, 1916; 
hers Pending. 


Canada April 4, 1916; Ot 


Patented U. 


Well _made. Effective every- 
where, attractive, popular 
price. 


Kills all insects—Flies, Mos- 
quitoes, Moths, Beetles, Bugs, 
Roaches—on all sorts of uneven 
surfaces. Effective in window 
corners, on chairs, edges of fur- 
niture, anywhere, the rubber 
conforming to the _ surface 
against which it is struck. Does 
not injure the finest furniture or 
fabric. Stands the salt air along 
the coast. No wire to rust. Can 
be washed and kept clean. 
Packed in one-gross corrugated 
fibre shipping cases I10x10x14%, 
containing 12 cartons of 12 
swatters 14 inches long. Ship- 
ping wt. 16 lbs. per gross. At- 
tractive metal display stand free 
with each gross. You want this 
big seller. So do your cus- 
tomers. 


MANUFACTURED BY 


A. W. Drake Mfg. Co. 


Formerly Standard Vending Machine Co. 


Hazleton, Pa. 








ALITY 


}) Is A GUARANTEE 9, 
THE BEST 7 
inW] HARDWARE 


Our Illustrated Gitalog 
describes over 4400arices 


of 
WIRE HARDWARE 


KITCHEN WIRE HARDWARE 
atWIRE SPECIALTIES 


Have You A Copy? 
‘A> Postal will 
start one rway 


THE WIRE GOODS COMPANY 


WORCESTER. MASSACHUSETTS. 
U.S.A. 




























DISPLAY ALWAYS IN SIGHT 


W. C. HELLER & CO., Montpelier, Ohio 


HELLER’S 


PIVOT DOOR 


CABINETS 


showing the largest assortment of 
Hardware, Shelving, Fixtures, etc., in 
the United States. 


Send for Catalog No. 24. 

















Don't hide your 


forks and other garden tools—bring 
them out—show them—display them 


on the 


Revolves easily when 
fully loaded. All 
malleable iron and 
steel. Guaranteed 
against breakage. 
Holds 15% doz. 
Agricultural Tools 
of various kinds. 


Remember “ Well 
displayed is half 
sold." Write your 
jobber or us at once. 


Toledo Rack & 
Level Co. 


1361 W. Bancroft St. 
Toledo Ohio 





Give Your Goods 
A Chance! FARE $320 DAILY BETWEEN 


Herrick Tool Rack 


(Ball Bearing Action) 


LEVELAND & 
BUFFALO 


axes, shovels, pitch- 











The Great Ship “SEEANDBEE” 
and most costly steamer on +, a water of 
Sleeping for 1 

“CITY OF ERIE” “CITY OF BUFFALO” 

——3 Magnificent Steamers——— 

























MAY ist TO NOV. 15th. 


Leaves Cleveland - 8:00P.M. Leaves Buffalo - 8:00 P. M. 
Arrive Buffalo - 6:30A | Arrive Cleveland - 6:30 A. M. 


cane tandard Time) 

Connections at Buicle = 71! Falls and all Eastern and 
Canadian points and at Cleveland for Cedar Point, Put-in-Bay, 
Toledo, Detroit and all pasts West and Southwest. Railroad 
tickets’ reading between Cleveland and Buffalo are good for 

transportation on F steamers. Ask your ticket agent for 
tickets via C. & B, Line, 
New Tourist Automobile Rate—$5. A Round Trip, with 2 days 


return limit, for cars not 






: 
DAILY BETWEEN— 
CLEVELAND AND BUFFALO 

od 




















Besutital lored sectional puzzle chart of The Great 
SEEARDEEE s nt on poseipt, of five cents, Also 
oan pictorial and descriptive booklet free, 















Pitencatein. = heat BY BeX 


e THE CLEVELAND & BUFFALO TRANSIT CO 
Cleveland, Ohio 


leve! 


venveiaamemeal 
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Increase Your Sales Voltage 


There’s a break in the circuit if you do not stock these 


Toplor (“Naae') Compasses 


Our advertising is lining up the outdoor people. Can you fit out their kits 
when they ask for a %gwor Compass? Here is your customer—the automobilist, 
traveler, tourist, motor-boater, fisherman, hunter, pedestrian, cyclist, boy scout, 
camper, sailor, woodsman, guide. Sell them Tplor Quality Compasses. 


ORDER A SAMPLE ASSORTMENT 


of eight different Compasses; Leedawl, $1.00; Magnapole, $1.50; Flodial .50; 
Gydawl, $2.00; Aurapole, $2.50; Meradial, 2.50; ——- nee een Seem Ree. 
( ‘eebynite, $3.00; fitted in velvet lined easel-back 


tray, 8” x 7%” for show case counter or win- Taylor /nstrument Companies 


dow display. 
Write for trade discounts ROCHESTER, N. Y. 
Makers of Scientific Instruments of Superiority. 
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K & E “Ready Reading” Tapes 
PLL TPIT 


prevent errors and save time. The foot numbers are in the most con- 
venient position, for both horizontal and vertical measuring. 


Other exclusive features, such as KECO finish (to guard against 
rusting), Patent Adjustable Centers, etc., insure satisfied customers for 
the dealer handling K & E Tapes. 

Ask for our Trade Price-List of Measuring Tapes No. H 1398. 


KEUFFEL & ESSER CO. 


NEW YORK, 127 Fulton Street General Office and Factories, HOBOKEN, N. J. 


CHICAGO ST. LOUIS SAN FRANCISCO MONTREAL 
$1620 S. Dearborn St. 817 Locust St. 48-50 Second St. 5 Notre Dame St. W. 


Drawing Materials, Mathematical and Surveying Instruments, Measuring Tapes 




















Grand Rapids All 
Steel Sash Pulleys 


In Your Locality 


There’s surely a need for a sharpening 
depot—a place where women can get scissors, 
house knives and other small implements 

sharpened, and where 


Have a reputa- 
tion for quality 
and time-saving 
features. 


Made in fifty 
different styles, 
any finish. 


Your jobber 
can supply you. 


Samples sent 
free on request. 
Get our thirty- 
one-page cata- 


No. 5—Bali Bearin 
No. 106—Cone Bearing log. 


‘Grand Rapids Hardware Co. 


520 Eleventh St., Grand Rapids, Michigan 














boys and men can get 
knives and razors put 
in shape. 


You can earn $8 to 
$12 a day by pro- 
viding this service 
with a 


Hatfield 
Sharpening 
Machine 


If you will write 
for our plan you will 
get an_ interesting 
outline of a method 
that makes money for 
"many other dealers. 
How about it? 


Hyfield Mfg. Company 


21 Walker St. New York City 














The Neverip Stitcher 


The greatest invention with which the un- 
skilled man can repair leather goods or any 
heavy material. 


A Miniature Sewing Machine 


Packed % dozen in attractive counter dis- 
play box. 


Show cards and circulars in 4 languages. 
Foreign and domestic trade solicited. 


WRITE FOR PRICES 


Stewart-Skinner Co. 


420 Herman St., Worcester, Mass., U.S.A. 


A TIME AND MONEY SAVER 


Set of needles 
carried in handle 
under metal cap. 


A Sectional view 


shows bobbin of 
ready waxed thread 
in handle. 
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American Brand 
QUALITY SERVICE 


Screen Wire Cloth 


Are fully described in our new 360-page Pump 
Catalogue No. 25, which contains descriptive details 
of more than a thousand styles and sizes of Deming 
pene cylinders, and complete water systems. 


very dealer will find our magnificent new Cata- Lasts Longer — Looks Better 


logue valuable as a reference book and a business 
getter. Send to-day for your copy. also 


E DEMING COMPANY, SALEM, : 
ve Hand and Power Pumps eee, ad American Bronze, 


General Agencies 1 i 
Ee Galvanoid Enameled, Painted, 


Buffalo: Root, Neal & Co. Bright Galvanized 
New York: Ralph B. Carter Co. 


bf Agencies in all Principal Cities All Meshes and Widths 


Cut of System No. 2012 


American Wire Fabrics Co. 
Chicago, Ill. 


FACTORIES: 
Clinton, Iowa Mt. Wolf, Pa. Niles, Mich. 
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\ 
Competition forbids increas- \ 


ing profits by raising prices, 
but it doesn’t forbid increas- 
ing sales by selling a bet- 
ter line. More sales mean 
bigger profits—you give 
more and get more when 
you sell 


ROTHWEILER 
PUMP 


MMCHHH@H@C@@«tll 


NO DRI>P o— > 





CAN BE USED 
/N BARREL 
4/THER WAY © 


Wt 





Made a little different— 
a little better than others, 
cost no more, sell easier and : 
oftener. Our catalog shows \N Patent Pending 

a long line of profit makers \ : 
—pumps of special design : a sheenaet aml deogias uae al antes a te 


construction and adapta- oil, gasolene, turpentine, light paint, etc., out of 
bility. : a wooden barrel or iron drum. 


; ROTHWEILER & CO. 
HAYES PUMP & PLANTER Co. |f\ SEATTLE, WN. 


SCAMLwe « (GE. 


Wo 


Md 
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It’s Time for Noahs Pitch 


before the roof begins to leak. Instantly 
seals all openings in roof, gutters, chimney 
flues, skylights, cornices, etc. No trouble to 
put on—@ trowel or table knife does the 
trick. 


Comes in one-pound 
cans and up. Special 
6-oz. can sent free to 
dealers. Write for 
yours with prices 
today. 


The Philip Carey Company 
222 Wayne Ave. 
Lockland, Cincinnati, O. 


HARDWARE 








Se 


ae Reasons for Buying 
WHITING-ADAMS | 
Vulcan Rubber Cemented Brushes 


lst. The bristles and pete ane highest grade; p 
for use by the WHITIN IAMS method, whi h re- 
tains py elastic ity a a velvet softness of ends. 
‘this makes the part of a brush that tewked, perfettin 
quality and long wearing. 

2nd. Every bristle and hair isheld by pure, best quali- 
ty Rubber; yo fuke, coal tar, ¢ he micnl imitation of 
rubber is used in our factory, **Kubber” menus pure 
rubber in all WHITING-ADAMS Vuican Rub- 
ber Cemented Brushes. The butts of bristies or hair 
are completely saturated and surrounded with strictly 
pace rubber in semi-liquid state, and then vulcanized 
iard as granite 

ard. WHI TING-ADAMS Brushes cost little and wear 
long. Our large volume of business reduces cost of 
manufacture tw lowest point, and selling prices are made 
newr to cost. 

4th. Manufacturing Brushes os we have for over 106 
eara, means thet we know brushes, and users of our 
rushes receive the full benefit of our brush knowledge. 


Send for Illustrated Literature 


JOHN L. WHITING -!. J. ADAMS CO. 
BOSTON, U.S. A. 


Whiting-Adams Brushes Awarded Gold Metal and Official Blue 
Ribbon, the Highest Award at Panama- Pacific Exposition, 1915, 




















Supply the Ammunition 
For the Fly Fighters 


The entire country is at war with the fly. 
Crusades are being started in every town, 
city and village. 
Everybody is trying 
to stamp out the 
cause of typhoid, 
tuberculosis and in- 
fantile paralysis. 
You can be of 
immense benefit to 
the public at large 
and at the same 
time make immense 
profits by selling 
ST. LOUIS Fly 
Traps. 
Write for further 
particulars. 


ie im 6=— Ludlow - Saylor 
ime = Wire Company 


— St. Louis, Mo. 














Your 
Customers 


Know 


That You 


Sell Chain by the Foot 


Good Chain 


Samson 

Bulldog 

Hodell 
Cleveland Pump 


Chain with a reputation for durability and fine 
finish and guaranteed to give satisfaction. 


Write for samples and prices on cartons, reels and kegs. 
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Highest HECAFFRE PANAMA PACIFIC 
robe INTERNATIONAL 
Award for Files aticumntaie 
and Rasps 


GOLD MEDAL OF = SAN FRANCISCO 
HONOR | CALIFORNIA 








CALIPERS 








Spring and firm 
joint Calipers in 
all required styles 
and sizes. All oe’ a 
very accurate, for 1917 
quick acting and 
of the best quality Full of Valuable Information 
material. 


on Tools 


Catalog No. 31 
contains full par- 
ticulars. is your name on our distrib- 
iM PORTA NT utors’ ilet for inquiries in 

your territory? if not send 
itin. It may mean consider- 
able to you. 


Sent You Gratis on Request 








MATHIAS KLEIN & SONS 
ATHOL MACHINE Co. Tool Manufacturers 


ATHOL MASSACHUSETTS Canal Sta. 21 Chicago 














Headquarters for CHAIN 


Here shown are but a few of the many dif- 
ferent kinds of chain we make. All our i 
are made of A-1 stock by Automatic Machin- 
ery and are therefore umform and of the best 
quality. The capacity of our chain plant is 
30 Miles of Chain per Day. Send for Catalog 
and Trade Prices. 


The Smith & Egge Mfg. Co. 


BRIDGEPORT, CONN. U. S. A. 
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32 Volt Lux Nitros 
25, 50, 60, 100 and 200 watts. 


Write for complete data. 

















§ Clark’s Noiseless 


~ Swivel Bed Casters 


FOR METAL BEDS 





“ i: store an drobbed in to see t# 


No. 99 reputation for efficient store keeping is 
the biggest asset a hardware merchant 


Used extensively in hospitals, hotels, can have with the trade, the public and 


y ° iP the bank. It results first of all from an 
colleges and private institutions. Can orderly, well protected and properly dis- 


be furnished in three sizes fe played stock of merchandise. 
3, 4 and 5 inch, with a ifterent Such order and attractive displays of hardware is 
sizes of sockets. possible only from the_ installation of Warren’s 


, STANDARD Hardware Store Fixtures. 
Absolutely prevents jars. 
Write today for catalog and full information, address 


Send for bulletin AC 12. 
J. D. Warren Mfg. Company~ 
THE GEORGE P. CLARK CO. Masonic Temple Chicago, Illinois 
WINDSOR LOCKS, CT. 











as s°PHILADELPHIA” =& 


VANADIUM CRUCIBLE STEEL BLADES 
THE MASTER ALLOY AND TOUGHEST STEEL KNOWN 
ORIGINATORS OF THE FIRST SIDE WHEEL LAWN MOWER IN 1869 
NEARLY A HALF CENTURY DOING ONE THING WELL 
BEARINGS BORED WITH RIFLE BARREL ACCURACY 
GENUINE PHILADELPHIA LAWN MOWERS 
ESTABLISHED A HIGH STANDARD IN 1869 
WHEN WE INTRODUCED THE FIRST SIDE 
WHEEL LAWN MOWER 
Vitel) Dm TO-DAY OUR LEADERSHIP FOR SUPERI- 
ORITY REMAINS UNDISPUTED THROUGH- 
«Ui i" ‘ae OUT THE WORLD 
i SEND FOR 1917 CATALOG 


__ —_ =~ NOTICE—tThe public is advised that notwithstanding 
ys 7 . the disturbance in market conditions we have not 
advanced our list prices on lawn mowers or extra parte. 


The Philadelphia Lawn Mower Co. __styie «K» piain or roller bear- 
Makers of High-Grade Goods Exclusively ings. Philadelphia roller bearings 


by es 9 ‘as « or to old style ba 
a cma Aae an oan 3lst and Chestnut Sts.,PHILADELPHIA,PA.,U.S.A.  '“"° “W?rlor Wo, ond style ball 
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BLACK DIAMOND FILE WORKS 


ESTABLISHED 1863 «ne Many 
Twelve Medals of INCORPORATED 185 


Award at Special Grand Prize 


INTERNATIONAL GOLD MEDAL 
Atlanta, 1895 





Expositions 


Copy ef Catalogue will be sent free to any interested File User upon application. 


G. & H. BARNETT COMPANY Philadelphia, Pa. 


Owned and Operated by Nicholson File Co. 














UMMMC@@@EEEEX@@EEEEEEEHXEEHWH Lda € 


MORE PROFITS 


Our complete manufac- 
turing facilities enable us 
to offer SASH CORD of 
one finish and dependable 

quality at lower prices 
than other manufacturers. 
R This is a broad statement 
to make—prove it by a 

trial order. 

“ALBA” brand, a ster- 
ling, high grade, unspotted 
cord, free from imperfec- 
tions and, by actual test, 
proven to be as durable as 
other brands that cost more. 

“STAR” brand, a more 
popular grade; our second 
quality but equal in 
strength and durability to 
many so-called “‘first qual- 
ity’ brands. 

Won't fray, break or 
catch in pulley. 

Let us tell you more 
about our line and prices. 
A postal brings full infor- 


mation. 
FRANK MOSSBERG = 


Gm = mS ATTLEBORO 


a ry 
FALL RIVER, MASS. | N 
N 
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Just the Socket Wrenches 
that Sell—Just the Way 
to Sell Them 


Nobody doubts the worth of socket wrenches. 
Their value has been proved in service and their 
good points are known far and wide. 


N 
\ 
\ 


We make a full assortment of socket wrenches 
and our No. 300 Socket Chest is offered free with 
the assortment of sockets, handles and accessories 
that best fits your requirements. 


Write for special offer. 
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Parker’ s Double Swivel Vise 


appeals to Tool Makers instantly. Operator is saved the usual 
bother of removing the work from the vise jaws. It can be 
swiveled on base or turned in barrel, without even touching the 
Vise Screw or Lever, and is held in position by a turn of the 
tightening studs. 


Made with Parker’s Solid Steel Bar Slide Strengthener—a 
Patented Feature found on no other vise. The Tool Steel Jaw 
Faces are removable and renewable. 


PATENTED JAN, 2, 1906 Always a big seller. Send for No. 5 Vise Catalog. 


The Charles Parker Company he aes tee 
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Order STANLEY No. 3000 


‘‘Twinrold”’ Self-Tightening 


at. Sept. 26, 1911, and Nov. 1, 1912 


BOX STRAPPING 





It is coiled double. 
It is self- tightening. 
Nails can’t slip in driving. 


100 aan St., New York. 
See page 87 


"“ONN. U.S.A 
73 E. Lake St., Chicago 
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NIAGARA VESTPOKIT RENCHIZ 


Fit the Pocket and the Pocketbook 








12 Sizes Singl-End, 6 Sizes Dubl-End, Fit Nuts yg” to 134” 
Niagara Universal Rench, Ten Tools in One 
These Renchiz fit all nuts, square or hexagon 

Even the largest size is not cumbersome in the pocket 

Only high grade material used. Will not wear out 
Save the temper of the chauffeur and the bicycle rider 
Called for by camper, sportsman and tourist 
Handy, Useful, Durable, Low in Price 


A valued convenience at a little cost 


Folder 95-H showing all Renchiz and six sizes 
Vestpokit Skrudrivrs Mailed on Request 


MANUFACTURED EXCLUSIVELY BY 


“Niagara Falls Metal Stamping Works 
HARDWARE SPECIALTIES 
NIACARA FALLS, N. Y., U. S. A. — 








THE STEEL FRAME 


is designed to withstand the 
usual abuse that is so fre- 
quently applied to pipe 
wrenches, reinforced at the 
strain is 


points where the 


concentrated. The springs 
are full of life, permitting the 
wrench to release its hold 


quickly. 


F. E. WELLS & SON CO. 
G 


reenfield, Mass., U. S. A. 








BIFURCATED RIVETS 


Established 





TUBULAR RIVETS 


Eighteen Eighty-four 


; Main Offiee and Factory 
JUDSON L. THOMSON MFG. CO. 
Waltham, Massachusetts 


Bifurcated and Tubular Rivets, Metal Specialties and Rivet Setting Machines 
Write for Catalog and Prices 


OUTSIDE PRONG RIVETS 
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Machine 


Tool Builders 


ANUFACTUR- 

ERS of machine 
tools will do well to con- 
sider the designs of ma- 
chine wrenches _ illus- 
trated in the Billings & 
Spencer Co.’s Catalog. 
This catalog embraces 
the standard lines of 
wrenches designed for 
use with machine tools 
as well as special types 
for special purposes. 


Billings & 
Spencer 


triangle trademarked 
tools have received the 
recognition of the lead- 
ing industrial concerns 
throughout the country. 
For more than half a 
century they have been 
universally used. In 
workmanship, material 
and design they repre- 
sent the highest develop- 
ment of tool construc- 
tion. 


Our confidence in the de- 
pendability of our prod- 
ucts is evidenced by the 
fact that every tool bear- 
ing the triangle trade- 
mark of the 
Billings 464 &Spencer 
Co. is unconditionally 
guaranteed. 


Make use of the long ex- 
perience and tremendous 
facilities of one of the 
largest plants in the 
country. Send today for 
the catalog of the pioneer 
American drop-forgers. 


LG BILLINGS 
& SPENCER CO. 


HART FORD:CONN.U.S.A. 

















Broadness 
of 
Vision 


The days of sitting in the 
office continually and simply 
relying upon one’s self for 
merchandising ideas has 
gone—gone forever. 


The successful merchant is 
the man who keeps his 
fingers on the pulse of the 


merchandising world. 


In all quarters of the world 
merchants are doing this 
through the medium of the 
HARDWARE AGE. Its 
pages are constantly present- 
ing the news of what other 
men are doing, and suggest- 
ing live ideas for improve 
ment. 


Acquire broadness of vision. 
Adopt the policy of studying 
the HARDWARE AGE and 
encourage your workers to 
do likewise. You'll find a 
big jump in the efficiency of 
your organization. 
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(Patented) 


THE CHAMPION 


Double 
Acting 


This handsome hinge of few parts has 
the “call,” and deserves it. 

The entire weight of the door rests on 
a ball bearing and allows the door to 
swing freely and easily without jar or 
noise. 


And all a carpenter has to do to attach 
this hinge, is, simply saw out a rectan- 
gular piece at the bottom corner of the 
door and make a slight mortise for the 
strap ends of the hinge. No wonder 
it sells, 


Send for our Catalog of Profitable 


Hardware Specialties. 


The Champion Hardware Co. 


GENEVA, OHIO 


Floor Hinge 





L 
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INVISIBLE 
HINGES | 


are made in numer- 
ous sizes and vary in 
construction to suit | 
each particular re- 
quirement for an in- 
visible Hinge. 


Hardware Dealers 


who carry this line do not limit their 
sales and profits but meet the require- 
ments of all classes of mechanics, car- 
penters. builders, architects, owners. 
etc 

Write for Catalogue H 


it is interesting and instructive and contains the 
key to more profit and larger sales. 


SOSS MANUFACTURING CO. 
435-443 Atlantic Avenue, Brooklyn, N.Y. 


BRANCH es 
CHICAGO—160 North Fifth 
SAN FR Lyon abe , siete. 
LOS ANGELES—224 Central Bldg. 
MINNBAPOLIS-8416 2nd Ave., South. 
DETROIT—922 David Whitney Bldg. 
CANADIAN REPRESENTATIVBS: 
J. E. Beauchamp & Co., Montreal, Canada. 
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DYKES NEW MOTOR MANUAL 


Treats Motorcycle, Marine and Stationary Internal Combustion Types of Engines 


HIS new manual is 

gotten upin Mr. Dyke’s 
excellent “‘tell at a glance” 
style. Everything being so 
clearly illustrated that it is 
hardly necessary to refer 
to the text. The book is 
written in plain English 
and has 500 specially pre- 
pared diagrams. It is a 
book in which the layman 
or student will find a 








DYKES 
MOTOR MANUAL 


Motorcycles,Marine 
Stationary Engines 
{___ Simplified | 





224 Pages, 6x9 Inches, 


500 Figures. 


Cloth, $2.00, Postpaid. 


TABLE OF CONTENTS 


Motorcycles—Types, drive, engines, firing 
order, valve timing, electric lighting and 
starting, magnetos, troubles, remedies, every- 
thing you want to know, fully illustrated. 


Marine Engines and Motor Boats—Every 
subject you can think of, from construction 
of the hull to explanation of all types of en- 
gines, gasoline, kerosene, oil; repairing; rules 
of navigation, meaning of marine terms, etc. 


Stationary Engines —Gasoline, kerosene, 
oil; construction, operation, care; Diesel, 
gas producers, railroad motor cars. 


Aero Engines, Air Crafts, Steam Engines 
(for automobiles)—These subjects are only 
briefly treated, but the principle is clearly 
explained. A submarine is also explained. 
Digest of Troubles, Repairing—Covering 
troubles, remedies and repairs of motor- 
cycle, marine and stationary engines. 





simple explanation of his problems, while the repair man or 
mechanic will find it invaluable as a reference book and time saver. 





If you want to know anything about any type of gasoline, kerosene or oil engine, this is the book to get 





DAVID WILLIAMS COMPANY, 239 West 39th St., New York City 
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This is an entirely new 
feature found exclusively in 
the Modern LEE. As the 
fibre wears shorter, simply 
cut out the seams, all if 
desired, and you still have an 
elastic broom, giving your 
customers double service over 
the old style broom made 
with wire. This improved, 
patented feature rapidly in- 
creases broom sales. For 
interesting details write, 


LEE BROOM & DUSTER CO. 
Lincoln, Nebraska 
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Honesty Is The Best Policy 


Whether it’s in a man or only in scales, that motto 

holds good. The man who uses J. B. Scales cheats 

neither his customer nor himself because J. B. Scales 
are everlastingly accurate. 

Buy them— 

use them — sell 


the genuine 
J. B. Write for 
our catalog. 


The Jacobs Bros. 7 Qy SeSvessetsi ha’) 

Ci. St Ms 

78 Warren Street - : 
New York 








Make More Money 
During the Year 
1917 


Stock Our Line of 
COBBLER SETS 


Star Heel Plate Co. 


Louis Sacks, Prop. 
Newark, N. J. U.S. A. 


PREPAREDNESS fiy2'the call tor 





Every wringer 
We stand back 
m a n ufactured of one 


by us is fur- w, f YA 

nished with a ' _—™ 
warranty tag 
Which bears 
our name and 
the time of g 
warranty. 


A trial order 


THE AMERICAN WRINGER CO. new Yorn dity 














When the Trunk 


Comes Down 
From the Attic 


in preparation for the summer vaca- 
tion trip—thbat’s your cue for enter- 
ing upun the scene with Acme Ball 
Bearing Trunk Casters. 


knee 
curely by five No. 9 rivets either to 
dined metal or wood bot- 
toms, no slat required. 


>) 


The Schatz Mfg. Co. 
Poughkeepsie, New York 


Agents: 
J.C. MeCarty & Co.,29 Murray St.,N. Y. 





HARDWARE JOBBERS 


The “SUPERIOR” Balers have many 
points of superiority over all other Balers, 
which are easily shown in our illustrated 
circular. 
The No. 30 “SUPERIOR” Baler is the 
Baler to order, for it is the merchant's 
favorite size, most economical Baler in 
the use of wire, is built the proper height 
for the ease and convenience of the eper- 
ater, bas “‘U’’ shaped compression clamp 
encircling entire Baler and contains more 
baling space than Balers sold at higher 
prices. he large capacity in which we 
manufacture the Balers enables us to give 
such good quality for the money. e 
above statements are verified by thousands 
and thousands of satisfied customers. 
Order from your jobber, or if he is unable 
to supply you write us for name of job 
ber who can supply you and information 
Tding service bulletin as to how to obtain highest prices for 


ed paper. 
G. WENZELMANN 


Prop. Galesburg Paper Press Factory, Drawer 49, Galesburg, Ill. 














Safety Fuse 


Ensign-Bickford is the ORIGINAL safety 
fuse—tested and tried by time and experience. 





<Zcue> 


COLDROLLED STEEL 
BOX STRAPPING 


joo feet to a coil. 20 coils in a 
case. Great Tensile Strength. 
No Sharp Edges or Rivets. 


Write for Catalog. 
Manufacturers of 
Flexible Steel Door Mats, 
Corrugated Fasteners 
ACME STEEL GOODS 
COMPANY 

Aame “Dot Embossed” 2840 Archer Avenue, CHICAGO 
Atlanta,Ga. New York City San Francisco Montreal, Quebec 
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TERMINALS 


THE ONLY COMPLETE LINE 
BATTERY CONNECTORS 


Ree. 


We make many other sizes and styles besides the above 


H. B. SHERMAN MFG. CO. 
BATTLE CREEK, MICH. 


BRASS CLIP 
TYPE 


S= 


For Spark Plugs. Made for all 
sizes of cable. Also made 











A Profitable 
Hose Mender 


Basic patents of which belong 
to us exclusively 


You can see from its construction that this hose 
mender makes a permanent union quickly. The 
kind of goods that makes customers and holds them. 
Made in all diameters. 

Get our catalogs on Hose Couplers and Lawn 
Sprinklers. There’s profit in it. 


STUBER & KUCK CO., Peoria, Ill. 


New York Office: 154 Chambers St., J. M. Sherwood, Mgr. 
San Francisco Office: Rialto Bldg., Wm. P. Horn, Mgr. 








The Storm King 


Lantern 


WIND AND RAIN PROOF 
250 Candle Power 


tes 15 hours on one quart of gaso- 
line or kerosene. Automatically cleaned; 
cannot clog. Can be turned high or low. 
Will sta more rough usage than the 
ordinary lantern and has no wicks to 
trim, no chimneys to wash, no smoke, no 
smel] and no dirt. Just the thing for 
farmers, dairymen, shows, fairs, sports- 
men, motor boats, construction work, rail- 
roads, etc. 

The Storm King weighs 3% pounds net 
and is 14 inches high. Put up in single 
cartons. A sample will be sent on trial 
to any rated dealer. Order a sample to- 
day. or send for further particulars. 


National Stamping & Electric Works 
416 S. Clinton Street, Chicago 





CLEVELAND GRINDSTONES 


The Best ThatyYou Can Sell 


If a tool is worth poving. it 
is worth having the best. The 
best will last the longest and 
give the greatest satisfaction 
every time it is used. As 
labor is scarce and work 
heavier power machinery on 
the farm will increase pro- 
duction. CLEVELAND 
GRINDSTONES have been 
ronounced by the largest 
Kool Manufacturers as the 
only reliable grindstones. 


It pays to get the best. 


THE CLEVELAND STONE CO., Cleveland, {Ohio 








“HOLD 
FAST” 


Ask your Jobber 


ONE YEAR 
GUARANTEE 


Double and stitched 
of the heaviest 
Chrome 


E.T. RUGG & CO., Newark, O. 








Townsend Gave to ‘the World 
The Ball-Bearing Lawn Mower 


Golf 


All other manufacturers now make Ball-Bear- 
ing Mowers for their best grade, but Town- 
send still leads in design, quality and finish. 


S. P. TOWNSEND & CO. Orange, N. J. 











Quick-Set Steel 


Drive Posts 


These are some of the 
reasons why the de- 
mand for these posts 
is growing: Cost less 
than wood or con- 
crete, guaranteed for 
35 years, a few blows 
set them, adapted to 
any kind of wire fenc- 
ing, wire strung easily 
and quickly. 








It will pay you to 
handle these posts. 


gh . They appeal to farm- 
” ers and all property 

7. owners. Send for 

our catalog. It is free. 


Buffalo Steel Co., Tonawanda, N. Y. 








Well Established Long Established 


'G & B' 


is the pioneer brand of American 
galvanized nettings and wire cloths. 
AY) ve Cole 5S a house Vem ere) elelane role. 
existence tor nearly a century 


THE GILBERT & BENNETT 
MANUFACTURING COMPANY 
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DIETZGEN 


MEASURING 
TAPES 


are a guaranteed product— 
backed by a quality firm. 


Your trade will value the 
Simplified-Reading Feature. 
Send for Tape Catalog ‘‘H’’ 


Eugene Dietzgen Co. 


Manufacturers 


O20 1) 


Chicago 
Pittsburgh 
New York 


San Francisco 
New Orleans 
Philadelphia 


SLOULUREDEOERUAADUEROOGODEEAEEODGERORERRUERULEEEROAREED EGON 


PTT 
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Perfect Clinching 
Hose Coupling 


pi Ce 


ainah Body and Galvanized Steel Clamps. 
Complete in one article. The Lowest Priced 
Quality Coupling on the Market. Also fur- 
nished in all brass. It makes a Strong, Tight 
Job—as Neat as a Factory Inserted Coupling. 
~ cial Clamp Construction Prevents Cutting 

the Hose. 

send for Catalogue of Hose Accessories 


L. R. NELSON, PEORIA, ILL. 


Exclusive Licensee Under Patents 











The ‘‘Original” Gutter Hangers 
Made by Berger Bros. Company 


are the strongest, neatest and 
handiest made; 20 different styles 
to suit any requirement. 


Look for the “BB” on 
every piece. 


Send for free samples 
No. 10 and No. 8 Catalog. 


Berger Bros. Company 
Office: 229-31 Arch St. Store: 237 Arch St. 
Warerooms and Factory: 110-114 Bread Street 
PHILADELPHIA 


Genuine NEY Haying Tools 


STANDARD FOR FORTY YEARS 
THE COMPLETE LINE WRITE FOR CATALOGUE 


THE NEY MFG. CO. Canton, Ohio 








THE |PEN DAR CONSUMER 


A NEW AND SAFE IDEA 


Made entirely of Galvanized 

Wire and Iron, almost inde- 

ne ee, ee el structible, used for BURN- 

“LAE mM Me ING WASTE PAPER and 

’ other combustible material; 

\) Vi HMAdtNeddi due Uli also a neat Basket for Waste 

Paper, Leaves, etc. The 

POTN big of Sy pinorua 
| ih Hinenevaniit}ii 


perfect arate from an ites 
rom all sides. 
Ny NM Made in four (4) sizes. 

| ‘ HL 

i Mm ii mM i ony for description and 
‘4 Hedveeevoosneral 


Pennsylvania Wire Works 
Edward Darby & Sons Co., Inc. 


235 Arch Street, Philadelphia, Pa. 








Ask Your Jobber 


For Harness Snaps, Rope 
Snaps, Breast Chains, 
Horse and Cattle Ties, 
Halters, Wagon Jacks, 
Gate Hooks, ete. 


MADE BY 


Covert’s Saddlery Works 


INTERLAKEN, N. Y., U. S. A. 











' ¢ 
y DI-ME L-INE STAINS. 0°, 


A complete, compact, distinctive line in handy house- 
hold cans only; no larger sizes. Good value these 
days at 15 cents or two-for-a-quarter. A great seller 
with Hardware Trade. Assortments contain all 29 
colors. Display matter included. 

Dealer’s Assortment (30 Doz.)............. $26.25 
Jobber’s Assortment (12 Doz.)............. $10.50 
Open stock, all colors, per gross $10.80 


Write for color card, circular and bookle 
“The Five and Ten Trade in Hardware.’ 


MotdAur Painr Mro.Ca 


150-170 Second Ave., BROOKLYN-NEW YORK 
Western Trade Supplied by Townley Metal & Hardware Co., 
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The C. & L. No. 71 
Fire Pot 


certainly fills a long felt want. It 
weighs about seven pounds less than 
other fire pots of a similar type and is 
smokeless, odorless and noiseless, and 
every user knows what that means. 
The No. 71 has sub-flame so that the 
burner can be turned down low when 
not in use, thereby saving fuel and time. 
Two flames burn from each side to the 
center. The No. 71 will heat 12-lb. cop- 
pers as fast as two mechanics can use 
them. All leading jobbers will supply 
at factory price. end for catalog—it’s 
ec. 


No. 71 Fire Pot  ** 
List Price Each $13.60 Clayton & Lambert Mfg. Co., 


Detroit, Mich., U.S.A. 
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THE TACK 





Robertson Horse Shoe Magnet’ Hammers 


@ high grade line with a good profit to dealers and 
jobbers. Catalogues and discounts on request. 
Silwer medal (Highest Offered) Panama-Pacific Exposition 


ARTHUR R. ROBERTSON, 144 Oliver St., Boston 





OILERS” 


Write us before 


“WALL 


of Brazed Steel 
Construction 
Guaranteed 

for order means 


placing your 





orders. One 


5 years another 


P. WALL MFG. SUPPLY CO. 


PITTSBURGH 











Trace Marx 


Diamond Nozzle 


Rea. U. 8. Pat. Orrice 


The BEST At ANY PRICE 
COST{LESS Than Other Good Ones 


ay ee, pe ee cere 


Patented 


Spray—Straight Stream—Shutoff. Wrought Brass— 
Not Cast Brass. The only nozzle with pilot to keep 
spray point central and prevent one-sided spray. 
Stronger, lasts longer, bigger volume of water. Sam- 
ple sent postpaid on receipt of 25 cents. 


H. B. Sherman Mfg. Co., Battle Creek, Mich. 





RIGHT NOW 


The revival of wooden boat building will stimulate 
the demand for Ship Augers 


ORDER 
C. E. Jennings’ “L’Hommedieu”’ Brand 








The Employer who feels the need 
of ‘new blood”’ in his organization 
can reach the most desirable class 
of employees through our Want 
Pages. 

The Employee seeking a new field for 
his ability and enthusiasm can get in 
touch with healthy growing concerns 


through the Want Pages of Hardware 
Age at small cost. 











Prompt Shipment on Receipt of 
Your Order 


Ferrules, Copper; Bars, Copper; Bottoms, Copper ; Burns, Cop- 
er; Conductor Pipe, Copper; Crimped Sheet, Copper; Eaves 
rough, Copper; Elbows, Copper; Gaskets, Corrugated Copper ; 
Hammers, Copper; Mitres, Copper; Nails ey. ot Rivets, Cop 
per; Roll Copper; Shoes, Copper; Sheets, Copper; Soldering, 
Copper; Spikes, Copper; Washers, Copper. 

f your selling needs are listed above, write us at once 

Pittsburgh Cepper and Brass Rolling Mills 


C. G. HUSSEY CO., 


Pittsburgh, Pa. 
U. 8S. A- 
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American Barbed Wire 


Both two and four point; Glidden, Baker Perfect, Ellwood 
Waukegan, American Special, Lyman and lowa brands. 


AWARDED 
American 
Nails, Tacks, 
Plain and 
Galvanized 
Wire 


R. R. Spikes 
Staples 


Barbed Wire ms) 
on patented Steel &Wire Company 
steel reels . 


Nail and Wire Catalogue sent free for the asking 


AMERICAN STEEL & WIRE COMPANY 
Chicago New York Cleveland Pittsburgh 
Worcester Denver 
Export Representative: U. 8S. Steel Products Co., New York 
Pacific Coast Representative : U. 8. Steel Products Co. 
San Francisco Los Angeles Portland Seatt 
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ARMSTRONG TOOLS 


SS Sn 


Tools bearing the name of the Armstrong Mfg. 
Co. are superior made tools. Perfect in construc- 
tion, accurate and dependable. 

The name of Armstrong has ever stood for the 
best in service, quality and workmanship. 


Tools With an Enviable Guarantee 
Send for our catalog of Genuine Armstrong 
Stocks and Dies, Water, Gas and Steam Fitters’ 
Tools and Pipe Threading Machines. 

THE ARMSTRONG MFG. CO. 


290 Knowlton Street Bridgeport, Conn 




















SA TISF Y 


your customers 
DIXON’S SOLID BELT DRESSING 


sells itself after the first trial. It 
has to be good to come up to the 
Dixon standard of quality. Repeat 
orders follow naturally. 
How is your stock? 

Made in Jersey City, N. J. by the 


JOSEPH DIXON CRUCIBLE COMPANY 
ms ESTABLISHED 1827 Os 


“STAR EXPANSION BOLTS” 


A PLEASURE TO SELL 
STANDARD THE WORLD OVER 


ul 


Lag Screw Wood Screw tor a — 
Type Type Bolt 
STAR EXPANSION BOLT ‘COMPANY 
20 W. Lake St., CHICAGO 147-149 Cedar St., NEW YORK 











If it's DROP FORGED 
WRENCHES you're 


after, remember that 
P-S Quality is 


Guaranteed. 


Page-Storms Drop Forge Co. 
CHICOPEE, MASS. 


Ask for 
Booklet A 











Lebanon Machine 


Company 
LEBANON, N.H. 


Send for Catalog 


AUGER BITS 








is more sure than your own 


No Contagion belief that you can turn out 


high grade merchandise. Put that belief into your ad- 
vertisement in Hardware Age, and our readers will not 
fail to “catch” it. Right there is the beginning of 
business for you. 


HARDWARE AGE 
239 West 39th St., New York City 
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SAMSON CORDAGE WORKS 


MANUFACTURERS OF SASH CORD, CLOTHES 
BRAIDED CORDAGE LINES, SMALL LINES 


AND COTTON TWINES ETC. S107 40 CAALOG 
BOSTON MASS. 








' Tron Fence and Gates 


* Vases 
Settees 


Agents 
anted 


Send for Catalog 
THE TEWART IRON WORKS co., 765 Stewart Block, Cincinn+ti, Ohio 
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O. LINDEMANN & CO. 


pr 
ec 


Established 1863 
New York 


Manufacturers of 
BIRD 
CAGES 


35-37 Wooster Street 


sil 


SLOYD 
OYSTER 
RUBBER 
PATTERN 
MAKERS’ 


® KNIVES 


Point 
Paper 
Hanger’s 
Kile 
ROBERT MURPHY'S SONS CO. 
Ayer. Mass. 








BROOKS 


Bright Iron and Brass Wire 
Goods. Special Wire Goods 
made to order. 


M. S. BROOKS & SONS 
CHESTER, CONN. 


THE WINSTED EDGE TOOL WORKS 


Manufacturers 
Chisels, Gouges and Drawing Knives 
Established 1827 Winsted, Conn. 








Parker Wire Goods Company 


Manufacturers of 


General and Special Wire Hardware, 
Wire Goods and Stampings 


WORCESTER MASSACHUSETTS 


“GEM” Nail Clip 


The famous ‘‘Gem'’’ 
mounted twelve on a 
some counter card. 

25 cents each. Big 
prefit. We also 
make a ten - cent 
nail clipper. Write. 

H. C. COOK CO. 

Ansenia, Conn. 











Cloth Containers 
for all kinds of Tool Sets 


Send us your special patterns and 
we will submit duplicates of our 
construction. 


Ask for Catalog “Tool Rolls” Dep’t T. 
The Troy Carriage Sun Shade Co. 
Troy, Ohio 


Morton's Cable Chains 
BRONZE AND STEEL 


For hanging sash and suspending doors, gates, 
weights, etc. Very easy to apply. Strong and 
durable. Some have been in use over 25 years. 


Thomas Morton, 245 Centre St., New York 














THE VERY LATEST 


bargains in the way of hardware stores are 
offered for sale in the “Opportunity Ex- 
change” of this issue. They hold valuable 
investments for you. Why not look them 
up—now? 





STERLINGWORTH 


INSECTICIDES 


Bordeaux Mixtures, Scale Killers, Sulphur Sprays, Bu 
Killers, a Sprays, Lice Powders, Powdere 
Tobacco, Roach Klilers, Sulphur, Copper. Sulphate, Ant 
Killers, Bed Bug Killers, Weed Killers. 


Send for Sterlingworth Bug Pook (48 pgs.) and dealers price list 


STERLING CHEMICAL C9 Cambridge,A Mass. 





ELEVATORS AND DUMBWAITERS 


Made to be sold by the Hardware 
Trade. Can be placed in position by 
any carpenter. 


Send for Catalog No. 24 


ENERGY ELEVATOR CO. 
214-216-218 New St. Philadelphia, Pa. 





JOHN OMMERS PEERLESS FAuceTs) 


s7eem BEST BLOCK TIN K 
MAPLE WOOD BODY HIGHLY LY POLISHED 


4 ONLY THE GENUINE ARE STAMPED IN THE WOOD WITH 
TRADE MARK MALTESE CROSS (aS PR cur) 
NS 








TAS LIB + 
— wee pee 


~ JOHN HASSALL. we. 
Rivers. 
EScuTCHEON Pins! 
SpeciAt Wire NAILs 


Ceav ano Oaxcano Sreeers 
BROOKLYN, NY 


el ee cet 9 


iw Ace Meracs 




















MORRILL PRODUCTS 


Saw Sets Liquid Soap Dispensers ft 


Bench Stops Lead Seal Presses 

Box Openers Hand Punches 
Nail Pullers Spike Pullers 

The apex of quality resting upon sound advertising, 

satisfactory service, good construction and merit. 

CHAS. MORRILL 


102 LAFAYETTE ST. NEW YORK 
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KEYSTONE. ss ome, D> 
rn 


Made from KEYSTONE COPPER STEEL— 


CULVERTS, TANKS, ROOFING _ Sans 


and all forms soz - 


sheet metal work. T: 
ne added below a pollo grade. mark. 

ond » > Roofing Products, Black ects, 8 

ERICAN SHEET AND TIN PLATE ¢ COMPANY. F Frick 


ese sheets are highest in quite and resi: 
e also ‘acture a 
Goa ‘Sheets, Te Terne Plates, Etc. ia 
ano Pa. ee 








<=> JEFFERY’S MARINE GLUE 


Use No. 1 Extra Quality for filling deck and hull seams of Yachts and a 
Use No. 2 First Quality Ship Glue or No. 3 Special Navy Glue for filling d 


merchant vessels. 
Use No. 7 Soft Quality or Waseepens 


covering boats and canoes, cab 


for Free Booklet, 
“Marine Give, What to 
Use and How te Use It. 


roof Liquid Glue for filling and waterproofing canvas fer 
n tops, decks and fiyiag boats. 
No canoeist should be without an BEmergency Can of our coewe Canoe Glue. 

For Sale by ell Hardware end Sporting Geode D 


L. W. FERDINAND & CO. 


- f- , 





152 Kneeland Street 
BOSTON, MASS., U.S.A. 





Are made from the highest grade boxwood, well seasoned, accurately graduated 


and securely assembled. 


THE [UFKIN FR wLe C70 windsor, Can 


BOXWOOD RULES 


Send for Catalogues 


The name itself foreruns your selling arguments. 


SAGINAW, MICH. 
New York, N London, Eng. 





PLIERS, 
NIPPERS | 


AND 


PUNCHES 


Send for Catalog 


ESTABLISHED 1826 


Round and Oval Punches 


OF SUPERIOR QUALITY 


+ C. S. Osborne & Co. 


Newark, N. J. 








THE NEY MFG. CO., Canton, Ohio 


AMERICAN 


Sickle Edge cc. Knife. 
The original sectional 


edge 
hay knife. Write for 


prices. They are in- 
teresting. 








C-S CO. 


12-Inch 
Hardwood 
Levels Ne. 2 


oc _ THE QHAPIN-STEPHENS ([0, 


Popular Prices UNION FACTORY 
Ask Your Jobber PINE MEADOW, CONN., U. S.A. 


G-W ICE TOOLS 


For use Ans the Wholesaler for unloading Ice 
a. es or cars. 
r use Retailer on om wagons. 

For use by the Housewife at the Ice chest. 
Write for Catalog and Window Display Oarde. 
Let us quote Jobbers’ prices. 
GIFFORD-WOOD Co. 

Works New York Rochester, N. Y. 
Hudson, N. Y. Boston Philadelphia 
Chicago 








——— 


PORTER’S ‘‘NEW EASY”’ BOLT CLIPPERS 


All sizes. All parts interchangeable. Jaws Special Steel. 
Big Seliers. Good profit. Write for prices. 


H. K. PORTER Everett, Mass. 








“VICTOR” BOLT CLIPPER 


Send for Cataleg 


ROBERTS MFG. CO., Somerville Station, BOSTON, MASS. 











OLD SOL 


NITROJECTOR -ilele. 
geport, Conn. U.S.A 








Send fer new catalogue Ne. 10 
WILMINGTON, OHIO 
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TUBULAR 4nD CLINCH RIVETS 


« 


TUBULAR RIVET AND STUD CO., 


a 


BOSTON MASSACHUSETTS, U.S.A. 





Encourage Him 


Some bright boy in your store is show- 
ing a keener desire to know about the 
goods around him than is usually 
found in youngsters. 


This boy is of the stuff that makes 
real merchandisers. Properly tutored, 
he'll develop into a big, broad-gauged 
man able to lift many of the burdens 


you now carry. 


Encourage his continued interest, 
add fuel to his ambition and make 
him more valuable generally, by giv- 
ing him a personal subscription to the 
Hardware Age. 


In many cases a Hardware Age sub- 
scription has been an important factor 
in bringing boys from the ranks. 








“STAR” 


FIRE RETARDING 


| VENTILATORS 


Patented 


are part of the venti- 
lating system in the 
largest office building 
in the country, where 
a constant supply of 


Every “Star” Fire 
Retarding Ventilator 
is equipped with a 
fusible metal link, 
which invariably | 
parts in case of fire, 
allowing the damper | 
to close by gravity | 
and preventing the | 
spread of flames up- | 
ward. i 
Send for our Book- | 
let on Ventilation. 

Manufacturers of |i 
Evans “Almetl” Fire | 

Doors 

“Merchant’s Old 

Method” Roofing Tin. | 


MERCHANT & 
EVANS CO. 


PHILADELPHIA 


New York Wheeling || 
Baltimore cusses" | 
Atlanta Kansas 
Cleveland ®ax% i 














Capewell Horse Nails Suit Horseshoers Best 


When a man puts on a shoe with Capewell nails the work is easier for him, and he 
knows his customer will be satisfied. 
Consequently, the great majority have used Capewell nails for years—they use them 


toda: 

The merchant who keeps well stocked with these nails is able to supply the nail the 
Shoers want—the one which thousands insist upon having. 

Not the cheapest nail oo of quality but the best in the world at a fair price. 


All things considered, 
the Merchant. 


sale of Capewell nails yields the largest annual profit to 


The Capewell Horse Nail Company 


Hartford, Conn. 


Leading Horse Nail Makers of the World 
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The position you are looking for 





Age. 


Age will help you to find 


It does just as well. 





may be looking for you in this 


ut an “ad” 


yours. 


Note—lIn answering ads do not send original references—Send a copy. 


“Help Wanted” section of Hardware 
The largest hardware firms in the country advertise here when 
they need competent men. 

If you do not find the place that fits you, 
issue yourself and let hardwaremen know w 


at you can do. 
There is always a good place waiting for a good man, and Hardware 


in the next 








Help Wanted and 
Business Opportunity 


Advertisements 2c per word 
—$1.00 minimum rate. 


Situations Wanted 


2c per word—50c minimum. 


Display rates on request 
Allow seven words for keyed address. 




















Help Wanted 


Help Wanted 


Situations Wanted 


Business Opportunities 





Original letters of reference should 
mot be inclused with replies to ad- 
vertisements appearing in these col- 
umns, as they are freque tly mislaid 
and lost. A copy of the reference 
will serve the purpose. 

Want a manager in a retail hard- 
ware store. One who is a capable 
executive, an organizer and producer. 
No other need apply. pF eam Lox 
A-104, care Hakxpware Ace, 
York. 


IF YOU ARE DESIROUS of in- 
creasing your earnings, write for 
terms on Sollers’ Self-Calculating 
Scales, something that every carpen- 
ter and stair-builder will be glad to 
get and use. Write early and secure 
exclusive right to territory that you 
will be able to handle. Address R. 
C. Smyers, Mt. Union, Pa, 


HERE IS THE PLACE FOR 
YOUR MESSAGE, FOR IT 
WILL BE SEEN AND READ 
BY EXECUTIVES—THE MEN 
TO WHOM YOU MUST SELL 
YOUR SERVICES. 


Wanted—A _ salesman, well ac- 
quainted with the retail hardware 
trade in Pennsylvania to sell a high 
grade specialty line. About 35 years 
of age and accustomed to earning 
not less than $3,000 per annum pre- 
ferred, Commission proposit on with 
suitable guarantees. An unusual op- 
portunity. Address Box “A-75,” 
care llaroware Ace, New York, 


WANTED — A HIGH -GRADE 
SALESMAN to sell to hardware 
jobbing and retail trade SOLE 

EATHIER in strips and cut soles. 
Good commission to salesman who 
can show satisfactory results and one 
who has an _ established territory. 
Address Box A-96, care Llarpware 
Acs, New York. 

~ WANTED—An . experienced re- 
tail hardware salesman for progres- 
sive hardware store located in large 
Eastern city, a young energetic man 
of pleasing personality, must under- 
stand builder's nardware. Salary to 
start $20 per week. Rapiies confi- 
dential. Address Box A-95, care 
Harpware Ace, New York. 


cw 











Hardware and 
Implement Concern 


with stores located in eastern 
States, doing several million 
annually, well rated and old 
established, requires the serv- 
ices of a man to act as Mer- 
chandise Manager; must be 
familiar. with most of the fol- 
lowing lines: 


Hardware, all kinds, 

Tools of all kinds, 

Roofing, Including metal, 

Piumbing goods, 

Cement block aaa 

Stoves and ra 

Various kinds. oF *Bullding 
Material, 

Paints, 

Wire aay 

Harvesting Equipment, 

Tillage Tools, 

Harness, 

Vehicles. 

House Furnishing Goods. 


No one considered unless at 
present employed and earning 
at least $5 000 per annum. 

All applications will be read 
only by head of concern and 
they will be regarded as abso- 
lutely private. You can answer 
this advertisement in perfect 
safety, no matter what your 
present position may be. 


Address Box 101 Hardware Age 
New York 


Want thoroughly experienced 
builders’ hardware salesman. Must 
he able to sell high grade goods and 
have the ability to develop an elli- 
gon builders’ hardware department. 

Applications solicited only from men 
of high grade ability and experience. 
Address Box A-10S, care HaRDWAku 
Acg, New York. 





Wanted—A man who is capable of 
acting as manager, taking charge of 
office and purchasing, for a general 
hardware, mill supply, plumbing and 
heating house, one who would in 
vest in the business preferred. In 
application state age, experience, ref- 
erences and salary. ddress Box 
A-111, care Haroware Acz, New 
York, 





Wanted—There is an opening in 
a Massachusetts city for a young 
man with experience in sporting 
goods and hardware. The position 
would carry with it a fa‘r salary to 
Start and an opportunity to work 
into the firm. t is a rare chance 
Address Box A-108, care HARDWARE 
Ace, New York. 








Situations Wanted 





SALESMAN OF EXPERIENCE 
and ability wants position with man- 
ufacturer, Eleven years’ experience 
in the Middle and Southwest calling 
on wholesale and retail trade. Best 
of references; age 38, and well ac- 
quainted. Address oT. R.,” care 
Harpware Ace, New York. 





IF YOU WANT A_ POSITION 
WHY DON’T YOU SAY SO TO 
THE THOUSANDS OF EXEC- 
UTIVES THROUGHOUT THE 
HARDWARE TRADE WHO 
READ THIS PAGE? 





Young Man wants position in first- 
class hardware store; three and one- 
half years’ experience. Position of 
advancement only. Can begin im- 
mediately. Box 577, care IlarDWaRE 
AcE, Reali Estate Trust Bidg., Phila- 
delphia, Pa. 





Young man desiring to learn hard- 
ware trade wishes to connect with a 
lively firm. Had a business in an- 
other line not to my liking. Address 
Sox A-106, care Harpware Acg, 
New York. 





Salesman of several years’ experi- 
ence wants to represent automobile 
accessory or specialty house in the 
New pagan’ States, Address Box 
255, Derby, Conn. 





American employed as assistant 

manager and buyer with German 
hardware jobbers desires position 
with American firm. Twenty-two 
years’ experience. Address Box 
a ag care Harpware Ace, New 
ork, 





Factory supply specialist with 15 
ears’ experience covering all 
ranches of hardware business de- 
sires position as department man- 
ager, salesman or buyer with grow- 
ing concern. Capable; conscientious; 

cient. Clean record. Now em- 
ployed but wishes change of loca- 
tion. Nothing less than Fay 500 con- 
sidered. Address Box A-109, care 





Harpware Acz, New York. 


ee HAVE OF COURSE THE 
NEWSPAPERS IN Nba: ciTy 
THAT YOU CAN T 
OBTAIN A POSITION: BUT 
Hd YOU WANT TO GO AFTER 
IN A NATIONAL WAY 
Use” THIS SECTION—IT MAY 
COST YOU A “LOWER” IN A 
SPOLLMAN. BUT IT WILL 
PROBABLY GIVE YOU A 
WORTH-WHILE “BERTH.” 


SITUATION WANTED—Travel- 
ing salesman, 12 years’ experience, 
with good record, wants position 
with hardware manufacturer. Well 
acquainted with retail and wholesale 
trade in both East and Middle West. 
pee territory. Am 
an experienced hardware man. Can 
deliver the goods. Lest of refer- 
ences, age 38. Address Box A-97, 
care HarpwARE Ace, New York. 


Can take any 





Position June ist as purchasing 
agent, sales manager or would con- 
sider a high class proposition as 
traveling salesman. ave had 
twenty years’ selling experience, 
part of time as sales manager. ow 
engaged in manufacturing business. 
First class references furnished. Ad- 
dress Box 2, care Harpware 
Ace, New York. 


ATTENTION TO RETAILERS 

A hustler and wide awake hard- 
ware man, age 27, acquainted with 
all sides of the hardware field, wants 
osition as manager, with a retail 
Srieare merchant. Am a shrewd 
buyer, a capable executive, an or- 
ganizer and a producer. Will only 
consider an association that offers a 
career as well as a fair compensa- 
tion. Address “P. A.,” care Harp- 
ware Ace, New York. 











Business Opportunities 





AROUT APRIL 1ST 
THE GR ener WILL 
OPEN A MANUFACTURERS’ 
ji AGE? OFFICE 
centrally located for the Missouri 
and Mississippi rivers’ jobbing trade, 
and will take on a few representa- 
tive and first class items or lines 
which will be given thorough and 
competent personal representation on 
a commission basis. prrespendence 
solicited. FRED PECK, former- 
ly sales manager The Peck Hard- 
ware Mfg. Co., Berlin, Wis. 





YOUR OPPORTUNITY 

As a sheet-metal manufacturer to 
supply the demand in all rural and 
farming communities for a time and 
trouble saving device for —- and 
easily filling bags and sac heap 
and practical. For details, address 
Joseph C. Martin, Waterbury, Vt. 





FOR SALE—An old and well es- 
tablished business. General hardware 
and mining supplies. Complete tin 
shop in connection. Will invoice 
about $8,000 and oib0 yearly busi- 
ness of $25,000 to $30,000. Located 
in promising mining town in Mon- 
tana. Cash only. ill rent or sell 
buildings. Wish ‘to retire from_busi- 
ness. Address O.,” care Harp- 
ware Acgz, le For k. 





PROSPEROUS STORE in up-to- 
date Middle West town of 1000, L 
heart of fine farming — 5 peved 
Streets, electric lights, ools, 
etc.; 000 stock baa hardware, 
paint, stoves, furniture. Undertak- 
ing business combined. id $35,000 
business last year. Must be cas 





deal. Address “B. F.,” care Hagp- 
ware Acz, New York. 


h|the market 


Experienced hardware manufae- 
turers’ representative now covering 
Eastern territory could handle an- 
other line in addition to one now 
selling to retail hardware and lum. 
ber dealers. Address Box “A-88," 
care Harpware Ace, New York. 





IF YOU ARE DESIROUS of 
buying, selling or exchanging a stock 
of hardware, we can be of great 
service to you on account of our 
intimate knowledge of these matters 
in every section of the United 
States. Address “‘R. W. S.,” care 
Harpware Ace, New York. 





FOR SALE — Long established 
hardware business, located in pros- 
pie Wisconsin city, surrounded 

rich_ agricultural and dairy sec- 
y iy Clean, up-to-date stock. Will 
invoice about $12,000. Will give dis- 
count to cash buyer. Trade for Wis. 
consin real estate considered. Good 
lease on store building. Good reason 
for gelling, 4 Address W. J. Bichler, 
Belgium, is. 





THERE SEEMS a te a AN 


FTE Ww ECOM 
THIS SECTION FROM “PAST 
PERFORMANCES.” 





For Sale—A good. clean’ stock of 
hardware and rniture, plumbing 
and tinshop in best farming commun- 
ay in Northeastern Iowa. Will rent 
building for term of years or will 
sell building. Stock will invoice 
ahout $9.000, but gan be reduced. 
Address Box “A 90,” care Harpwage 
Acz, New York. 





FOR SALE—Stock of hardware 
and plumbing materials; located in 
Eastern New York; will sell or rent 
the building with * dwelling. Only 
hardware store in town located in a 
large dairy section, nearest business 
of the kind is ten miles. Have been 
here fifteen years; poor health rea- 
son for change. An excellent o 
pertuaity to take up a well esta 
ished business. ill inventory 
$5,000. Address “‘C. L.,”” care Happ 
ware Ace, New York. 





“WE GOT THE MAN WE 
WANTED.” IT’S THE SAME 
OLD BUT NEVERTHELESS 
GRATIFYING STORY THAT IS 
TOLD TO US WEEK IN AND 
WEEK OUT. YOU’LL FIND 
THAT AN AD IN THIS SEC- 
TION IS THE EASIEST AND 
CHEAPEST METHOD TO GET 
COMPETENT MEN. 


FOR SALE. 

First class hardware stock, con- 
sisting of hardware, tinware, paints, 
oils, seeds and farm tools, Inven- 
tory about $15,500. Located in Mid- 
dle Western town 40,000 population. 
Desirable farming trade; gi. ,500 

Address P. O. Box X, 
, Waterloo, Iowa. 





cash only. 
Station 





FOR SALE—Long established 
hardware business, located in the 
heart of the corn belt of Illinois. 
Stock and fixtures will invoice about 
$2 005 $25,000 ww arly business. 

clean stock. ill give 10 
cent discount to cash buyer. is 
is a real bargain, and will not be on 
ong. Reason for sell. 
ing, failing health. Address “E. D., 





care Harpware Acz, New York. 
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Business Opportunities 





For Sale at a Sacrifice 


a Handle Factory 


at Shreveport, La. 


Abundance of necessary tim-| Only 


ber and natural gas for fuel. 
Situated on main line railroad. 


The Handle Factory owning its 


own switch and side tracks. 
For full particulars, address 

D. R. SHARPE, 
Shreveport, La. 


Young man to take one-half inter- 
est in an established and paying busi- 
ness, which has net assets of alout 
$5 50,000, in an inland city. Must 
have at least $15,000 cash to invest. 
Notes accepted for the balance. 
y young man of proved energy 
and ability and knowledge of hard- 
ware need apply. p. est refer- 
ences require $3,000 salary and 
half profits to right man. Address 
Box “A-58," care Harpwarge Acs, 
New York. 





FOR SALE—Hardware store in 
Harmonsburg, Pa., real estate $2,000, 
stock at invoice less 5 per cent, stuck 
invoice about $6,000. = "A. R | 





FOR SALE 


Hardware and plumbing busi- 
ness in Eastern New York; will 


sell or rent building with dwell- 
ing. Located in large dairy sec- 
tion. Only hardware store in 
town. Established over 15 years: 
poor heaith reason for change. 
Stock will inventory $5, v0, 
Write to-day. Address “‘C. L., 

care Hardware Age, New York. 





To Manufacturers Seeking 
Representation in New York 


Young concern (organized re- 
cently by two young men-—one 
an advertising and sales man- 
ager of unusual ability; the 
other a ‘‘crack”’ salesman) wants 
to take on one or two more lines 
possessing big possibilities for 
volume and profit. 
Now handling one line which is 
distributed through jobbers and 
dealers of hardware, and elec- 
trical, factory and mill supply 
houses. We are intimately ac- 
quainted with this trade in New 
York, New Jersey, Pennsy!- 
vania, Connecticut, Massachu- 
setts and Rhode Island. 
if your products are distributed 
through the same channels and 
are equal in every way to those 
offered in competition, we 
should be glad to hear from you. 
Positive that we can get your 
line going In this territory. 
We maintain offices and ware- 
house in the wholesale hardware 
district. 
Manager of Hardware a = —e 
other prominent men 
trade can vouch for our mtegrity 
and ability. 

Address Hardware Age, 

Box A 100, New York. 





Wanted—A line of ALUMINUM, 
ENAMELED and other HOUSE. 
HOLD WARES for the Metropol- 
itan district. Address Box A-99, 
care Harpware Ace, New York. 





MANUFACTURERS’ AGENT 
with competent and efficient sales 
force, covering the Metropolitan 
district, can handle a line of china, 
ery and pottery ware to advantage. 
ddress Box A-98, care HarpwarE 
Ace, New York. 





For Sale—Good up-to-date stock 
of hardware and implements in the 
best agricultural district in Northern 
Indiana. Will invoice aout $6,000, 
building $2,200. Best chance in a 
lifetime for a young man. Address 
Box A-103, care insapenen Acz, 
ew York. 








For Sale—An old _ established 
hardware stand, a complete line of 


builders’ hardware, paints, 1m 
¢tc.; will invoice between $18,0 
$20,000 at old prices. For sale po 


account of death of one of the firm, 
the other wishing to retire. A fine 
opportunity. A good paying busi- 
hess. No trade eombdered ddress 
“ee Hardware Co., Springfield, 





ADVERTISEMENT 
Manufacturers’ agent, Montreal, 
mada, desires exclusive agencies 

for Montreal and Eastern Canada 
for American manufacturers of hard- 
ware lines such as cutlery, ts tools s ond 
automobile supplies. ell 

with the wholesale an a de- 

Partmental store trade and best of 
teferences furnished. Address G. L. 
oon, 11 St. Sacrament St., Mon 


Williamson, Harmonsburg, | 





FOR SALE—Hardware and shop, 
in connection. One of the best ar- 
ranged stores and located in the best 
farming section in the State. Best 
schools, churches and railroad facil- 
ities. Nothing better; will sell right 
account health. ust be seen to be 
appreciated. Address Box A-113, 
care Harpware Acs, New York. 





FOR SALE—Hardware stock of 
$5,000 in Central Minnesota town. 
Large territory and the best of loca 
tion, Clean stock and will sell right. 
Best chance in State for one with 
the cash. Building for sale or can 
be bought right. Good reason for 
selling. Address Box A-107, care 
Ilarpwarg Ace, New York. 





FOR SALE:The only exclusive 
hardware business in a town of 700 
population, in Wyoming County, Pa. 
Good farming community; goo 
store, well located, reasonable some 
including fixtures. About $2,500 
needed to buy present stock; a good 
opportunity for man who is a plumb- 
er and tinner. Write for particu- 
lars. Address Box A-110, care 
Ilarpware Ace, New York. 


FOR SALE—Established _ hard- 
ware and furniture business, located 
in heart of lumber district of West 
Virginia, showing increase each year. 
Clean stock, population of 1500, 
county seat, good schools, churches, 
electric lights, city water, living very 
reasonable, stock is and can be 
turned four to five times a year. 
Will sell cheap account owners hav- 
ing other interests which makes it 
necessary to dispose of business. A 
splendid opportunity for a man of 
moderate means, Address lfox A-92, 
care Harpware Ace, New York. 








When You 
Need Men 


W hat 
Can You 
Offer to 
Our 

17, 000 
Weekly 
Readers? 





They are all alert 
hardware men trying 
to better themselves. 
They want more im- 
portant positions; bet- 
ter business chances 
and bigger opportuni- 
ties to make money. 


An advertisement in 


“The 


Opportunity 
Exchange” 





the Opportunity’ 
Exchange of the Hardware! 
Age—men—the right kind 
—are always open for op-| 


consult 


portunities to advance) 
themselves. Do you want} 
the ambitious kind —the 
kind that can do things? 

50 words at one dollar per 
insertion will put you in 
touch with such men. 


Opportunity 


THE HARDWARE AGE 
239 W. 39th St., New York 











(tisement may be as low 


markably low rate by 
sending in your adver- 
Exchange Dept. tisement now for the next 
issue — 
AGE, 239 West 3oth St., 
New York City. 


of HARDWARE AGE 
will bring your offer to 
their attention 
\diately in a forceful way. 


imme- 
The cost of your adver- 


as 50 cents. Why not 
take advantage of this re- 


HARDWARE 























Everybody 
Needs a File] 


Consider the 
trades. 
The _ carpenter 


must file his saws 
and auger bits. The 
blacksmith needs 
rasps as well as 
bastard files. The 
machinist needs a 
wide variety of 
cuts, shapes and 
sizes. The plumber, 
the garage man, 
the electrician and 
a dozen more all 
use files constantly. 


In fact every- 
body uses files. If 
not on their work, 
at least to sharpen 
tools. 


You can be sure 
of steady profits 
if you sell quality 
files. And from 
the way Deltas 
sell and satisfy it 
is plain that that’s 
the file to sell. 


’ 


NAAAAAAAAAAAAAA 


WEAN 


The 
Delta‘ File 
Works 


Philadelphia 
U.S.A. 


AA NAN SRARN RRNA NOAA 


AAR ABee 


san 
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Stromberg Motor Devices Co....111 
CE TRE, Vices ccs ases 141 
T 
Taylor Instrument Companies. . .130 
Thermoid Rubber Co......... 2 
Thompson Mfg. Co., Judson L. ..137 
Toledo Rack & Level Co........ 130 
Downbens Ca, GB. BPicvcsccccces 141 
Brees TAGS. GOs ce scsecceece 10 
Troy Carriage Sun Shade Co... .145 
Tubular Rivet & Stud Co....... 147 
Gs boa cy 6 dndebacscs 126 
U 
Union Hardware Co........... 30 
Union Tool Co.....cccescevess 47 
U. S. Air Compressor Co....... 123 
Vv 
Vacuum Oil Co . 98, 9 
Ww 
Wall Mfg. Supply Co., P.......143 
Walworth Mfg. Co.........-. 4 
Warren Mfg. Co., J. D........ 135 
Waterman Motor Co........... 46 
Wells Sons Co., F. E.........- 137 
Whitaker-Glessner Co., 

Wheeling Corrugating Dept... 40 
Whitaker-Glessner Co. .......-: 47 
White Lily Mfg. Co........-- . 45 
Whiting & Adams Co.........-- 133 
Whitlock Cordage Co........-- 51 
Wickwire Bros., Inc..........-- 24 
Williams & Co., J. H......-- 151 
Winchester Repeating Arms Co.. 3 
Winsted Edge Tool Works......145 
Wire Goods Co..........-.-. 129 
Wright Wire Co............ 18 
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Our Vise Campaign Is On! 


Your Local Gas Company Will Soon Buy Williams’ 


“VULCAN” 
Chain Pipe Vises 























““VULCAN” No. 2 long ago won favor on every one of the Brooklyn 
Union Gas Co.’s 41 service carts 


All the principal national gas journals will now 
emphasize the exceptional value of “VULCANS’” 
in gas line installations. The message brings op- 
portunity to all dealers who will follow the trail 
that many of America’s leading gas companies 
have blazed before them. 


JA. WILLIAMS & CO, 





59 RIGHARDS STREET BROOKLYN, N.Y. Cliiry 


Western Office and Warehouse: 36A So. Clinton St., Chicago, Ill. 
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QUALITY 
COUNTS 


For over fifty years 
“DIAMOND EDGE” Tools 
have been the standard of 
America. 

Constant Improvements In 
quality, finish, package 
and original ideas have 
made “DIAMOND EDGE” 
the foremost tool line in 
the world. 


The perfect color scheme 
of package and label im- 
mediately attracts atten- 
tion and assists in their 
sale. 

Selling hints to assist re- 
tail clerks’ printed on 
cover of every box. 


SEND FOR SAMPLES 

















